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OFFICE APPLIANCES is 
a news and technical trade 
journal, serving the entire 
industry of office equipment. 
It covers the manufacture 
and distribution of office 
machinery, office devices, of- 
fice furniture, office supplies 
and the complete range of 
commercial stationery. Its 
comprehensive news reports 
of the industry and its valu- 
able special articles upon 
subjects germane to its field 
have given it unusual pres- 
tige. It serves a clientele 
composed of managers and 
agents for the various office 
machines, devices and sup- 
plies, commercial furniture, 
commercial! stationery deal- 
ers and many of the largest 
corporations in the United 
States. It also reaches some 
dealers in forty-eight other 
countries who deal in Amer- 
ican office equipment. 

No person, firm or corpo- 
ration either directly or in- 
directly connected with the 
industry the journal repre- 
sents has any share in its 
ownership or voice in shap- 
ing its policy, which has in 
view at all times the best in- 
terests of the field it serves. 
It aims to discuss all sub- 
jects fairly, and to furnish 
its readers reliable informa- 
tion concerning the progress 
and development of the of- 
fice appliance industry. It 
will answer any questions 
germane to its field to the 
best of its ability, and it 
asks its readers in all parts 
of the world to aid it with 
inquiries and suggestions to 
which it will give prompt 
and earnest consideration. 
COPYRIGHT. Contents 
covered by copyright, 1949, 
by the Office Appliance 
Company 
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These advertisements present the producis of the leading manufacturers in each division of the industry. Because of the ground 
for honest differences of opinion, the publishers obviously cannot undertake to guarantee transactions between advertisers and 


customers. They do, however, offer their services in resolving any disagreements which result from relations established 
through the journal. 
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Caleeas Devices 
ghtning Adding Machine Co 
I Chinese Calculator 
Me ke Systems, Inc 
\ tor Safe & Equipment ¢ 


Calculating Machines 
o Machine Co Ir 
\ R. C., Bus. Machine ! 
Allen-Wales Add. Mach. ID 


Barrett Add. Mach. Div 
roughs Adding Machine (« 


National Crsh Register Ce 
ius Computing Machines, I 
Smit L. C., & Corona Typw 
Swift Business Machines Cort 


Victor Adding Machine (« 


Calculating Machines, Used 
cquipment Corp 


r. Ine 





Reliable Typw. & Addg. Mach. Cory 


Carbon Papers 
See Ribbons & Carbons 
Card Index Boxes & Trays 
All-Steel Equipment, Inc 
An File & Index Co 


Art Metal Construction Co 
Manufacturing Co., The 
( e Steel Equipment Co. 

( imbia Steel Equipment (: 


Corry-Jamestown Mfg. Co 
Farber, Louis H 

General Fireproofing Co 
Globe-Wernicke Co., The 

qG le System & Supply ‘ 

H e-O-Nize Company, The 
I erial Methods Co 

I ncible Metal Furniture ¢ 
Metal Office Furniture Co 
Rockwell-Barnes Co 


Shaw-Walker Co 

Wels Mfg. Company 

W Office Furniture Co 
Yawman and Erbe Mfg. ( 


ard Index Files, Revolving 
B ness Efficiency Aids 
Wheeldex Mfg. Co., Ir 


Cash ) Boxes 
e St eel Equipment ( 





Cash Register Parts 
International Cash Register Parts ¢ 


Cash Registers 
Burroughs Adding Machine ¢ 


Cash Tills 
ndiana Cash Drawer Co 


Casters, Caster Bearings, Stide 
Dar Corp., lAd 


Celluloid Envelopes 


See Envelopes, Pla 
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Chairs, Posture 
Bright Chair Co 
Cramer Posture Chair Co 
Frits-Cross Company 
General Fireproofing Company 
Gunlocke, W. H Chair Co 
Harter Corp 
High Point Bending & Chair Co 
Imperial Leather Furniture (* 
jasper Chair Co 
Johnson Chair Co 
Marble, B. L., Chair Co 
Metal Office Furniture Co 
Riteform Chair Co 
Royal Metal Mfg. Co 
Sikes Co., Inc., The 
Taylor Chair Co 
Wells Office Furniture Co 


Chairs, Tablet Arm 
Jasper Chair Co. 
Wells Office. Furniture Co 


Checks, Stamped Metal 
Dayton Stencil Works 


Checkwriters & Siqners 
Hall-Welter Company 


Cheekwriters, Used 
Checkwriter, Inc 


Clipboards 
See Arch & Clipboard Files) 


Coat & Hat Racks 


Vogel-Peterson Co 


Coin Bags, Trays, Wrappers 
Downey, C. L., & Ce 
Exline, William, In 


Continuous Forms 
Hano, Philip, Company 


Copyholders 
Acco Products, In 
Bankers Bex Co 
Hall-Welter Co 
Wells Office Furniture Co 


Correspondence Trays 
Art Metal Construction Co 
Bandes, Julius, & Co., In 
Cherryland Mfg. Co 
Corfry-Jamestown Mfg. Corp 
Doro Mfg. Co 
General Fireproofing ‘ 
Globe-Wernicke Co., The 
Imperial Methods Co 
Maso Steel Products 
Nu-Craft Products Co 
Peerless Steel Equipment Co 
Sengbusch Self-Cl. Inkstand (« 
Service Prod. Div. Woodall 
Shaw-Walker Co 
Steel-Parts Mfg. Company 
Weis Mfg. Co 
Wells Office Furniture Company 
Yawman and Erbe Mfg. Co 


Costumers 

Gilaro Mach. Products 

Globe-Wernicke Co., The 

La Salle Products Co 

McLeod & Company 

cere Steel Equipment Ce 
ogel-Peterson Co 

Wells Office Furniture Co 


Cushions & Pads, Chair 
Perfect Rubber Seat Cushion Ce 


Dating Stamps 
Consolidated Stamp Mfg Coe 
Fulton Specialty ¢ 
Stewart, R. A., & Co 


Desk Lamps 
tainbridge, Kimpton & Haupt, In 
Dixie Chrome Products 
Glaro Mach. Products 
Industrial Lamp Corporatior 
Marks Mfg. Company 
Midwest Naturlite Co 
Wells Office Furniture ¢ 


Desk Pad Protectors 
Meier, Joshua, ¢ 


Desk Pads and Tops 
Aigner, G. J., Co 
Meier, Joshua, y 0 


Desk Pen & Ink Sets 


Sengbusch Self-Cl Inkstand Co 


Desk Side Files 
Amberg File & Index Co 
Business Efficiency Alds 
Cole Steel Equipment Co 
Farber, Louls H 
Steel-Parts Mfg. Co 
Yawman and Erbe Mfg. ¢ 


Desk Trays 


See Correspondence Trays 


Desk Work Distributors 
Advanco Prod. Div. Adv. 8. B 
Cliobe-Wernicke Co., The 
Lyon Metal Products, ine 
Victor Safe & Equipment Co 


Vany of the requirements of the modern 
any article of office equipment not listed here, they are invited 
be promptly and cheerfully furnished by letter, 


Desks 
Alma Desk Co 
Art Metal Construction Co. 
Bentson Manufacturing Co., The 
Browne-Morse Co 
Cardinal Sales, Inc 
Corry-Jamestown Mfg. Corp 
Dixie Chrome Products 
Farber, Louis H 
General Fireproofing Co 
Globe-Wernicke Co., The 
Hammond Desk Co 
Imperial Desk Co. 
Invincible Metal Furn. Co 
lasper Desk Co 
Jasper Office Furniture Co 
Leopold Company 
McLeod & Company 
Metal Office Furniture Co 
Myrtle Desk Co 
National Desk Co., Ine 
Peerless Steel Equipment C« 
Royal Metal Mfg. C 
Scerbo, Frank, & Sons, In 
Shaw-Walker Co 
Shelbyville Desk Co 
Standard Furniture Co 
Victor Safe & Equip. Co 
Wells Office Furniture Co. 
Worden Company, The 
Yawman and Erbe Mfg. Co 


Diaries 
(See Memo Books) 


Dietating Machines, Used 
American Dictating Machine Co 


Drafting Instruments & Equipment 
C-Thru Ruler Co 
Cardinell Corp 


Duplicating Machines & Supplies 
American Stencil Mfg. Co 
Ames Supply Co. 
Anchor Raling Div 
Bainbridge, Kimpton & Haupt, Inc 
Code Mfg. Corp 
Columbia Ribbon & Carb. Mfg 
Hart Mfg Co 
Hectographia Corp 
Heyer Corp., The 
Ink Specialties Co Ine 
Manifold Supplies Co 
Mittag & Volger, Ine 
Old Town Ribbon & Carb. Co 
Queen Ribbon & Carbon Co 
Smith, L. ¢ & Corona Twps 
Speed -O-Print Corp 
Technygraph Co., The 
Victor Safe & Equipment Co 
Wolber Dupl. & Supply Co 


Envelopes 
\mes Safety Envelope Co 
Giohe-Wernicke Co., The 
Northern States Envelope Co 
(luality Park Envelope Co 
Wilson Jones Co 


Envelopes, Plastic 
Aigner, G. J Co 
Amberg File & Index Co 
Cel-U-Dex Corp 
Cooks" Ine 
Markilo Company 
Meler, Joshua, ( 


Erasers, Rubber 
Ames Supply 
Blaisdell Pencil Co 
Koh-I-Noor Pencil Co 
Rober Weldon, Rubber Co 


Fanfold Continuous Forms 
an Philip, Company, Ine 


File Boxes, Fibre 
Ranker tox Co 
Barkley, ¢ I & Co 
Globe-Wernicke Co., The 
(iuide System & Supply Co 
Oxford Filing Supply Co 


Fite Drawer Dividers 
i U-Dex Corp 


Filing Cabinets, Insulated 
Herring-Hall-Marvin Safe Co 
Meilink Steel Safe Co 
Shaw-Walker Co 
\ Safe & Equipment Co 


F was Cabinets, Metal 
anco Prod. Div. Adv. 8. B 

" Steel Equipment, Inc 

Art Metal Construction (x 
ter mn Manufacturing (< The 
Browne-Morse Co 
tusiness Efficiency Aids 
Cardinal Sales, Inc 
Cole Steel Equipment Co 
Col bia Steel Equipment Co 
Corry-Jamestown Mfg. Corp 
General Fireproofing Co 


(Continued on page 6) 





(Continued from page 5) 
Glohe-Wernicke Co., The 
Invincible Metal Furn. Co 
Keystone Steel Equipment ( 
Metal Office Furniture Co. 
Peerless Steel Equipment Co 
Remington Rand, Ine 
Rockwell-Barnes Co 
Shaw-Walker Co 
Victor Safe & Equipment Co 


Watson Manufacturing Company, Ir 


Weis Mfg. Company 
Western Mfg. Company 
Yawman and Erbe Mfg. Co 


Filing Cabinets, Wood 
Bainbridge, Kimpton & Haupt, I 
Globe Wernicke Co., * 
Weis Mfg. Co 


Filing Supplies 
Acco Products, In 
Advanco Prod. Div, Adv. 8. 
Aigner, G. J., & Co 
Amberg File & Index Co 
Art Metal Construction Co. 
Barkley, C. L., & Co 
Browne-Morse Co 
Corry-Jamestown Mfg. Corp 
Farber, Louis H 
Globe-Wernicke Co., The 
Guide System & Supply 
Imperial Methods Co 
Index Sales Corp 
Metal Office Furniture Co 
Northern States Envelope (¢ 
Oxford Filing Supply Co 
Quality Park Envelope Co 
Rockwell. Barnes Co 
Shaw-Walker Co 
Victor Safe & Equipment t 
Wabash Filing Supplies, tne 
Wabash Metal Products Compar 
Weis Mfg. Co 
Yawman and Erbe Mfg. ¢ 


Finger Pads 
Hodgman Rubber Cr 
Speed Products Co 


Fountain Pens 
Easterbrook Pen Co 


Gummed Cloth Rings 
Dennison Mfg. Co 


Gummed Tape & Sealing Machines 
Dennison Mfg. Co 
Metal Speclalties Mfg Co 


index Card Signals 


(See Signals, Index Card 


index Tabs 
Aigner, G. J., Co 
Amberg File & Index (« 
Barkley, ¢ L., & Co 
Cel-U-Dex Corp 
Giobe-Wernicke Co., The 
‘iraff, George B., Ce 
Giuide System & Supply 
Index Sales Corp 
Markilo Company 
Shaw-Walker Co 
; pard, C. E Co 
Products Co., Inc 
Victor Safe & Equipment ¢ 





Inks, Adhesives, ete. 
Dennison Mfg. Co 
Diamond Ink & Adhesive Ce 
Higgins Ink Co., In 


Inkstands 
Cushman & Denison Mfg. Ce 
Sengbusch Self-Cl, Inkstand ¢ 


Label Holders 


Masterco Sales Co 


Labels 
Dennison Mfg. Co 
Imperial Methods Co 
Oxford Filing Supply Co 
Weis Mfg. Co 


Ladders, Library, Store & Vault 
Cotterman, I ) 


Leads for Mechanical Pencils 
Listo Pencil Corp 


Leather Goods 
Canvas Products Corp 
Doppelt, Charles, & Co 
hek, Frank, & Co 
Stebco Products 
Stein Bros 








Letter Trays 
(See Correspondence Tray 


Lithegraphed Continuous Forms 
Hano, Philip, Company, I 


Lockers & Storage Cabinets 
All-Steel Equipment, Ine 
Anderson-Hickey Co Ine 
Art Metal Construction (« 
Browne- Morse Co 
Cardinal Sales, Inc 
Globe-Wernicke Co., The 
Invincible Metal Furn. Co 
Keystone Steel Equipment ¢ 
Lyon Metal Prod., tn 
Shaw-Walker Co 
Yawman and Erbe Mfe ¢\ 


Loose Leaf Books & Systems 
Amberg File & Index ( 
National Blank Book Co 
National Manifolding ©: 
Sheppard, C. FE a 
Wilson Jones Co 


Loose Leaf Metal 
mia Ku k Mook ¢ 
‘ b ‘ 


Loose Leaf Sheet Covers, plastic 


Mail Bags, Canvas or Leather 


Mail Distributors 
An 
‘ \ ke ¢ i 

A t i ‘ 


Mailing Tubes 


Manifold Books & Business Forms 


Map Tacks 


(ne 6 ( 


Maps Globes, ete 
iT Map ({ 
Marking Devices 
S » Mf ( 
Matched Office Suites 
I & 8S ! 
: I ( 
Memorandum Books 
“ = i} ‘ 
I k Kook ¢ 
\ ( 


Mending Tape 

’ Vif i 

Metal Badges, Checks, Tokens 
“ W 


M oistener 


Office Partitions & Railings 
( WW ( Phe 
\ M ( I 


Pads, Figuring 
' t B k B ( 


Paper Clamps 
\ P = ( 


Paper Clips 


\ Per ener { 
W ‘ 
Ml ( 
} ( I 
& | ( 
Parcel Post & Postal Scales 
j ~ e ( 
Paste 
_ Ink \ 
Pencil Pointers for Draftsmen 
Crofa N en & ( 
\\ Proc I 
Pencil Sharpeners 
P ( 
Mi ‘ 


Pencils, Mechanical 
I ‘ 


Pencils, Paper Wound 


Pencils, Wood Cased Lead 
' P ‘ 


Photo Copying Equipment 
‘ 1’ iM » 
Pins and Pin Containers 
‘ . ‘ 
Plaques 
. R I 
Platens, Typewriter, Ets 

\ ‘ 
Presentation Covers 

" | . | ( 

} ‘ I & 

M loshua, ¢ 
Price & Sign Markers 

‘ te s vr i 


Ribbons and Carbons 


& Com 
\ ‘ rix & i vl i 
A St M ( 

















Colo Mfg. Corp Veerle Pquipiient ¢ 
‘ la Hib, & ta Mi ‘ Kockwell- Barnes Co 
Little, A. P., Is Shaw-Walker ¢ 
Manifold Supplies (o Weis Mfg. ¢ 
Mittag & Volger, Ir Yawman and Erbe Mfg. ¢ 
0 Town Ribt & « t ‘ 
Peerless Imperial Ir Store Fixtures & Equipment 
Phillips Process ¢ lr All-Steel juipment, In 
+ saree Rib Pads oo . Strong Boxes, Fire Protected 
“ A ig Set ’ Herring-Hall-M in Safe ¢ 
Ker gton Rand, lr Meilink Ste Safe ¢ 
Rose Ribbon & Carbon M Co — " re , 
Roya I ewriter ¢ Protecta M . 
“ ’ \ Saf & hquipme ( 
Rubber Bands 
ii 4 Rubber ¢ 
Rubber Stamps ay gt ‘ ‘ 
t Pag & Sale on ft Browt ‘i ‘ 
Rubber Type Buck . " 
‘ ited Stamy ‘i ‘ (ardina s i 
j Swecialty Corry-J Mi ‘ 
. Doro M ( 
at K A & ¢ Globe W \ 4 1 
Rulers, Transparent Lyon M I I 
( i Ruler Ce Ma s 
Peerless Steel Equipment ¢ 
Rulers, Yardsticks Shaw -Walk ‘ 
W tt Rule ¢ I U. 8S. Chaireraft Mfg. Con 
Victor Safe & Equipmer ( 
We Is of ‘ I ! ture ‘ 
Safes. Office Yawman and Erbe Mfg. ¢ 
j he : — +h ‘ Tables, Folding 
: ay ae M icdwe I iis Produ 
‘ ‘ Firepr g « 
‘ Wernicke ¢ I Tabulating & Statistic Machines 
H g-Hall-Marvin Sa ‘ turroug! Addi Machine ¢ 
Metal Furn. ¢ Remir K ir 
i k Steel Saf ‘ 
1’ sll Mfg. ¢ 1 Tags 
i ton Rand, I Denni Ml ‘ 
. Walker ¢ Enni I & Salk mk 4 
\ Safe & Eq ‘ 
Telephone Accessories 
Sales Books Hodgman K ‘ 
b Mug & Bale k Victor Safe & |} pl ‘ 
Sand Urns Thumb Tacks 
i Mact Produ Giralf, Ge BK ‘ 
Serapbooks Ticket Holders 
\ File & Index ¢ Aigner, G ‘ 
G Wernicke The Meter, Ji a, ( 
W Mr ‘ 
\ Jones Ce Type, Typewriter 
Ames 3S { npany 
Shelving 
‘ k t. K.. Co Typewriter Cleaning Material 
il wii ce Ames Sup] ( pany 
Same Stetel Weaduete. th Bainbridge, Kimpton & Ha 
N suer Mfg. Co Cardinell ¢ 
Mitta 1 Volger, In 
Norta D ributing ¢ 


Shows & Exhibitions 

N Business Show Company Kegal 7 re 

Webster I Ss Co 

Signals, tndex Card 
‘ l l 





Dex ¢ ' Typewriter Covers 
I I & Salesbook ¢ Finke Mf ( 
( T. George B Co 
\ s & Equ ' ‘ "egeeeter Cushion Bases & Knobs 
*eerless S kg mer ‘ 
Signs & Name Plates, Metal 
el Brothers. I Typewriter Cushion Keys 
Ame Supt Company 
Slide Rules Peerle Stee hqu ( 
«-T Ruler ¢ Speed Key Cory 
Speed Prod i It 
Smoking Stands, Office 
qG fach. Produ Typewriter Parts & Tools 
La S&S Produc ( Ames Supply Company 


\“ of Furni ‘ 
Typewriter Tables 





Sorting Devices See 8S Office Ma 
\ File & nidex ¢ 
Y ind Erbe M ‘ Typewriters 
Paillard P Ir 
Stamp Pads 
I Specialty Co Typewriters, Mfrs. of 
Pr Process ( I Remington Rand, In 
Ste } B.A. & C n er « 
‘ & « na 7 
Stamps, Rubber i ¢ 
s ‘ ber Stam I writer ¢ 





Stands for Office Machines Typewriters, Rebuilt & Used 
4 S Ty pe Co 











ply ¢ Regal 

‘ Sale In Reliable & Addg. Mach. ¢ 

D M or 

I Louis H 

( Fireproot 

H dog” “t , . Upholstered Furniture 

Ma Stes tu Bright , ‘ 

Grand Ra Leather Fu ‘ 

Micdwes Me Mi . 

rift Stand ¢ . ‘ Gunlocke, W. H., Chair ¢ 

WW s Office Fu e ¢ M ‘ 
Staple Extractors K & Sor l 

A Fa er Corp ‘ 

Mark Mf C ‘ 

Metal Sy slties Mfg. ¢ Mfg. ¢ 
Staples and Stapling Machines Upholstery Materials 

Ace I ener Cort Nalist 

Cor i 1 Wire Prod. ¢ Thomas I ‘ 

M kw Mr ( 

s Prod ( I 
Stenographers’ Notebooks Visible Systems Equipment 

I lag & Salesbook ¢ Emer, & . 

\ Blank Book ¢ Art Metal ¢ n 
Stools I k Book ¢ 

; , n Ra I 

\\ on } ( r ( 

| ‘ t ‘ 
. & | r ‘ 

Storage & Transfer Cases : ‘ 

\ Ss Equipme I 

Mr 

4 File & Index ¢ aaaiie . 

\ Metal Constr nm 4 

I Box Compa 

i ( I & Wardrobe Racks 

K Manufactu ‘ i Vogel. Pete ( 

I ‘ M ‘ 

( Sale lr Waste Baskets 

‘ Stee I t ( Suinbricg h & Hau 

‘ 4 Steel Eq Cole 8S t t « 

‘ n wn Mfg. ¢ Corry J M ‘ 

( al t fing ( Gieneral | ‘ 

( W ke ¢ I tilobe-W ‘ The 

‘ S & Supt ‘ Shaw -Walk ( 

H Ha Marvin 8S Stee a M ( 

! Methods Co Wel ort I e Co 

I e Metal Fur ( 

M Office Furni ‘ Wholesale Stationery 

O Filing Supply « Bainbridge, K & H 
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WANTS AND tOR SALE 





The rate for classified advertisements is twelve cents a word, minimum charge $2.40 


SITUATIONS WANTED 


STOMED TO SUBSTANTIAL EARNINGS on straight 
vailable soon to cover the Middle West for some 
turer of commercial stationery or office equipment 
f approximately 450 miles from Chicago. Will 
or part to fit requirements Will consider any 
table return for capable and conscientious 
H Office Appliances, Chicago 6 


SALESMA? VITH EXCELLENT RECORD and well known in the Mid 
West able for connection with manufacturer of stationery 
ff Active in association work and travelers clubs. En 
g nearly all leading retailers Will consider connection 
i Valley or any important section thereof, depend 

al Good references Address H-35, care Office Ap 


REPRESENTATIVE 10 Sales 
creative selling 
Presently employed 
Large following, New 
ivailable Address H-36, care 
York 17, N. ¥ 


years experience 
experience to stationery 
Seeking connection 
York Metropolitan 


Office Appliances, 


SEASONED LL LES 
t indaising and 
dealers 

ifacturer 

‘ | t 


I . New 


ADDING MACHINE and 
e, all office machines 
Office Appliances, Chicago 6 


Friden Calculator repairmar 
Also running own shop 


EXECUTIVES AVAILABLE 


NAGER 
‘ ‘ tionery 


AVAILABLE—Complete knowledge, all 

Office Furniture and Equipment 19 
Purchasing, Selling, Instructing, Training, et 
Please outline complete offer SOX 
Chicago f 


EX tive e. Le 


p references 


H \ ances 


\ILABLE in office machine and appliance field with 
manager and supervisor with the Remington and 
panies Also six years as sales manager for a large 
eg and printing company Will invest some money 
a reputable dealer outside of the larger cities in 
eferably north of the Mason, Dixon Line Reply to 

r The Sheridan Hotel, ilth and Marquette, Min 


l I ( 


EXECUTIVES WANTED 
FIELD DIRECTOR OF SALES 


York manufacturer to supervise 
, assist in dealer-consumer 
continental U.S.A State experience, background 

Excellent opportunity for excellent man All re 
trict confidence Box W-73, care Office Appliances 


force, conduct 
relations, et Must 


sales 


SALESMEN WANTED 


known mid- 
supplies Excellent op 
dealers; be able to conduct 
open up new dealerships. The posi 
Give complete background and details 
Western Pennsylvania territory open 
Chicago 6 


WANTED—1 RY REPRESENTATIVE by 

ter of office equipment and 
t experience 
ite markets; 
permanent 
York and 


‘ A e Office Appliances, 


nationally 


selling 


\ . ) AND SUB-DISTRIBUTORS 

ing in heart, who: want to please " get a zing 
f the ordinary . can enjoy the benefits of 
Independent Distributorship who will 
salesmen of the leading product in_ the 
ViISIrecord and associated products 
VISIrecord, Inc., 32-36 47th 


DISTRIBUTORS 


yang-up 
nent industry, 
Write 


available 


- i o> me 


needed if 
furniture, we 
chance for a 
Office Supply 


VO WASHINGTON, D. ¢ CITY SALESMEN urgently 
in the sale of office supplies and 
uu’re looking for Here’s your 
Nation's capital. Capitol 
Washington _ es © 


bh 
eer in your 
Ave N.W 


EQUIPMENT dealer has 
furniture, or cash 
climate, fast grow 
position if de- 


ILD WEST-COAST 


experienced 


OFFIC! 
iffice machine, 
mild 
executive 
Chicago 6 


terested in high income 
to invest or secure in 
re Office Appliance 


MAN who knows how to sell top quality 
his sight et high on earnings 

wants to come t 
opportunity He 
office fu 
ill be ubstantial and’ his tithe wil 
hve proved he can live up to it If think 
letter Write t 


\ } FOR A 
? aT nas 
manager, and who 
nderful 
respected 


‘ that man we offer a w 


rniture 


nit tell is about irself it " 
s Wells St Chicago f 

Must 

Johns 


lvania 


d Office Supply dealer 
Write for particulars 
Johnstown, Pennsy 


A 1} | \ NTED by well establishe 
Office Machine 
par 414 Locust 
CALCULATING 


er ire now being 


Street 





ADDING MACHINES, both 
imported to this country Avail 
en of office equipment, who sell directly t 

nteresting and profitable sideline 

Avenue New York 10, N 








AND 


l e machines al 
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FOR CALIFORNIA OPENING FOR FACTORY REPRESENTATIVE now 
elling office metal furniture and who wants a top grade metal office 
chair line and has good dealer following. Give lines carried, experi- 
ence and other details. Top man to develop new accounts and service 
many established accounts. Address W-76, care Office Appliances, Chi- 


cago 6 


FOR FIVE SOUTHEASTERN STATES opening for factory representative 
now selling office metal furniture and who wants a top grade metal 
office chair line and has good dealer following. Give lines carried, ex 
perience and other details. Top man to develop new accounts and 
service many established accounts. Address W-98, care Office Appliances, 
Chicago 6 

SALESMEN—ALL TERRITORIES open. Manufacturer of new desk spe- 
cialties to sell to office furniture and stationery stores. Sideline. State 
territory covered and lines carried. Commission basis Address W-77, 
care Office Appliances, 100 East 42nd St., New York 17, N. Y¥ 


Excellent value prompt shipments. Fast 
Reply W-78, care Office Appliances, Chi- 


WOOD OFFICE TABLES. 
moving line :: all states open 
cago 6. 


located in Southern Ohio. Top lines of office 
If you are experienced, ambitious, and honest, 
income. Address W-04 


SALESMAN For store 
equipment and supplies 
we have the right spot for a better than average 
care Office Appliances, Chicago 6. 


MECHANICS AND REPAIRMEN WANTED 


rYPEWRITER AND ADDING MACHINE Mechanic experienced on Smith 
Corona Typewriters and Allen-Wales Adding Machines. Permanent job, 
good salary Typewriter Service Company, 120 North 3rd St., Albu 
querque, New Mexico 


WANTED FIRST GRADE MECHANIC on all types of machines for 
small Northern Minnesota town. Prefer a man with considerable ex- 
perience and of good habits. Age is of no consequence. Please furnish 
references when replying. Any information will be treated strictly con- 
fidential. Box W-79, care Office Appliances, Chicago 6. 


REPAIRMAN, Royal, Victor dealer in 
Possible Foremen or combination job 
Calif. 


rYPEWRITER AND ADDER 
California's finest residential city. 
open. Mr. Cleveland, 735 Broadway, San Diego 1, 


ADDING MACHINE REPAIR SHOP wanted to handle local service 
contracts of well known electric adding machines. Opportunity to also 


act as sales agent. Write Room 9802-B, 210 Fifth Avenue, New York 
ii, N y 

EXPERIENCED TYPEWRITER MECHANIC WANTED All makes. 
Steady position for steady man. Will assist in obtaining living quar- 


ters. Address W-S0, care Office Appliances, Chicago 6 


REPRESENTATIVES AVAILABLE 


44 YEARS old, with national office machines and 
plans to change operation to that of manufac- 
Stability as indicated by 25 years with one com- 
industry, particularly Midwest and South- 


SALES MANAGER, 
equipment organization 
turer's representative 

pany, well known throughout 


west areas. Experience includes dealer lines office machines, stationery, 
files and furniture. Also school and industrial sales experience Ex- 
cellent bank and industry references. Prepared to do first class selling 
job on two or three non-competitive lines or give full time to single 
line depending on sales potential. Prefer to headquarter St. Louis. Will 
consider building sales organization if lines warrant additional sales 
personnel, Box H-38, care Office Appliances, Chicago 6 

NATIONAL Sales Organization with expanding program wants Office 
Appliances and Supplies to sell direct to the users throughout U.S.A 


Opportunity to increase national sales through live wire 
Reply with literature, price, etc., all correspondence con 
H-39, care Office Appliances, Chicago 6, 

LINES 
York state. 
outlets 


on commission 
sales set up 
fidential Box 


ESTABLISHED 
England and New 
ind department store 
Chicago 6. 


STATIONERY AND FURNITURE LINES for Southwest wanted by sales- 
man who originally specialized in bank forms, later operated own. sta 
tionery business successfully, managed furniture department of important 
dealer. Prepared now to travel Texas and several adjacent states. Capable 
ind thoroughly responsible Address H-41, care Office Appliances, Chicago 


group of sales associates for New 
covering stationery, office furniture 


H-40, care Office Appliances, 


wanted by 
Now 
Write Box 


REPRESENTATIVES WANTED 


ONE-TIME CARBON Snap-ER, Envelopes and 
Illustrated ERSCO, Cor. Compton 


Fe rms, 
Price Lists 


SALESBOOKS, 
Business Forms— Free 
Avenue, Bronx 61, N. Y 


REPRESENTATIVES WANTED for Mid-Western territory. Must handle 


ir line of nationally known and accepted stationery items exclusively 
Address W-S1, care Office Appliances, Chicago 6 
IF VOU SELL DIRECT TO OFFICES, we offer you a fine side line that 


commission on each sale 
giving pertinent 
Here is an 
Write W-82, 


major item You make $2.50 
Exclusive territories available Write in confidence, 
information about yourself and present activities. 
excellent opportunity to make your calls more profitable. 
care Office Appliances, Chicago 6 


WANTED FACTORY REPRESENTATIVES by manufacturer of quality 


on becomes a 


selling 





steel office accessories Must be thoroughly familiar with stationery 
trade Some territories still open State experience, territory covered, 
nes carried. Box W-95 care Office Appliances, 100 E. 42d St., New York 17 


WANTS AND FOR SALE, Continued Page & 


7 








Continued from Page 


WANTS AND FOR SALE 


WANTED DROP SHIPMENT JOBI 
typewriter and office tables in w I 
ments. Box W-83, care Office Apy ( 

RETAIL BUSINESS FOR SALE 
STATIONERY, GIFT STORE ir H 
typewriters, Hall Mark greet “ 
Adapted to owner operation (pr: ‘ ‘ 
up easily; terms can be arrang vi of Ar 
Chicago 6. 
FOR SALE—RETAIL office equipme t ted West Coast 
Royal Typewriters, Victor Addir M a, ae Mimeographs 
franchises for three counties 4 : ( Box W-85, care 


Office Appliances, Chicago 6 


OFFICE SUPPLY AND STATIONEI { ver 60 vears 
in good Ohio business town R Approximate j 
vestment, $50,000. Selling beca f Box W-3S¢ 

Office Appliances, Chicago 6 





FOR SALE—COUNTRY BUSINES ) | tur of 
Supplies, Typewriters and Adding ’ iv M 
gan Agricultural and Resort ar t of S&F 
per year. We have no overhead t f } ie W 
have Al connections for everythir We have the ager 
for the world’s best Typewriter for three « 
ties. Full price $25,000, $15,006 . ( r mont! r 
is a real setup. If you can't t te « t 
or yours. This adv. will t ' “ Office A 
plianees, Chicago 6 
BUSINESS WITH VALUABLE FRA) West t 
with large territory, selling type ‘ kkee 
ing machines and full line f ery el 
Good service department Moder Writ W 
care Office Appliances, Chicago ¢ 
OFFICE MACHINE SALES & SERVI f the 1 
outstanding in Western Michiga: vi t pr 
per year Details available t j Writs 
your letterhead Associated Busine ( 3. W Grand 
Rapids, Mich. 
OFFICE SUPPLY AND EQUIPMENT ling 3 
franchises and office machine frar ( i ' 
location center of town, idea veat , RB 
W-89, care Office Appliance cl 
RETAIL BUSINESS EQUIPMENT West t All top ag 
cies. Doing almost half millior Retir 
Price about $175,000 cas} Writ ‘ on C} 
cago 6, 
RETAIL OFFICE APPLIANCE STO ( f So a 
000.00. stock of Typewriters, Addir \ ( Register on 
Furniture, and other Office machi: Write W Applia 
Chicago 6. , 
OFFICE SUPPLIES & EQUIPMEN t Cle 
inventory, excellent locatior Ow nt 
property in trade This pr \ B 
Brokers, 1200 Godfrey S.W., G I Vi 

BUSINESS BROKERS 
WANT TO SELL YOUR BUSINES M ‘ 
letropolitan N. Y. Register wit! { [ , 


N 
158 So. 9th St., Brooklyn, EV 


FOUNTAIN PEN REPAIRING 


WELTY'’S REPAIR ALL MAKES FOUNTAIN PENS I P 
etc. Repaired at standard prices t ’ . 
WATERMAN 


improving We especially featur INKLIN \ 

WAHL, PARKER, WELTY, SHEA! MOOR! t repa 
all other makes. We feature G | y M 
makes to ONE place for bett ASK AROT NEW WELTY 
PENS, $1.50 to $1000 LIST Welt I R | ( 


88 So. State St., Chicago 
ADDRESSING 


ADDRESSING TO ALI mmer 
ers Others S450 M N 
Woodside, New York 

MAILING LISTS 
NEW 
LETS 


surveys 


RETAIL, WHOLESALE STA PI ANCE OI 
Write for free mailing r ‘ Oat 
38 Union Square, N. Y. ¢ 


ADDING MACHINE PARTS, TYPE, ET 
LARGE STOCKS of new an ‘ ‘ ‘ p 
available. Quotations furnis} , , 


Dehn, Jr., 1648 


10ist Ave., Oak 


OFFICE MACHINE REBUILDERS SERVICE 


PRECISION WELDING AND BRA 
Adding Machine Bases, Cases, Car } 
Ford & Wynn, Ine., Ne 8 War 


8 


FOR SALE AND WANTED TO BUY, USED EQUIPMENT 


ELLIOTT-PISHER, Burroughs, Moon Hopkins, Adding ar { ating 
Mact ‘ Comptometer Electromatic Typewrit nd fanf hine 
d sol Ch Office Appliance ¢ We t St 
r g 
ELLIOTT-FISHER Ma Adding Machines, ¢ ptometer Burroughs 
M roe Ca I rypewriters and a ft rchines ght and 
leeter-Warsh ( 349 N d St., Milw é Wi 
ELLIOTT-FISHER ichines ulculating mac! idding i 
ff equipment ight and sold. W J. vley Comr 106-908 
Water St M 2, Wis 
RROUGHS PRODUCTS our specialty, get gher cash rices for 
te bookkeeper billers, comptomet« a & Steer 47 8 


Deart Chicago 5, I 


RROUGHS, MOON HOPKINS, Elliott-Fisher Remington A inting 


\ nes, and 1 in the office machine ine Stats cde 
number a “ | quote highest cash price Internatior Office 
Appliar — s t 22d St., New York N. ¥ 
WANTED TO BUY istrand bookkee ping Mode \ na ¢ 
{ f plete n ber serial, size g 1 whet r front 
I back fee Ir itional Office \ : f Inc Kast 
! New \ h N. ¥ 
WANTED—AI ikes ilators and adding nes Stat ake 
serial nu udding capacity Int tional Off \ 
Inc., 29 Ka 1 St New York 10, N 
RROUGHS, MOON HOPKINS, ELLIOTT-FISHER Bookke Ma 
Com ptomete ill makes calculator ight and Book 
g & Calculating Machines, Inc., 98 S t Minneay Mi: 
WANTED TO BUY Late model Elliott-Fisher | kkeeping and billing 
achine Must | ver 240,000 serial numb« Ac nting Machine 
( , 60 W W ington St., Chicag f 
BURROUGHS BOOKKEEPING MACHINES—A Models Bought I 
. i—give s¢ il number and model in request 10tat 
Equipment Co 160 W Larned, Detroit 
BURROUGHS ACCOUNTING MACHINES Boug 1 Sold De orn 
I pment Compal ] 605 South Deark« St et Chicag 


!'WO BURROUGHS-MOON HOPKINS BOOKKEEPERS, Style 7200 {6621 
1 73-A149591, service by Surroughs and in good operating condi 
t Make offer J \ 


rhompson Tw. Exch., ¢ Murray Bldg., Grand 
Rapids 2, Mich 
BURROUGHS, MOON HOPKINS, ELLIOTT-FISHEI We | re 
rebuild Comprehensive service for d Adding a Book 
g Machine Service Co., 1807 Grand, Kar City 6, M 
CALCULATORS AND ADDING machines and de comp 
ters J & I bookkeepers: Burroug Moon Hopk de! 
full combinatior high serials; Sundst: Models A, { ur D 
140P, give f details and descripti M iry Busir Ma 
( Inc., 71 Nassau St., New York 
HEET CHECKWRITERS Todd Protectograph B I Todd | 
tograph N 0122. Both machines are elect perated, in go 
r g£ ler, offere special price. Mercury | ess Ma es ¢ 
Nassau St New York 7, N. Y. BAr ¢ 
QUANTITY f M nd Marchant Calculat ! 
gr f if le i § ylicited on 4 t I tne t ¢ 
\ Busine M Grand St N \ N 
r'YPEWRITERS—AN ANGUAGI adders, ca I Var IBM 
ight ALL LANGUAGES TYPEWRITER ‘¢ I West 
St New York New York, phone CH f 
BOSTICH STAPLES t BOXES S.H. Cr 0 ‘ el P B } 
8 Boxes N H. 5019%4 Chisel P Write { PECIAI 
CLA OUT PRICI | ) Grand, Ka l M 
ADDRESSOGRAPHS WANTED—CLASS W H ( \ i 
for { r EI t Business Equi ( 60 W. I 
Db f Mi 
MING CHAIRS (| ent Surplus) WAN D tI I D 
Prefe titic Addre B W re Off \ 
I i \ k 17 
VISIBLE EQUIPMENT ght, sold and ex We s] 
t Kardex \ International \ Factogray 
W rit ind tft t Visible } é 
a) | ‘ ri He ofr 
{ , PA 4 stl st St 
RDEX ACMI used visib 
) books \ S 
nase or i { { 
I { \ New York 
I FILING EQUIPM 
ESTABLI ED er pecializing } \ 
( W f | cooperation t 
Wr col l t 
wy | ( ( 
( . \ York N \ 
VISIBLE FILLES 
KA ACME, POSTINDEX A) LOBI 
\\ HAY ON HAND ffer for immed ry 
ea med. Unive J Eq ( 
De I St ( i 
WANTED 
NTERNATIONAL YV Factograph cal 1 6 nd rawer 
e, complete wit d holders. We: tereste extra 
l ers in any quantit Advis hat nave 
H i Equipment C Dept A, 4 WN. 8t St 
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2,473,689. Clip for Writing Instruments. Charles E. MeCoy, Jr., Jackson, Miss 
N. Colstad, Cranston, R. I assignor by mesne as 2,474,996. Fountain Pen. Frank B Wallis, Fort 
7 A T b N T S signment to W. A. Sheaffer Pen Co., Fort Madison, Madison, Iowa, assignor to W. A. Sheaffer Pen Co., 
owa. F Madison, lowa 
Copies of patents shown here can be 2,473,690. Clip for Writing Instruments. Wilbur K 2,475,013. Fastener Applying implement. Jay D 
heats # = a Commissioner of Olson and Lynn P. Martin, Fort Madison, Iowa, as- Crary, Portland, Ore., assignor to Paper Strap, Ine., 
cer casera me “ : ; on signors to W. A. Sheaffer Pen Co., Fort Madison, Iowa Portland, Ore 
Patents, Washington, D. C., for 25 2,473, Recording and Computing Machine. Emil 2,475,021. T-Square penn Clip. John P. Gibbons, 
cents each in cash, postoffice money F. Theirfelder, Ilion, N. Y., assignor to Remington Chicago, and William P wire, Arlington Heights, 
orders or certified check. Stamps Rand, Inc., Buffalo, N. ¥ ll 
and perso checks not accepted. 2,473,744. Paper Roll Holder. Elvah 0. Bulman, 2,475,031. Typewriter Space Bar and Escapement 
Copies of design patents are ten Grand Rapids, Mich Mechanism. James F. Koca, Woodstock, Ill, assignor 
wwe oe - 2,473,775. Decorative Cover for Telephone Desk Sets. to Woodstock Typewriter Co., Woodstock, Tl 
ents each. Calvin H. Allen and Mary E. Allen, Oakland, Calif 2,475,067. Concealabie Memo-Pad Waliet. John P 
assignors to Colorprint, Inc Wege, St. Paul, Minn., assignor to Brown & Bigelow, 
2,473,856. Card Filing Equipment. George ({ St. Paul, Minn 
Granted June 14, 1949 ruen, deceased, late of Chicago, Ill 2.475.336. Ribbon Feeding and inking Mechaniom 
2,472,890. Machine for Serting Record Cards. Bu 73,876. Slide Role. Heinz Herbert Goldstau! fer Typewriting Machines. John L. Petz, Rochester, 
gene A. Ford, Er alent, N. Y., assignor to Inter Snaresbrook, England Y., assignor to International Business Machines 
ational Bus achines Corp., New York, a P.. y 2,670,008. Stabilized Brief Case. Lewis Lifton, New Coe New York, N 
2,472,898. a ‘Leaf Binder. Ernest Hazel, dr., ork, N. 
Louis. Mo 2,474,036, Paperweight. John J. Curley, Broctor DESIGN PATENTS 
2,472,969 Loose-Leaf Binder. James P. Guinane, fas 154,215. Design for a Duplicating Machine. Kober 
Westport, ¢ Granted June 28, 1949 Warren Quirk, Chicago, IIL, assignor to Ditto, Ine., 
2,473,070. Line Printer Deviee for se Ma- 2,474,300. Ball Point Fountain Pen. Harald H Chicago, Il. Granted June 21, 1949 
chines k Peterson, Spring Lake Band, Kew Gardens Y 154,286. Design for an Autegraphic Register. Rus 
2,473,073 Punch. Albert A. Remboid, Sat Frat 2,474,385. Typewriter Support. Jaiva Vale. Birw sell Katz, Hamilton, Ohio, assignor to Paul Benning 
o, { ingham, Ala hofen and Eleanor CC. Diesbach, both of Hamilton, 
2,473,149 Mechanical Pencil with Step-By-Step 2,474,389. Fountain Pen. Russell T. Wing, Excel Ohio, trustees. Granted June 28, 1949 
Lead Feeding Means David Juelss, Brooklyn Y sior, Minn 154,294. Design for a Memeorandum Pad or Similar 
a r an Lead Pencil Co., Hoboken, N. J 2,474,596. Desk and Tapio Combination. August Artiele. Nicholas Mariow, Chicago, Ill. Granted June 
2, 47 3,471 Carriage Cushioning Means for Caiculat- Schomburg, New York, N. 28, 1949 
ing Machines. Herman Gang, Livingston, N. J., as- 2,474, Loose- Leaf Post Binder. Samuel Segal 154,298. Design for a Calendar Stand or Similar 
signor Monroe Calculating Machine Co Orange, New York, N. Y., assignor to Wilson-Jones Co Article. Carlyle N. Montanye, Baltimore, Md. Granted 
N. J Chicago, Ill June 28, 1949 
Granted June 21, 1949 2,474,741. Power-operated Mechanism for Typewriters 154,300. Design for a Letter Tray or Similar Article. 
2,473,663. Ring Binder Construction. John Schade or Like Machines. John Kittle, St. Albans, N Bert M. Morris, Los Angeles, Calif. Grantee! June 
H ke, Mass » National Blank Book C« assignors to Royal Typewriter Co Inc., New York 28, 1949 
u ke. Mase Granted July 5, 1949 154,345. Design for a Typewriter Samuel A. 
2,473,688. Clip for Writing Instruments. Lynn P 2,474,865. Ball-Point Pen. José Antonio Salas, Thompson, New York, N. Y., assignor to Simplex 
Martin, F M m, lowa, assignor to W. A. Sheaf Caracas, Venernela Typewiter Co., Inc., New York, N. Y. Granted June 
Pen ( Madison, lowa. 2,474,951. Typewriter Sheet End Indicator. Ernest 28, 1949. 
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Ai 
Johnny: “Mother, is it true we're le ol chal (A Se [ | 








Mother: "Yes, Johnny, a rding to the Bible it's true.” 
See when we die, we go to dust again?” 
etal aerated atid BANKERS & MERCHANTS, INC., 3227-39 N. 
Johnny: "Well, when | looked the bed this morning, SHEFFIELD AVE., CHICAGO 13, ILL.—A new of- 
there sure was someone coming or going Ae fice supply catalog has been issued, bound with a neu- 
oe Owe tral design cover which may be made available to the 
— c c —— . : . . . 

A golfer was ali set fo tee off at the seventh hole of a dealer with owe name imprinted in the blank space. 
densely wooded course when the bushes on his right began to No prices are included in the body of the catalog, in 
rustle and a nude young lady dashed out, crossed the fairway order that it should not become obsolete after three or 


and disappeared into the bushes on the opposite side. The 
golfer rubbed his eyes, shrugged his shoulders, and again pre- 
pared to address the bal/. Again the bushes rustled and two 
men in white dashed across the fairway in the direction the 
girl had taken. Puzzled, the ardent divotee again paused and 
scratched his head in amazement. 

Just as he was set to hit the ball, the bushes again rustled 
and another man in white dashed out, carrying two buckets of 
sand. “Did you see two men chasing a girl across here’? he 
demanded. The golfer answered in the affirmative, then queried, 
"Say, what is this all about, anyhow?" 

"It's like this," was the response. "We're guards at a nearby 
mental institution, and occasionally this girl breaks away, 
takes off her clothes and starts across country. Naturally, we 
have fo find her.” 

"! understand,” said the golfer, “but why the buckets of 
sand.” 

"Oh, that,” replied the guard. ‘Well, you see, the last time 
! caught her. This is my handicap.” 


— cc — 





How 


Exasperated Wife 
Doctor: "By good adv 
an old sock in his mouth." 
enon 


B. & M. OFFICE SUPPLY CATALOG 


four months, but instead a loose leaf price list is in- 



























































Job Applicant: "I'm Gladys Zell. cluded in a separate binder for the pocket of the back 

Personnel Manager: “I'm pretty happy myself; have a seat.” cover. The catalog can be purchased either without a 

a ile a at vithout driving the cover, with a stock imprinted cover, or with a com- 

bell.” pletely individualized cover of the dealer’s own design. 

Dub: “That's precisely the t — nd CUMMINS BUSINESS MACHINES CORPORA. 

Pe ee TION, 4788 N. RAVENSWOOD AVE., CHICAGO 

A young lady stalled her car at a traffic light and couldn't 40, ILL.—A 20-page booklet has been prepared by this 

get it started. She tried desperately, while behind her an firm on “How to Guard Against Fraud and Loss 

impatient motorist honked his horn incessantly. Finally, she Through Error and Negligence.” Available without 

got out and walked back. ‘ charge to interested parties, this newly-revised edition 
I'm awtully sorry, but | can't start my car," she told the : 

other driver sweetly. “If you'll go and start if for me, I'll thoroughly analyzes causes of embezzlement by 

stay here and lean on your horn.’ —Commerce “trusted” employees and discusses various methods used. 

— DACO CARD & INDEX COMPANY, 301 CON. 

GRESS ST., BOSTON, MASS.—Four new dealer 

helps contain detailed information on the firm’s line 

FT] rt} of manila file folders, pressboard file folders, card 

} Br ——— guides and vertical guides. Designed for use on the 

- tN =—— counter, in displays or as envelope stuffers, they are 

e|-s/| 65 a4 - attractively printed in three contrasting colors for max- 

t imum attention. Space has been provided for the deal- 

re re ae ws er’s name and address which will be imprinted free. 

—+3 DORO MANUFACTURING COMPANY, 362 W. 

a? rT, ERIE ST., CHICAGO 10, ILL.—The entire 1949 fall 

eS ~ line is described in the company’s new illustrated loose- 

s leaf catalog. Among the items included are telephone 

; stands, typewriter tables and a variety of office tables. 

ae HART MANUFACTURING COMPANY, 2400 

ENDICOTT ST., ST. PAUL 4, MINN.—The Hart 

mimeograph catalog for 1949-50 has just been issued. 

; It gives a full account of the Hart line including mime- 

=, JEFF ograph machines, mimeo scopes, mailing room tables, 

ae he lettering guides, design guides, styli and a full line of 

"| see you mean business, Sheppard... . inks, stencils and other supplies. As an aid to dealers, 

but couldn't we just sign in ink." the company is releasing envelope stuffers to be used 
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to promote the Hart mimeograph Model No. 149. 
Attractive two-color display cards are also available 
for dealer showrooms. 

B. L. MARBLE CHAIR COMPANY, BEDFORD, 
OHIO—A new catalog was recently mailed to all deal- 
ers, together with a new price list. The new trade liter- 
ature is handsomely illustrated and replete with de- 
tailed specifications concerning business chairs for 
offices, banks, libraries, schools and public buildings. 

NASCON PRODUCTS, INC., PITTSFIELD, 
MASS.—Profusely illustrated on glossy paper is the 
new 1950 catalog of Nascon’s personal record books. 
A full color center spread shows the wide range of 
rich colors in which the books are available. Among 
the items listed are the Veri-Thin diary, Memos-To- 
Me, Add-A-Word appointments (dated two days to 
a page), the Week-At-A-Glance, the Appoindex and 
the jumbo memo books. Richer cover materials, fresh- 
ened styling and new end-paper linings have been 
added to familiar items. New display plaques, adver- 
tising copy and mats are available on request. 

ROCKWELL-BARNES COMPANY, 35 E. 
WACKER DR., CHICAGO 1, ILL.—An elaborate 
and complete catalog of office papers and paper spe- 
cialties, the firm’s first in a number of years, has been 
prepared. This catalog offers from one source a wide 
range of office papers as well as other items such as 





oe 


NEW OFFICE PAPER CATALOG 





adding machine rolls, steno notebooks, scratch pads, 
ruled pads and desk blotting. A feature of the catalog 
is the complete tab indexing for quick reference to 
the various products. Samples, in color, are carried of 
blotting and other papers. 


SPEED PRODUCTS COMPANY, 37-18 NORTH- 
ERN BLVD., LONG ISLAND CITY 1, N. Y.—The 
company has issued the first in a series of product 
information folders titled “Bet You Didn’t Know,” 
wherein the selling facts concerning Speed products 
are dramatized and lightened in order to make the 
trade literature easier to absorb. The Speed rabbit 
trade character is at work getting the staple facts across. 
The first mailing piece has as its subject, what makes 
staples tick, and highlights the important points of 
their manufacture. Dealers and wholesalers may obtain 
extra copies by writing the company’s advertising de- 
partment. 

J. S. STAEDTLER, INC., 53 WORTH ST., NEW 
YORK, N. Y.—The firm has issued a new catalog 
and price list of pencils carried in the Staedtler line, 
including drawing pencils, thin lead pencils, thick 
lead colored pencils, colored indelible pencils and 
colored hectograph pencils. Detailed listings are given 
of many types of refill leads. 
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IN AUGUST OF 1879, WHEN: 
A correspondent from Germany wrote, “Who does not know 
Nurnberg in the stationery trade? Nurnberg, which has supplied 
the trade with pencils of all and every description all over the 
world for these last 100 years? Every lawyer, minister, banker, 
merchant and artist not only handled them, but also have carried 
them in their pockets for a steady companion.” ... A reservoir 
stand, an adjustable pen rack and a pen rest cone were new 
Carter's products. . . . Cincinnati, Ohio, reported: “Such glorious 
weather! Wheat all safely garnered; corn filling out the ears 
to the fullest size, and the torrid heat of the midsummer sup- 
planted by the delicious coolness of autumn. No wonder people 
are happy. The prosperity of the farmers is beyond question, 
and they have with unanimity entered upon its enjoyment by 
putting their wheat in market instead of holding it.” .. . (From 
files of the American Stationer). 
IN AUGUST OF 1889, WHEN: 

A new “drop a nickel in the slot” city directory made its ap- 
pearance in New York. To open a locked directory cost the 
user $.05. . . . Louis J]. Borie of San Francisco was issued a patent 
for a machine which affixed postage stamps and gummed labels. 
. . . Henry Bainbridge & Company reported a heavy demand for 
memorandum calendars .. . E. C. Rogers, Holyoke, Mass., was 
elected president of the American Paper Marufacturers Associa- 
tion. . . . Caw’s Dashaway was introduced as a double feed 
fountain pen that would not roll when Iaid on the desk. .. . 
A new invention was Sloan's Accountants’ Arm Rest. . . . Mos- 
cow received 15 cases of American typewriters with aggregate 
value of $938. . . . (From files of the American Stationer). 

IN AUGUST OF 1899, WHEN: 

A fire completely burned out Parsons & Greene Company, 
manufacturing stationers of Holyoke, Mass. . . . New mucilage 
bottles were introduced by the Scattergood Company, Philadel- 
phia, Pa. . . . Diamond Point Pen Company, New York City, 
offered the Dexter penholder ejector—"just slip the sleeve off.” 
. . . An Empire calendar stand was a new product of Samuel 
C. Tatum Company, Cincinnati, Ohio. . . . Engravers were busy 
striking off new prints of Admiral Dewey, the hero of Manila 
Bay. . . . Blank book manufacturers active at the time included 
Boorum & Pease Company, Kiggins and Tooker Company and 
]. G. Shaw Blank Book Company, all of New York, N. Y.... 
(From files of the American Stationer). 

IN AUGUST OF 1909, WHEN: 

The fifth annual convention of the National Association of Sta- 
tioners and Manufacturers of America was held at Toledo, Ohio. 
The late Charles P. Garvin, who then represented F. S. Webster 
Company in Texas, brought Pecan Gap, a mythical Texas town, 
to the front at the convention. The Conklin Pen Manufacturing 
Company chartered the steamer Greyhound for a special con- 
vention moonlight ride of the stationers. . . . Homeward bound 
from the Pacific Coast, Frank Waterman, president of the Water- 
man Pen Company, stopped off for a day at Kankakee, Ill., the 
home of his boyhood days. . . . The Columbia Ribbon & Carbon 
Company selected Gladiator as the name of its new carbon 
paper. . . . (From files of Office Appliances). 

IN AUGUST OF 1919, WHEN: 

The Chicago Stationers Association designated August 4-9 as 
a “Mistake-less Week” and held the annual outing at Fox River 
Grove, Aurora, Ill. . . . Wallace Herbert Blake, a former mem- 
ber of Office Appliances staff, died on August 1. . . . Imports 
from Germany were again permitted. . . . Andrew Geyer, founder 
and publisher of Geyer’s Stationer, died at his summer home 
in Belmar, N.J. . .. John R. Patterson, president of the National 
Cash Register Company, went to Europe to confer with C. E. 
Steffey, the sales manager, in rehabilitating the company’s sales 
force in the countries abroad. . . . The Automatic Pencil Sharp- 
ener Company of Chicago named George A. Nitschke eastern 
sales manager. . . . (From files of Office Appliances). 
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Officers and Directors of NOMDA, 1949-50 


Top—Gordon Miller, Southern California Adding Machine Co., Los 
Angeles, president; E. J. Toussaint, Central Duplicator & Typewriter Co., 
Camden, N. J., vice-president; Jack Weiner, Belmont Typewriter Sales & 
Service, Chicago, treasurer; Liston Jackson, Typewriter Supply Co., Fort 
Worth, Tex., secretary. 

Bottom—The new board of directors. Standing, left to right: George 
Purvin, Superior Typewriter Co., Inc., New York City; Irwin Vincent, West- 
ern Typewriter Co., Topeka, Kans.; Louis Wood, Midwest Typewriter Co., 
Kansas City, Mo.; M. W. Woodliff, Woodliff Office Machine Co., Waco, 
Tex.; E. E. Peck, Peck's Office Appliance Co., Oakland, Calif.; Liston 
Jackson, Typewriter Supply Co., Fort Worth, Tex.; C. R. Chappell, Peter 
Paul Mechanical Service, Pittsburgh, Pa.; Charles Krause, NOMDA coun- 
sel, New York City; Oswald Schreiner, NOMDA secretary-manager, 
Washington, D. C.; John D. Romano, Valley Typewriter Co., Fresno, 
Calif.; Ralph Archinal, Alameda Typewriter Co., Alameda, Calif.; Russell 
D. Brewington, Brewington Typewriter Co., Houston, Tex.; D. L. Keeney, 
Jr., Keeney Office Equipment Co., Dallas, Tex.; Charles S$. Myers, Miami, 
Fla.; Win Phillips, Win Phillips Co., Oakland, Calif.; Earl De Groot, De 
Groot Typewriter Exchange, Kalamazoo, Mich. Seated, left to right: 
Louis De Sciose, |.X.L. Typewriter Co., Denver, Colo.; L. N. Mauck, Amer- 
ican Typewriter Exchange, Richmond, Va.; Irving Ritchie, Typewriter Dis- 
tributors, Inc., New York City; Gordon Miller, Southern California Adding 
Machine Co., Los Angeles; E. J. Toussaint, Central Duplicator & Type- 
writer Co., Camden, N. J.; Dick Kelley, Aberdeen, Wash.; Lynn Roper, 
Roper Office Machine Co., Seattle, Wash.; Tom Stack, Stack Typewriter 
& Supply Co., Chicago; James P. Ward, Shipman-Ward Mfg. Co., Chi- 
cago; David Ligon, Glendale Typewriter Exchange, Glendale, Calif. 
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NOMDA'S 24th Annual Convention 


And Trade Exhibit in Los Angeles 


and the charms of Southern California—more than 
mbers and affiliates of the National Office 
Machine Dealers Association gathered in the Ambas- 
Hotel, Los Angeles, on Sunday and Monday, 
June 19 and 20, to attend NOMDA’S twenty-fourth 
Annual Convention and Trade Exhibit. Business ses- 
sions carried through to Wednesday, June 22. Post- 
convention activities included a trip to Catalina Island 
on Thursday and deep sea fishing on Friday. 

Panel discussions, which met with such success at 
the 1948 convention in New York, were prominently on 
the agenda at business sessions. Formal addresses, 
mostl; f a general and inspirational nature, were 
restrict to presentation at the luncheon meetings. 


a YNDING to the call of President Earl De Groot 


New Officers and Directors 


Office! inanimously elected at the Wednesday 
luncheon meeting are as follows: 

Gordon Miller, Southern California Adding Machine 
Company, Los Angeles, Calif., president. 

E. J. Toussaint, Central Duplicator & Typewriter 
Compal Camden, N. J., vice-president. 

Jack Weiner, Belmont Typewriter Sales & Service, 
Chicas Ill., treasurer. 


Liston Jackson, Typewriter Supply Company, Fort 
Worth, Tex., secretary. 

Distri lirectors, chosen at the same session are as 

Ralph Archinal, Alameda Typewriter Company, Ala- 
mer Calll 

Art Benassi, St. Louis Typewriter Company, St. Louis, 
Mo 

Gerry Brewer, Hollywood Typewriter Shop, Holly- 


R. D. Brewington, Brewington Typewriter Company, 
Housto! Tex 


Bruce Brown, Bruce Brown, Inc., Chicago, Ill 

Clarence E. Bush, General Typewriter Company, 
Washington, D. C 

C. R. Chappell, Peter Paul Mechanical Service, Pitts- 
burgh 2 Pa 

John M. Dannenfelser, Petery-Hedden Company, 
New Al y, Ind 

Louis DeSciose, I. X. L. Typewriter Company, Den- 
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Unusual Program of Business and Recreational 
Activities Featured; Panel Discussions Given Prom- 
inent Place; Product Displays Extensive; Gordon 
Miller Named President for 1949-50. 


A. M. Fincher, Atlanta, Ga. 

Fred Gamrod, All Types Office Equipment, Chicago 
13, Ill. 

C. E. Gleason, American Typewriter Company, San 
Diego 1, Calif. 

Bob Goldblatt, Star Typewriter Company, Chicago, 
Ill. 

Samuel Hutter, Check Writer Company, Inc., New 
York, N. Y. 

Otto Janzen, Central Typewriter Company, Salina, 
Kans. 

W. AA. Johnston, W. AA. Johnston Sales & Service 
Company, Knoxville 12, Tenn. 

D. L. Keeney, Jr., Keeney Office Equipment Company, 
Dallas 1, Tex. 

Dick Kelley, Aberdeen, Wash. 

Walter Klimes, Typewriter Service Shop & General 
Office Machine Company, Detroit 2, Mich. 

Dave Ligon, Glendale Typewriter Exchange, Glen- 
date, Calif. 

Jack Little, Providence, R. I. 

L. M. Mauck, The American Typewriter Exchange, 
Richmond 3, Va. 

Charles S. Meyers, Miami 36, Fla. 

Harvey Miner, Miner Business Machine Company, 
Kankakee, IIl. 

Rudolph Nettle, Nettle Office Equipment Company, 
Boston 10, Mass. 

Ralph Neumayer, National Typewriter Company, 
Inc., Hartford, Conn. 

Sam Payne, Enid Typewriter Company, Enid, Okla. 

Ed Peck, Peck’s Office Appliance Company, Oakland 
18, Calif. 

Edward Pfitzenmaier, Suburban Typewriter Com- 
pany, Ardmore, Pa. 

George Purvin, Superior Typewriter Company, Inc., 
New York 7, N. Y. 


15 












THE NEW NOMDA PRESIDENT 


LL OF THE BUSINESS life of the new 
president of the National Office Ma- 
chine Dealers Association has been within 
the office machine industry. As chief execu- 
tive of the Southern California Adding Ma- 
chine Company, Los Angeles, Calif., Gordon 
Miller has proved himself a successful and 
progressive businessman. Nearly 30 years 
ago, when he joined the Burroughs Adding 
Machine Company staff in Minneapolis, 
« Minn., he rather expected to spend all of his 
life in the Middle West. Fifteen years later, 
however, he found it necessary to resign 
from Burroughs for reasons of health and 
seek a more salubrious climate. After giv- & 
ing Florida a brief trial, he moved to Los 
Angeles and became affiliated with the Typewriter Inspection Com- 
pany. A few months later, in 1936, Mr. Miller and P. E. King, a fellow 
Burroughs employee back in Minnesota, joined forces and purchased 
the Southern California Adding Machine Company, an inactive divi- 
sion of the Typewriter Inspection Company. Ernest Von Rhine joined 
the venture as a partner and the business was continued as a partner- 
ship for the succeeding five years. At that time Mr. Von Rhine with- 
drew to go into business for himself and F. M. Swann, also a former 
Burroughs man, purchased Mr. Von Rhine's interests. 

With a current staff of 12, Mr. Miller's organization covers Los 
Angeles county, an area of about 600 square miles. Sales are princi- 
pally of bookkeeping machines, although a full general line of other 
office machines such as typewriters, duplicating machines and dictat- 
ing machines is also carried. 

Born in Minneapolis in 1898, Mr. Miller has had only two jobs—with 
Burroughs and working for himself. Active in associations, civic and 
church affairs, he has found a way of enjoying life and helping others 
to share in better understanding of human relations. Under his leader- 
ship, NOMDA will continue to make progress as a contributing factor 
in the office machine industry. 


























J. D. Romano, Valley Typewriter Company, Fresno 
1, Calif. 

Lynn Roper, Roper Office Machines Company, Seattle 
4, Wash. 

Jack Semmelrath, Miami, Fla. 

‘Tom Stack, Stack Typewriter & Supply Company, 
Chicago, Il. 

Samuel Stein, Quality Office Equipment Corp., New 
York 11, N. Y 

Harold E. Steinke, H. E. Steinke, Upper Darby, Pa. 

Bert Swanger, Metropolitan Typewriter Company, 
Detroit 21, Mich. 

J. L. Videau, Jr., Southern Business Machines, New 
Orleans, La. 

Herb Wheeler, Standard Office Equipment Company, 
Stockton 1, Calif. 

Louis Wood, Midwest Typewriter Company, Kansas 
City, Mo. 

M. W. Woodliff, Woodliff Office Machines Company, 
Waco, Tex. 

Bill Wyatt, Tallahassee, Fla 


Early Arrivals Go to Work 


Some registrants with official responsibilities arrived 
in Los Angeles on Saturday or early Sunday morning. 
Registration started at noon. The various standing 
committees of the association met in separate sessions 
at 2:00 o’clock. Late in the afternoon the annual pre- 
convention meeting of the board of directors was held. 


The evening hours were devoted to hospitality gather- 
ings. 
President Earl De Groot declared the convention in 
16 


official session on Monday morning. After a brief 
business meeting, Jack Weiner, Belmont Typewriter 
Sales & Service, Chicago, was called on to tell about 
the Chicago association’s system of recovering stolen 
office machines. Two police officers of the burglary 
division are assigned exclusively to the Chicago Office 
Machine Dealers Association. All reports of stolen 
machines are referred to the secretary of COMDA, 
who lists the serial numbers. Dealer members of 
COMDA check with the secretary when any suspicious 
circumstances arise. If the would-be seller of a stolen 
machine can be stalled as long as seven minutes, a 
police officer will get to the dealer’s premises 
Another phase of the Chicago system involves re- 
ports to the COMDA secretary of all machines worked 
on by dealers’ repairmen. All serial numbers reported 
are checked against the stolen machine list. Any 
machines on that list are checked on discreetly by 
the Chicago police so that the holders of the machines 
cannot know the source of the police information. 
Often the holder of the machine is an innocent vic- 
tim. Consequently, the police technique is to ask for 
the name of the one from whom the machine was 
purchased, so that the “fence” may be apprehended. 


Brief reports of the secretary, treasurer and gen- 
eral counsel were read and approved. Then President 
De Groot gave his report as chief executive of the 
association. After a detailed review of the past year’s 
activities, which included a substantial gain in NOMDA 
membership, Mr. De Groot recommended that a cen- 
tral location be found for the annual convention, and 
that the association join the National Federation of 
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TYPEWRITER PANEL CONDUCTED BY ROBERT RANDAZZO, 
GENERAL TYPEWRITER EXCHANGE; KANSAS CITY. MO. 


Business. He suggested also that a panel of speakers 
on and for NOMDA be established to carry the as- 
sociation’s banner to other segments of business in 
the national economy. 

A special committee on training schools for office 
machine mechanics, appointed at the directors’ meet- 
ing on Sunday, was called on for a report. As chair- 
man of the committee, Bob Randazzo, General Type- 
writer Company, Kansas City, Mo., said that the com- 
mittee recommended that NOMDA re-affirm its ap- 
proval of the Office Appliance Mechanical Institute as 
a qualified school whose standards are high enough 
to assure graduates who are well trained. A motion 
to accept the committee’s recommendation plus the 
proviso that any reduction in standards would neces- 
sitate withdrawal of approval was voted unanimously. 

On Monday morning the product display was officially 
opened. Visiting periods during the remainder of the 
convention were as follows: Monday evening, Tuesday 
morning and evening, and all day Wednesday. 

With Gordon Miller, general convention chairman, 
as the presiding officer, the Monday luncheon meet- 
ing moved along with precision. Mr. Miller introduced 
Rev. Kenneth A. Carlson, minister of the Methodist 
Church in Santa Monica, Calif.. who presented an 
inspiring address titled, “So You’re Going to Live.” 
Worries about the distant future and the past are 
somewhat futile, according to Rev. Carlson, who 
stressed the importance of having enough light (en- 
lightenment) to see where to take the next step. Con- 
cern about atomic destruction and other broad prob- 
lems of the future becomes insignificant when the 
basic truth of the Biblical verse, “He that ruleth his 
spirit is better than he that taketh a city,” is grasped. 


~ 


-. 


Substituting for Los Angeles Mayor Fletcher A. 
Bowron, Executive Deputy Orville Caldwell officially 
welcomed convention registrants. President De Groot 
responded in brief and appropriate terms. 


Five Past-Presidents at Luncheon 


Before adjourning for the afternoon business meet- 
ing, the following past-presidents of NOMDA were 
presented: James P. Ward, Shipman-Ward Manu- 
facturing Company, Chicago; Elmer Anderson Type- 
writer Company, Pasadena, Calif.; Irwin Vincent, 
Western Typewriter Company, Topeka, Kans.; Robert 
Randazzo, General Typewriter Company, Kansas City, 
Mo., and Irving Ritchie, Typewriter Distributors, Inc., 
New York, N. Y. 

The first order of business Monday afternoon was 
the hearing of the proposal by Jack Weiner of Chicago 
that NOMDA conventions be held in Chicago or an- 
other centrally located city each year. Following con- 
siderable discussion it was officially decided that the 
convention will be held in Chicago for the next three 
years, when the matter can be opened for further 
consideration. 

Scheduled for the balance of the afternoon were 
reports of the manufacturers’ relations committee 
and the bylaws committee. After a brief discussion 
it was arranged to have the manufacturers’ relations 
committee report mimeographed for distribution to 
all registrants before discussion at a latter session. 

As chairman of the bylaws committee, Ralph Arch- 
inal, Alameda Typewriter Company, Alameda, Calif. 
distributed copies of the proposed bylaws for NOMDA 
and began reading it article by article. In order to 
speed up the process, he was asked to read only por- 






€ 


Clockwise around table: Charles S. Meyers, Miami, Fla.; 
D. L. Keeney, Jr., Keeney Office Equip. Co., Dallas, Tex.; 
Herb Wheeler, Standard Office Equip. Co., Stockton, Calif.; 
Joe Baker, H. D. Baker & Co., Tacoma, Wash.; Gordon E. 
Miller, S. Calif. Adding Machine Co., Los Angeles; George 
Purvin, Superior Typewriter Co., Inc., New York City: Lynn 
Roper. Roper Office Machines Co., Seattle, Wash.; Dick 
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BREAKFAST FOR REGIONAL DIRECTORS AND PRESIDENTS OF LOCAL ASSOCIATIONS 






Kelley. Aberdeen, Wash.; Clyde E. Gleason, American 

Typewriter Co., San Diego, Calif.; Liston Jackson, Typewriter 

Supply Co., Ft. Worth, Tex.; E. E. Noakes, Noakes Typewriter 

Co., Sacramento, Calif.; David Ligon, Glendale Typewriter 

Exchange, Glendale, Calif.; Irwin Vincent. Western Type- 
writer Co., Topeka, Kans. 
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. George Walker, 








NOMDA CONVENTION LUNCHEON, AMBASSADOR HOTEL, LOS ANGELES, CALIF., 





Ed Tous- 


. Gordon Miller, general convention chairman; Mrs. & Mr. 
saint, Central Duplicator & Typewriter Co., Camden, N. J. 
° | gy a ee ilbur Walker Co., Wichita, Kans.; Art Benassi. 
Louis pewriter Co., St. Louis, Mo.; Tom Stack, Stack Type- 
seaiee & ones Supply Co., Chicago, IIl. 
. Earl De Groot, De Groot Typewriter Exchange, Kalamazoo, Mich., 
immediate past-president of NOMDA; Bob Randazzo, General Type- 
writer Co., Kansas City, Mo., past-president of NOMDA; Joe Baker, 
H. D. Baker & Co., Tacoma, Wash. 
Los Angeles, Calif., founder and first president of 
NOMDA; Louis De Sciose, [XL Typewriter Co., Denver, Colo.; 
Mino Semonsen, Mittag & Volger fr Jim Ward, Shipman-Ward 
° Herb Wheeler, Standard Office Equipment Co 
Ralph Archinal; Patricia Archinal; Ed Noakes 
Co., Sacramento, Calif. 


Stockton, Calif.; Mrs. 
Noakes Typewriter 
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JUNE 21 


tions involving changes, but the discussions on changes 
took so much time that less than half the document 
was covered in the afternoon meeting. Some of the 
new provisions are as follows: 


New Portions of Proposed Bylaws 


Article I, Section 2. The office of the association 
shall be in a principal city located centrally in the 
United States or upon approval of the board of di- 
rectors in the city where the secretary business man- 
ager is located. 

Article II, Section 3, Paragraph h 
personal success legitimate or ethical which is secured 
by taking unfair advantage of any opportunities in 
the social order that are absolutely denied others nor 
to take advantage of any opportunity to achieve ma- 
terial success that others will not take because of the 
questionable morality involved. 

Article III, Section 1. Classification. Memberships 
in this association shall be divided into three classes, 
namely, (1) Individual membership; (2) Affiliated 
membership; (3) Associate membership 

Article III, Section 1, Paragraph d. Associate mem- 
ships are those members who are manufacturers’ 
wholesalers, manufacturers’ wholesale _ distributors, 
manufacturers or suppliers of office machines, equip- 
ment and supplies who shall receive all benefits of 
association membership except the holding of an elec- 
tive position and voting privileges in this national 
association. 

Article III, Section 4. New Local Association. In the 
case of any newly-formed local associations, one-half 
of the first year’s dues shall be waived by this national 
association provided such local shall make application 
and be accepted as an affiliated association by the 
National association within six months of its inception 

Article III, Section 5. It shall be the duty of all 
members of this association to hold all proceedings 
of this national association in confidence and to re- 
frain from any discussion and/or display of material 
or association bulletins or any matter of a confidential 
nature to anyone other than a member of this associa- 
tion in good standing. 

Article III, Section 6. Change of address. It shall 
be the paramount duty of any member to report any 
change of address as soon as possible to the secretary- 
business manager. 

Article IV, Section 2. Any individual, firm, partner- 
ship, corporation or local association who is con- 
nected by membership with this national association 
and is found to be in willful violation of any section 
or any article of these bylaws may be expelled from 
membership without recourse against this national 
association, its officers, board of directors or individual 
membership thereof. 

Article IV, Section 3. Any action deemed necessary 
to activate any expulsion under Section 2 of this arti- 
cle may be accomplished by a full vote in full favor 


To consider no 
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executive committee or by majority vote of 
the board directors. 

Article VI, Section 1. All certificates of membership 
ind membership cards, store placards, decals, cuts, 
ia or emblem and/or any other material 
nature and placed into the hands of 
of this association for use of said mem- 
or otherwise note his connection with 
this association shall remain the sole property of 
this association and all of same shall be returned to 


by tne 


mats, insigi 
of association 
any mempbel 


ber to indicate 


this national association if and when said member 
shall for any reason whatsoever, cause his membership 
to cease this association. 

Article VIII, Section 5. The dues of any member 


found temporarily in distress may be remitted by a 
majority vote of the executive committee and/or board 


of director 

Article VIII, Section 10. The fiscal dues period shall 
extend from the first of January of one calendar year 
to the first day of January of the following year. For 
the purpose of determining any mid-term dues, such 
jues shall be pro-rated to the next nearest quarter 
period. Any over-paid dues extending into the next 


following year shall be immediately refunded to such 
member and at no time shall this association retain 


any dues with the intent of applying same to any 
period lapping into the forthcoming new year. The 
only exception permitted shall be in such cases where 
dues are received in the latter part of the last quarter 
year when such dues may be held and applied to the 
period beginning with the new year. Fiscal years of 
local associations shall coincide with the fiscal year of 
the natio1 association. 

Article IX, Section 2, Paragraph c. At least 30 
days written notice of the time and place of the regu- 
lar annual meeting shall be mailed to all members 
of the association 

Article IX, Section 4, Paragraph b. Whosoever shall 


call such board of directors meeting(executive com- 
mittee of five members of the board of directors) shall 
fix the place of such meeting which shall be centrally 
located in the United States on a main trans-con- 
tinental railroad and airline. 

Article IX, Section 6, Paragraph d. Executive Com- 


mittee Meetings. Seventy-five per cent of the members 
in good standing shall constitute a quorum. 
New Bylaws Approved Tentatively 

On reconvening Tuesday morning, it was decided 

hat the bylaws as presented by the committee be ap- 


tatively and that each member of the as- 





5. Bo 


7 he 





1. Earl White, Ames Supply Co.; Charles Krause, NOMDA general 

counsel, New York. N. Y.; Jack Weiner. Belmont Typewriter Sales 
& Service, Chicago, Ill.; Frank Marshall, Ames Supply Co., Chicago, 
Il 


2. Charles Meyers, Miami. Fla.; Ken Ritchie, New York, N. Y.; Irving 


ewriter Distributors, Inc., New York. N. Y.; David Ligon, 
ypewriter Exchange, Glendale, Calif. 


Ritchie, T 
Glendale 


3. T. L. Seeburger. L. C. Smith & Corona Typewriters, Inc.; Bill Tough. 


Tough Co., Balboa Island. Calif.; A. J. 
Underwood Corp. 


art and F. W. Joyner. both 


4. Morris Dorfman and Mrs. & Mr. Norbert Mayer, all West Coast 


Platen Co., Los Angeles, Calif.; Mrs. &6 Mr. H. Van Dolisen, Bever! 
Office Equipment Co., Beverly Hills. Calif.; Kurt Fischer, Genera 
Typewriter Co., Los Angeles, Calif. 

and Vito Randazzo, General Typewriter Exchange, Kansas City. 
Mo.; Mr. & Mrs. Irwin Vincent and Phyllis Vincent, Western Type- 
kriter Co., Topeka, Kans.; Mr. & Mrs. Ed Peck, Peck’s Office Appli- 
ance Co., Oakland, Calif. 


ee Ls uJ 


SPEAKERS’ TABLE AT N. CALIFORNIA OMDA LUNCHEON ON WEDNESDAY, JUNE 22 


Left to right: C. Elmer Anderson, Anderson Typewriter Co., 
Pasadena, Calif.; John D. Romano, Valley Typewriter Co., 
Fresno, Calif.; Earl De Groot, De Groot Typewriter Exchange, 
Kalamazoo, Mich.; Herb Wheeler, Standard Office Equip. Co., 
Stockton, Calif.; Edward E. Noakes, Noakes Typewriter Co., 
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Sacramento, Calif: NOMDA President Gordon E. Miller, 

Southern California Adding Machine Co., Los Angeles; 

Ralph Archinal, Alameda Typewriter Co., Alameda, Calif.; 

Earl White, Ames Supply Co., San Francisco; E. E. Peck, 
Peck’s Office Appliance Co., Oakland, Calif. 


19 











ANNUAL NOMDA BANQUET, EARL CARROLL THEATRE-RESTAURANT, JUNE 22 
Left to right: E. J. Toussaint, Central Duplicator & Typewriter Co., Camden, N. J., new 


NOMDA vice-president; Mrs. Toussaint; 


Charles Krause, 


NOMDA counsel and Mrs. 


Anderson, both hidden by C. Elmer Anderson, Anderson Typewriter Co., Pasadena, Callif.. 

master of ceremonies; Mrs. Gordon E. Miller; President-elect Gordon E. Miller, Southern 

California Adding Machine Co., Los Angeles; Earl De Groot, De Groot Typewriter Exchange. 

Kalamazoo, Mich., immediate past president: Jack Weiner, Belmont Typewriter Sales & 
Service, Chicago, newly-elected treasurer. 


sociation be provided with a copy to study and be 
requested to submit suggested changes to the board 
of directors for consideration at an early date. The 
revised copy will then be presented for final adoption 
at the 1950 convention. 

Under the leadership of Ernie Thornton, Lightning 
Adding Machine Company, the balance of the morn- 
ing was taken up by a panel discussion on adding 
machines. Ted Love, Remington Rand, Inc., gave an 
able demonstration of a Remington machine to Joe 
Stallings, Clary Multiplier Corporation. Bill Tonkin, 
formerly on the Victor Adding Machine Company 
staff, pointed out that, due to lack of customers, the 
gravy train has been taken off the schedule. In its 
place is a new train called the Golden Opportunity 
Special. Passage on the new train is earned by ag- 
gressive, intelligent selling 

For his part of the panel, Mr. Stallings gave an in- 
formative talk, asserting that there is still a good 
market for adding machines, a market that will re- 
spond to cultivation. Because oldtimers are out of 
practice and new men are inexperienced, courses 
of training and retraining are necessary. Some deal- 
ers are suffering from success and consequently do 
not realize that their sales machines need overhauling 
and rebuilding. Achieving business success requires the 
development of salesmen, which involves the careful 
selection, training and direction of men. Mr. Stallings 
concluded his remarks by urging that dealers do less 
worrying and more working in the daily operation of 
their businesses. 

Mr. Thornton brought the discussion to an end 
with a few comments about the Lightning adding 
machine, which he recommended as a door-opener for 
salesmen of larger machines 

Immediate Past-president 
at the Tuesday luncheon meeting 
old-timers in the typewriter industry—Duke Waters, 
who started with Remington in 1896: Henry Simler 
whose length of service record is just about as good; 
and George S. Walker, one of the founders of NOMDA 
25 years ago and its first president. Other notables 
were also given recognition just prior to the feature 
address, “What’s Doing in Europe,” by Clete Roberts, 
reporter and news analyst. Mr. Roberts asserted that 
the Marshall Plan is working and that most countries 
in Europe, including Western Germany, are recovering 
from an economic standpoint 


Irving Ritchie presided 
He presented three 
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All of Tuesday afternoon was devoted to the panel 
on typewriters, presided over by Past-president Bob 
Randazzo. Serving on the panel were Past-president 
Irwin Vincent; Past-president Irving Ritchie; Presi- 
dent Earl De Groot; Paul Cockerill, Indianapolis Type- 
writer Company, Indianapolis, Ind.; Rocky Jones, 
Office Appliance Mechanical Institute, Springfield, 
Mo., Dal Marvil, Ames Supply Company, and Jim 
Ward, Shipman-Ward Manufacturing Company 

The first subject discussed was the discount situa- 
tion in reference to portable typewriters. It was the 
concensus of opinion at the meeting that the dis- 
count should be held to 40 per cent and not dropped 
to the 37% per cent figure announced on some makes 
and models. 

Paul Cockerill discussed dealer advertising of type- 
writers—new and used standard machines and new 
portables. He said that he devotes five per cent of 
his sales total to advertising, and then spoke about 
his experience in the use of newspaper space, showing 
several examples and explaining how each was ef- 
fective 

Advertising in the classified 
was treated briefly by Jim Ward. 

On the subject of government surplus typewriters, 
Bob Randazzo cited some cases of “dumping” and 
warned about the potential seriousness of the situa- 
tion 

Marcus Harwitz, Regal Typewriter Company, re- 
viewed the conditions prevailing after World War I 
and pointed to the possibility of history repeating it- 
self. He recommended that NOMDA appeal to the 
government to keep surplus typewriters for another 
two years and then trade them in to manufacturers 
when new machines are bought. A motion was made 
and approved that Clarence Bush, General Typewriter 
Company, Washington, D. C., be appointed as chair- 
man of a committee to petition government officials 
to withhold surplus used machines from the market 
The matter was referred to the new board of directors 
with a request for immediate action 


telephone directory 


Short discussions on rentals and inventories were 
followed by adjournment so that registrants could 


have plenty of time to prepare for the pleasure of 
attending the theater to see Ken Murray’s Blackout 
of 1949, now in its eighth year of continuous pro- 
duction 
Shortly after 8:00 o’clock on Wednesday morning, a 
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number of regional governors, presidents and sec- 


retaries of affiliated associations met at breakfast un- 
der the chairmanship of David Ligon, president of the 
Southern California Office Machine Dealers Associa- 


tion 
Duplicators Discussed Wednesday Morning 


Getting under way a bit behind schedule, the Wed- 
nesday morning business session was opened with a 
panel in duplicating machines. Ed Peck, Peck’s Office 
Appliance Company, Oakland, Calif., presided, point- 
ing to the advantage of selling duplicating machines 
because of the subsequent profitable supply business. 


He made some suggestions on how to establish a dupli- 
cating machine department and then called on J. C. 
Archey, Speed-O-Print Corporation. Mr. Archey re- 


ferred to some of the technical aspects of duplicating 
machines, emphasizing the importance of using high 
quality paper in order to be sure of getting good results. 

Charles Lee, Heyer Corporation, offered the idea that 
the sale of a duplicator will often open the way for 


sales of typewriters and other office machines. Mr. 
Wilson, Milo Harding Company, recommended per- 
sistent follow-up of original sale of a duplicator with 
calls to check on the use of the machine and the need 
for supplies 

During the checkwriting machine panel, William 
Mead, Raymaster Corporation, urged the sale of both 
new and used machines and emphasized the value of 


selling complete check protection systems. Tom Stack, 
Stack Typewriter & Supply Company, Chicago, speak- 


HIGHLIGHTS OF THE NOMDA ANNUAL BANQUET. 


Upper right: C. Elmer Anderson, Anderson Typewriter Co., 
Pasadena, Calif., following his installation as honorary life 
member of Northern California O.M.D.A. Center: Harry Foote, 
Harry's Business Machines, Inc., Reno, Nev.; Win Phillips. 
Win Phillips Co., Oakland, Calif., and Al De Mello, De Mello’s 
Office Equip. Co., Oakland, Calif., prepare Anderson for his 
initiation. Lower left: Charles S. Meyers of Miami Fila., 
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ing from experience, assured those present that there 
is a big market for check protectors and a big profit 
in selling the machines. Another participant in the 
discussion suggested watching all checks received in 
payment for merchandise sold because the checks will 
often reveal a prospect for a new checkwriter. 
Chairmanship of the meeting was assumed by Presi- 
dent De Groot and copies of the Manufacturers’ Rela- 
tions Committee report were distributed. The report, 
prepared by Jim Sheehan, Liberty Typewriter Com- 
pany, Washington, R. I., was read in shifts by General 
Counsel Charles Krause, Executive Secretary Oswald 
Schreiner, and Past-president Robert Randazzo. The 
report indicated that the manufacturers are in favor 
of continuing the Fair Trading of portable typewriters. 
The committee reports that it does not recommend 
that NOMDA take action in filing complaints of vio- 















EARL CARROLL'S THEATRE RESTAURANT, JUNE 22 


demonstrates his preparedness, including long underwear, 

for the rigors of California climate. Lower right: President- 

elect Gordon Miller, Southern California Adding Machine 

Co., with two beauties, “Diana and Connie.” Inset: Mr. and 

Mrs. Louis Wood, son and daughter-in-law of Lamont Wood, 

Midwest Typewriter Co., Kansas City. Mo., who were spend- 
ing part of their honeymoon at the convention. 
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‘a complainant 
the Court unless 


lations of the Fair Trade Act because 
in Court should never appear before 
his hands are clean.” 

In the matter of discounts, the committee recom- 
mended maintenance of the 40 per cent from list figure 

Other subjects treated in the report were retail prices 
of portable typewriters, mail order catalog selling of 
portables at reduced prices, availability of parts for 
all standard typewriters, and the support of the asso- 
ciation by manufacturers through advertising in con- 
vention programs. 

Wednesday was designated as Northern California 
Day. At the luncheon Ed Noakes, president of the 
northern California group, functioned as master of 
ceremonies. The first thing to happen was the raffling 
of Mr. Noakes beautiful green necktie. When he re- 


Peerless 
Appliance Co., Los 
both Brown 


1. Ray Harris, Walsh Bros., Phoenix, Ariz; Harold Mason, 

Imperial Co.; Roy C. Anderson, Business 

Angeles, Calif.; Ed M. Suderman and Dick Reeder, 

anee Pasadena, Calif.; Walter H. Thompson, Walsh Bros., Phoenix. 

2. fel "Pettit, California Typewriter Exchange, Los Angeles, Calif.; Pell 
Watkins, Clary Multiplier Corp.; Johan Fischer, Fischer Typewriter 
Co., Lima, Ohio; Miss Margaret Olson; Joe Stallings and Charles 
Watkins, both Clary Multiplier Corp.; Don Good, Tod's Cash Regis- 
ter Mart, Tampa, Fila. 

3. Harold E. Andre, Mittag & Volger, Inc.; Ed Peck. Peck'’s Office 
Appliance Co., Oakland, Calif.; Carl P. Leydig, Mittag & Volger. 
Inc.; George A. Blanchard, San Jose Typewriter Co., San Jose. 
Calif.; H. A. Andre, Mittag & Volger. Inc.; Geevee Semonsen, Mittag 
& Volger. Inc.; Paul Pearson, Beverly Typewriter Exchange, Beverly 
Hills, Calif. 

4. Mr. é — John H. Wyatt, Boston, Mass. and Long Beach, Calif.; 
Mrs. many Saunders, San Gabriel, Calif.; Mrs. & Mr. W. E. 

Woods, Woods ypewriter Co., Providence, R. I.; Mrs. & Mr. Liston 
Jackson, ae Supply Co., Fort Worth. Tex.: Mrs. Win Phillips 

5. Sitting: John Romano, a Typewriter Co., Fresno, Calif.; iti 
Simpkins, Tiffany Stand Co., Poplar Bluff, Mo. Standing: E. E. Thorn- 
ag Lightning Adding Machine Co., Los Angeles, Calif.; C. L. 
(Roc Jones, Office poemase Mechanical Institute, Springfield, 
Mo.; William Mooers, al Typewriter Co.; Bill Harnden, Holly- 
wood Office Appliance ry urniture Co., Hollywood, Calif. 
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om OPPOSITE PAGE— 
The registration committee at work. 
2: On board the “’S. S. Avalon’ en route to Santa Catalina Island 
on Thursday oe the Smraten. 
3. T. W. Berglund, Ww. Hall Co,, Seattle, 


Wash.; J. C. Archey, 


Speed-O-Print Co.; "tan, Arche 

4. Tom Stack. Stack Typewriter g Supply Co., Chicago. Ill.; H. W. 
Bornhoft, manufacturers’ representative. 

5. Alexander Orlassino, Giovani Enriques and Ugo Galassi, all 
Olivetti Export Division, New York, N.Y 

6. M. EK. McCoy. McCoy Office Equi aes Co., El Centro, Calif.; 
Mrs. & Mr. C. R. Chappell, Peter Paul Mechanical Service, Pitts- 
burgh, Pa. 

7. Jim Brainard, Duplicating Sales & Service Co., Detroit. Mich.: Joe 
Greenley. Standard Adding Machine Co., Detroit. Mich 

8. Russ Brown, Russ Brown Senpasties Service, Evanston, Ill.; Jack 


Weiner. Belmont Typewriter Sales & Service, Chicago, Ill.; Dal 
Marvil, Ames Supply Co., Chicago. Ill. 

9. Officers of the Pacific Northwest Office Machine Dealers Ass‘n.: 
Joe H. Baker, H. D. Baker Co., Tacoma. Wash., president: Vance 
Gribble. Seattle Platen Co., Seattle Wash., secretary; T. H. Berg- 
lund, E. W. Hall Co., Seattle, Wash., treasurer. 

10. Mr. & Mrs. Larry Mauck, e American Typewriter 
Richmond, Va. 

ll. Jack Weiner, Belmont Typewriter Sales & Service, Chicago. IIl.; 
Mrs. Ed Peck: Chuck Lee, Heyer Corp. 

12. Earl De Groot and trio of Mexican entertainers. 

13. William Showers and Dick Showers, both Indiana Cash Drawer 
Co.; Liston Jackson, Typewriter Supply Co., Fort Worth. Tex.: 
Joe Showers. Indiana Cash Drawer Co. 


Exchange. 


14. Mrs. David Ligon; David Ligon. seseespent. Southern Calif. OMDA; 
Mrs. Otis A. Kissick; Mrs. Allen Kissick 
15. R. E. Larson, Robert Parker Co., Lid.. Los Angeles, Calif.; Norbert 


Calif.; Steve Kanter. 


Mayer, West Coast Platen Co., Los Angeles. 
Conaway Typewriter 


Shipman-Ward Mig. Co.: F. L. Conaway, 
Service, Los Angeles, Calif.; unidentified. 

16. Harold Perry (The Great Gildersleeve) at Monday luncheon. 

17. Top: Norman Saksvig, speed typist: Jack McCormick, L. C. Smith 
& Corona Typewriters, Inc.; Elmer Thiessen. Thiessen Office Equip- 
ment, Kewanee, Ill. Bottom: J. W. Galland, C. J. Harris and t E 
Seeburger. all L. C. Smith & Corona Ty maaan. Inc. 

18. Sitting: Mrs. Elmer Anderson and Mrs. h Maddox. Standing: 
Elmer Anderson and Don Anderson, both « of Anderson Typewriter 
Co., Pasadena, Calif.; Ray Gordon, Underwood Corp. 

19. G. J. Fouser, Universal Business Machine Corp.; Elmer Thiessen, 
Thiessen Office Equipment, Kewanee. Ill.; Wes Beutler, The Type- 
writer Specialists, alg Ill.; Ed F. Mulligan, Palm Beach 
Typewriter Co., West Palm Beach, Fla. 

20. Mike Romano, Valley Typewriter Co., Fresno, Calif. Wes Beckwith. 
Royal Typewriter Co. 





covered from his surprise, Ed put one over on Elmer 
Anderson by having him initiated as an honorary life 
member of NCOMDA. Members of the northern asso- 
ciation dressed Elmer in a farmer’s outfit and then 
planned to present him with a live pig. Unfortunately, 
the pig died in transit. (Because of the rigors of the 
California climate, according to the visitors from 
Florida.) 

Ralph Archinal, Alameda Typewriter Company, Ala- 
meda. Calif., spoke on the operation of the Fair Trade 
Act in northern California. Because the act must be 
individually policed, the northern associates decided 
to do just that. Any member detecting a violation 
phones an officer of the group who warns the alleged 
violator by phone, following up with a letter. Usually 
a warning is sufficient. If not, the Federal Trade Com- 
mission is informed and a citation issued. Should that 
also fail to correct the condition, action is taken at law. 


Officers and Directors Elected 


Although the election of officers and directors was 
scheduled for the afternoon business session, the 
assembly at luncheon accepted Past-president Ritchie’s 
suggestion that the election be conducted at the 
luncheon meeting where a full crowd was in attend- 
ance. As previously indicated, the recommendations of 
the nominating committee, headed by Charles Meyers 
of Miami, Fla., were accepted and those named were 
elected unanimously. In his brief speech of acceptance 
of the presidency, Gordon Miller very appropriately 
quoted the scripture verse, “By their works ye shall 
know them.” 

Departing from all traditions, the annual banquet 
was held in the glamorous milieu of Earl Carroll’s 
Theatre Restaurant on Sunset Boulevard in the center 
of Hollywood. After a sumptuous dinner and a two- 
hour stage show, Elmer Anderson took over as master 
of ceremonies. He referred to the souvenirs—a vial of 
gold “tailings” from the Empire Star Mine for the men, 
and a small bottle of champagne for the ladies—and 
then engaged the assistance of two of the Earl Carroll 
girls in awarding several door prizes 

The new officers, named previously, were presented 

(Turn to page 167, please) 
1949 
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The Salesman—Front-Line Soldier 


of Our Economy 


Address Before the Recent Annual Convention 


of the Pitney-Bowes Sales Leadership Club 


START WITH a confession. 


Once upon a time—a long time 
ago, I am glad to say—I wondered 
why there had to be a species 
called salesmen. It seemed a waste 
to me. I was a freshman in col- 
lege. I remember arguing vehe- 
mently at a “bull session” that if 
the workers who really made all 
our products were only paid 
enough for their work, there just 
wouldn’t have to be any salesmen 
—because everybody would have 
enough money to select and buy 
for themselves all we could pro- 
duce. 

I held that if all the salesmen 
were put to work producing goods, 
instead of just wasting time gab- 
bing—and consuming what others 
made—why, then there would be 
more produced and we all would 
be better off all around. I wise 
cracked that if all the millions of 
salesmen were laid end to end 
what a wonderful thing it would 
be. 

Yes, once it was just as simple 
as that. It’s been said you can 
lead a boy to college—but you 
can’t make him think. What does 
make him think? Well, I believe 
it’s competition. 


He Was Starting to Sell 


Actually I myself was then start- 
ing to “sell” competitively—to sell 
an idea. It wasn’t a very good 
idea, despite the fact that the 
wrappings had a certain amount 
of cellophane glamor. 

In the process of trying to “sell” 
competitively that specious prod- 
uct in an argument, I found my- 
self forced to think—to really go 
to work and think—not just 
dream. And I found that real 
thinking was hard work even in 
the world of ideas, and that like 
most hard work, it produced some- 
thing worthwhile, not just a spe- 
cious, lazy product. 

The basic truth dawned on me 
that ideas always precede results 
of any kind—that the latter are 
always created only from the 
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image of the former—and that 
ideas must be stimulated 

“Selling,” I then began to see, 
was the most practical stimulant 
to thinking and doing. It leads to 
progress in every field. 

In the economic field, as con- 
sumers we aspire to a higher 
standard of living because sales- 
men and sales techniques put be- 
fore us ever better and more use- 
ful products. As producers, we are 
kept hard at work to get them. 


Selling Is Stimulating 


In the broad field of social and 
political ideas, “selling” stimulates 
us all in the same way. But the 
instinct to sell is the basic ura- 
nium element in the truly atomic 
energy of human beings. That it 
may sometimes be misdirected 
does not detract from its vital es- 
sential character. 

Now I don’t pretend to have 
acquired all that philosophy as a 
direct result of that college “bull 
session”—even though it was Har- 
vard. Nor do I pretend to have the 
complete philosophy of it now 
The saying goes that every man is 
a damn fool at least five minutes 
every day and that wisdom con- 
sists in not exceeding it. I can as- 
sure you I still exceed that limit 
frequently. But I do believe a 
great author and poet, Robert 
Louis Stevenson, when he said, 
“Everybody lives by selling some- 
thing.” 

Must Get Back in Shape 


You know, selling muscle is just 
like ordinary muscle. When it 
hasn’t been used for a long time 
it grows flabby, and training is 
necessary to get it back into shape 
And when the selling muscles get 
weak, the economy generally gets 
weak, too, as this country is find- 
ing out today. 

You men who indulged in ten- 
nis, or horseback riding, or some 
other vigorous sport some after- 
noon know what I'm talking about 
And I imagine you also know from 


4y Walter H. Wheeler, Jr. 


President, 
Pitney-Bowes, Inc., 
Stamford, Conn. 


experience that it’s hard to get 
back into selling shape after hav- 
ing it relatively easy for several 
years. But you certainly seem to 
be doing it—and doing it better 
than any sales organization I 
know of. 

You know (and I know) the rea- 
son the salesman has prestige and 
comparatively high earnings to- 
day. It’s because he is the man 
who brings in the orders .. . who 
makes possible mass production 
and low unit costs, and thus low 
prices ... who creates thousands 
of jobs that provide people with 
good incomes to buy the mass- 
produced products. 

That’s why I call the salesman 
the front-line soldier of our econ- 
omy. You, and thousands of 
others like you, are the men whose 
efforts make production. And pro- 
duction makes jobs. 

That’s why we in Stamford tell 
our employees over and over again 
the importance of that “unseen”’ 
man in the field ... the man with 
the ringbinder and briefcase. In 
countless meetings, in our em- 
ployee magazine, in our employee 
handbook, and in many other 
ways, we have reiterated the theme 
that the salesman makes our jobs. 
As a result, I sincerely believe our 
employees have a clearer picture 
of the economics of business than 
most workers in other companies. 
And they have a very great respect 
for you. 

And I believe you salesmen have 
a clear picture of the other side 
of the coin, too. The fact that we 
have a fine team of workers turn- 
ing out products of top quality 
with an efficiency that enables us 
to price our equipment so you can 
sell a lot of it. I believe you feel 
too that you have a company and 
a product in which you can have 
faith. We try to operate so that 


you can ... for no real salesman 
can perform his best without 
faith. 


And no salesman is living up to 
the best in his profession unless, 
in his selling, he spreads a broad 
faith—not just in himself, his 
product and his company, but 
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faith in a high ethical concept of 
doing business, and in the right 
way to act and live. 


The Front-Line Soldiers 


You salesmen are the front-line 
soldiers in our economy in more 
than one sense. No other profes- 
sion offers the opportunity to set 
the tempo of business conduct as 
you do in your millions of con- 
tacts every day from one end of 
the country to the other. On your 
shoulders, as well as the shoulders 
of directors of personnel and pub- 
lic relations men, rests the destiny 
of free enterprise. You are real 


public relations men for all enter- 
prise. 

Today’s salesmen are able, re- 
sponsible citizens—as dependable 
as other men, good husbands and 
fathers, and good neighbors. You 


are balanced human beings, you 
have a profession just like law- 
yers, doctors, and engineers. 


But more than that... you and 
your dynamic profession are the 
strength of the nation .. . yes, 
even the world. For without you, 
our wheels stop turning. 


I believe it is more than a co- 
incidence that a salesman was 
picked to head the greatest hu- 
manitarian experiment of our 
time—the ECA. I refer, of course, 
to Paul Hoffman. Another great 
salesman in the military and dip- 
lomatic field, General George C. 
Marshall, conceived the idea and 
sold it to the nation and to the 
world. It is my good fortune to 
have known both of these men. 
While different in many respects, 
both of these men possess in abun- 
dance three outstanding qualities: 


first, great energy; second, com- 
plete and utter sincerity; and 
third, great faith. 

Bettering Our Way of Life 

We do a lot of talking about our 
“way of life,” and the fact that 
it is the best any people have ever 
known. I believe it is, but I believe 
that we should do less talking 
about how good it is, and spend 
more time and effort in seeing 
that it becomes even better. And 
I believe that how successful we 
are in getting that better life, de- 
pends in a very large measure on 
you, the salesman. 

For you are our front-line sol- 
diers—selling not just your prod- 
uct and your company—but sell- 
ing full production, jobs, an ever 
increasing standard of living—and 
faith in the finest things our civ- 
ilization stands for. 





Rules for Store Personnel 


ID HAWKS, office supply man- 

ager of The Hutch-Line, Inc., 
Hutchinson, Kans., is the author 
of rules for store personnel, issued 
for the benefit of the storepeople, 
both old hands and new. Presi- 
dent of the firm, Lee B. Hausam, 
has furnished OFFICE APPLIANCES 
with a copy, thinking they would 
be of benefit to other organiza- 
tions of the industry, if published. 


Following are the 12 rules: 


1. Give priority over other duties 
to the customer coming into 
the store. He is the most im- 
portant person to our business 

give him immediate atten- 
tion. If busy with another cus- 
tomer, acknowledge the new- 
comer’s presence and if pos- 
sible pass the remark that 


you will be with him in a few 
minutes 


In making a sale always sug- 
gest additional items; for ex- 
ample, a man buys second 
sheets, suggest carbon paper; 
scotch tape is a good sugges- 


tion to everyone; or any new 
item such as—“Have you seen 


the new fan?” 

3. On completing a sale restore 
the merchandise, that has 
been shown, to its proper 


place. The transaction is not 
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complete until this has been 
accomplished. 

4. Enter exact information on 
invoices that they may be of 
value for future reference. 
For example: 2 No. 275-20 
Post Binders. NOT 2 712x103 
Binders. 

5. Be sure the correct amount of 
sales tax is entered on invoice 

-if in doubt, consult chart. 


6. Do not back-order any item 
until: 

a. You have made a thorough 
check of stock both upstairs 
and down. 

b. You have consulted with 
either Sid or Jerry. 


When a substitution is made 
on any item, enter the item 
actually delivered on the in- 
voice and not necessarily what 
the order may call for. EX- 
AMPLE: Order calls for 300 
page No. 23 Blank Book 12 
Columns Right. Item deliv- 
ered No. S299-3-12 W-J Multi- 
column book. ENTER ON IN- 
VOICE: 1 No. S299-3-12 W-J 
Multi-column book. 

8. Do not break more than one 
box or one package of the 
same item at one time. And 
be sure to mark broken boxes 
so that they are readily dis- 


_ 
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By Sidney S. Hawks 


Manager, Office Supply Division, 
Hutch-Line, Inc., 
Hutchinson, Kans. 


tinguished from full ones. This 
procedure facilitates obtaining 
a correct stock check and 
keeps merchandise in better 
condition. 


9. Be sure all merchandise is 
priced. Take immediate ac- 
tion to mark any item not 
marked. If you don’t know 
the price, find out. 

10. Take pride in the appearance 
of the store. Keep the dust 
rag busy and merchandise 
properly arranged. 

11. Try to absorb all the infor- 
mation you can relating to 
our business. Read trade mag- 
azines, study catalogs and 
other literature, concentrate 
at sales meetings. Make every 
effort to be an expert in your 
line. Remember this: “Take 
care of the business and the 
business will take care of you.” 

12. Last but not least—take pride 
in your own personal appear- 
ance. 
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MOVEHN DSPlal for the 
OFFICE EQUIPMENT DEALER 


— Monthly Feature on Visual Promotion — The “OA” Display 
Section Is Conducted 


This Month's Suggestion ly George b. Taylo 
for Your Ad Window Lang Beech, Cl 


Display Specialist Now Actively 
A F . . Connected with the Office 
Inspiration Furnished by the Advertisement Equipment Industry 


of the Meilink Steel Safe Company 








HIS ADVERTISEMENT is to be help. The sketches would have to This, of course, would call for 
found on page 174 of the May be made by an expert in order some expense to the dealer as we 
issue of OFFICE APPLIANCES. Once that the display might be effective constantly emphasize, but the cost 


again, we have a suggestion that is 
out of the ordinary, slightly hu- ° some? ° 
morous and one which will guar- We'd Like to Put a “B’ in Your Sales Bonnet! 
antee you attention from the win- 
dow shopping public. This is a 
display which will have an appeal 
to everyone, because we are all in- 
terested in preserving our valu- 
ables from the danger of fire 


There are two ways of handling 
this display. It can be done by 
copying the sketch of the man and 
bee in the top right hand corner 
of the advertisement. This sketch 
should be large enough to be easily 
seen by the passerby and can be 
used on the background, in a 
frame, or hung from the ceiling at 
the discretion of the trimmer. In 
_ any event, it should be displayed 
close to the safe and spotlighted 
for extra attention. 

Another method of treatment 
would be to secure an imitation 
bee and attach it by means of a 
wire to the brim of a hat. This 
hat should appear in the display 
on top of one of the smaller safes 
and spotlighted. Several selling 
arguments should appear in the 
display telling about the safe and 
its features. The reader, however 
should tie in with the bee and the 
bonnet. As a suggestion the fol- 
lowing copy could be used. “Would 
you like to put your valuables i 
safety? We would like to put a ber 
in your bonnet, Buy Meilink.” 





























Once again we have from an 
OFFICE APPLIANCES advertisement 
an excellent window display. It’s 
dramatic. It will stop them 

The artist has depicted a win SUGGESTED WINDOW DISPLAY BASED ON THE MEILINK STEEL SAFE CO. 
dow which calls for professional ADVERTISEMENT ON PAGE 174 OF MAY ISSUE OF “OFFICE APPLIANCES” 








26 OFFICE APPLIANCES, August, 1949 


should be within the budget which 
granted is available 
yurposes 

The large ‘ircle carrying the 
ketch of the man, bee and bonnet 
the larger strip signs, 
We'd like to put a bee in your 
bonnet Meilink” would have to 


ly . — 
nouia Car;ry 


be painted on contrasting card- 
board and applied to the larger 
circle. The circle readers and the 
large square reader should be util- 
ized to present pertinent facts 
such as “Complete Protection” and 
“20 per cent reduction in your 
burglary insurance rates,” or to 


frame cutouts of other safe models. 

The Meilink Steel Company of 
Toledo, Ohio, has added to our 
OFFICE APPLIANCES advertisement 
dislay suggestions and has given 
us an idea for a really dramatic 
display which will help us increase 
our safe sales. 





Correct Display Pays 


Ly George B. Taylor 


Display Specialist 


HE ACCOMPANYING photo- 
istrates a very simple 


grapn 


and effective display of Elliott ad- 
dressing chines. This display 
was installed by the writer in the 
Columbine Stationery Store in 
Long Bea Calif. According to 


Carelton Mallonnee, manager of 


e sto t proved to be one of 
he mos ffective sales mediums 
for this particular item the firm 
isea 

The thing to notice particularly 
is that the window can be in- 
stalled with very little trouble by 
anyone inclined. The services 
f a professional card writer should 


be employed to prepare the signs 
ww change day) that 


romote the machines 


before WwW 


are usea 


Large Sign Effective 


The large background sign was 
irnished by the Elliott Company 
nd added to the effectiveness of 
the window but is by no means 
essential to an effective merchan- 
dise display. Go ahead with the 


you do not have this 


The tv tep arrangement in 
the window proved 
eous in that it sup- 


ied three heights upon which 

WwW ddressing machine 

ind its ac ries. The larger ma- 
hine occupied the position of 


yn the top shelf of the 
the stencils ‘(address 
post 1) were displayed in 
olors right below 

r reading “Elliott 
Boxes of ste ils and two address- 


ette ed the floor in front 

the 

The two < me stands flanking 
he center unit were used to dis- 
play two typewriters (of different 

ikes). ¢ ne showing a sten- 
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cil in place ready for typing. One 
typewriter held the post card 
stencil and the other the address 
stencil. The two shelves below the 
typewriters were used to show two 
signs pertinent to the display and 
carrying a Sales message of im- 
portance. 

The remainder of the display 
consisted of two large frames 
showing pages from the Elliott 
sales catalog. These pages illus- 
trated the machines and acces- 
sories in detail and carried im- 
portant information which all 
window shoppers could read. 

The large sign at the left front 
of the display was very important. 
It was headed “No Job Too Small 
-Too Large.” and carried a com- 
plete list of local agencies who 
would be likely to be interested in 
the work-saving Elliott address- 
ing machine 











AN 

three-level window of addressing machines, supplies and typewriters, heavily 

fortified with signs, resulted in two immediate sales and many inquiries from 
prospective buyers at the Columbine Stationery Store, Long Beach, Calif. 
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Reports Direct Sales 


Mr. Mallonnee reports two direct 
sales from the display and many 
inquiries from prospective buyers. 

If you have something of special 
interest to the public be sure to 
give it all the publicity you can. 
Your display window is always at 
your disposal and if handled prop- 
erly is the best salesman you have. 
Look around through your stock 
and see if you haven’t, some items 
which would prove to be much 
more profitable if you pushed 
them a little from time to time. 

Display grows in importance as 
the days go by and the future un- 
folds. It holds a place in modern 
merchandise promotion which is 
growing in stature as the years 
come and go. Don't get lost in the 
race for business. Develop display 
ideas, no matter how simple, and 
let them work for you. 
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Back Your Visual Promotion With 


Good Service 


HIS IS GOING to sound like a 

pep talk. It is so important, 
however, to the ultimate success 
of any small retail business that 
the writer believes it has a definite 
place in this display section. I 
know whereof I speak because of 
my varied experience in many dif- 
ferent retail establishments. This 
experience has given me an op- 
portunity to compare methods and 
results under many types of man 
agements. 

Unless thoroughly organized by 
the directors of the business, there 
is a tendency in many stores for 
the employees to go each in his 
own way. The result is that some 
very important things are neg- 
lected which greatly affect the 
impression an organization makes 
upon the buying public. Public 
opinion is something with which 
you cannot afford to gamble. The 
public must be satisfied, and in 
your store, if you are to succeed. 
This is becoming more important 
as the days go by and will continue 
to be more important as long as 
business is hard to get. 


Three Promotion Essentials 


There are a group of endeavors 
which, when linked together will 
bring you a maximum of results. 
If, however, any of these are neg- 
lected then the punch is weakened 
and the results will be doubtful. 
It has generally been agreed that 
three major operations are neces- 
sary for good merchandise promo- 
tion along visual lines—newspaper 
advertising, window display, and 
interior display. If planned and 
used wisely these three will do the 
trick. Of course the merchandise 
has to be desirable in order to 
guarantee maximum __ turnover. 
Buying in this day and age plays 
a very important part in the suc- 
cess of any business. There is an 
old adage that if you have what 
the public wants, at a price the 
public wants to pay, you stand a 
good chance to succeed. In this 
day and age, of course, price has 
a great deal to do with the volume 


the display on a neat card. 

This is not the end of your en- 
deavors however. I have worked 
in stores where the three factors 
mentioned have been admirably 
put to work, resulting in a crowded 
store at most any time of the day. 
In spite of this good work one 
particular store did not seem to 
gain in stature, and the reason 
was obvious. After the customers 
were drawn into the store, they 
were not taken care of. If you 
want your place of business to ex- 
pand through added retail trade 
it is necessary to see to it that the 
customer is waited on with as lit- 
tle delay as is humanly possible. 


Watch The Results 


It is highly important to watch 
the results of your promotional 
campaigns. As they produce more 
business for you then you must 
produce more help to take care of 
that extra business. In this day 
and age the customer is not going 
to return to your store after being 
denied common courtesy. Those 
days are over and if you do not 
wake up to this fact, you will build 


By George I. Taylor 


Display Specialist 


an unenviable record for yourself 
that will convulse your business. 
Strategic location may enable 
some organizations to get away 
with customer neglect, but even 
they are losing more desirable 
business than they dream of 
Their volume holds them up, but 
their neglect denies them added 
volume. To the average small busi- 
ness, service is a must. It is the 
very lifeblood of the business. It 
would be folly to go to a lot of 
promotional effort and then throw 
the results away through indiffer- 
ence to the trade. Back up your 
promotional efforts with sincere 
earnest service to your trade. If 
you do not do this then all your 
hard promotional planning and 
work will have been in vain. 

These four—window display, in- 
terior display, newspaper advertis- 
ing and good service—are the keys 
to your future security in the busi- 
ness world. Use them well and 
they will use you well 











UNUSUAL SPRINGFIELD WINDOW.—Desk pads on string supports capture atten- 

tion at the rear of this recent writing essentials display of Empire Stationers, 

Springfield, Mass. Full length blotter curtains in varying colors become displayers 
for service feature announcements at other points in background.—ACS 


you attain in your store. If your 
merchandise is priced right, your 
windows will carry an added 
punch if that price is shown in 
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Manikin"” Windows Get Better Display 
Results for Denver Stationery Store 


By Bert Merrill 


Field Writer 


hyena USE of stylishly- 


dressed manikins, similar to 
those used by fashion apparel and 
department stores, is a new policy 
which has paid excellent dividends 


at W. H. Kistler Company, sta- 


used, displays now are “active” in 
that they show a manikin operat- 
ing the equipment, seated in chairs 
or sorting through files. Where 
people will not bother to look into 
windows which are crammed with 
many small items, a similar dis- 
play of a few small items, with the 
figure of a smartly-dressed mani- 
kin apparently “using” the mer- 
chandise, invariably draws atten- 
tion. 


ating mimeograph equipment, at 
another time, going through forms 
on a comfortable secretary's desk, 
and a third time, answering the 
telephone in a model executive 
office. In this way, the figure may 
appear in all windows of the store, 
in each case, demonstrating the 
actual use or selling advantages 
of the merchandise shown. 


With unusually flexible arms 


tioners and office equipment deal 
ers of Denver, Colo. 

The policy, developed during 
1949, has shown many advantages 
from the outset, according to the 
display department. First, instead 
of the usual “mass displays” of 
ffice equipments, stationery, writ- 
ng paper fice machines and 
furniture, which were formerly 


Handsome, life-like manikins, 
chiefly feminine figures, are being 
used. Kistler’s dresses its “window 
manikin” usually in a neat white 
shirtmaker blouse, with black bal- 
lerina skirt, or simple, tailored 
clothes to exemplify the neat, 
well-managed office. The manikin 
appears from week to week in dif- 
ferent windows, at one time oper- 


and legs, the figure can be easily 
seated in chairs or “stood up” for 
other operations, Kistler’s has 
found. The sales stemming from 
such window displays are invari- 
ably better than from more stere- 
otyped mass displays, and numer- 
ous customers have commented 
with pleasure upon the originality 
of the idea in the stationery field. 





FORMER “WASTE SPACE” BECOMES 
IDEAL DISPLAY AREA 

A N EXCELLENT EXAMPLE of how it is possible to 

obtain additional display and selling space in the 


stationery store without expensive remodeling or ex- 
pansion is furnished at Kendrick-Bellamy, stationers 


of Denver, Colo., in the unusual “Businessmen’s Gift 
Department” extending along the right side of the 
store. 

As pictured, the gift department, instead of occupy- 
ing wallcases and countertops, such as is usually the 
practice, is concentrated entirely in what would nor- 
mally be “waste space”—the fronts of service counters, 
extending from flicor to waist height along the gen- 
eral office supply section of the store. 

The front of each of four counter cases is recessed 
18 inches, and provided with two levels of glass dis- 
play shelving, which are further enclosed by sliding 
glass doors, facing out toward the aisle. In this con- 
venient “display case” the Kendrick-Bellamy store can 
show from 25 to 50 items per case, all clearly outlined 
by brilliant fluorescent lighting concealed at the top 





GIFT DISPLAYS AT KENDRICK-BELLAMY STATY. CO. 
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of each unit, without sacrificing an inch of badly- 
needed area in the office supply section. 

“This is one of the heavily trafficked parts of the 
store,” it was pointed out, “inasmuch as most fast- 
moving items are concentrated either along the 
countertops in the office supply section, or in shelving 
behind. This, we felt, was a natural asset for gift dis- 
play, inasmuch as gift volume is directly dependent 
upon the number of people attracted by displays, who 
are thus reminded of associate’s anniversaries and pro- 
motions which naturally invite gift purchases.” 

Each case carries a complete choice of gifts, classi- 
fied generally into executive, useful, decorative, and 
novelty gifts. One case, for example, includes a dozen 
varieties of automatic personal memo files and leather- 
goods, while the next shows pen sets, dip wells, desk 
pad accessories, decorative leather ashtrays and cal- 
endars. Ranged through the cases are clocks, cigarette 
lighter sets, personal files of various types, calendars, 
letter openers, paper weights, polished brass and cop- 
per desk ornaments, telephone memos and dozens of 
other useful, eye-appealing gift suggestions. 


Flanks the Stairway 


Another advantage of this “down to the floor” waste 
space display, is the fact that the four cases flank the 
stairway leading to Kendrick-Bellamy’s basement 
salesroom. Thus, the fluorescent-lighted display 
cases are the first thing seen by customers coming up 
the stairway from the basement, and literally hundreds 
of “impulse sales” have been credited to this source. 

In addition to the remodeled counter case units, 
Kendrick-Bellamy consistently displays the same type 
of gift selections in one of the store windows, with an 
invitation to “Come in and look over our gift sugges- 
tions.” All sales people along the office supply depart- 
ment counter are trained to intelligently present and 
sell any of the gift items, demonstrating those which 
have mechanical action, such as dial-equipped memo 
pads. Thus located in a busy traffic section, the gift 
department has shown far better sales results than if 
it were housed away in a separate bay at the rear of 
the store —RAL 
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Demand Is for Conservative Office 








Furniture Styles in Oklahoma Market 


HILE THERE IS a certain 
amount of stubborn resist- 
ance encountered toward current- 
ly over-high office furniture prices, 
the market is characterized as 
“excellent” for office furniture 
throughout the state, according to 
R. B. Dishman, head of this de- 
partment at Wesbanco, outstand- 
ing office furniture dealership in 
downtown Oklahoma City, Okla 
The office furniture market has 
fallen off somewhat from its peak 
of early 1948, it was reported, with 
only a few back orders still on the 
company’s books. Except for cer- 
tain lines of steel desks, files, and 
accessory pieces, the Wesbanco 
concern is able to fill any order, 
and has pretty well cleaned up 
outstanding orders which were on 
the books for many months 


Demand Factors Present 


Contributing to a steady de 
mand for office furniture of all 
types, is consistent, rapid growth 
of Oklahoma City, and all sur- 
rounding cities in the state, ac- 
cording to Mr. Dishman. There is 
a general atmosphere of prosperity 
throughout the state, stemming 
from development of new oil fields, 
and the establishment of many 
new businesses since the end of 
the war. Both “small business” and 
large corporations are settling in 
the state, all of whom, of course 
are demanding proper office equip- 
ment, and swelling sales possibil- 
ities extensively. To contact the 
market effectively, the Wesbanco 
store has two staffs of salesmen 
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four in one group, and seven in 
another, who travel the entire 
state, as well as the city, and all 
of whom are making far more 
calls per month than in any time 
in the past. 

“With the competitive office fur- 
niture situation increasing day by 
day, it is necessary for salesmen 
to make more contacts,” it was 
pointed out, “using well-illustrated 
sales books, plenty of photographs, 
and aS many new innovations to 
offer in office furniture as pos- 
sible. Our experience has been 
that salesmen must constantly add 
new accounts for office furniture, 
as rapidly as they sell long-estab- 
lished accounts, in order to keep 
their own volume up. This, nat- 
urally, has meant extending ter- 
ritory considerably, and making 
more frequent calls, so that the 
prospect is kept familiar with the 
firm.” 

Incidentally, none of the Wes- 
banco store’s salesforce are “office 
furniture specialists,” such as is 
usually the case in similarly large 
office supply institutions through- 
out the country. Instead, each 
salesman is selling the complete 
line of stationery, office machines, 
printing and furniture carried by 
the store, except for one specialist 
on wire recorders, and “city men 


Step Up Promotion 
Concurrently with increased 
sales call activity by the crew, 
newspaper advertising and direct 
mail promotion has been consid- 
erably stepped up. New develop- 


By Robert Latimer 


Staff Writer 


ments in office furniture require 
plenty of introduction in order to 
“wake up” the prospects, Wes- 
banco believes, and therefore, a 
substantially larger number of 
newspaper ads are being used than 
at any time since the beginning of 
World War II. 

Office furniture is displayed in 
a large basement showroom at 
Wesbanco headquarters, where it 
is easy to show as many as 120 
variegated pieces of office furni- 
ture simultaneously. The _ base- 
ment showroom is equipped with 
attractive pastel walls, specialized 
departments for desks, tables, 
chairs and files. Plans are being 
considered for “package selling,” 
whereby the currently “depart- 
mentalized” setup will be altered 
to show a series of model office 
furniture groups. However, the 
lack of furniture up until recent 
months and high costs of remod- 
eling have delayed this operation 
to date 

Despite the establishment of 
many new businesses, demand is 
still for “ultra conservative” office 
furniture, according to the Wes- 
banco management. As an indica- 
tion, although the basement show- 
room is stocked with the latest 
products of dozens of nationally- 
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known manufacturers, there are 
no “Hollywood” desks or tables 
shown, or no expensive kidney- 


shaped, heartshaped or wedge- 
varieties desks whatsoever. 
“This is a state which prefers con- 


almost every angle 
it was indicated, 


ervatism 
of furnishings 


and therefore, we are sticking 
closely t staple lines, with little 
or no ‘high style’ whatsoever 
Surprisingly, although office fur 

niture sales cover every bracket of 
the market, the Wesbanco concern 
does little or no “credit business” 
as does the usual store in a similar 


Instead, all office furni- 


position 


ture is sold for cash, with a few 
exceptions, when 30-day open ac- 
counts are given. 

As long as the store is able to 
sell exclusively for cash, it believes 
that normal eredit and time-pay- 
ment plans are “bad business” 
since they often lead the small 
businessman, in particular, to 
over-extend himself in equipping 
his office. All-cash sales, such as 
those pointed out above, stem 
from the “peak income period” of 
the past few years, when most 
businesses completely remodeled 
or modernized offices overnight, 
paying the lump sum at once. 


There has been little demand for 
credit in any form, except the 30- 
day open account. 

In addition to the basement 
showroom, there is a “platform 
stage” behind the main window to 
the Oklahoma City store, large 
enough to accommodate four or 
five desks, a directors’ table and 
desk, or a similar group of furni- 
ture comfortably. The platform, 
20 feet long by 15 feet deep, is en- 
closed with a low rail, and is 
changed from week to week, to 
illustrate new developments in 
office furniture as fast as they are 
received. 





Service the Account’ in 


Merchandising Office Furniture 


URRENT COMPETITIVE con- 
. ditio he office furniture 
field require that the selling or- 
transformed into a 
sales and service organization,”’ 
according to the Stockett-Fiske 
Company, Inc., office furniture 
dealers of Washington, D.C. 

Stockett-Fiske, which recently 


tiny } 
ganizatiol 


completed a new _ second-floor 
office furniture department, is em- 
phasizing ervice” heavily in all 


selling operations. Some examples 
of how ervice” has been added 
to sales of desks, tables, chairs and 
filing equipment is the new high- 
) elevator which 
serves the furniture department, 
manufacturer’s line 
carried, location of specific types 
of furniture and so forth, in 
handy bulletin boards on the ele- 
vator walls, plus “segregated” dis- 
plays which make it easy for the 
t comes into the store 
with a specific amount to spend, 
or the customer who wants the 
executive suite 
locate the merchandise 
which fits the purpose. 


speea passenger 


listing each 


most Pranailose 


DOSSIDIE 


More Service Needed Now 


Whereas for the past eight years, 
has beer ifficient for the store 
0 be able to make delivery on 
office furniture shown, the ac- 


n more close, personal 
attention 1d plenty of additional 
1 will help the office 

maximum advan- 
iccording to Norman 
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J. Stockett, son of the founder. 
“For example, we now go con- 
cretely into details of the furni- 
ture, including the wood from 
which it was constructed, the types 
of polish and varnish which will 
help to maintain its appearance 
in heavy usage, and methods of 
drawer construction or locks, 
which the customer may find use- 
ful. There have been many desks 
sold, for instance, in the past, 
when the customer was not told 
the purpose of special compart- 
ments and sections in the draw- 
ers, and may have used the desk 
for several years, before discover- 
ing that there is a second pullout 
tray on the left side or an attach- 
ment for a swinging typewriter 
table. 

“Nowadays, whenever we sell 
office furniture to a customer, we 
ascertain definitely the type of 
business in which he will use it, 
and make certain that he under- 
stands all of the advantages in- 
volved in selecting furniture for 
that specific purpose. Also, we 
brief the customer thoroughly in 
appearance maintenance, stress- 
ing regular cleaning, polishing and 
patching up of scratches or dents 
as soon as they occur to assure 
long-continued appearance. While 
we cannot go so far as to com- 
pletely engineer an office for the 
customer, we make it a point to 
see the rooms in which the furni- 
ture will be used, and to make 
whatever helpful suggestions are 
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possible for increasing both effi- 
ciency and service. At some time 
or another, after every sale, the 
salesman who sold the furniture, 
or an executive of the office furni- 
ture department, makes a point of 
dropping around, visiting the pur- 
chaser, and reiterating instruc- 
tions on how to maintain the 
furniture’s appearance. These call- 
backs, requiring only a few min- 
utes, have been richly productive 
of additional furniture sales, as 
well as goodwill. 


A Bad Factor 


A constantly bad factor in office 
furniture merchandising is the 
careless customer who buys a 
beautiful new desk, for example, 
and takes little or no care of it in 
the future. The desk is likely to 
be installed in any space in which 
it will fit, and, thereafter, heaped 
with papers, marked with spilled 
ink, glue, adhesive compounds, 
scratched by careless use and 
bing-banged with portable furni- 
ture or cleaning equipment until 


it rapidly loses its eye-appeal. 


“By merely stressing appear- 
ance-upkeep in every sale, and 
making a call-back to see that the 
customer is following it out, we 
have managed to keep all of our 
accounts pleased with both our 
merchandise and service,” it was 
summed up. “Such points as this 
are becoming increasingly impor- 
tant in today’s competitive mar- 
ket.” 
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The State of 
the Industry 


@ ATTEMPTS to reduce costs in the face of con 
tinuing high wage rates find initial expression in 
a search for time and labor-saving machinery and 
equipment. So far as office operations are con- 
cerned, such a search represents a great oppor 
tunity for the sale of efficient office machines 
furniture and systems equipment. News reports 
indicate that cost-reducing office devices are sell- 
ing “briskly” in metropolitan centers. A_ similar 
demand exists potentially in every locality in the 
country. Those blanket orders from chief execu- 
tives to “reduce operating costs'' pave the way 
for salesmen in this industry to sell the office tools 
which will help to accomplish the objective of 
lower overhead expenses. Obviously, the sales 
story must be well and accurately told. Careful 
study and inclusive consideration of all factors 
involved in a purchase recommended for the pur 
pose of reducing ultimate costs are essential 
Armed with those requisites, office systems and 
equipment, salesman can record “‘brisk' selling 
wherever he may be located 


@ IN A BULLETIN dated July 13, 1949, Howard 
Sanders, secretary of The Stationers and Publishers 
Board of Trade, says, "It must be remembered that 
many businesses which are operating today have 
never experienced anything but good times. Mer 
chandise is now plentiful, but maintaining sales at 
a profit level that will absorb expenses has become 
a real problem for many.’ The truth of Mr. 
Sanders assertion is apparent to a large number 
of thoughtful dealers. They are taking action, find- 
ing ways to meet the new situation. Those who 
fail to recognize the problem or do nothing about 
it may face business failure ere long WSL 





Editorial 


"You Can't Do Business from 
An Empty Wagon!” 


@&& LAST MONTH, Dun & Bradstreet, Inc., put into 
distribution a colorful painting of an old-time peddler 
standing beside his wagon loaded with household 
merchandise. 

Accompanying the picture was a pertinent message 
on inventories by William F. Van Atten, vice-presi- 
dent of Dun & Bradstreet, Inc. The following excerpts 
are partcularly to the point: 

“The old peddler, once a mainstay of distribution 
in the United States, knew that important fact (You 
Can’t Do Business from an Empty Wagon!). His 
wagon creaked under the weight of housewares as he 
started out on Monday and rattled home empty by 
Saturday. 

“Profits are made on goods sold and delivered. 
Profits are made on merchandise purchased and con- 
sumed. Profits are made on a confident approach to 
a market. 

“Pinchpenny buying of a dozen when a gross is 
needed is wasteful and expensive to the manufac- 
turer, distributor, and consumer alike. Empty shelves 
create suspicion of fear. Full stocks of fresh mer- 
chandise stimulate confidence. Selectivity invites at- 
tention and action. 

Concern about the size of inventories in a resistant 
market is logical, yet a big inventory is not always a 
bad one. Certainly, short stocks can lead to loss of 
business because certain items are always in demand 
in good times and bad. Further, well selected mer- 
chandise can always be sold at a fair profit even in 
a buyers’ market, if sales are promoted intelligently 
and intensively. 
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yually as we is the trainer Lee 
Butler. Mr. Butler, a well known 
East, rides in the 


Kingston Dare, however, is not 
the only winning horse in the Con 





MRS. CONVERSE ASTRIDE “KING- 
STON DARE”, OUTSTANDING THREE- 
GAITED CONVERSE CHAMPION 
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PUBLIC WELFARE BOARD UNDER 
IVAN ALLEN'S CHAIRMANSHIP 
ISSUES A NOVEL REPORT 
The Fulton County Board of Pub- 
lic Welfare, Atlanta, Ga., under the 
chairmanship of Ivan Allen, Sr., Ivan 
Allen-Marshall Company, recently 
issued a novel report of its activities 
for 1948. This was directed squarely 
at the taxpayers and was in the 
form of "Investment Certificate and 
Dividend Coupons for 1948." 
Included are facsimile coupons 
showing the return in dollars and 
cents to each taxpayer and citizen 
from the activities of the Board of 
Public Welfare. Thus it is dem- 
onstrated how $761,359.00 in 
county tax funds enabled Fulton 
County to secure from the State 
and Federal Government $3,522.- 
809.10 in additional funds and sur- 
plus food commodities valued at 


$378,941.30. 





PROOF OF THE FISHING IS IN 
THE PICTURE AND HERE IT IS 
FOR MANN AND McMAHAN 

J. L. “Lou Mann, president of 
the Sturgis Posture Chair Company, 
Sturgis, Mich., and Mike McMahan, 
one of the owners of McMahan 
Brothers Desk Company in Los An- 
geles, Calif., don't bother with the 
minnows when they go fishing. 
Herewith is pictorial proof of their 
angling prowess, for they landed 
four yellowtails, weighing from 23 to 
29 pounds each, near San Diego 
on May |. “Lou” served one to a 





HERE’S THE PROOF.—Lou Mann 
(left), president of Sturgis Posture 
Chair Co., offers prima-facie evidence 
that he and Mike McMahan, Mc- 
Mahan Bros. Desk Co., Los Angeles, 
actually caught the fish served at 
Lou’s fish breakfast during the Long 
Beach NSA regional. 


group of friends for breakfast at the 
NSA regional convention. 
Readers of OFFICE APPLIANCES 
will remember Mr. McMahan as the 
hap pictured a Sturgis chair 
hooting ducks in Mexico about a 
ear ago. 
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MORSE SENSE FROM OLLIE THE OWL 


Onn“ & WHO STREET 
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Dear Editor: 

A woodpecker made his home 
in an old pine tree shading a 
stately homestead in a fine resi- 
dential section. He hopped mer- 
rily from limb to limb, stopping 
now and then to gossip with 
robin and wren, twittered a bit 
with the love birds, flew around 
with the larks, sang with the 
nightingales, and at the end of a 
perfect day he'd climb to his 
little nest at the top of the pine to 
drink in the beauty of the sunset 
and lie down on his bed of twigs 
to await the twinkle of the stars. 
He always had pleasant dreams. 

When he was hungry, he 
would scout for his dinner along 
the pine tree trunk. Like the well- 
digger seeking water, he'd sur- 
vey the bark, looking for a place 
to drill. When he found a likely 
spot, his little red head began 
vibrating like a trip-hammer and 
soon he would snipe a big fat 
worm. 

By the open window of the 
beautiful home beside the tree, a 
canary perched listlessly in a 
gilded cage. He never sang, but 
spent most of his time watching 
the clouds go by. A morbid bird, 
that canary. 

One day the lady of the beau- 
tiful home said to the canary, 
“Why don’t you sing? I feed you 
well, and I bought a fine gilded 
cage for you. I have the maid 
scour it regularly so that it's 
clean as a beetle’s wing. She 
gives you a bath every morning 
and your nest is always cozy 
with soft wool. You're free from 
want and you should be happy. 
What makes my yellow canary 
blue?” 

The bird looked up at the 
happy woodpecker digging dog- 
gedly for sustenance and sighed: 

“When you swap liberty for 
security, you get birdseed.” 


Very wisely yours, 
OLLIE THE OWL 
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NSA DISTRICT NO. 3 CONCLUDES 
REGIONAL CONVENTION SERIES 


Two-Day Regional in Atlantic City Draws Good 
Attendance — Penn-Mar-Va Past Presidents Hon- 
ored —C. W. Lukens Nominated for Governor 


’Q\ HE AMBASSADOR HOTEL in Atlantic City, N. J., was the 
scene of the NSA District No. 3 convention held on 
Thursday and Friday, June 23 and 24, the 14th and 
final successful regional convention staged by NSA 
throughout the country. Governor Joseph C. Runnels, 
Commercial Office Furniture Company, Washington, 
D. C., presided. The total registration of 282 included 
133 manufacturers, 60 dealers and 89 ladies. 
Registration began at 9:30 Thursday morning pre- 
ceding a well-balanced program which was divided 
into three business sessions, the first of which began 


it 4 





A GOVERNOR CROWNS A 
QUEEN.—Joe Runnels, Com- 
mercial Office Furniture Co., 
Washington, D. C., governor of 
Dist. No. 3, crowns the queen 
of the convention, Florence 
Fuentes, A. Pomerantz & Co., 
Philadelphia, Pa. 


At 2:00 o’clock 
a get-together party with rhumba demonstrations and 
lessons was held for the ladies. 

Most of the addresses of the convention were given 
by members of the NSA Troupe who were well supplied 


promptly at 1:30 Thursday afternoon 


with experiences gathered from all over the country, 
enabling them to give their listeners many valuable 
things to think about. They were: NSA President L. R 
Kendrick, Kendrick-Bellamy Stationery Company, 
Denver, Colorado, who spoke on “The Stationer As I 
Know Him”; J. L. Mann, Sturgis Posture Chair Com- 
pany, who gave his talk on “Alchemy Becomes A Re- 
ality”; Howard Gatewood, Wood Office Furniture In- 
stitute, who presented a sound movie entitled “The 
Magic Touch”; Howard E. Gorton, Dennison Manufac- 


turing Company, whose topic was “Big Little Things”; 
Paul E. Burbank, general manager of NSA, who pre- 
sented the educational program of NSA; Geoffrey L. 
Pippette, The Carter’s Ink Company, who spoke of 
‘Sixty Million Dollars Worth of Business,” and E. R. 
Manning, National Brief Case Company, who gave his 
talk on “Luggage and Leather Goods for the Stationer.”’ 

A large audience was present when the first session 
was called to order promptly at 1:30 o’clock Thursday 
afternoon in the spacious Venetian Room. Governor 
Runnels introduced the first speaker, John M. Palmer, 
Palmer-Trout Company, Trenton, N. J., who gave the 
welcoming address. 


Name Nominating Group 


Governor Runnels expressed his pleasure at seeing 
such a large attendance, extended a cordial wel- 
come to all present and gave them an outline of the 
program of events in store for them. He then ap- 
pointed a nominating committee consisting of Chair- 
man Charles V. Sinisgalli, R. P. Andrews Paper Com- 
pany, Washington, D. C.; Dan Smith, Jr., Smith Print- 
ing Company, Williamsport, Pa., and W. H. Patterson, 
Johnstown Office Supply Company, Johnstown, Pa. 

The next speaker was L. R. Kendrick, Kendrick- 
Bellamy Stationery Company, Denver, Colo., president 
of the National Stationers Association, whose topic 
was “The Stationer As I Know Him.” Mr. Kendrick, 
who is a successful dealer himself, gave a colorful talk 
full of good advice to dealers. He covered such subjects 
as store improvement, window display, advertising, in- 
ventory control, operating cost control, credits, market 
analysis and selling. He told of the services of the 
NSA and their benefit to dealers who make use of them. 
In conclusion, he urged stationers who are not mem- 
bers to join the NSA and participate in the many 
benefits available to members. J. L. Mann, Sturgis 
Posture Chair Company, whose subject was “Alchemy 
Becomes A Reality,” illustrated his talk with colored 
slides which called attention to the dealer’s oppor- 
tunity in the selling of metal posture chairs 


Presents Sound Movie 


Howard Gatewood, Wood Office Furniture Institute, 
presented a sound moving picture entitled “The Magic 
Touch,” designed to help dealers sell wood office furni- 
ture, a sales training version embodying principles of 
good salesmanship in selling service, in which was 
portrayed the overcoming of sales resistance to the 
complete refurnishing and redecorating of a suite of 
offices. 


He was followed by Howard E. Gorton, Dennison 
Manufacturing Company, whose subject was “Big 
Little Things.” He gave some worth-while sug- 


gestions on grouping small related products and the 
best way of displaying them to the best advantage, 





NSA THIRD REGIONAL BANQUET, AMBASSADOR HOTEL. ATLANTIC CITY. N. J.. JUNE 24 
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AT FINAL NSA REGIONAL, DIST. NO. 3, ATLANTIC CITY. N. J.. TUNE 23-24 


Joshua Meier. Joshua Meier Co., Inc.; R. A. Williams, manufac- 
turers’ representative; William G. Hintz, William G. Hintz Co., Inc.., 


t Steel Sales Corp.; Bart McCloskey and Charles 5S. 
=. Waterman Co. 
ttion desk—Rose Cushman, NSA; Joe W. McCormick. 
sild of America; Mrs. Shirley Saul, NSA; Joe C. Run- 
rcial Office Furniture Co., ashington. D. C.; R. L. 
r Safe & Equipment Co.; S. S. Rosendorf, Southern 
Co., Richmond, Va. 
M. H. Chute and Arnold W. Johnsen, all Bainbridge. 


t. Inc. 
cheid and William Lindenberger. National Blank 
Land. Charles G. Stott Co.. 
E. W. Mead, Wilson Jones Co. 
H. Prentzel, Speed Products Corp., con- 
sident-elect George Leonard, L. E. Waterman Co. 
and Julia McGraw. Ankenay Co., Cumberland, Md.; 
kwell i wman and Erbe Mig. Co.; Frank R. Curtiss 
, nc. 
pette. The Carter's Ink Co.; R. H. Whidden, W. A. 
Charles V. Sinisgalli. R. P. Andrews Paper Co. 
W. A. Sheaffer, Il], W. A. Sheaffer Pen Co 
A. Keeling. Art Metal Construction Co. 
rt Metal Construction Co.; Joe C. Runnels, 
rniture Co., Washington, D. C.; H 
Smith Ptg. Co., Williamsport. Pa. 
The Price Co.. Baltimore. Md.; James H. Miller 
& Ptg. Co., Baltimore. Md., C. M. Falconer, The 
itimore, 
Wilson 


Com 
. W. Stewart and 


Tones Co Mrs. and Mr. Henry Trout 


1S. E 
16. 


17. 


18. 
19. 


°. 
14. pou E. ao NSA, checks with Governor Joe Runnels 


. Mrs. 


$4 


cd 





Palmer-Trout & Co., Trenton, N. J.; Don Grant, II, McMillan Book 


key and Ira Cole, Inc.; Russell 
Ashley. Ashley-McCormick Co., Bridgeton. N. J. 

Ed Moore, Dennison Mig. Co.; Robert Roth, Roth Bros., Philadel- 
hia, Pa.; Howard Gorton, Dennison Mig. Co.; Stuart Goll, manu- 
acturers’ representative; Kim Bullard, Dennison Mig. Co. 

E. H. Gatewood, Wood Office Furniture Institute; Stan M. Wood- 
ruff, Weis Mig. Co.; H. R. Summers, Summers Staty. Supply. Inc.. 
Baltimore, Md.; J. J. Savage, Carter's Ink Co. 

Mrs. and Mr. H. R. Sheppard. The Pittsburgh Staty. Co., 
Pa. Their trip to Atlantic City was a honeymoon. 
Robert Gies and Charles M. Jaffer, Eberhard Faber Pencil Co.; 
J. Kip Edwards, manufacturers’ representative: Jo . Kerns. 
Stationers Loose Leaf Co.; Ward Taylor, Walcott-Taylor Co., 


Washington, D. C. 
and Mr. Charles W. Lukens, governor-elect. Yeo & Lukens 
Company, Philadelphia, Pa.; Alan J. Freedman, “Modern Sta- 


tioner.”’ 


cCo Mittag & Volger, 





Pittsburgh. 


. Dan Smith (center) confers with Governor Joe Runnels (right), 


while President L. R. Kendrick, Kendrick-Bellamy Company. Den- 


ver, Cole., seems very pleased with everything. 


. Penn-Mar-Va Travelers Club officers for next year—Otis R. Prior. 


23. 


24. 


25 


second vice-president, Mutual Stationers Supply Corp.; George 
Leonard. president, L. E. Waterman Co.; Mark t. Kenna. first vice- 
president, American Pencil Co. 

Stockett and M. H. Stockett. Stockett-Fiske Co., Washington. 


D. C.; Harry Tehan, Jr., Cooke & Cobb Co.; John D. Horne, Eber- 


hard Faber Pencil Co. 
Mr. and Mrs. Martin Escolfier, Clinton Staty. Co., Newark. N. J. 
and Mrs. Charles W. Lipman, George 


Rose Cushman, NSA; Mr. 
B. Graff Co.; John G. Kolb. C. Howard Hunt Pen Co 











PICTURED AT LEFT— 


1. A. S. Wright, Alfred Howard and E. G. Rahe, Globe-Wernicke Co.; 
Les Crowl, Blade Ptg. & Staty. Co.. Toledo. Ohio. 

2. I. Ed Conlon. Rockwell-Barnes Co.; John Link, Jr.. Lucas Bros... 
Baltimore, Md.; W. F. Vogel. Sengbusch Self-Closing Inkstand Co.; 
Ed Rieman, Penn Office Supply Co.. Pittsburgh. Pa. 

3. G. Fred Griffiths. Noesting Pin Ticket Co.; Arthur C. Shearman, 
Boorum & Pease Co.; Quartus Graves. Eversharp. Inc.; John J. 
Kerns, Stationers Loose Leaf Co. 

4. Frank May, J]. L. May Co.; Ben Grayson. Ace Fastener Corp.; Gene 
Rosenberry. American Pencil Co.; Stuart Goll, manufacturers’ rep- 
resentative; Jack Palmer, Palmer-Trout Co.. Trenton. N. J. 

5. George Wuster, William F. Murphy’s Sons Co.. Philadelphia. Pa.; 
Fred S. Steinmiller, J. R. Weldin Co.. Pittsburgh. Pa.; Geoffrey L. 
Pippette. Carter's Ink Co.; Jed Duggan. J. E. Duggan Co., Pitts- 
burgh, Pa.; Ralph G. Henriques. Bates Mig. Co. 

6. Bernard Goldsmith and Bill McCoy. Markwell Mig. Co.; Paul 
Steever. Office Equipment Co., Harrisburg. Pa.; H. G. O'Connor. 
W. H. Gunlocke Chair Co.; Irving Roth. Roth Bros., Philadelphia. 


a. 

7. Millard H. Jackson. Joseph Dixon Crucible Co.; C. P. Nicolai, W. A. 
Sheaffer Pen Co.; Harry S. Summers, Summers Staty. Co., Balti- 
more. Md.; George H. Ragland. W. A. Sheatfier Pen Co.; J 
Dunn, William F. Murphy‘s Sons, Inc., Philadelphia. Pa. 

8. Robert D. Raeder, Kingston, Pa.; J. A. Malloy. General Fireproofing 
Co.; C. E. Murphy. Johnstown Office Supply Co., Johnstown, Pa.; 
Herb Walsh. Ace Fastener Co.; R. A. Jonas, Jr., Oxford Filing 


Supply Co. 

a #, W. Samson. Moore Push-Pin Co.; J. F. Emhardt, Columbia Steel 
Equipment Co.; Mrs. Shirley Saul. NSA; H. S. Bradford and Ted 
Bradford, American Pad & Paper Co.; Charles A. Newcomet, C. F. 
Heller Bindery, Reading, Pa. 

10. V. M. -_ = and Earl i Prentzel. Speed Products Co., Inc.; A. E. 
Stecker, Eureka Specialty Ptg. Co.; Charles H. Parker, Speed 
Products Co., Inc.; Roy H. Eckert. Roy H. Eckert, Inc., Allentown, 
Pa.; Henry Guth, manufacturers’ representative. 





both on open tables, on counters and in show- 
cases. He pointed out the importance of proper light- 
ing, the most advantageous location to promote im- 
pulse buying and other helpful suggestions for pro- 
moting the sale of small items, including selling 
technique and service. 

The last speaker of the first session was Paul E. Bur- 
bank, NSA head man, who told in some detail of the 
educational program of the National Stationers Asso- 
ciation, stressing the value of the new sales and prod- 
uct educational manuals recently issued. 


Travelers Give Mardi Gras Party 


On Thursday evening a “Mardi Gras” party was 
given by the Penn-Mar-Va Travelers Club in the Am- 
bassador Hotel in celebration of their twentieth anni- 
versary. Tastefully arranged, the Club 22 Room pre- 
sented a holiday-like atmosphere with a profusion of 
tables on the side balconies as well as on the main floor. 

The festivities were opened by President Earl H. 
Prentzel, Speed Products Company, who extended a 
cordial welcome.. After thanking the entertainment 
committee, he introduced Chairman Bart McCloskey, 
L. E. Waterman Company, producer and director of 
the show. A signal was given for the appearance of the 
queen of the “Mardi Gras”, who came down the center 
isle preceded and followed by her maids of honor, 
ladies in waiting and flower girls. Upon reaching the 
stage at one end of the room, she was crowned queen 
by Governor Runnels and seated on her throne where 
she received a large bouquet of flowers presented by 
President Prentzel. At last, the well-kept secret was 
revealed and she was found to be Miss Florence 
Fuentes of A. Pomerantz & Company, Philadelphia, Pa., 
who was chosen from a number of contestants by 
Jessica Paz, director of beauty, Jessica Paz School of 
Charm, of Philadelphia and New York 

The show entitled “Nite of Fantasy” was then pre- 
sented. It consisted of a variety of acts including 
dancing numbers, singing, acrobatics and specialties 
performed by the “Mackeyettes,” a group of talented 
children trained under the direction of Harold Mackey. 


Introduce Past Presidents 


During intermission Bart McCloskey, in honor of 
the club’s twentieth anniversary, paid homage to past 
presidents who have pioneered and helped in the 
growth and development of the club. All were men- 
tioned and those present were introduced. They were: 
William H. Cravens, Walcott-Taylor Company, Wash- 
ington, D. C., one of the originators who served as 

(Turn to page 147, please) 
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Industry Personnel 
Brevities 











F. H. CASWELL—A 
career with F. S. Webster 
Company, Cambridge, 
Mass., spanning the years 
since 1927, has brought 
F. H. Caswell a wealth of 
experience in his particular 
field and the rank of vice- 
president. His particular 
talents in selling were soon 
recognized and by 1931 he 
held the position of sales 
manager. In 1942 he was 
named vice-president. A 
Dartmouth man, class of 
1923, who won varsity recognition in the sports of base- 
ball and soccer, Mr. Caswell had four years of experi- 
ence selling automobiles and refrigerators before he 
teamed up with F. S. Webster. Too young for the first 
one and too old for the second one, as he briefly notes, 
Mr. Caswell had no World War experience. There 
are four daughters in the Caswell family, residing at 
Newtonville, Mass. Masonic Lodge, Rotary, Boston 
Sales Managers Club and Dartmouth alumni activities 
are numbered among Mr. Caswell’s interests but his 
main concern is the growth of F. S. Webster business. 
He has never been too busy, however, to lend a hand 
to advancement of the National Stationers Association. 








EAE SOS 
EAGLE PENCIL USES NEW DISPLAY PANEL 
Eagle Pencil Company’s new turquoise Prestomatic 
drawing lead holder is now being distributed in a new 
set-up box with a specially-designed insert display 
panel by George Reiner of New York. The new display 
is shipped in each box of one dozen holders and is 
designed to slide into place at the rear of the box. 
Mr. Reiner’s display makes use of black on silver 


pyroxylin stock to conform with the silver of the indi- 
vidual boxes. In addition to the identifying message, 
a line drawing of a hand gripping one of the new 
holders illustrates the new Prestomatic feature. 


Supporting copy on the panel, set in reverse plate, 
states: “Holds any degree of turquoise drawing leads. 
Grips like a bulldog. Never shears the lead. Indicates 
the degree of lead in use. Just set the proper cap to 
expose the lettering desired. Adjusts in an instant by 
pressing the cap.” 

Display and boxes are manufactured by Dennison 
Manufacturing Company. 

—- © 
CARL OTREMBA BUYS FLORIDA CONCERN 

Carl L. Otremba, formerly of Chicago, took over 
ownership and management on July 1 of the Consoli- 
dated Typewriter Company, 9 Sixth St., St. Petersburg, 


Fla. He has purchased the business and name from 
John R. Conklin, who operated it for 17 years. 
David R. Griner and Gerald W. Bogue will remain in 


the service department for Mr. Otremba. 

The new owner first saw St. Petersburg recently on 
a Florida tour with his wife. He expected to go into 
business in Jacksonville—after 16 years with Mont- 
gomery Ward in Chicago in an administrative job. 
However, he and Mrs. Otremba were so satisfied with 
prospects for living at St. Petersburg that they de- 
cided on this investment.—J. L 
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ROYAL ANNOUNCES ROYTYPE PROMOTIONS 

In a step aimed at broadening sales coverage of 
Royal Typewriter Company, Inc., line of Roytype 
carbon papers, ribbons and other business machine 
supplies, Roytype Sales Manager James F. Vreeland 
has announced the promotion of three men. 

M. M. Bial, former district representative at Al- 
bany, N. Y., is named assistant to J. T. Dessereau, 
eastern territorial manager. He has had broad ex- 
perience in both wholesale and retail Roytype selling. 

Formerly Roytype manager for the Newark area, 
Edmund Ferris has been appointed assistant to A. W. 
Ruppert, eastern territorial manager. A veteran of 
some 12 years with the Roytype division, Mr. Ferris 
is completely familiar with all phases of the supplies 
business. 

Richard S. Pannell, formerly a Roytype represen- 
tative at Los Angeles, has been appointed assistant 
to E. C. Talbert, western territorial manager. Mr. 
Pannell has achieved one of the best typewriter sales 
records in the nation. 

——————_—= 2 

DR. F. L. YERZLEY JOINS L. E. WATERMAN CO. 

The L. E. Waterman Company has announced the 
appointment of Dr. Felix L. Yerzley as administrative 
engineer in charge of all research and development. 

Dr. Yerzley was formerly associated with Bell System 
and Western Electric. On special assignment with 
these organizations, he helped to develop the manu- 
facturing aspects of heat-controlled devices for guided 





DR. FELIX L. YERZLEY 


missiles, completed a series of assignments on tele- 
phone apparatus, and worked on selenium for tele- 
phone use. 

Dr. Yerzley has also been associated with the Bendix 
Aviation Corporation as development engineer and 
with E. I. du Pont de Nemours & Company as physicist 
in charge of physical research on neoprene and rubber. 

A graduate of Cornell University, Dr. Yerzley holds 
membership in the A.S.M.E., American Chemical So- 
ciety, S.A.E., American Association for the Advance- 
ment of Science, and National Society of Professional 
Engineers. He has also been active as a member of 
numerous professional committees and holds several 
patents. 

Oe 
L. J. HENRY FIRM MOVES INTO NEW HOME 

The grand opening in its new home was held 
recently by the L. J. Henry Company, an old Augusta, 
Ga., firm with a new modern line of office supplies and 
equipment. The address is 101 Seventh St. 

Sol Steinberg, a member of the firm, is consulting 
with customers on filing systems, stock control and 
bookkeeping systems. Other members of the personnel, 
headed by L. J. Henry, are Ben Logan, Carl Johnson, 
Robert Logan, Fred Kennedy, Joe Campbell and Ethel 
Summers. 

The new store has 4,000 square feet of display space 
and 2,000 square feet of warehouse area. The slogan 
is “Augusta’s Largest Office Supply and Equipment 
Company.” 
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INTRODUCE STEELMASTER ALL-IN-ONE STORAGE 
Art Steel Sales Corporation, 170 W. 233rd St., New 
York 63, N. Y., has introduced a complete All-In-One 





STEELMASTER ALL-IN-ONE STORAGE SYSTEM 


No. 1 Jr. office card, letter and storage system. Patent 
application is pending. 

Dimensions are 33 inches high, 27 inches wide and 
16 inches deep. Designed by Futura, engineered and 
manufactured by Steelmaster, these storage systems 
are sold by Art Steel Sales Corporation. A full promo- 
tion campaign has been planned and sales literature is 
available. 

—_———>-o—__—_ 
DAVIS-DETROIT INTRODUCES WHEEL INK PLATE 

The Davis-Detroit Company, 511 Cass Ave., Detroit 
26, Mich., has introduced a new product, the Wheel Ink 





NEW DAVIS-DETROIT WHEEL INK PLATE 


Plate. An entirely new method of inking rubber stamps 
is claimed, the device made with a stamping surface 
manufactured from Chrysler’s amplex metal. An all- 
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elastic capillary ink reservoir is made from a new 
unbreakable Dow Chemical Company plastic. It is 
asserted that from 25,000 to 40,000 impressions can be 
made from one inking. The refill tube is inserted in 
back of the plate and the entire contents emptied at 
one time. The plates sell for $1.50 each and refills 
at $.30 
io 
SMITH-CORONA LAUNCHES NEW PORTABLE 

At a series of dealer luncheons in 46 branch cities, 
L. C. Smith & Corona Typewriters, Inc., 701 Washing- 
ton St., Syracuse, N. Y., on June 9 introduced a new 
portable typewriter. The manufacturers claim that 
it is the “world’s fastest” and incorporates a total of 
38 features. 

The most noticeable feature is the changed appear- 
ance and the Colorspeed keyboard of rimless keys col- 
ored a non-glare green and “comfort shaped” to cup 
the fingertips. The keyboard letterings are inlaid from 
the top to the bottom of each key. 

A new Super-Speed escapement is used. Operating 





NEW SMITH-CORONA 1950 MODEL PORTABLE 


with a full drop and a %-inch “let-off”, the new es- 
capement is said to step up the responsiveness of each 
key and make crowding of typed characters virtually 
impossible. There are two universals, one of which 
handles letter spacing and ribbon feed and the other 
the ribbon reverse and throw. Other new features are 
quickset margin control, acoustical vents to muffle 
operating noise, synchronized carriage return line 
spacer, a new three-position paper bail and a line 
retainer that “remembers” the line registration if the 
ratchet is released. 

The company plans a heavy schedule of full-color 
and black and white ads in six national magazines 
plus a wide coverage in trade and business publica- 
tions. Dealers are guaranteed against loss due to any 
price reduction throughout the balance of the year. 
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Coast to Coast Distribution 


MANIFOLD SUPPLIES CO, 188 3rd Ave, Brooklyn 17, N. Y. 


CARBON PAPERS HECTOGRAPH UNI-MASTERS INKED RIBBONS 
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LYON OFFERS NEW STORAGE CABINETS 
New steel storage cabinets of the combination type 
are being offered to the industry by Lyon Metal 


Products, Inc., Aurora, Ill. 

Features of these storage cabinets combining office 
supplies or package storage with wardrobe facilities 
Styling in 


include: modern rounded front corner, 





NEW LYON STEEL STORAGE CABINET 


three-point locking device, polished chrome handles 
and built-in locks, no-bolt heads on front or side and 
double doors swinging wide 

One full-width shelf at the top is designed for pack- 
ages and hats. The balance of the cabinets is divided 
for full-length clothing and material storage. 

Four top shelves are adjustable every two inches 
without tools and extra half shelves are available. 
Finish is Lyon green baked-on enamel. 

Size of the cabinets is 36 inches wide, 21 inches deep 
and 78 inches high. They are shipped set up or 
knocked down. 

a < 

WORDEN DESIGNS NEW SECRA-TYPE DESK 

The Worden Company, 200 E. 17th St., Holland, Mich.., 
has designed a Secra-type desk, claimed to embody a 
new method of placing the typewriter in use. Instead 





WORDEN’S NEW SECRA-TYPE DESK 


of being supported on a drop-head or spring-balanced 
platform, the machine is securely fastened to a pedes- 
tal-supported platform which can be easily and quick- 
ly lowered, and which slides back into the pedestal to 
form a false drawer front when not in use. It is 
claimed that the 42-inch model of the desk will, there- 
fore, perform most, and the 52-inch model all of the 
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functions of an ordinary 60-inch desk to save on floor 
space in crowded quarters. No. 142 ST here illustrated 
is 42 x 32 inches in size. 


a6 Ss 
REM-RAND OFFERS NEW ROBOT CARDEX 

Push-button, mechanized record-keeping has been 
developed by Remington Rand, Inc., 315 Fourth Ave., 
New York 10, N. Y. An electrically-operated unit, called 
Robot-Kardex, is declared to offer the advantages of 
the Kardex visible records in a combination desk and 
cabinet which selects the desired record instantly and 
delivers it on a firm writing surface at desk-height. 

Robot-Kardex consists of a metal unit holding 4,020 
sets of Kardex records in 60 trays, or slides, and a 
desk-top extension at which a clerk sits. When she 
taps one of the keys of a control panel on the desk 
surface, the Kardex slide that has been in use returns 
automatically into the cabinet and the one she has 
chosen appears, positioned mechanically at the right 
level for quick reference or posting. Without budging 























NEW REMINGTON RAND 
ROBOT-KARDEX. — Right: 
the new unit can produce 
any of 4,020 records within 
a few seconds. Slides are 
easily removable from desk 
extension if needed else- 
where. All slides position 
themselves automatically 
on desk extension, which 
holds them at best position 
level and provides firm 
writing surface. Below: a 
tap of the key sends old 
slide back into cabinet and 
delivers new one (on other 
side of panel) in average 
time of three seconds. 


from her chair, reaching or changing her posture, 
the clerk is said to have 4,020 separate sets of visible 
records at her fingertips. 

Inside the Robot-Kardex cabinet are two counter- 
balanced vertical banks of 30 slides each. When an 
index key is pressed, an electric circuit is closed which 
sends the selected slide out on to the extension desk 
track. Tapping the same key will return the slide; 
tapping another will both return it and bring out a 
second one in the same operation. 

Power is turned on and off by a key-locking switch, 
similar to the ignition of an automobile. In the event 
of a power failure, the unit is equipped with hand- 
operated controls. 

The cabinet, designed in a functional, Gray-Rite 
finish, is 255g inches wide, 63 inches high and 53% 
inches deep, including the desk extension. Allowing 
comfortable space for the operator and her chair, the 
over-all depth of the unit in terms of floor space is 
about 75% inches. 
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to Value! 
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ADDING MACHINE 


Want the most for your adding machine money? Then look no 
farther! This new beauty gives you seven columns of keys, totals 


to eight places... 


and has a separate clearance key for each 


column! Trouble-free? Dealers say they ‘‘sell "em and forget 
‘em’... and just take a look at these new 1949 features: 


© NEW LARGER WINDOW — Makes reading last 
tems printed easier than ever before! Convex to 
magnify and make reading from angles easier, too! 


© NEW PAPER TAPE GUIDE—Just slip paper tape 
nto guide and push paper feed— it threads itself 
automatically! 


L C SMITH 
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& CORONA TYPEWRITERS 


* NEW COLORSPEED KEYBOARD — Two-tone green 
and maroon controls are restful to the eyes, fit 
the fingers better and are easier to read! 

© NEW ONE-PIECE CASE— Beautifully styled in 
smart grey-brown. Seals out dust and dirt and is in- 
stantly removable by release of two simple latches. 


INC SYRACUSE 1N Y 


ith-Corona Office Typewriters, Portable Typewriters, Vivid Duplicators and Typebar Brand Ribbons and Carbons. 
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WEBER OFFERS NEW ADDRESSING MACHINE 

Redesigned, streamlined and embodying several im- 
provements of claimed major importance, the new 
Model A-2 Weber addressing machine has been placed 





A-2 WEBER ADDRESSING MACHINE 


on the market by the Weber Addressing Machine Com- 
pany, 200 W. Central Rd., Mt. Prospect, Ill. 

This machine, like previous models, operates on the 
spirit principle of reproduction and requires no sten- 
cils, plates, ribbon or ink. It is equipped with an 
automatic ejector which eliminates the necessity of 
manually removing the addressed piece from the ma- 
chine. Instead, it is automatically ejected without in- 
terrupting operation. Improvements in the moistening 
device include a redesigned fluid reservoir and a three- 
way fluid control adjustment by means of which the 
flow of the liquid can be governed to suit the char- 
acter of the paper stock being used 
>? 


OFFER STACO PARKING COIN, KEY HOLDER 
Stationers Specialty Corporation, 19 W. 2l1st St., New 
York 10, N.Y., is now offering a Staco parking coin and 
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STACO COMBINATION PARKING COIN AND KEY HOLDER 


key holder combination. Made in genuine calf leather 
with polished brass chain and button-down flap, these 
come in five colors—green, lustre black, soft maroon, 
blue and coffee brown. To retail at $.50 each, these 
holders are packed in individual gift boxes. The item 
may also be secured in simulated leather, assorted 
colors, retailing at $.25 each 
— —— 3 - 

MAKE GRAFF BOOKCASES IN THREE SIZES 

Graff of Grand Rapids, Inc., 325 Scrobner Street, 
S.W., Grand Rapids, Mich., is now making bookcases 
in three sizes—30, 36 and 42 inches wide—in walnut 
and mahogany. Recently modified factory arrange- 
ments also now enable the company to offer the book- 
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cases at lower prices than heretofore. The firm is also 
making something of a feature of a new line of oak 
and walnut tables in all popular sizes and at popular 
prices. One item of the line .is a table desk with full 
paneled sides and back, and two table drawers in front, 
affording the user all the privacy and appearance of 
a regular desk, as well as the free leg-room of an 
ordinary table. 
ee es 
BATES ANNOUNCES NEW NUMBERING MACHINE 
A new five-movement numbering machine has been 


added to the line of the Bates Manufacturing Com- 


pany, Orange, N.J. The item is in production and is 


available for immediate delivery. 


The automatic movements involved are consecutive, 





BATES FIVE-MOVEMENT NUMBERER 


duplicate, triplicate, quadruplicate and repeat. Other 
characteristics of the Bates numbering machines are 


utilized. 
Sa ee 


SENG INTRODUCES SYNCRO-TILT CONTROL 

A new Seng Syncro-Tilt chair action control is be- 
ing offered to manufacturers of executive posture 
chairs, according to F. A. Seng, president of the Seng 
Company, 1450 N. Dayton Ave., Chicago 22, Ill. Syncro- 
Tilt is claimed to have features which provide correct 
orthopedic support to any chair user, regardless of 
his general physical proportions, thus eliminating 
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SENG SYNCRO-TILT CHAIR CONTROL 


major causes of tiredness, cramped muscles 

blood circulation and pressure on the sciatic nerve 
This mechanism, which can be installed on wood or 

metal chairs, has five separate adjustments for correct 


retarded 
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YOU DON’T NEED 
A “PAPER POSSE” 





is too high for ANY business! 


offering you a real Vigilance 
| The Globe-Wernicke Safeguard 
Filing Syst That keeps the papers answer- 
ing roll ll instantly and pn It’s the 
on y to use, and sure-fire system. 
It saves t tempers, and payroll. 
For a e pittance you can try out a one- 
drawer t, and see for yourself that the 
system pays for itself in cutting the cost of 
found papers” in both time and money. It 
ontinuing dividends. 
TELL YOUR GLOBE-WERNICKE DEALER to send 
over a try t unit, today. Give it the one- 
drawer work-out. You'll be convinced. 


ne s nie 


then pays 


An interesting and helpful booklet on filing, 


— “FIND-I-TIS" — is yours without charge. Re- 


quest it on your business literoture; address 
Dept. P-8 


BE= 
ICKE 
— Engineering Specialists in Office Equipment, 


|e Systems, and Visible Records 
er NORWOOD, CINCINNATI 12, OHIO 
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fugitive documents! 


When a letter, or report, or order goes AWOL 
you're lucky to stay out of trouble. But whether 
you lose a customer because of a missing paper, 
or delay shipments, or quote the wrong price, or 
merely “blow your top,” the cost of fugitive papers 








Shoot This Repeater” 
for Upping Fall Sales 


Suggested by W. K. Downing, 
Sales Promotion Mgr., 
Globe-Wernicke 


“Finders keepers! Losers weepers!” 


They didn’t write the old jingle for 
businessmen, but it certainly applies 
when it comes to 
finding and losing 
papers. Quick 
finders of pa- 
pers keep cus- 
tomers happy, 
keep good will, 
keep office costs 
down. Paper los- 
ers have plenty 





W. K. Downing 


to weep about—complaints, poor 
service, waste time, increased costs. 


This idea of selling the one-drawer 
try-out package of Safeguard Filing 
System is both practical and timely. 
It’s all but universally needed. It has 
a low unit of sale. Anybody who 
needs it can afford it. 


Best of all, Safeguard is a fool- 
proof, miss-proof, sure-fire pa- 
per locater—INSTANTER! 


It’s the SIMPLEST as well as the 
SUREST system—and right now 
Business is looking for the simple, 
sure, tried and proved methods that 
cut out fiddling, time-wasting, and 
fol-de-rol. 


We've had reports that this one- 
drawer Safeguard package is a 
very effective door-opener with 
new accounts. It gets high interest 
in a large number of cases, and is 
always good for repeat calls. 


And, it is an easy under-arm package 
for outside selling. 


Keep Safeguard packages on open 
display in the store—and many a 
customer will pause, examine 
and buy. 


Right alongside is another Globe- 
Wernicke magazine ad, scheduled to 
hit the business executive audience 
starting in Office Management and 
Equipment, August issue, for the 
first insertion. 


Note the prominent reference to 
G-W dealers—just by way of 
keeping you very much in the 
picture. Why not tie up with this 
advertising—Safeguard packages in 
windows—on back-counter shelves? 

—W.K.D. 
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seating height, back support positioning, in-and-out 

positions of the back rest, spring-tension control seat 

tilt and back support, and correct angling of back tilt. 
—_ oi — 


COOKS’ INTRODUCES FUL-VU SORTER 

A Ful-Vu Universal table-top sorter just introduced 
by Cooks’, Inc., Camden, N. J., is designed to facilitate 
sorting of filing correspondence, checks, invoices or 
business papers. A larger type consists of 31 over-lap- 
ping dividers hinged to a base board four inches wide 
by 33 inches long and designed to lay on a desk or 
table top. A smaller sorter is 4x24 inches. 

The dividers are of heavy, transparent Mikafilm 
plastic and each contains a pocket in the end for an 





COOKS’ FUL-VU SORTER 


index tab. Tabs supplied with the unit include alpha- 
betical, numerical and state indexes as well as blanks 
for any other indexing system that may be desired. 
Each divider ts fastened on a removable metal rod 
hinge for easy adjustment of space between dividers 

Special sorters are available and a total of 75 
dividers may be obtained for the large standard unit, 
if desired. The base of hard-tempered board one-fourth 
inch thick has all rounded edges and corners. 

— oe) 


CARDINEER OFFERS HORIZONTAL ROTARY FILE 


Diebold, Inc., Canton 2, Ohio, has released details 
to the trade concerning the new Cardineer horizontal 
rotary file which revolves in a horizontal, instead of a 





DIEBOLD CARDINEER HORIZONTAL ROTARY FILE 


vertical, plane. Thus, it is claimed, all the records are 
in a natural position for posting or reference without 
removing them from the rotor. 

Each file holds up to 2,700 records in a convenient 
working position—no containers to open; no drawers 
to pull out. A wide-open working “V” is said to make 
it easy to post to the records in their normal position 
on the rotor. 

Both the top and bottoms of the records are exposed 
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for signalling purposes, making it possible to scan all 
the records on the rotor for signals at a glance. Rec- 
ords are housed on three removable trays, self-sup- 
porting when off the rotor. Records in a large variety 
of sizes up to 8 x 8 inches, or. 9 x 5% inches, can be 
accommodated. 
nh Se ee 

IRILITE INTRODUCED AS DESK SET MATERIAL 

Irilite, a new material for covering and decorating, 
as introduced recently by the Richelieu Corporation, 





GIFT CRAFT DESK SETS USING IRILITE 


is used by the Gift Craft Leather Company, 350 Liv- 
ingston St., Brooklyn 17, N. Y., in desk sets such as 
here illustrated. 

The material decorating these sets is a composition 
which amalgamates a derivative of colorful sea shells 
in either vinyl compounds, acrylic, fibre glass, mela- 
mine fabrics or paper. The shells are first treated in 
a complex chemical process which produces brilliant, 
iridescent flake particles. When the flakes are in- 
corporated into the various materials used, such as 
plastic or fabric, an effect of sparkling iridescence 
is gained 

SS 
ANNOUNCE NEW C-FOAM OFFICE CHAIR CUSHIONS 

American Latex Products Corporation, 921 Venice 

Blvd., Los Angeles 15, Calif., recently announced a new 








NEW AIRFOAM OFFICE CHAIR CUSHIONS 


line of Airfoam office chair cushions to be merchan- 
dised under the company’s C-Foam label. Airfoam is 
a trademark of the Goodyear Tire & Rubber Company. 

The new cushions will be available in a full range 
of styles and sizes, featuring three covers—leather-like 
plastic, a fibre pattern and a removable frizette. The 
plastic is furnished in brown, gray, green or maroon, 
and the frizette in green or brown. The fibre comes 
in one style only. Both the executive size, 16 x 18 
inches, and the secretarial, 14 x 15 inches, are avail- 
able in either one-or two-inch thicknesses. An over- 
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“Greatest 


portable typewriter 
in history!’ 


The ©@O0 


GRAY MAGIC 
Royal Portable 


— DESIGNED BY— 


World-famous industrial designer 
Henry Dreyfuss 


— PRODUCED BY— 


The world’s largest manufacturer 


“NOW MORE THAN EVER— 

TRULY THE STANDARD 
TYPEWRITER IN PORTABLE 
SIZE!” 









“Creates more sales 
excitement in the 
typewriter business 
than has any other 
machine ever offered 
the public!” 













of typewriters 


— STARRING — 


““Magic”’ Margin! 

Office typewriter features! 
Soft, glareless gray color! 
New Air-flight Carrying Case! 
Streamlined, compact beauty! 


Finger-Flow keys! 


“BIGGEST SALESMAKER 
IN THE PORTABLE 
TYPEWRITER FIELD!” 





Speed Spacer! 


“Touch Control!”’ 


‘Has everything! Looks, 

performance, quality! 
Fastest consumer 

acceptance ever seen! 





“Gray Magic” is the new Royal Portable, the easiest- 
selling typewriter ever featured on your counters! 
Talk it—promote it—display it! Watch “Gray Magic” 
create sales magic! 


GRAY MAGIC 
ROYAL PORTABLE 


Made by the werld’s largest manufacturer of typewriters 
“Magic” and ‘Touch Control” are registered trade-marks 
2 Park Avenue * New York 16, N. Y. of Royal Typewriter Company, Inc. 
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size 17 x 19-inch size comes in two-inch thickness only. 
The new line also includes 14-inch round drafting stool 
cushions. 
_— °>—>¢ - 

“NEW LOOK” FOR ALLEN-WALES MACHINES 

Allen-Wales Adding Machine Division of the Na- 
tional Cash Register Company at 444 Madison Ave., 
New York, N. Y., is now introducing its “New Look” 
models of hand electric all-purpose figuring machines 

The entire carriages of these machines have been 





RESTYLED ALLEN-WALES FIGURING MACHINE 


restyled and streamlined and finished in a non-glare 
shade of pastel green. A new one-piece paper holder 
facilitates the insertion of tape. Another departure 
is a “barrel-type” keyboard with alternate horizontal 
rows of keys recessed to supplement the “feather 
touch” operation. Also featured in these new models 
is a new paper feeding principle which utilizes a four- 
way non-print and spacing lever to adjust paper spac- 
ing to meet varying requirements. By single move- 
ments of this spacing lever, the new machines are 
declared to non-print, single space or double space, 
and, when adjusted to the total space position, single 
space the tape until the total is cleared. The tape is 
then automatically advanced to the tear-off line. 
Another innovation is front feed insertion to permit 
machine certification of amounts on unit media or 
other work not performed on the tape. The amounts 


. certified are automatically accumulated in the same 


operation. 
—->- © 
ENTERS FLUORESCENT DESK FIELD 
The Industrial Lamps Corporation, Elkhart, Ind., 
has announced a new portable fluorescent desk lamp 











\ pe 
INDUSTRIAL LAMP’S NEW PORTABLE FLUORESCENT 
here illustrated, listing at $5.95, less tube. This lamp 
has the Underwriters approval with a label on each 
lamp. Other features include: Bonderized steel with 
baked-on enamel for lasting finish, rolled edge on 
shade and instantaneous starting switch. These lamps 
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are individually packed with approximate weight 82 

pounds. The length is 20 inches and height 11 inches. 

Lustrous gray and metallic bronze finishes are offered. 
2 


SHEAFFER ADDS NEW COLOR TO LINE 

W. A. Sheaffer Pen Co., Fort Madison, Iowa, recently 
made available the rich wine color of Burgundy in all 
writing instruments in the White Dot line except the 
Triumph for the Autograph model. The new color 
is said to complement the gold trim on caps and 
barrels. 

Burgundy is the fifth color in the line and the 
second new one added this year. The first, Evergreen, 
was introduced in January. Other colors include Per- 
sian Blue, Burnt Umber Brown and Black. 

as es 
COLE OFFERS CANCELLED CHECK CABINET 

New cancelled check cabinets made by Cole Steel 
Equipment Company, Inc., 285 Madison Ave., New York 
17, N. Y., have 14 drawers and are designed to house 
cancelled checks, deposit tickets, drafts, sales slips 
and two rows of 3x5-inch cards and Recordak film. 
These cabinets will pay for themselves many times 
over as valuable money-savers in locating and safe- 
guarding important matter, say the manufacturers. 

The cabinet size is 37% inches high, 23% inches 








COLE CANCELED CHECK CABINET 


wide and 25% inches deep. Inside drawer dimen- 
sions are 10% inches wide, 4% inches high and 24 in- 
ches deep. The cabinets are available in olive green or 
Cole gray crinkle finish. 

A 


“Y AND E” ANNOUNCES NEW DESK 

Listed for some time as a projected item in their 
current price list and illustrated in the steel equip- 
ment catalog, Yawman and Erbe Manufacturing Com- 
pany, Rochester 3, N. Y., recently released their con- 
ference top desk for production. A notice to that 
effect has been sent to all company agents and dealers. 

Current design is substantially the same, though 
the depth of apron beneath the molded top in the 
executive model has been reduced to about one-half 
of that which preliminary drawings called for. Com- 
pany executives explain this change as a means of 
providing added knee space for those who gather 
around the desk during conferences 

This new desk has a top measurement of 78 x 39 
inches, or over 21 square feet of area, exclusive of 
sliding shelves. Overhang at each end is nine inches 
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1005 WAYS TO 
HOLD CUSTOMERS 











INKED 
RIBBONS 





This “M&V“” Trademark Means Highest Quality 
Products and All-Out Dealer Service 

It also represents the 1005 quality products meticulously manufactured 

to produce superlative results with every type of office equipment. 


It's your assurance of reliability and your guarantee of highest quality 
products, year after year. 


This outstanding line consists of: 


Carbon Papers which meet the most exacting machine requirements. 
—Typewriter Carbons—Hektograph Carbons—Pencil Carbons 


Inked Ribbons for every type of office equipment. 
—Typewriter Ribbons—Adding Machine Ribbons 
—Carbon Paper Ribbons 


Carbon Rolls to meet every business machine need. 
Special Inks for all types of ink-using office equipment. 
Odorless Oil, Type Cleaner, and other special products. 


It would be well to remember that an order for M&V products also 
provides you with the most up-to-date kind of dealer service to help 
you sell new customers and hold old customers. 


Call or write our nearest distributing point for full information. 














Mittac & VOLGER, INC. 


Fine Carbon Papers & Inked Ribbons 
Park Ridge, New Jersey, U. S. A. 


pee Quick Service Distribution Points - 





HICAGO 6, ILL NEW YORK 7, N. Y. SAN FRANCISCO 5, CALIF LOS ANGELES 13, CALIF. 
558 W. Washington Street 261 Broadway 591 Mission Street 406 South Main Street 
BOSTON 10, MASS KANSAS CITY 6, MO. HAVANA, CUBA 
75 High Street 1013 Grand Avenve P. O. Box 2535 
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with the same amount of extension across the front. 
The molded top is linoleum covered, with brushed 
chrome patented metal insert caps on the corners and 
continuous chrome binding around all edges. 
Known officially as No. 6789-11 OTA, the pedestals 
each contain one card and one vertical letter drawer 








ce ee ee 3. a 


Y AND E NEW STEEL CONFERENCE TOP DESK 


in addition to the usual utility slide. The island-type 
bases have adjustable glides that permit optional 
height adjustments of from 29 to 30',4 inches. 

This new desk is standard in “Y and E” iridescent 
Neutra-Tone gray finish, with white metal hardware. 


Deliveries are on a current basis. 
— o.—— a + — 


HART PRODUCING ECONOMY MIMEOGRAPH 

An eccnomy model, No. 49 mimeograph is now being 
produced by Hart Manufacturing Company, 2400 Endi- 
cott St., St. Paul 4, Minn. This new model has a similar 
outward appearance to the Hart No. 149 mimeograph, 
offered in the baked-on hammer finish. All working 
parts have been simplified. The Hart postcard feed- 
box fits this model and is sold as an accessory. 


neds—cos—cut 
oo —-e- + 


ANNOUNCE COREMA PORTABLE CALCULATOR 

Corema S. A., 6 Rue du Rhone, Geneva, Switzerland, 
recently announced a light portable adding machine 
with direct subtraction, suitable to the needs of large 
and small business. Dimensions of the machine, which 


. 





COREMA PORTABLE CALCULATOR 


has eight-column totaling capacity, are 7x9%x2'% 
inches. It has one-hand control with light handle pull 
and results are read through a plexiglass prism. 
Weighing less than six pounds, the machine is avail- 
able in a special carrying case. 
—- 2 
RESUME G-F CASE, STEELGUARD PRODUCTION 
The note case and Steelguard files have returned 
from their wartime absence to the office accessories 
manufactured by The Globe-Wernicke Co., Norwood. 
Cincinnati, Ohio. Prompt delivery is now being made. 
The Steelguard file is a personal file for home or 
office use, constructed of furniture steel and finished 
in Globe-Wernicke seal gray. 
The No. 4 case comes equipped with angular cellu 
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loid tab guides and has all-steel, double-wall construc- 
tion, with lock and flat key for privacy. Banks, build- 
ing and loan associations, realtors, time payment 
houses, brokerage offices and payroll departments are 


excellent prospects. 
a 


B. L. MARBLE OFFERS NEW JUDGES’ CHAIR 

The B. L. Marble Chair Company, Bedford, Ohio, 
has introduced a new No. 936% Judges’ chair with 
thick, spring-filled cushion supported on a spring 
“deck” for extra comfort. The arms are upholstered 
with soft foam rubber and the base is equipped with 





B. L. MARBLE No. 936!/,C JUDGE’S CHAIR 


the new Tenite plastic scuff plates. Although the 
chair was designed primarily for the judiciary profes- 
sion, it is declared adaptable for private offices, par- 
ticularly those of lawyers where long hours are spent 
in legal study. The back can be embossed with the 
state seal, or other insignia, if required. 
—_————e= oe 

SCERBO INTRODUCES NEW MODERN SOFA 

A modern sofa, No. 30-78, is a new executive piece 
being manufactured by Frank Scerbo & Sons, Inc., 
536 Pearl St., New York 7, N. Y. Well tailored in top- 





SCERBO MODERN EXECUTIVE SOFA NO. 30-78 


grain leather, this is designed to accompany a love- 
seat and club chair in the same series. Photos and 
prices are available from the manufacturer upon re- 


quest. 
ee 


TENITE USED IN NEW WHEELDEX FILE 
The new Circle Base Wheeldex Cub, a product of 
Wheeldex Manufacturing Company, Inc., 40 Bank St., 
White Plains, N. Y., is a small, compact rotary file with 
a card wheel made of lightweight Tenite plastic man- 
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STENOGRAPHERS 
EW note BOOKS 





GREEN TINTED PAPER 


Modernized Wire-Bound Stenographers’ Note Books, stiff covers at- 
tractively designed. Wire binding permits sheets and cover to be turned 
under, providing a perfectly flat writing surface. 


Sheets are of Green Tinted Glen Writing, substance 16, an exception- 
ally good grade of paper for pen or pencil. Ruling is in light green ink 
that makes notes easy to read. Seventy-two leaves to book. 

Steno Book Clip—made of spring wire, attaches to covers and pro- 
vides a positive means of keeping book rigid in easel position for ease 
in transcribing notes. Two clips furnished with each dozen books. 


Ask For Circular No. D1258 





WILSON JONES Co. 


GENERAL SALES OFFICES 


NEW YORK CAMBRIDGE, MASS. CHICAGO KANSAS CITY, MO. SAN FRANCISCO 
122 East 23rd Street 26 Blackstone Street 3300 Franklin Bivd. 816 Locust Street 500 Howard Street 


Main Plants at CHICAGO and ELIZABETH, N. Jd. 
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ufactured by Tennessee Eastman Corporation, Kings- 
port, Tenn. 

Capacity is 1,000 slot-punched cards, 15g x 4 inches, 
both sides of which are equally readable without re- 


WHEELDEX CUB WITH TENITE WHEEL 


moval. The cards are readily slipped on and off the 
center ridge which holds them on the wheel. 

The card wheel is supported by a one-piece chrome- 
metal stand, extending out on the left side only, and 
forming a circular base. The right side is thus left 
freely accessible for adjustment. The file occupies 
about the same desk space as a telephone. 

—>-- — 


MIDWEST METAL DESIGNS WARDROBE 
Production of a new metal wardrobe, which also may 
be used as an office cabinet, has been announced by 
the Midwest Metal Manufacturing Company, 1818 N. 
18th St., St. Louis, Mo. 
The new wardrobe is 72 inches high, 30 inches wide 
and 21 inches deep. Finished in olive green, office gray 








METAL WARDROBE WITH TWO-WAY LOCK 


or walnut brown, it has a two-way lock and insulated 
doors. 

It weighs only 90 pounds and, if it is to be used for 
a storage cabinet, shelves may be supplied. Total ship- 
ping weight is 100 pounds. 

—_———_— 
RICO ANNOUNCES NEW HANDLE CASES 

Featuring three full length gusseted pockets, a new 
portfolio, No. 31D, is now being offered by Rico Leather 
Specialties, Inc., 725 S. La Salle St., Chicago, Ill. 

Disappearing handles are said to be covered in 
sturdy leather with hand turned edges. Colors range 
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from Boargrain black or brown to smooth suntan. 
Model No. 30X is also available in Smooth Aniline Top 
Grain Cowhide. On the inside, three gusseted pockets 
are of simulated leather while one is in top grain 





RICO PORTFOLIO NO. 31D 


Cowhide divided by stitching. Other features of Model 
No. 30X include a leather bottom and an identification 


card window. 
ccapiedeentnam a taiinieecniagiais 


OFFER BONDERITE RUST-RESISTING METAL TAB 

Wabash Metal Products Company, 1569 Morris St., 
Wabash, Ind., now has available a new metal index 
tab. Known as the Bonderite Corrosion Resistant, the 
new index tax has beveled edges as well as quality 





WABASH INDEX TABS NOS. 1-5 


steel guaranteed by the Parker Rust Proof Company. 

The baked-on synthetic enamel finish is said to 
resist cracking or peeling under normal stress, to lack 
glare and to wear longer. Window openings range 
from % of an inch to 3% inches on the five different 


sized tabs. 
a ee 


DEVISES CHANGE-A-NAME DESK PLATE 
A Change-A-Name desk plate has been introduced 
by the E. W. A. Rowles Company, Arlington Heights, 
Ill., retailing at $3.75 and packed 12 to a carton with a 





ROWLES CHANGE-A-NAME DESK PLATE 


special assortment of plastic letters. This is a change- 
able letter desk name sight with a cover made of un- 
breakable Lucite plastic. The sign is ten inches long 
and accommodates plastic letters three-fourths of an 
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THE Gly TYPEWRITER 


FOR EVERY CUSTOMER! 


THAT’S 
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SELLS ON SIGHT! 


Hundreds of dealers are cashing in on these magic sales words — 
“It’s Personalized.” This exclusive Signature feature is selling 
Signature typewriters on sight to EVERY type of customer... home 
users, small and large installations. 

Personalizing also has a magic effect on the operator. Actual tests 
show she types faster, takes better care of her machine when it has 
HER own name on it. More efficiently, too, and with greater ease 
because of twelve new Signature features . . . features your customers 
can see and you can sell. 

It’s no wonder that dealers everywhere are hailing the Signature 
by Woodstock as the greatest sales idea since Visible Typing. Let us 
prove it! Send your stock orders now . . . and see how the SIGNATURE 


typewriter sells on sight, for you. 


12 NEW POWERFUL, PROMOTABLE FEATURES 


* Contour-Curved Plastic Keys * Redesigned Tab Set Key 
* Sight-Set Margin * Positive Back Spacer 

* Instantly-Removable Cowl * Heightened Segment Ring 
* Triple-Action Paper Bail ® Certificate of Registration 
* Line Space Lever * Blended Brown Color 

* Redesigned Marginal Release © Streamlined Design 


Plus 6 more exclusive features that have made Woodstock the choice of millions. 


WOODSTOCK TYPEWRITER 


Y 
\\ ° 
BY WOODSTOCK 








HOW PERSONALIZING 
WORKS TO CLOSE 
THE SALE 





Plastic, factory-made pe 
Signature Cord corries See 


operator's signature. mae | 
On bock is « voluable — 


Certificate of Merit. an & i 





























The spring-mounted 
Signature Nameplate is 
pushed bock . . . 





the operator inserts 
the personalized Signo- 
ture Cord... 





and the Signature Type- 
writer is labeled with 
the operator's actual 


signature! 
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SALES OFFICES: 75 EAST WACKER DRIVE @ CHICAGO 1, ILLINO 
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MORE ARE COMING! Style 709 


Secretarial 
More models will be added, soon, to Posture Chair 
the Art Metal line of aluminum office 
chairs shown here—and they'll 
incorporate many features that will 
increase efficiency, add comfort and 
reduce seating fatigue. Watch for 


these new chairs—they’re on the way. 


Style 704 
Side Chair 


Style 702 
Arm Chair 





Style 701 
Swivel Arm Chair 











and efficiency... 









Style 707a 
Clerical 


Posture Chair 
"Tilt-Action” seat 











Style 703 
Swivel Chair 




















Style 707 
Clerical 
Posture Chair 
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Art M\etral r 


Jamestown, New York 
U.S.A 


{rt Metal Aluminum Office Chair 


Art Metal's all-new, aluminum office —* Aluminum frame... hardened by the © Scientifically contoured seats . 
latest heat treating methods! ta] 








chairs are today’s answers to the strein, fotigue and discomfort—actually 
© Modern beauty and lightnoss of alumi- Oh 
demand for higherquality, greatercom- nam with ensinansiiianaineadeniiinyt makes choirs soem softer. 


fort, and better styling in office chairs. © Welded tubular construction that gives 
: smooth a i ae 
These superbly-built chairs reduce “Ree 


seating fatigue... increase office 
personnel efficiency eee provide excep- 
tional durability. Here are just a few 
of the big features users of Art Metal 
Aluminum Chairs are discovering to 
their satisfaction: 


For the newest and finest in 
correct seating—Look to Art Metal! 

















inch high. The base is made of select hardwood and 
finished walnut. Padded bottom prevents scratching 
of the desk. 


ee 


DORO INTRODUCES NEW TABLE DESK 
A new table-desk, said to have the fine finish and 
construction of a regular office desk as well as the 
leg-privacy, has been introduced by the Doro Manu- 





FRONT AND REAR VIEWS OF DORO TABLE-DESK 


facturing Company, 326 W. Erie St., Chicago 10, Il. 

Available in oak, walnut, or mahogany, the new 
table-desk comes in four sizes: 36x24 inches, 42x30 
inches, 48x30 inches and 60x32 inches. The height is 
30 inches. 


phe | 
MOTORIST'S 
OPERATING 


RECORD 


WITH INCOME TAX 
INFORMATION 








NEW WATSON “MOTOR COSTER” RECORD 
(Story appeared in July issue, page 41 
— _— 
WABASH QUALITY MANILA IN PRODUCTION 
A new and finer 11-point heavyweight manila folder 
stock is now being made by Wabash Filing Supplies, 
Inc., Wabash, Ind. Designated as Wabash Quality 
Manila, the new folders are packaged in full metal 
edged boxes with colorful descriptive labels. Samples 
and price lists will be sent to dealers on request. 
_ _—-e- ~- 





A MODERN OFFICE EQUIPMENT STORE IN CARACAS.— 
Casa Ultramar, one of the outstanding office-outfitting outlets 
in the Venezuelan capital, is owned by Carlos A. Blohm. 
who recently spent several days in Chicago with his fam- 
ily as guests of Joseph W. Pritchard, president of Wells 
Office Furniture Co. During their stay, the Blohms visited 
Heyer Corporation and Woodstock Typewriter Co. plants. 
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Calendar of 
Industry Activities 











August 8-12. National Luggage and Leather Goods 
Show, Hotel New Yorker, New York, N. Y. Luggage 
and Leather Goods Manufacturers of America, Inc. 

September 27-30—Sixth San Francisco Business 
Show of Progress, Palace Hotel, San Francisco, Calif. 
Administrative office, 531 Market St., San Francisco 
5, Calif. 

September 29. Records Management Association of 
New York Conference, Commodore Hotel, New York, 
N. Y., Association headquarters, 299 Madison Ave., New 
York, N. Y. 

September 29-October 1. Marking Device Association 
Convention, Edgewater Beach Hotel, Chicago, Ill. Elmer 
F. Way, Secretary and General Manager, 134 N. La Salle 
St., Chicago 2, Ill. 

October 2-6. National Stationers Association Forty- 
third Annual Convention and Thirteenth Merchandise 
Exhibit, Hotel Stevens, Chicago. Paul Burbank, Gen- 
eral Manager, National NSA Headquarters, 740 Invest- 
ment Bldg., Washington 5, D. C. 

October 21-22. Manufacturer-Dealer Sales-Service 
Clinic and Business Show, Shrine Mosque, Springfield, 
Miss. Office Appliance Mechanical Institute, Spring- 


field, Mo. 
- >. 


HORDER’S NAMES DIVISION MANAGER 

Earl E. Hanson recently was named division man- 
ager of Horder’s office furniture and systems, accord- 
ing to the announcement of C. W. Harris, president. 
Mr. Hanson is supervisor of the new furniture depart- 
ment at Jefferson St. and Jackson Blvd. in Chicago, as 
well as of all furniture buying and selling 

Formerly sales manager of Spak & Natovich, a 

















EARL E. HANSON 


Chicago office furniture house, where he served for 
4% years, he has had many years of experience in the 
office furniture field. 

Mr. Hanson attended the University of North Dakota. 
A resident of Chicago since 1939, he now lives in the 
Rogers Park section. He and his wife have one married 
daughter. 

ae lh ania 


MITCHELL JOINS U. S. CHAIRCRAFT 

R. V. (Bob) Mitchell, veteran furniture salesman, 
will represent the U. S. Chaircraft Manufacturing 
Company, New York, N. Y., in the Rocky Mountain 
territory. Mr. Mitchell comes to the firm with an ex- 
cellent record in the appliance field. Offices and sales- 
rooms are being established in Denver, Colo., to serve 
the intermountain territory. 
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DEALERS pict 7 


pen CLIPS grapes 
PAENERS ACKS 
FASTED LUMB T 


HE VAIL DEALER welcomes keen 

competition. He knows that in the 
metal paper fastening field, from the 
standpoint of consistent high quality, 
speedy service and low cost, the Vail 
line is the world recognized champion. 
He enjoys the advantage of obvious 
economies through purchase of his 
paper clip, pin, fastener, staple and 
thumb-tack requirements from a sin- 


“A VAIL PRICE SCHEDULE ALWAYS AT HIS ELBOW” 


gle producing source. He can always 
make up a minimum freight shipment 
of short items. His purchasing, ac- 
counting and receiving departments 
do not duplicate effort. One order, 
one shipment, one remittance, and 
the transaction is closed with dispatch 
at minimum cost. 


Write for dealers price list No. 71149C 


900 EAST 95th ST., CHICAGO 19, ILL. 
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VAIL MANUFACTURING COMPANY 
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UNRUH AND HASBROOK STS., 


PHILADELPHIA 11, PA. 
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BUSINESS _ 
eee more business for you 





This is the second in Plus’ 
continuing series of adver- 
tisements to your cus- 
tomers and prospects 
through Office and Office 
Management ... and 
for a bigger Fall selling 
season, full pages in 
Fortune, . Business 
Week and Dun’s 
Review will add 
thousands more 
powerful selling 
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Yo Mtn C tip . ty E debits: Cel City, tb ‘PLUS: 
PLUS (COMPUTING MACHINES Ine. | 


37 Murray St., New York 7, N.Y. 
E Subsidiary of Bell Punch Company— Established 1878 
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Henry Ring and Arthur DuPre of Queen Ribbon & 
Carbon Company visited with the office of this journal 
by telephone June 21. Mr. Ring comes to the Chicago 
plant once a month or more, Mr. DuPre at irregular 
intervals determined by his travel. Mr. DuPre planned 
to leave Chicago for the West Coast within a few days, 
work that area, and finish his trip at Chattanooga. 
The company has a live organization. Its volume is 
substantially ahead of last year. 


Dave Fried of Yonkers, N. Y., who for 14 years or 
more has represented Murphy Chair Company in the 
East, was in Chicago June 22 on a special mission 
and took time between calls to converse with OFFICE 
APPLIANCES by telephone. An alert salesman with con- 
structive ideas, he anticipated good volume for the sec- 
ond half of the year. 


Will Harms of Office Equipment Company, Peoria, 
Ill., and his son Bob visited with a member of OFrFricEe 
APPLIANCES’ staff June 27. The senior Harms had come 
up from Peoria the day preceding with Mrs. Harms 
and Don, another son. Bob won a four-year scholar- 
ship to the University of Chicago. The brother, who 
is only 13, was on his way to a convention of Pup- 
peteers of America at Detroit, indicating an avocation 
which has occupied much of his time and at which 
he has become quite proficient. Bob was homeward 
bound, having enjoyed a vacation in and around 
Pittsburgh. 


Mr. and Mrs. William Zecha, old friends from Ba- 
tavia, Java, put their signature on our guest book on 
July 1, a red letter day on our calendar. They came to 
the U. S. to visit three of their five sons in school here 
and to call upon the Parker Pen Company for whom 
Mr. Zecha has been agent for many years, and some 
other manufacturers—among them the Kisco Company 
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MR. AND MRS. WILLIAM ZECHA, BATAVIA. JAVA. 
INCLUDE “OFFICE APPLIANCES” IN AERIAL TOUR 


in St. Louis, Mr. Zecha is also agent for the Imperial 
Typewriter Company of England. 

The Zechas traveled by plane, flying from Batavia 
to Mauritius, the first stop, in 16 hours; thence to 
Aden, Arabia, to Cairo, to Amsterdam, to London and 
to New York. A week was spent in Holland. In England 
sufficient time was taken to visit the British Industrial 
Fair and to see the Parker Pen Company’s factory in 
London. Scotland also was on the itinerary. 
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Ample time was provided to be with the boys, one 
of whom, Andrew, was-graduaed in June from Lycom- 
ing College and is entering Columbia for post-graduate 
work in economics. The second son, Allen, is doing 
post-graduate work in chemistry at Massachusetts 
Institute of Technology. Adrian, the third, is in Dick- 
inson College, Carlisle, Pa., where he is a pre-medic 
student. The two younger boys, Alwin and Austen, 
stayed home in Batavia. 

Mr. Zecha is a graduate of the University of Iowa. 
Mr. Zecha’s school years were under the English system 
in Kuala Lumpur, capital of the Federated Malay 
States. Both are linguists, delightful personalities, and 
as much at home in Chicago and Janesville as in Ba- 
tavia. One notices that their five sons bear English 
names, each beginning with the first letter of the 
alphabet, even as their surname begins with the last. 


Moe Aaron of American Stencil Manufacturing Com- 
pany visited with our offices by telephone July 1. He 
visited Chicago to attend a sales meeting of Panama- 
Beaver, Inc., that company acting as his representa- 
tive in a group of middle western states. Mr. 
Aaron expressed himself as being quite pleased with 
the distribution accorded his products throughout the 
industry and in particular his representation through 
Panama-Beaver. 


Elmer Rahe, sales manager of The Globe-Wernicke 
Company, called briefly at this journal’s office July 6. 
He packed a Chicago trip into one day, having ap- 
pointments in Cincinnati for the day following. Mr. 
Rahe has made a good record during his years with 
Globe-Wernicke, the last six months of which have 
been spent in directing the G-W sales organization. 


R. L. Dick Prather of Dallas, Tex., signed OFrFricre 
APPLIANCES’ Guest Book on July 6. Associated at pres- 
ent with The Dorsey Company of Dallas, Mr. Prather 
for many years managed his own successful office 
supply business in several west central Texas cities. 
His first connection with the trade was with the George 
D. Barnard Stationery Company of St. Louis, Mo. To- 
gether with Mrs. Prather and their children, he was 
visiting relatives in the Chicago area and planned to 
return to Dallas soon. 


H. C. McPike of Weis Manufacturing Company fa- 
vored OFFICE APPLIANCES with a visit July 12, walking 
across the street from the new Horder store, where 
he spent most of the day. Mr. McPike has a long and 
interesting record in filing equipment and supplies, 
most of it with Weis. His father was with the old 
Rockwell Rupel Company. That company later was 
divided into Rockwell-Barnes Company and Rockwell- 
Wabash Company. Harold worked for Rockwell-Wa- 
bash part time when in high school. In 1904 and 1905 
he was with Rockwell-Wabash in London. There he 
was associated with Elliott Robbins whose brother 
Herbert shortly afterward was manager of the New 
York office of Orrice APPLIANCES and later manager of 
the London branch of Felt & Tarrant Manufacturing 
Company. Returning to the United States he traveled 
for Wabash Cabinet Company, which manufactured 
files for Rockwell-Wabash. He recalled that on his 
first trip, which was in Ohio, he spent $18.65 for hotel, 
travel, and meals, in one week, without an order for 
his efforts. A few days later, however, a letter from 
one of the companies that he had visited resulted in 
business which gave him considerable encouragement 
Some weeks later he was sent to Fort Worth, Tex., to 
see E. L. White of Fakes & Company, who put in a 
full line of Wabash cabinets. Mr. White later estab- 
lished the E. L. White Company, which is being oper- 
ated so efficiently today by another generation of 
Whites, and Willis Lowe, who for many years has been 
manager of sales. Mr. McPike remained with Wabash 
until 1919 at which time he was employed by The 
General Fireproofing Company to establish a filing 

(Turn to page 127, please) 
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Really something to sell! 


That's what the WELLS 
3-Height Back Rest gives 


“, 
dS 


ayae) MEN 
you lt means correct ‘ich \ \ 
posture comfort for every \ Back rest can be raised or 
= lowered to suit the individual. 
girl — Short all— Aver- 
age 


ALL THESE FEATURES 










WELLS 








e Duran Upholstered e Rigid Posture Back POSTURE-RITE 

e Seng Mechanism e Bassick Casters Ne. 327 

e Adjustable Back Rest e Padded Seat and Back ‘ 

e Adjustable in height Rest 

COMBINAT] 
EEE (55540. | 
SEATS AND BACKS BASES AND BACK RESTS F.0.8. CHICAGO PRICE 
DURAN UPHOLSTERED BAKED ENAMEL FINISHES | StiPing Waight: Paced 2 to 
carton unbroken 46 Ibs 





e Brown e Red e Lustrous Brown e Brilliant Grey SOLD ONLY THRU DEALERS 
e Grey e Green e Appealing Green 


S GENERAL OFFICES 
> 725 S$. LA SALLE ST. 
CHICAGO 5S, ILLINOIS 

i : 

TELEPHONE 

HARRISON 7-1100 





CABLE ADDRESS 


OFFICE FURNITURE COMPANY Eatutem ma —,—-- 
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Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the 


Offices of this journal their headquarters. The staff at the main office, 600 W. Jackson Blvd., Chicago, and the staff 

at the branch in charge of G. C. Wheeler at 1023 Pershing Square Bldg., Pershing Square, 42nd St. and Park 

Ave., New York, will be happy to be of any possible service. While the facilities at New York are not so many 
as at Chicago, there will be found the same desire to serve. 





BRITISH ADOPT STANDARD OFFICE DIMENSIONS 

New standards for office equipment have been intro- 
duced by the British Standards Institution, the or- 
ganizing body responsible for standardization in in- 
dustry. The main purpose of these new standards is to 
specify standard dimensions for specific items of office 
furniture so that planning of office and factory lay- 
outs and the organization of office work can be speeded 
up. The adoption of standard dimensions will also 
assist considerably in achieving economic production 
by elimination of a too-wide variety of sizes. 

Present standards cover metal desks, tables, filing 
cabinets and plan cabinets. It covers dimensions of 
these and lists drawer arrangements, and so forth. 
Other items of office equipment will be covered as 
opportunity permits. 

+ > Y 

British business men are still facing a more serious 
problem in attempting to find office labor than in 
finding office equipment. The latter position has clari- 
fied very considerably and almost any item of office 
equipment can be got, with a little patience, and if 
the buyer is prepared to pay the higher price levels 
now ruling. This does not mean that office equipment 
is more expensive than other items of daily use but 
they are still undoubtedly expensive by prewar stand- 
ards. The real headache is to find labor to handle 
the equipment and to do it efficiently. 

The wartime generation of office workers suffered 
from lack of control, lack of discipline, limited train- 
ing and lack of competition. That generation, now 
aged about 20, is hanging around the neck of industry 
like a millstone. In some instances individuals are 
good, just as they always will be. But speaking broadly 
the office assistant of that age has never been trained 
to work long, hard and economically. Employers com- 
plain that the girls of that age and breed will scarcely 
put coal on the office fire even when given coal tongs 
to do it, will scarcely dust the office, and get through 
only such work as they cannot avoid 

The solution adopted by many of the smaller firms is 
to discard such girls and start from scratch with 15 
year-olds. These younger girls, coming fresh from day 
school, have no business college background, no airs 
and graces, and no exaggerated ideas as to their own 
importance. They do not know enough to argue as 
to how a job should be done but do it as they are told 
They in time will learn otherwise, but employers be- 
lieve that this policy will give such newer girls a firm 
foundation of work which the older girls never received 
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and which they are now, in many instances, too supe- 
rior to attempt. 

The situation is complicated by the fact that im- 
mense Labor Government projects are making it easy 
for girls to get jobs. Every new state department 
needs new typists, secretaries and clerical assistants 

and none of them need to be very efficient. Indus- 
try has howled long and loud about this loss of labor, 
but the game goes on.—SATNA. 

__lFRHRHrRH er - 
J. E. BRENT HEADS IBM IN CANADA 

J. E. Brent, general sales manager of the Interna- 
tional Business Machines Company, Ltd., of Canada, 
with headquarters in Toronto, has been elected vice- 
president of that company, it was announced recently. 

















J. E. BRENT 


Mr. Brent, who joined the Canadian IBM in 1931, 
rose from assistant sales representative to take charge 
of all company sales in 1945. He had served on the 
company’s sales staffs in Toronto and Montreal, and 
was sales manager in London, Ont., and later in 
Montreal. During his career with the company he 
has achieved several outstanding sales records 

——*—- -— —_ 
A. I. LITTLE RETIRES AT CAPE TOWN 

Because of ill health, A. J. Little, general manager 
of Garlick’s Office Equipment Company, Exchange PI., 
Cape Town, South Africa, has retired from active 
business. Mr. Little will be succeeded in the control 
of the business, a subsidiary of Garlick, Ltd., by 
Charles James Littlewort and John Garlick Little, 
acting in a joint capacity. 
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PEN, PENCIL MANUFACTURERS CONVENE; 
ELECT IVAN D. TEFFT PRESIDENT 

The annual meeting of the Fountain Pen and Me- 
chanical Pencil Manufacturers Association, Inc., was 
held at the Hotel Statler, New York, N. Y., on Thurs- 
day, June 23, and the following officers and executive 
committee members were elected for the year begin- 
ning July 1: 

President—Ivan D. Tefft, the Parker Pen Company 

Vice-president—Louis M. Brown, Eberhard Faber 
Pencil Company. 

Treasurer—C. E. Marshall, Marshall & Meier, Inc. 

Secretary—Bertram A. Strauss, Columbia Pencil 
Company. 

Chairman, executive committee 
Moore Pen Company. 

Executive committee—George E. Bartol, Jr., C. How- 
ard Hunt Pen Company; A. H. Berwald, Eagle Pencil 
Company; Robert E. Blythe, B-B Pen Company; J. R. 
Frank, American Improved Products, Inc.; Vincent F. 
Haggerty, Paramount Pen Company; Samuel Jacobs, 
Norma Pencil Corp.; Thomas Johnson, Welsh Manu- 
facturing Company; Julius M. Kahn, David Kahn, 
Inc.; C. A. Little, Scripto, Inc.; Horace B. Van Dorn, 
Rite-Rite Manufacturing Company; W. Frank Wallace, 
Aladdin Fountain Pen Manufacturing, Inc., and Frank 
D. Waterman, Jr., L. E. Waterman Company. 

H. L. Moody was again elected executive secretary. 

The attendance at this meeting was the largest of 
any the association has had. A most interesting pro- 
gram included an address by George C. Kiernan, ex- 
ecutive editor of “Premium Practice and Business Pro- 
motion,” who chose as his topic “The Premium Market 
—What It Is and How to Sell It.” 

The reports of the officers of the association were 
presented; also that of the executive secretary. At 
the “open forum,” many industry topics were dis- 
cussed by the members. It was a matter of deep re- 
gret that James V. Carmichael, the retiring president, 
was unable to attend, due to illness. 


ccna aunties 
MANY ATTEND SCRANTON BUSINESS SHOW 

A good attendance was reported at the Scranton 
Business Show which was held for three days at Hotel 
Jermyn, Scranton, Pa. The exposition was sponsored 
by the Chamber of Commerce Minute Men. 

Exhibitors included Royal Typewriter Co., Reynolds 
Brothers, Nationsl Cash Register Co., International 
Business Machines Corp., Barwin-Clary Co., Deemer 
and Co., Remington Rand, Inc., Todd Protectograph 
Co., Addressograph-Multigraph Co., Diebold, Inc., 
Scranton Radio and Television Supply Co., Office 
Equipment Co., Vari-Typer, Kool-Aire Products Co., 
Davidson Business Machines, National Office Manage- 
ment Association, Ridall Business Machines, Dictating 
and Sound Equipment Co., R. C. Allen Business Ma- 
chines, Inc., Friden Calculating Machine Co. and Edi- 
phone Co., all of Wilkes-Barre, and Executone Co. of 
Forty Fort, Pa.—RCS 


Charles K. Lovejoy, 
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NEW YORK OFFICE OMDA “TALKS SHOP” 

The two-hundredth regular monthly meeting of the 
Office Machine Dealers Association of New York, Inc., 
was held on Tuesday evening, June 14, in conference 
room No. 2, Hotel Statler, New York, N. Y., with presi- 
dent George Purvin, Superior Typewriter Company 
Inc., New York, N. Y., presiding. 

After the reading of minutes by Secretary Jessie I. 
Taylor, Globe Typewriter & Adding Machine Company 
Inc., New York, N. Y., reports of committees were heard. 
President Purvin, pinch-hitting for William B. Kerzner, 
Pearl Typewriter Corporation, New York, N. Y., chair- 
man of the entertainment committee, announced that 
plans are under way for the association’s annual din- 
ner dance to be held in the fall. 

President Purvin then called for expression of views 
of the members on problems to be presented at the 
NOMDA annual convention in Los Angeles, Calif. De- 
claring that this year NOMDA had given each member 
the right to cast his vote by proxy at the national con- 
vention he announced that a good number of proxies 
had been sent in by members and asked those present 
who had not already done so to sign them. 

The balance of the meeting was devoted to open dis- 
cussion of current dealer problems, which included 
such topics as inventories, sales problems and the out- 
look for summer and fall business. 

en 


STATIONERS CLUB OF CHICAGO HAS JUNE MEET 

The regular June meeting of the Stationers Club of 
Chicago was held at the Merchants and Manufacturers 
Club Restaurant, Merchandise Mart, on June 20, with 
18 in attendance. 

President Clarence Reynolds, Globe Furniture & 
Stationery Company, opened the meeting by announc- 
ing the acceptance of Joseph L. Edelman, Chicago 
Office Supply Company, as a new member. This was 
followed by the reading of the secretary’s report by 
Art Olsen, Olsen Office Supplies, Inc., and the treas- 
urer’s report by Phillip Sol, Sol Office Supply Company. 
Considerable time was devoted to the discussion of cur- 
rent industry problems. 

Governor-elect Ed Shapiro, Sixth District NSA, spoke 
briefly, urging all to give the regional meeting to be 
held next May their unqualified support. The meeting 
closed with an announcement by President Reynolds 
that the speaker at the July meeting would be George 
Dean, vice-president and general manager of Horder’s 
Inc. 

Edie centied 
TORONTO STATIONERS HOLD ANNUAL CRUISE 

About 200 members and friends of the Stationers 
Guild Club of Toronto enjoyed a lovely sail across Lake 
Ontario to Niagara on Wednesday evening, June 22. 
At 6 p.m. sharp, the “S.S Cayuga” with its happy crowd 
steamed away from the Toronto pier. All the ladies 
in the group received a little present of cosmetics and 
while en route to Queenston, many other nice gifts 
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were distributed. Dancing was enjoyed by all. 

The weather was particularly favorable and, upon 
the return from Niagara, a cool breeze was very wel- 
come after the terrific heat Toronto had been ex- 
periencing the last few weeks. The annual moonlight 
tour was a success in every way. 

cents pa! al 

BALTIMORE-WASHINGTON STATIONERS JOIN 

WITH PENN-MAR-VA TRAVELERS IN OUTING 

About 100 stationers and travelers of the Balti- 
more and Washington district, with the Penn-Mar-Va 
travelers group, met at the Manor Club just outside 
Washington D.C., for their annual outing on May 26. 

A goodly group was on hand at noon and from there 
on the day was spent according to the inclination of 
the individual. Of course, the golfers couldn’t be dis- 
couraged. There was even a break in the weather for 
a ball game, during which the stationers whipped the 
travelers soundly to the tune of 16-5 

Mark Kenna, American Pencil Company, as chair- 
man of the Penn-Mar-Va travelers outing committee, 
introduced President Earl Prentzel, Speed Products 
Company, who introduced NSA Third Regional Gov- 
ernor, Joe C. Runnels, Commercial Office Furniture 
Company, Washington, D.C., and Walter B. Mallorey, 
Mallorey Office Supply Company Inc., Washington, 
D.C., president of Washington Stationers’ Association. 
Mr. Prentzel then turned the meeting over to Bart 
McClosky, L. E. Waterman Company, who had three 
cheers for the outing committee composed of Mark 
Kenna, Fred Haines, Wilson Jones Company, and 
Harry Tehan, Jr., The Cooke and Cobb Company. 


Penn-Mar-Va presented a cup for the annual golf 
competition at this outing. It is to be competed for 
each year and will come into permanent possession of 
a three-time winner. Jack Emhardt, Columbia Steel 
Equipment Company, was the winner this year with 
the low net. Joe C. Runnels scored the low gross 
among the stationers and Fred Voight, Parker Pen 
Company, the low gross among the travelers. The 
winners on the ball team were presented with a pleas- 
ing token of their victory. 

a 2a. | 
GLTC GOLFERS OPEN LINKS SEASON 
WITH A TOUR OF ROLLING GREEN 

Fun and profit, for some, intrigued the Great Lakes 
Travelers Club members on Friday, June 17, as they 
battled elusive par on the neatly-cropped links of 
Rolling Green Country Club near Route 12 and Mt. 
Prospect. The golfing crowd of 63 was swelled to 
a total attendance of 86, come nightfall and eating 
time in the cool dining rooms of the popular country 
club, which numbers several GLTC men on its mem- 
bership rolls. 

This was the opening meet of a lengthy calendar 
which has one day of golf each month through the 
summer and early fall. Remaining dates are: 

July 28—Calumet Country Club 

August 9—Elmhurst Country Club. 

September 16—Merrill Hills, Waukesha, Wis 

October 6—NSA tournament, Tam O’Shanter Country 
Club. 

Playing on his home course, Clark Roland, Marshall- 
Jackson Company, was in unbeatable form and an- 





AT PENN-MAR-VA TRAVELERS-STATIONERS OUTING. MANOR CLUB, WASHINGTON, D. C., MAY 26 


1. J. Kip Edwards, manufacturers’ representative: Millard H. Jackson, 


Joseph Dixon Crucible Co.; J. F. Emhardt, Columbia Steel Equip- 
ment Co. 

2. E. J. Mulvaney, manufacturers’ representative; R. Philpott. Regional 
Stationery & Office Supply Co., Bethesda, Md.; (Mike) J. B. Runnels, 


Commercial Office Furniture Co., Washington, D. C.; Fred Voight. 
Parker Pen Co. 

%35.¢C. 8B ls, C rcial Office Furniture Co., Washington, D. C.:; 

mia ry my Jr.. Cooke & Cobb Co.; Stanley M. Woodruff, Weis 
ig. Co.; ss Mulvaney. ome gud representative; Charles V. 
Sinis siti, P. Andrews Paper Co. 

4. John Emhandt, Columbia teal Equipment Co.; William F. Vogel. 
Sengbusch Self-Closing Inkstand Co.; George E. Harscheid. National 
Blank Book Co.; John J. Kerns. Stationers Loose Leaf Co. 

5. Norman Stockett. dt Ry Fiske Co., Washington, D. C.; E. G. Kil- 





64 


feather, Boorum & Pease Co.; J. L. Warwick, L. E. Waterman Co.; 
Walter Mallorey. Mallorey Office Supply Co., Washington. D. 

6. Charles M. Jafier, Eberhard Faber Pencil Co.; C. P. Wartield. R. P. 
Andrews Paper Co., bi; on, D. C.; C. Boyes, M. S. Ginn & 
Co., Washington, D. C.; RM, Graff, Esterbrook Pen Co.; Henry 
Davis, Charles G. Stott & _— Washington, D. C. 

7. Dave Wolf, Mallorey Office Supply Co., Washington, D. C.; C. P. 
Warfield, R. P. Andrews Paper Co., Washington. D. C.; J. Busch. 
Baltimore Stationery Co., Baltimore, Md.; W. Bradley. Mallorey 
Office Supply Co.. ashington, D. C.; P. Ray Troutfelter. Griffith- 
Koch Co.. Inc., Baltimore, Md.; Bob Simmons, Stockett-Fiske Co.. 
Washington. D. C.; William Falk, Jr., Palmer & Missel, Baltimore. 
Md.; Stuart Warnken and George Cwallina, Griffith-Koch Co., Inc., 


Baltimore, Md. 
8. Maxton Lee, Eagle Pencil Co., and Kieth Chandor, Bates Mig. Co. 
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BURROUGHS HAS (7/ 


A new, perfected Recorder that photographs more documents 
on one roll of microfilm —cuts film costs, cuts processing costs, 
cuts filing space! Further economy is assured through one-time 
purchase rather than continuous rental. 


BURROUGHS HAS (T/ 


: New developments in automatic feed and other operating fea- 
ee tures that make microfilming far faster, far simpler. Burroughs 


microfilming is so easy that one girl can operate two Recorders. 


\ BURROUGHS HAS (7/ 


New flexibility that makes microfilming a more useful, more 
versatile business tool. Burroughs can meet your specific micro- 
filming needs with modern precision-built microfilm equipment. 


 —«, 






a 





You owe it to yourself to find out how much more time, money 


P. Sinked in the Cige of Miovefilm, and effort you can save with Burroughs microfilm equipment. 


ary Precision-built microfilm equipment, devel- Call your nearest Burroughs office, or write — 
oped and manufactured by Bell & Howell, 
Pp is distributed and serviced exclusively by 
ch Burroughs. BURROUGHS ADDING MACHINE COMPANY, DETROIT 32, MICHIGAN 





re WHEREVER THERE’S BUSINESS THERE'S Burroughs 
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nexed low gross honors with a sparkling 82, pressed by claiming blind bogey honors included Norbert Burgess, 
I} John Robinson, Elmer Krumwiede & Associates, and Sanford Ink Company; Elmer Long, Stevens, Maloney 
Bob Grecco, Bowman Dairy Company, who had 83 & Company; Harry Goodale, Stein Bros. Mfg. Com- 
each. Ed Shapiro, Esco Stationery Store, new NSA Dis- pany; and George Cormack, Sr., Wilson Jones Com- 
trict No. 6 regional governor, turned in a 86 net. Golfers pany. In the pro’s blind bogey, the winners included 
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DUBS AND EXPERTS AT GLTC TOURNAMENT, ROLLING GREEN C. C., JUNE 17 


1. Low gross winners—Clark Roland, Marshall-Jackson Co., 82; John 10. Wes MontPas. manufacturers’ representative: John Robinson, 
Robinson, Elmer Krumwiede & Associates, 83. Elmer Krumwiede & Associates; C. W. Clemen, G. J. Aigner Co.; 

2. GLTC officers and golf committee. Front row: Brown Hardison, Al Mehl, Elmer Krumwiede & Associates. 
“Modern Stationer,”” GLTC Soccetate Wes MontPas, manufac- ll. R. L. Sheppard and K. L. Reister, Minnesota Mining & Mig. Co. 
turers’ representative, golf chairman; Ed Rohrs. Eaton Paper Corp.; 12. Ray Achtner. Office Staty. & Equipment Co., Chicago; Rus Ragan, 
Rus Ragan, American Pad & Paper Co., GLTC president. Second American Pad & Paper Co.: Abe Kutok, Chandler's, Evanston, Ill.; 
row: John Smythe. Geyer Publications; Harry Balch, Qualitv Park Doug Allen. American Pad & Paper Co. 
Envelope Co.; Jim Lynch, Browne-Morse Co. Back row: Ray Eichen- 13. Neil Short, manufacturers’ representative; Ken Henderson, Car- 
laub, Service Steel Products Corp.; Gordon Kickels, C. L. Barkley ter’s Ink Co.; Frank Giuntini and Howard Wolf, Utility Staty. 
& Co., Chicago NSA chairman. Stores, Chicago. 

3. Ray Eichenlaub, Service Steel Products Corp., financial watchdog 14. Harry Goodale, Stein Bros. Mig. Co.; G. J. Aigner, G. J. Aigner Co. 
of all GLTC tournaments. 15. Joe Sunderland. Eversharp, Inc.; Bill ay Art Steel Sales Corp.; 

4. } na Stevens, Stevens. Maloney & Co., Chicago; John Smythe. Harry Balch. Quality Park Envelope Co.; Elmer Long, Stevens, 
ee or we raiones _—, Just, Just & Son, Chicago; Gordon Maloney & Co 

ckels, C. arkley °. 

5. Clark Roland, Marshall-Jackson Co., Chicago; Elmer Krumwiede. 16. 5 een Benge. a ~~ ag a yo . Duplicating 
Elmer Krumwiede & Associates; Ralph Maneval, A. W. Faber- —~as SO elson and J. Petrax. Just mite _— 
Castell Pencil Eee 17. Sig Hammarborg and Ralph Maish, Dennison Mig. Co. 

6. Harry Venet, — urn Mig. Co.; Bill Yerama, Sears, Roebuck & 18. Norbert Burgess, Sanford Ink Co.; O. R. Snapp, OFFICE APPLI- 
Co.; Bob ng owman Dairy Co.; Al Cote, Reyburn Mig. Co. ANCES; Norm Bickell, Sanford Ink. Co. 

7. Gene Walsh. Walsh Stationers, Chicago; Bob Reynell, Oxford 19. Tony Peters, Horder’s, Inc., Chicago; Fred Clark. Industrial Tape 
Se yn Ae: > Stu Winslow, Whiting Paper Co.; Homer Weber Corp.; John Amato, Sears, Roebuck & Co.; Harry Rafferty, Indus- 
Cooke & Co trial Tape Corp. 

8. George mando Master Addresser Co.; Don Thompson and Al 20. Joe Domanski, Horder’s. Inc., Chicago; Roy Skibbe, Victor Safe 
Schermer, Business Stationers, Inc. Chicago. é& Equipment Co., Inc.; Mal Shields. Ever Ready Calendar Mig. 

9. Ed Shapiro, Esco Staty. Store, Chicago; George Cormack. Sr Co.: Sam Henning. Cole Steel Equipment Co.; John Gilbert, 
Wilson Jones Co.; George Cormack, Jr., J. L. Hansen Co. OFFICE APPLIANCES. 
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FILING FOLDERS 


Before the national shortage 
of Manila stock ¥/2- was the 
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... Since the situation has returned 
to normal, it is natural that more 
dealers than ever are turning to 


Sfets for their folder requirements 
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The Deskside 





No. 1822—Letter Width Deskside File 


Inside Dimensions—10}" high, 124" wide, 178" long 


No. 1825—Cap Width Deskside File 


Inside Dimensions—10}" high, 154" wide, 178" long 


Busy men and women in an office 
usually want certain papers within 
easy reach to which they must refer 
‘ 
constantly. Unless special provision 
has been made, these papers find their 
haphazard way into desk drawers or 
other improper places. The result 


is confusion and disorder. 


The Deskside File will remedy the 
situation. This valuable little file 
wheels around wherever wanted 

puts system at your finger tips. It 
enables you to keep correspondence, 
copies of orders, follow-ups and other 
important papers properly indexed 


for quick and easy reference. 


THE WEIS MANUFACTURING COMPANY 


Wiis 


MONROE, MICHIGAN 


NEW YORK 13: The Weis Mfg. Co., 54-56 Franklin Street 


CHICAGO 6: Associated Stationers Supply Co. 


BOSTON 10; Adams, Cushing & Foster, Incorporated 


OKLAHOMA CITY 1, FORT WORTH 1, 


Carpenter Paper Compan 
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ACELINER 









WITH ACE 


In the Stapling industry, Ace has given the stationer the 
finest line of Stapling Equipment ever produced. It is the 
leader today as it has been for the past 20 years! Turnover 





is rapid with no dead merchandise to absorb the dealer’s 
ACE STAPLE REMOVER 
profits. 
CROSS SECTIONS SHOW HOW 
ACE STAPLES ARE MADE 


ort rat 


Over the years a ready consumer demand has been created 





for Ace Staplers and Ace Staples. Dealers, the 
world over, have found it pays handsomely to 
feature ACE. 


SOLD BY DEALERS ONLY 





FIG. 2 shows the All 
ROUND wire ofter being 
treated by the ACE PRO 
CESS. This gives moximum 
strength on the outer edge 
where it is needed most 








ACE FASTENER CORPORATION + 3415 NORTH ASHLAND AVENUE «+ CHICAGO 
IN CANADA © ACE FASTENER (CANADA) LTD., 504 ST. LAWRENCE BLVD., MONTREAI 
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Cc. W. Clemen, G. J. Aigner Company; Eldon Just, 
Just & Son, Chicago; Gordon Kickels, C. L. Barkley & 
Company; Rus Ragan, American Pad & Paper Com- 
pany, and Neil Short, manufacturers’ representative. 

Ray Eichenlaub, Service Steel Products Corporation, 
functioned in his usual] efficient style in charge of 
tickets. Wes MontPas, manufacturers’ representative, 
served as M. C. in charge of the banquet program. 
Others on the committee, serving in varied roles, were 
Gordon Kickels, C. L. Barkley & Company; Jim Lynch, 
Brown-Morse Company; John Smythe, Geyer Publica- 
tions; John Gilbert, Orrice APPLIANCES, and Brown 
Hardison, Modern Stationer. 


———_—_- 9 =i 


WILSON JONES HOLDS GOLF TOURNEY 
Fifty-three were present for the Wilson Jones Com- 
pany golf tournament on Saturday, June 11, at Fox 
Valley Country Club, Batavia, Ill., and of this number 
37 played golf. A number of guests attended. 
Winner of low gross prize with a score of 93 was Carl 





AT WILSON JONES CO., GOLF TOURNAMENT, 
FOX VALLEY C. C., BATAVIA, ILL., JUNE 11 


1. Edward Koijane. 

2. Elmer Beck and John Buckley. 

3. H. Busching. Herb Johnson, Roy Hansen, 
Hansen, Mike Ellgass and Larry Johnson. 

4. Herb Busching. 
Mike Eligass. 

5. Howard Schacke. P. M. Ness, R. Kramer, W. E. Hoar, George 
Brown, Charles Stein and Ben Pesman. 


John Buckley. David 


oy Hansen, Art Koehne, Harry Dinkelman and 


Jacobson. George Stadnik and Roy Hanson tied for 
the low net prize under the Peoria system. 

A horse shoe contest attracted considerable attention 
late in the afternoon. The weather was ideal for the 
outing and a long list of prizes was distributed after 
a delicious steak dinner. Guests and non-golfers 
shared in the spoils. 

The low gross score of the day was a sparkling 78, 
shot by Melvin Borders, president of the Wilson Jones 
Company. Mr. Borders graciously declined to enter 
the competition for prizes, for which all other partici- 
pants were grateful. 
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STATIONERS 12:30 CLUB HOLDS OUTING 
Some 200 members and guests journeyed to beautiful 
Travers Island in Pelham, Westchester County, N.Y., 
the summer home of the New York Athletic Club, to 
attend the annual outing of the Stationers 12:30 Club 


ON OPPOSITE PAGE—STATIONERS 12:30 CLUB OUTING, 
TRAVERS ISLAND, PELHAM. N. Y., JUNE 8. 


1. Jerry Kremsdorf. Guide System R Sup ly Co., Inc.; I. Lerman, 
Lerman Bros., Inc., New York, arry Fishbein, Melo En- 
— e & Paper Co.: Ll. Kaplan. "Ses ‘Schmidt & Son, New York, 

Ys: Bernard Saltzman, Wilson Jones Co. 


2. ; Lerman, Lerman Bros., Inc., New York. N. Y.: Martin Siegel, 
Lincoln Office Supply Corp., New York, N. Y.; Harry Halpern. T. R. 
Halpern, Inc.. New York, N. Y.:; Ralph Barnett. Biais ell Pencil 
Co.; Mortimer Libien, Libien Press, Inc., New York, N. Y.; Jacob 
Schulman Legal Staty. Co., Inc., New York, Ve 

3. Sitting: Ben S. Grayson. Ace Fastener Corp.: Samuel Janko, Red 
Raven Rubber Co.; Jack Silver, Advanco Products Div.. Advance 
Salesbook Co. Standing: Harry Fensterheim, S. E. & M. Vernon, 
Inc.; Louis Wachtel. American Lead Pencil Co.; William Lowenthal, 
A. W. Faber-Castell Pencil Co. 


4. George Meinhelder, Aiizs Stationery Corp., New York, N. Y.:; 
Murray Falk and James Treanor, Peerless Imperial Co., Inc.; Joseph 
F. Somol, Globe-Wernicke Co.; John J. Cardello. Wingard Station- 
ers, Inc., New York, N. Y. 

5. Sitting: J. Schulman, Legal Staty. Co., Inc.. New York. N. Y.: M. 
Drate, S. Rubin & Co., New York, N. Y.; Ben Bellman, Eastern 
Tablet Corp.; Herbert M. Finkelstein, C-Thru Ruler Co.; H. Wolf, 
Globe Staty. Co., Brooklyn, N. Y.; M. Delin, H. Stein & Co., Brook- 
lyn. N. Y.; J. Dubian, Eastern Tablet Corp.; David Kupersmith, 
Delah Staty. Co., New York, N. Y. Standing: I. Lerman, Lerman 
Bros., New York. N. Y. 

6. Sitting: Max Sonnenberg. Manhattan Staty. Co., Inc.. New York. 
N. Y.; Max Lipscher, Henry Kleinberg Co., New York, N. Y.; An- 
drew Frey, The Carter's Ink Co.; Nat Klein. Jaclin Staty. Co., 
New York, N. Y.; S. Migliore, Fulton Specialty Co. Standing: 
Howard J. Shoemaker, Jr., Eberhard Faber Pencil Co.; Howard 
Shaw. Select Paper & Tablet Corp.; Ed Leventhal. Biddle Pur- 
chasing Co.; Seymour oe and Robert Koisky, Cee-Kay 
Staty. & Ptg. Co., New York. N. 

7. Gerard D. White, Acco Products, * o 
& Pease Co.; R. A. Weissenborn, National Pencil Co.; R. D. Per- 
kins, Le Page’ s, Inc. 

8. G. W. Moore, Binney & Smith Co.; George H. Delhagen, Wilson 
Jones Co.; Max Shaw, Select Paper & Tablet Corp.; Arthur Burger, 
Art Steel Sales Corp 

9. The “CYCLONES” a ball team. Sitting: Mike Gentil, A. I. 
Goldberg. New York, N. Y.; Les Weber, National Blank Book Co.; 
Ray Fritz, Jr., Fulton Specialty Co.; Morry Cuttler, Aetna Safe Co. 
Standing: Jerome J. Savage, The Carter's Ink Co.; Dan Sullivan, 
Bainbridge, Kimpton & Haupt. New York, N. Y.; Jim Ryan, Man- 
hattan Staty. Co.. New York, N. Y.; Andrew A. Huth, manufactur- 
ers’ representative: Charles F. Shelly, Eberhard Faber Pencil Co.; 
Al Gelfand, Royal Office Supply Corp., New York, N. Y.; Ed Leven- 
thal, Biddle Purchasing Co. 

10. Sittin {oy Hoffman, L. Hoffman, New York. N. Y.; Joe Meyer, 
Josep er Co., New York. N. Y.; J. McQuaid, Sanford Ink Co. 
a 2. gy Savage, The Carter's Ink Co.; Jack Hempling. 
Seltre Staty. Co., i. York, N. Y.;: Howard J. Shoemaker, Eberhard 
Faber Pencil Co. 

ll. Henry Kleinberg, Henry Kleinberg Co., New York. N. Y.; Nat 
Brown, Brown Ptg. & Staty. Co., New York, N. Y.; Irving Reighter, 
Wansco Paper Products Cia David Silber, Advanco Products Div. 
Advance Salesbook Co. Standing: Jack Silver, Advanco Products 
Div.. Advance Salesbook Co. 

12. Sitting: Arthur B. Gottlieb, L. Gottlieb & Sons, New York, N. Y.: 
Robert Blumberg. Blumberg & Saron, Jamaica, Long Island, N. Y.; 
Louis Wachtel, American Lead Pencil Co.; Harry Fensterheim, 
S. E. & M. Vernon, Inc., Standing: Ralph Barnett, Blaisdell Pencil 
Co.; Martin Siegel. Lincoln Office Supply Corp., New York, N. Y. 

13. Leo J. Cohen and Jack J. Walder, manufacturers’ representatives; 
Edward Leventhal, Biddle Purchasing Co.; David Gabe, I.D.L. 
Mig. & Sales Corp.; Emil J. Contreras, Joseph Dixon Crucible Co. 

14. William Lindenberger, National Blank Book Co.; John Boschen, 
Joseph Dixon Crucible Co.; Arthur Hirsh. Union Card & Paper Co.; 
Ralph Seligman, Brennan Kennedy Co., New York. N. Y.; Joseph 
A. Linehan, Joseph Dixon Crucible Co. 

15. A. L. Sloan and I. O. Lasner, Goldsmith Brothers. New York. N. Y.: 
Ray Fritz, Jr., Fulton Specialty Co.; R. S. Meyers, Binney & Smith 
Co.; Frank Taussig. Eastern Card & Novelty Co., Inc. 

16. Dwight N. Briggs, Sun Rubber Co.; Gerard D. White, Acco Prod- 
ucts, Inc.; George C. Wheeler, OFFICE APPLIANCES. 

17. Sitting: Victor Scheinman, Cole Steel Equipment Co.; Sam Finger- 
hut, U. S. Pencil Co.; J. P. Glaser, Goldsmith Bros., New York. 
N. Y.; Dave Teitelbaum, U. S. Pencil Co. Standing: Henry W. 
Bowman, American Lead Pencil Co. 

18. Sitting: Al Pickar. Acme Staty. & Prtg. Co., Newark. N. J.; Charles 
Reynell, Oxford Filing Supply Co.; George A. Ramsdell, Sanford 
Ink Co. Standing: John A. Burns, Frank A. Weeks Mig. Co., New 
York, N. Y.; A. M. Friedland, T. R. Halpern, Inc., New York, N. Y. 

19. Louis F. Caracci, The Nor-Wood Co., Inc., New York. N. Y.; J. 
Sam Libien, Libien Press Inc., New York, N. Y.; Nat Kremer, The 
Kremer Co., New York. N. Y.; Charles P. Epifano, Consolidated 
Wire Products Co., Inc. 

20. Harry Sills, Commercial Staty. am New York. N. Y.: James T. 
Hurley, Oxford Filing Suppl Lester C. Milton, Bainbridge. 
Kimpton & Haupt. Inc., New York” Bu. Y. 

J. L. May. J. L. May 
Chris Tomford, 


Arthur C. Shearman, Boorum 


21. Robert Benet, Robel Press, New York, N. Y.; 
Co.; G. F. Griffiths, Jr., Noesting Pin Ticket Co.; 
The Carter's Ink Co. 

22. Herbert Grayson, Ace Fastener Corp.; Robert Wallach, Peerless 
Imperial Co., Inc.; Joe Strauss, Automatic Pencil Sharpener Co.; 
Samuel Austrian, Commercial Staty. Co., New York, N. Y.; Henry 
Rosefield, Speed Products Co., Inc. 

23. Jack Gale, Gale & Grimler, Inc., New York, : Joseph F. Somol. 
Globe-Wernicke Co.; Al Gumner, Reinhold- Gould, Inc.; Harry Lef- 
kowitz, Guide S ry & Supply Co.. Inc.; Milton Ho =~ 
cataboes S & Co., : Harry Seidman. Trinity Stationers Eo. 

or 

24. C. Trown, Bell Staty. Co., Inc., New York, N. Y.; Ed Golde, Golde 
Stationers, New York, N. Y.; C. W. Sehringer. A. L. Salomon & Co., 
New York, N. Y.; Si J. Donnelly. R. A. Stewart & Co. 
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of New York on Wednesday, June 8. 

Clear skies and cool breezes from across adjacent 
Long Island Sound made it an ideal day. Clock golf, 
ecards, tennis, and horseshoes were on the program 
beside golf 

One ol 


<= 
basebdDall game 


highlights of the day was the annual 
which, as usual, was to be played by 


dealers versus manufacturers. Somehow, the usual mix- 
up occurred, with manufacturers playing on dealers’ 
team and vice-versa. Nevertheless it was a fast game 
from start to finish with the “Cyclones” winning by a 
score of 9 t over the “Typhoons.” The “Cyclones” 
were captained by Jerome J. Savage, The Carter’s Ink 
Company, while the “Typhoons” were piloted by How- 


ard J. Shoemaker Jr., Eberhard Faber Pencil Company. 


A high noon breakfast of scrambled eggs and bacon 
was served igmented by refreshments during the 
day. A delicious chicken dinner was the feature of 
the evening 

Louis Wachté« American Lead Pencil Company, 
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chairman of the outing committee, and Harry Fenster- 
heim, S.E.&M. Vernon, Inc., and their committee were 
kept busy helping members with their tickets and other 
numerous details. Editor Gerard D. White, Acco Prod- 
ucts, Inc., was much in evidence with pencil and paper. 
looking for news items for the club’s bulletin, “Station- 
ery Whitems.” Treasurer Dwight N. Briggs, Sun Rub- 
ber Company, was on the job looking out for the finan- 
cial details and President Mort Libien, Libien Press 
Inc., New York, N. Y., saw to it that every one was com- 
fortably provided for. 

The committee responsible for the successful outing 
was: chairman, Louis Wachtel, American Lead Pencil 
Company; Harry Fensterheim, S.E.4:M. Vernon, Inc.; 
Rudy W. Mueller, Esterbrook Pen Company; Gerard 
D. White, Acco Products Inc.; Louis F. Caracci, The 
Nor-Wood Company Inc., New York, New York; Dwight 
N. Briggs, Sun Rubber Company; Ralph Barnett, Blais- 
dell Pencil Company; Murray Falk, Peerless Imperial 
Company, Inc., and Sigmond H. Engleberg, Eagle Pen- 
cil Company. 

















BENE & COMPANY HOLDS BUSINESS SHOW 

Bene & Company, Inc., stationers, printers and re- 
tailers of fine office furniture at Providence, R. I., re- 
cently held a successful business show under the 
direction of Benjamin Agronick, president 

This was the culmination of extensive preliminary 
preparations. For more than a year and a half, the 
firm conducted a school for salesmen, consisting of a 
course in perspective drawing, interior color decorating 
and free-hand drawing in order that the representa- 
tives of Bene & Company, Inc., might be capable of 


making preliminary thumbnail sketches of office lay- 
outs and then draw these up to the proper scale and 
color in the office furniture, rugs, walls, and draperies. 

















BUSINESS SHOW OF BENE 4& CoO., 


l. Parker Pen Co. display. 

2. Proper adjustment of posture chair. 

3. Dictaphone Corp. display. 

4. Columbia Ribbon & Carbon Mig. Co. display. 
5. Section of executive office furniture display. 
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As the outgrowth of this preparedness and the sale 
of many fine installations it was decided to conduct 
a business equipment show in the company showrooms. 
A member of the Executive Office Furniture Guild, the 
Rhode Island firm built the show around that organ- 
ization’s program of display and color. This was done 
with the assistance of George W. Reinoehl, co-ordina- 
tor of the Guild. Individual suite displays were set up 
in executive, commercial, wood and steel office furni- 
ture. 

This show was operated for three days and evenings 
and attracted a gratifying attendance. Folded invita- 
tions shaped as a desk in which an individual sales- 
man’s card was inserted, plus a few guest tickets, were 


INC., PROVIDENCE, R. L, MAY 10-12 


6. Section of executive leather goods display. 
7. Metal Office Furniture Co. demonstrating files. 
8. Exhibit of Rockwell-Barnes Rock-a-Files. 

§. Wilson Jones business systems display. 


OFFICE APPLIANCES, August, 1949 














[he Versatile Du plica tor 


Af a Foeular hase! 


the COLUMBIA NO. 1 D 


LIGHTWEIGHT * PORTABLE 


Here's a really efficient, versatile machine — priced within the means of even 
the smallest businesses! Every business needs one —larger firms can profit- 
ably employ several, for departmental use. 







This tremendous time saver is now extensively used by all types of businesses, 
stores, restaurants, schools, churches, clubs, institutions. 
The ideal, all-around machine for reproducing printed, 
typewritten and hand-written 
ULLETINS, BUSINESS FORMS, ADVERTISING 
INSTRUCTION & EXAMINATION SHEETS 
ts from postcard size to 82 x13 


complete FFAND ROLLER CARRIAGE 


which facilitates and speeds up sheet feeding and gives maximum number 
of copies with speed and performance of larger, costlier machines. 


Contact the Columbia Sales office nearest you for interesting 
big profit details. 


The COLUMBIA 
Climate-Proof, Long Life 
' GELATINE ROLL 
, For use with the Columbia No. 1 Dupli- 
be — IN cator. Special coating and patented 
WATER _— ‘‘water line’’ moisture indicator consti- 
tute a ‘‘safety signal’’ to protect roll 
against dry-out, even in excess heat, 
3 dryness and moisture. Cloth backing 
\MPORT ANT in one continuous piece assures long 
) roll wear; more, clearer, brilliant 
=e —’ copies per roll. Also made in all sizes 
= _— and spindle types to fit any gelatine 
process duplicator, 
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sent to each salesman’s individual accounts. Invitations 
also were mailed to all business and commercial or- 
ganizations. Newspaper advertising, prior and during 
the show, helped to build interest. 

The students and faculty members of business 
schools were invited to attend, but this was restricted 
to the afternoon hours. 

Each person attending received a folder consisting 
of material dealing with office planning equipment 





BENE & CO. SALES FORCE.—Seated, left to right: Charles 
Greene, buyer: Clarke Lavigne, Robert Allen, Harvey Wottitz. 
John Healy, David Sherman, D. McDermott and L. Delerson. 
Standing: Raymond Long. sales manager; Benjamin Agron- 
ick, president, and Carleton Woods, general manager. 


and souvenirs. A complete registration list was kept 
and many sales have resulted. 

The lines carried by Bene & Company, Inc., and on 
display during this show, included: Stow & Davis Fur- 
niture Company, Standard Furniture Company, W. H. 
Gunlocke Chair Company, Rockwell-Barnes Company, 
Revo-File Sales, Herring-Hall-Marvin Safe Company, 
Metal Office Furniture Company, Art Steel Sales Com- 
pany and Checks, Inc. 

— *—2> - 
DAVID KRAMER HONORED, OFFICE FURNITURE 
INDUSTRY AIDS UNITED JEWISH APPEAL 

With David Kramer, a veteran in the industry and 
an “old-timer in doing good,” as the guest of honor, 
the office furniture division of the United Jewish Ap- 
peal held its annual dinner on June 15 at the Astor 
Hotel and raised $75,000 for the 1949 UJA drive. Mr 
Kramer was presented with an illuminated scroll of 
honor for all he had done for the industry and for his 
labors in behalf of the trade’s philanthropic endeavors, 
especially its work for overseas relief and resettlement. 

General chairmen of the office furniture division of 
UJA are Ben Itkin, of Itkin Brothers, Inc.; Seymour 
Nathan, of Charles S. Nathan, Inc., and Victor Schein- 
man, of the Cole Steel Equipment Company, Inc. Moe 
Turman, of the Metwood Office Equipment Corpora- 
tion, and Irving Levy of the Art Steel Company., Inc., 
the honorary chairmen of the group, have also been 
very active in the drive and in preparations for the 
dinner, as was Bernard H. Nemlich, of the Regan 
Furniture Corporation, the general vice-chairman of 
the office furniture division. 

E. E. Gilbert, of the Metwood Office Equipment Cor- 
poration, is treasurer of the division, and David Ziegler, 
of the Ziegler Desk Company, is secretary. 


AIDING FURNITURE INDUSTRY'S 


UNITED JEWISH APPEAL DRIVE 
Seated on dais at the dinner of office furniture 
division of United Jewish Appeal at Hotel 
Astor on June 15 were, left to right: Joseph 
Wallace, manufacturers’ representative: Ben 
Itkin, Itkin Bros., Inc., general chairman: 
Martin Pollack, Supreme Stee! Products: Sey- 
mour Nathan, Charles S. Nathan, Inc., gen- 
eral chairman; Moe Turman, Metwood Office 
Equipment Corp.; Mrs. Barbara Lawrence 
uest speaker; David Kramer, guest of honor: 
ose Rubenstein, Addressing Machine & 
Equip. Co., and Victor Scheinman. third 

general chairman. 
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Guest speaker of the evening was Mrs. Barbara Law- 
rence, New York civic and community leader. Others 
who spoke and gave added impetus to the appeal for 
contributions were Mr. Turman and Mr. Nathan. Em- 
phasis was put on the fact that the drive was by no 
means over in the office furniture field and that it 
would be continued until every one in the industry had 
been given the opportunity to donate. A total of $100,- 
000 is aimed for, the chairmen declared. 

Chairmen of the dinner committee were: Harvey 
Bright, Bright Chair Company; Hjalmar Clemetsen, 
Office Furniture Warehouse Company; Charles M. 
Nathan, Charles S. Nathan, Inc.; Samuel Nemlich, 
Regan Furniture Corporation; Martin Pollack, Su- 
preme Steel Products, and Sol Scheinman, Cole Steel 
Equipment Company. 

Co-chairmen of the dinner committee were: Arthur 
Burger, Art Steel Company, Inc.; John Kalmus, Kal- 
mus-Golden; Irving Kramer, National Desk Company; 
Herman Lakow, Samuel Lakow & Sons; Ben Levin, 
B & L Office Equipment Company; Joseph Rubenstein, 
Addressing Machine Equipment Company, and Joseph 
Wallace, manufacturers’ representative. 

The names of the vice-chairmen follow: Chic Blank, 
A. Blank Company; Charles Cohen, Ennis Desk Com- 
pany; George I. Garber, George I. Garber Company; 
Morris Golden, Business Furniture Company; Abe It- 
kin, Itkin Bros.; Sam Katz, Art Steel Company, Inc.; 
Benjamin Kramer, David Kramer, Inc.; Harry Lakow, 
Samuel Lakow & Sons; Joseph M. Sandler, Charles 8. 
Nathan, Inc. 

Joseph Rubenstein was also chairman of the type- 
writers and business machines committee, with Alfred 
J. Elson, Elson Register Corporation; Joseph Gowa, 
Standard Business Machines Corporation; Marcus 
Harwitz, Regal Typewriter Company; Harry Morse, 
Morse Typewriter Company; Irving Ritchie, Addressing 
Machine & Equipment Company; David Silvers, Ameri- 
can Business Machines, and Mark M. Weisberg, Stand- 
ard Business Machines Corporation, as members of the 
sponsoring group. 


Sn ieee 


STENOS MEET AT CHICAGO CONVENTION 

Another active organization calling itself NSA is the 
National Secretaries Association. From June 29 through 
July 2 Chicago’s Hotel Sherman was the scene of the 
group’s fourth annual convention. According to Clara 
B. Krueger, executive secretary, more than 1,000 white 
collar girls gathered to hear the panel of businessmen 
headed by Gen. Jonathan M. Wainwright. Other mem- 
bers of the panel were James W. Alsdorf, president of 
an appliance manufacturing concern; Ernest L. By- 
field, hotel president; Wallace O. Ollman, general man- 
ager of Chicago’s largest office building; Ned H. Dear- 
born, president of the National Safety Council; Philip 
Wyman, vice-president of a piano company, and Ray 
Ireland, an airlines vice-president. 

Selected “Miss Secretary of 1949,” Miss Irene Wil- 
liams, First National Bank, Chicago, Ill., received 
among her many prizes a noiseless portable typewriter 
and a lady’s shaver from Remington Rand, Inc.; a 
V-S pen and pencil set from The Parker Pen Company, 
and a train case from Panama Beaver, Inc. 
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Save space, save time, save money, 
with the improved Super-Filer 


@ Now is the time to get rid of obsolete files. Improved Super- 
Filer, with Self-Adjusting Divide-a-Files, cuts office expense 
four ways: Saves time, simplifies filing work, saves floor space, 





reduces initial cost of equipment. 


The unique feature of Super-Filer is its Swing Front. When 
a drawer is opened, the front swings forward, producing a 
supported angle spread of contents and adding working space. 
This feature permits 18% more payload per drawer—makes 
it possible to replace 3 old 4-drawer conventional files with 
2 new 5-drawer Super-Filers. 

New Self-Adjusting Divide-a-Files (three to a drawer) 
mechanically simplify filing. They break up the drawer load, 
hold contents slanted to the rear for easy reading and auto- 
matically help to maintain compression. They self-adjust 





themselves to changes in volume of drawer contents. 


National magazine advertising is acquainting your custom- 
ers and prospects with this new Super-Filer. A complete sales 
promotion program, also, is helping GF dealers to replace 
obsolete files with modern Super-Filer equipment this year. The 
General Fireproofing Company, Dept. A-8, Youngstown 1 Ohio, 
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STANDARD SALESMEN SEE METAL INTERIOR DESK 

Representing 30 of the principal cities of the United 
States and coming from California, Texas, Oregon, the 
Middle West and Eastern Seaboard, 75 sales repre- 
sentatives of the Standard Furniture Company, Herki- 
mer, N. Y., were greeted at the firm’s plant recently 
by Samuel D. Earl, president 

The sales conference was held in Herkimer on June 
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INSPECT STANDARD’S NEW METAL INTERIOR DESK. — 
Standard Furniture Co. officials show visiting distributors 
how the new desk is assembled. Left to right: E. P. Felt. 
vice-president; A. Scardamaglia, workman; Karl Hoellrich, 
factory superintendent; Glenn Elwood, sales manager, and 
S. D. Earl, president, all Standard Furniture Co.; J. G. 
Schwander, president, Desks, Inc.; Roland Freeman, inventor 
of metal interior; George H. Thom, Jr., asst. mgr. Gregory, 
Mayer & Thom Co.; U. L. Henzy, president Wagner-Henzy- 
Fisher Co.; Hugo Braun, workman, Standard Furniture Co. 


20 and 21, during which time the company introduced 
its new metal interior desk. While the functional parts 
of the desk are metal, the finished desk is of wood. 
Roland Freeman, inventor of the metal unit, was pres- 
ent to give a detailed description of the desk’s func- 
tions. 

The initial discussion of the two-day conference was 
opened by Ernest P. Felt, vice-president. Kar] H. Hoell- 
rich, superintendent, then gave an assembly demon- 
stration together with explanatory comments. Sales 
possibilities were discussed by Sibley Smith of the 
Wholesale Office Equipment Company 





Following a group luncheon at the Prospect Hotel, 
Herkimer, N. Y., the visitors took guided tours of the 
factory under the supervision of Mr. Hoellrich, assisted 
by the foremen of the various departments. A hot 
press demonstration was given in the press depart- 
ment. Visitors learned how the time required to apply 
veneer desk tops and panels had been reduced from 
36 hours to less than ten minutes through the use of 
the 61-ton hydraulic press. 

At the informal dinner at Mahaqua Farms a movie 
of factory operations was shown by M. G. M. Smith. 

On Tuesday, June 21, the sessions were resumed with 
a discussion period under the leadership of Glenn 
Elwood. Round table participants included Sibley 
Smith, Roland Freeman, J. G. Schwander, Karl H. 
Hoellrich, Ernest P. Felt and Samuel D. Earl. George 
J. Stocker then lead a general discussion of advertis- 
ing. Luncheon in the club room of the Hotel Prospect 
followed. 

In the afternoon visitors were taken on a combined 
tour of the saw and veneer mills and were shown a 
display of sample units of the entire line. A free period 
for individual discussion closed the two-day conference. 

sceptical 
TRADE SHOW PLANS NEAR COMPLETION 

The climax of a six months public relations drive 
directed at dealers as well as the consumer, the annual 
New York trade show of the Luggage and Leather 
Good Manufacturers of America, Inc., will be held at 
the Hotel New Yorker, August 8 to August 12. 

This is the first year that the association has ever 
had its own public relations program. A threefold 
program is outlined, aimed at placing luggage and 
leather goods before the public eye via raising the 
promotional standards of the industry and acquaint- 
ing editors with the educational platform of the asso- 
ciation. A strong effort is being made to modernize 
the thinking of both dealer and consumer regarding 
luggage and personal leather goods. 

A carefully planned series of newspaper articles 
playing up such public relations themes as “Look at 
Your Luggage and Leather Goods—Everyone Else 
Does,” “It Doesn’t Pay to Borrow Luggage,” “Fashion 
Fills Your Purse with Personal Leather Goods” and 
such promotional themes as Father’s Day, Mother’s 
Day and “Honeymoon Luggage is Matched Luggage” 
have been serviced to 1700 women’s editors and 600 

(Turn to page 156, please) 
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AMONG THOSE ATTENDING RECENT STANDARD FURNITURE CO. SALES CONFERENCE 


Bottom row: George Stocker. Ives Jacobs, H. Wilson, M. King. A. 
Melter, George Thom, Jr.. A. B. Chevalier, John Sharpley. D. O. Row. 
John Zuris and L. Fredenberg. Second row: A. G. Rhodes, John Ober 
L B. Ridder, Frank Haynes, E. S. Howard, Claude Myers, Jr., Fred 
ranke, Mr. Wheeler, McKee Smith, L. J]. Van Marter, George Mosher 
and W. B. Wood. Jr. Third row: Kenneth Brown. W. N. Block. William 
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Felt, Harvey Boyd, Andrew Zakar. Ralph Elkins. Donald 
Brogan, D. M. Ogilvie. H. P. Wood and Ralph Hierholzer. Fourth 


row: W. Irving, John Kublick, Joseph Bricker, L. Kleihauer, William 
Humphrey. John Howard, D. Berdeaux, G. Ross and Karl Hoellrich. 
More than 75 Standard sales representatives were in attendance. 


Bass, E. P. 
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Executive time is expensive time. Suggest 

that the “Y and E” functional equipment 

saves executive time in two ways: 

1. The efficient design makes working time 
oductive 


Also Makers of Quality Filing Reg we and Supplies 








Style-Master Stee! E&x- 
ecutive Desk, left. Other 
Style-Master Steel 
equipment shown in 
blueprint below. 





2. The handsome appearance helps the executive 
sell his ideas—because his “Y and E” office 
equipment reflects his good taste and success. 


Send for a supply of steel office equipment folder 
No. 4002. 


¢ Consult the classified 
section of your tele 
phone directory for 
your nearest “Y and E” 
dealer. Look under Fil- 
ing Equipment, Office 
Equipment 


YAWMAN-~'D FRBE MFG.(0. 





1015 JAY ST., ROCHESTER 3, N. Y., U.S. A, 
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SAMUEL D. WONDERS NAMED NEW PRESIDENT 
OF THE CARTER’S INK CO. 

Samuel D. Wonders was elected president of The 
Carter’s Ink Company at a special meeting of the board 
of directors on June 14, 1949. He has been with the 
company since 1929. 

His previous business experience was gained in sev- 
eral leading national industrial companies, including 
nine years at the Firestone Tire and Rubber Company, 
the last four of which were served as financial secre- 
tary to Harvey S. Firestone, Sr. 

Mr. Wonders was born at Bellefontaine, Ohio, in 
1890, and graduated from the University of Wisconsin 
in 1913, with the B.S. degree in civil engineering. 

He is a member of both the Boston and Cambridge 
Chapters of Commerce, the Cambridge Rotary Club 
and the Brae Burn Country Club. He resides at 83 Bay 
State Road in Boston. 


— —-> 
EBERHARD FABER PENCIL MAKES PROMOTIONS 
Three new officers were appointed at a recent meet- 
ing of the board of directors of the Eberhard Faber 
Pencil Company. 
Thomas R. Rudel, long active in the company’s af- 
fairs, was elected chairman of the board of directors 

















TOM RUDEL 


and was also made president of the Eberhard Faber 
Rubber Company, manufacturers of erasers and rubber 
bands. 

Louis M. Brown was elected executive vice-president 
and was also appointed a member of the board of di- 
rectors. 

Mr. Brown first joined the company as Canadian 
representative in Toronto in 1923, and two years later 
was called to the home office as advertising manager. 
Later he became assistant sales manager, and, in 1938. 
Sales manager. In 1945 he was named general sales 
manager, and a year later vice-president in charge of 
sales. His recent promotion culminates a long and 
successful career in E. Faber sales promotional activ- 
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ities. Active in association work, he is currently serv- 
ing as vice-president of the manufacturers division 
of the Wholesale Stationers Association and as vice- 
































JOHN D. HORNE 


president of the Fountain Pen and Mechanical Pencil 
Manufacturers Association. 

John D. Horne will succeed Mr. Brown as domestic 
sales manager. 

William C. Arthur, formerly president, is no longer 
connected with the company. 

As these appointments were made, Mr. Brown, who 
has had 26 years of experience in the field, was most 
optimistic in forecasting the outlook for pencil busi- 
ness. He stated, “As in any business, good trade rela- 
tionships enjoyed through the enactment of sound 
sales policies will inevitably spell the success or failure 
of that business. We cannot sit idly by and watch the 
world move on, but instead must adapt ourselves to 
present-day thinking and lay our ccrnerstones now 
for the place we hope to enjoy in the future.” 

John D. Horne, the new domestic sales manager, will 
be remembered by many members of the National Sta- 
tioners’ Association for his presentation last year at 
the regional meetings of “Your Stationer—A Good Man 
to Know Better.” 

Prior to his recent appointment Mr. Horne served 
as assistant sales manager, and before then as educa- 
tional manager. 

Mr. Horne came with the company in 1937 and like 
Mr. Brown has always been actively engaged in the 
sales end of the business. 


0 i tied 
HEINRICH-SEIBOLD BUYS BUILDING 
Heinrich-Seibold Stationery Company, Rochester, 
N. Y., has purchased a building at 453 Main St. for 
$104,000. The brick building will be used as the main 
office and business headquarters of the stationery firm 
and will include a showroom and retail store. 
The structure contains 31,000 square feet of floor 
space and has 12,000 feet of parking area.—_GET 


LOUIS M. BROWN 
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ALL-PLASTIC CARD GUIDES 


Patented. Trademark Reg. U.S. Pat. Off. 


Card filing reaches a new peak of ease and con- 
venience with Rock-Elite Card Guides. Made 
of lightweight, transparent, long-lasting plastic. 
They feature guide and tab of one-piece con- 
struction with entire tab located above card 
tops. The tabs of Rock-Elite All-Plastic Card 
Guides eliminate undesirable extra bulk that 
causes cards to “‘fan’’ forward. Tab slant to the 
rear gives full “angled visibility” to labels. 
Entire tab is transparent for maximum size 
label—no tiny “‘window” to limit label size. 


Practically indestructible, Rock-Elite Card 
Guides can be bent double and spring back to 
original shape—will not become brittle or crack. 
Rock-Elite plastic is safe, too—will not “flash 
burn.”’ Rock-Elite Card Guides are available 
in 3 x 5, 4 x 6 and 5 x 8 sizes, each in a wide 
label assortment for popular systems. 





OG lite Desk Tray 


Trademark Reg. U.S. Pat. Off 


GREATER CAPACITY «+ TIERS LOWER 


Rock-Elite Desk Tray, molded of chip-proof, scratch- 
proof plastic, tiers lower than ordinary trays yet com- 
fortably accommodates file folders and standard size 
ring binders. Each tray :...‘ace is ribbed to eliminate 
fumbling for bottom shee ° .lopes downward to rear, 
4utomatically aligning contents. Fluted, non-slip tier 
posts at side nd ample cut-out opening permit easy 
access. Four rubber cushion feet protect desk and table 


surfaces. Attractive walnut or gray finish. Available 
in letter or size 
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Kock a File : aaces 


SAVES UP TO 
40% FLOOR SPACE! 


Rock-a-File’s revolutionary side-fil- 
ing development, featuring compart- 
ments that “‘rock’’ open sideways, 
provides the same capacity as or- 
dinary files in less than two-thirds 
the floor space. Compartments pro- 
ject only slightly when open. All the 
contents are instantly available all 
the time . .. two or more persons can 
file simultaneously ...compartments 
can remain open. Standard letter 
and legal size models available in 
choice of finishes. 


Rock-a-File PERSONAL FILE 


The perfect private-office file 
—ideal for home use, too. Fea- 
tures space-saving advantages 
of side-filing plus effortless op- 
eration of “‘rocking’’ compart- 
ments. Standard letter size, 
two-compartment model 
stands 32 inches high. Avail- 
able in satin-gray, mahogany, 
green or mar-proof walnut 
finish, with or without lock. 


*Patented 
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METALLIC-BACK FLAGSHIP MULTIPLIES CARBON PAPER PROFITS... 


serene BeeEE ft 


MAYBE YOU CAN BE THE DEALER IN YOUR LOCALITY WHO GETS THEM! 














Here at last is the 


product that gets customers 









out of that “carbon paper is carbon 
ee . , ' Flagship is curl-proof, 

paper” attitude. Flagship, the metallic- . : 
' not just curl-resistant 





back carbon paper, is clearly different, and 


vastly superior —in performance and looks @ Flagship’s metallic back 





That individuality is what has been at the root of Flagship’s means extra wear, 


, : . easier handling 
astounding success. Even the newest stenographer in the office ' 





immediately sets it a peg above all the others. And its clear superiority 


: ssa @ Flagship makes sharp, 
is what has opened the eyes of stationers to this line that sells itself, : 
‘ permanent copies 





stays sold, steadily increases carbon paper volume. Dealerships 


for Allied’s complete, profitable line of carbon papers and ribbons, © Flagship allows 


including metallic-back Flagship, are still open in certain smudgeless eresures 





localities. Write today to Dept. A 


CARBON AND RIBBON MANUFACTURING CORPORATION 
General Offices and Factory: 165 Duane Street, New York 13 
Western Office & Warehouse: (629 So. B’way, Los Angeles (5 
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All kinds of Envelopes for 





all kinds of uses... 
but that isn’t all— 






x 





No, sir... that isn’t all! 
Dealers handling Quality Park 





quality products are supplying 
customers with MORE than 

just envelopes. And here are some 
of the “extras” that mean 

satisfied customers and repeat 
business when you feature 
Quality Park... 


QUALITY... as much a part of 
every Quality Park envelope as 
it is of our name. High grade 
stock, heavy gumming, strong 
seams mean customer satis- 








faction. 


PACKAGING ... not just boxes, 
but strong covered containers 
that outlast the supply of en- 
velopes and keep the last 
envelope in perfect condition. 


SERVICE... that means dependable 
supply to meet the demand. 
Quality Park envelopes are sold 
only through established 
dealers and modern production 
facilities assure prompt delivery 
of quantities large or small. 








QUALITY PARK MEANS 
MORE THAN ENVELOPES 





MOUATITNEPARIGENVEL 


General Office and Factory, Quality Park, St. Paul 4, Minnesota 
Chicago Office and Warehouse, 564 W. Monroe St., Chicago 6, Illinois 
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GLOBE FURNITURE & STATY. CO. HOLDS GRAND 
OPENING OF CHICAGO FURNITURE SHOWROOM 

Gratifying attendance and bountiful floral displays 
from well-wishing suppliers marked the opening of 
new furniture showrooms and the inauguration of a 
new contract division at the redecorated home of 
Globe Furniture & Stationery Company, 168-172 W. 
Monroe St., on June 22 and 23 

The spacious new quarters on the first floor were 
created by combining two stores formerly occupying 
this space. The interior is redecorated in light buff, 
with display floors being attractively carpeted in blue- 
green. Separating aisles are covered with black-and- 





TWO VIEWS OF NEW GLOBE FURNITURE & STATY. CO. 
STORE IN CHICAGO.—Above: a portion of the wood office 


furniture section. Below: steel office furniture department. 


gray mottled linoleum. Show windows, too, have come 
in for their share of remodeling, and have been refur- 
bished with attractive new drapes and combination 
spot and flood lights. 

The forward portion of the sales floor, with the 
exception of a fountain pen and desk set display case 
just inside the main entrance, is devoted entirely to 
wood and metal office furniture. Principal lines carried 
include Y and E steel office furniture and filing equip- 
ment, Central Desk, Jasper Office Furniture and Execu- 
tive Furniture, Inc., wood desks, B. L. Marble and 
Fritz-Cross chairs, Blair Aluminum seating, and Mei- 
link safes. 

At the rear of the main floor, under the mezzanine, 
the firm maintains a complete office planning, design- 
ing and interior decorating department. Operated as 
the contract division, the department is capable of 
planning a single custom-built piece, or will render 
an entire office in color, complete with floor coverings, 
drapes, and even pictures, a large stock of which are 
available for customers’ selection. The mezzanine above 
the contract division is devoted entirely to salesmens’ 
use. 

More new furniture and an extensive showing of 
used furniture occupies the entire second floor, while 
the third is occupied by the firm’s general offices, the 
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stationery department, and a repair service depart- 
ment in a building at the rear. 

The firm is now in its sixteenth year at the original 
location, and maintains a total sales, service, adminis- 
trative, and clerical force of 40 persons. Principals in- 
clude Paul H. Bolten, chairman of the board; J. Alvin 
Johnson, president; J. K. Martin, vice-president and 
treasurer; Clarence E. Reynolds, vice-president, and 
William J. Whetham, secretary. 


Oe 
STOREY-KENWORTHY ADDS 7,000 FEET OF 
SHOWROOM SPACE AT DES MOINES 

Storey-Kenworthy Company, Des Moines, Iowa, held 
open house for the newly-expanded showroom at 
Fourth & Locust Sts. on May 23, 24 and 25. This project 
adds approximately 7,000 square feet of space to the} 
showroom. 

This prominent Iowa firm was organized in 1936 
with Arthur G. Kenworthy as president and Charles R. 
Storey as secretary and treasurer. Its predecessors 
were the W. T. Haywood Company, founded in 1871, 
the Baker-Trisler Company and the McNamara-Ken- 
worthy Company. 

Exclusive dealerships are held for the Leopold Desk 
Company, Milwaukee Chair Company, Art Metal Con- 
struction Company, Do-More Chair Company, Inc., 
Oxford Filing Supply Company, Wallace Pencil Com- 
pany, Rock-A-File Division of Rockwell-Barnes Com- 
pany, Blair Aluminum Furniture Company and Her- 
ring-Hall-Marwin Safe Company. 

Among the sales representatives attending the open- 
ing of the new showroom were R. B. Valleau of Leopold 
and Milwaukee Chair Companies, Larry Goodhand of 





OPEN HOUSE VIEWS AT NEW STOREY-KENWORTHY CO. 
EXPANDED SHOWROOM.—May 23, 24 and 25 marked the 
opening of the new 7,000 sq. ft. display unit at the corner of 
Fourth and Locust Sts., Des Moines, Iowa. Above: the at- 
tractive all-glass front makes the entire showroom a vast dis- 
play window. Below: inviting interior of new furniture outlet. 


Oxford Filing Supply Company, Richard Steding of 
Wallace Pencil Company, Ray Hammond of National 
Blank Book Company, George Wall of Art Metal Con- 
struction Company, Richard Gingland and Roy Woods 
of Esterbrook Pen Company, Mr. Spencer of Herring- 
Hall-Marvin Safe Company, Ear! Collins of Rockwell- 
Barnes Company, Roy Utter of Parker Pen Company 
and Frank Groves of Do-More Chair Company, Inc. 

A complete line of stationery, office supplies and 
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The BROWNE-MORSE 
Glider File 


MET ITAL performer 


A 


outstanding features 
greater durability 
increased F. Q. 


What's the F filing quotient) of your filing 
operation? It can be measured by the efficiency, 


accuracy and 
important part 


cost of your busi 


Browne-Morse 


F. Q. of your fili 


pull is required 


Morse Glider File 


tity of your filing clerks. It’s an 


your business and a measurable 
1ess operation. 


der Files help to increase the 
department. Only a 5% ounce 
open the drawer of a Browne- 


‘This factor alone greatly reduces the fatigue factor in 
rour filing clerks to file more accurately . . . increases 
plus the many other outstanding features of a 

x File cuts this measurable cost of your business 

operation. The oth performance, durability and dependability of 
Browne-Morse Glider Files make them the best designed, best engi- 
neered and biggest value on the market today. Check the features below: 


filing . . . perm 
their capacity. 
Browne-Morse Gli 


The extension arms on Browne-Morse files carry a fully loaded drawer swiftly, silently 
and easily on six case-hardened steel balls strategically fitted into the extension arms 
with engineered ball running ratios. No lubrication required. 

Bearing Type Raceways. The contour of the balls exactly fits the contour of the 
raceways of the extension arm. This scientific bearing feature eliminates the possibility 
of excessive wear... prevents the drawer from sticking or jamming. 


Key to BROWNE-MORSE 
gliding action 


Patented channels and extensio: 
slides permit the installation « 
inserts in all openings by 

one without the use of! 
Automatic locks may als 
stalled in the field 


Write for the com- 
plete new bulletin 
on the Browne-Morse 
Glider File. Learn 
how you can in 
crease the filing quo 
tient and cut costs of 
your filing operation. 


Architects of Efficiency for America’s Office 


wsccor BS rowne-Miorse wow 
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AT 25TH ANNIVERSARY CELE- 

BRATION AND OPENING OF 

BROSK OFFICE SUPPLY, 
KENOSHA, WIS., JUNE 23 


1. Rosa and Harold Brosk. owners 
of the quarter-century-old busi- 
ness; M. C. Thomsen and Mrs. 
Thomsen, Tri-Clover Machine 
Co., Kenosha. 

2. Cort Horr, Associated Stationers 
Supply Co.; Roy and Mrs. Me- 
lind, Louis Melind Co.; Jim 
Lynch, Browne-Morse Co. 

3. Vic Lydon, Milwaukee Chair Co.; 
V. F. Van Meter. Nash-Kelvinator 
Corp., Kenosha; Ken Henderson 
and Austin Waterbury, Carter's 
Ink Co.; Neil Short, manufactur- 
ers’ representative; Don Sharpe. 
Reyburn Mig. Co. 

4. Jerry Van der Wall and W. Sea- 
vert, Brosk’s outside salesmen. 


BROSK OFFICE SUPPLY HOLDS 
FORMAL OPENING AT KENOSHA 


OLLOWING A Thursday night prevue of Brosk 
Office Supply for Kenosha industrial consumers 
and manufacturers’ representatives, the doors of a 
beautiful new store at 5810 Seventh Ave., Kenosha, 
swung open at noon on Friday, June 24, to permit the 
citizenry of the busy Wisconsin industrial center tc 
share in the unusual array of values being offered 
during the combined grand opening and twenty-fifth 
anniversary celebration. 
No expense has been spared in making the new 
store one of the most beautiful and complete in the 


oO? 


—~ 
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entire Midwest. Wide show windows, flood and spot 
lighted, on either side of the main entrance permit 
extensive displays of the firm’s varied lines of both 
office furniture and supplies. The store front has been 
attractively surfaced with green Carrara on the upper 
portion, black below, and added emphasis is obtained 
by a large green-and-red neon sign visible for several 
blocks. The interior of the store has been decorated 
in pale green, with brown cut-out lettering designating 
the numerous departments. Flooring is dark brown 
and rust asphalt tile, while ample illumination is pro- 
vided by banks of egg-crate fluorescents running the 
entire length of the store. All counters, shelving and 
islands are of light brown wood-grained steel, planned, 


AT OPENING OF BROSK OFFICE SUPPLY’S NEW HOME, KENOSHA, WIS., JUNE 24 


One of the outstanding office supply and stationery stores in 
southeastern Wisconsin is the new Brosk outlet, recently 
opened at 5810 Seventh Ave., in Kenosha. Upper left: the 
attractive black-and-green Carrara store front. Upper right: 
office supply section of store as seen through a veritable 
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garden of floral greetings from suppliers. Lower left: a 
glimpse of the fountain pen, leather goods, greeting card 
and social stationery departments. Lower right: Harold A. 
Brosk in his private office. Inset: the Brosks cutting the cake 
presented by loyal employees for the opening festivities. 
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‘Now Heres the Desk Youve Been 










All STEEL AGE desks have 
adjustable gliders for leveling 
on uneven floors and to adjust 
height in any degree from 
29 inches to 30!» inches. 


You've never seen an executive desk so magnifi- 
cently modern and efficient as this STEEL AGE 
masterpiece. One glance, one touch, and you 
know that quality, above all else was the deter- 
mining factor in its painstaking creation by the 
metal craftsmen of Corry-Jamestown. The beau- 
tiful functional lines were designed for years of 
lasting good looks. The smooth-rolling, ball bear- 
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of Successful Business Men 


Looking for | 


The STEEL AGE Executive Desk— 


First Choice 








ing suspended drawers assure effortless operation. 
Greater foot room, a non-glaring Corroleum top 
and a recessed knee space at the back for across- 
the-desk dictation are added touches of con- 
struction refinement. No wonder peopie say: 
‘Sell STEEL AGE and you sell the Best in steel 
office furniture!” 


CORR Y—JAMESTOWN 
MANUFACTURING CORPORATION !* CORRY, PA 
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3 chairs that sa' 
“BUY ME!’ 


beca use ... they’re first in style, 


beauty and sales-making economy . . . BECAUSE they’re covered 











with new Kalistron, thus creating built-in sales appeal that speaks right out and says: 


Better value! . .. BECAUSE “covered with Kalistron” has double importance 





these days. It means glowing, three-dimensional beauty—and with Thomas styling, 


it means finer furniture that makes sales quicker. Compare! 





FURNITURE COMPANY sich roms, nor canon 
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NEW DESIGN FOR BUSINESS LIVING 


Yes, there are 81 new different models and sizes of In- welded construction, a are extra-reinforced to with- 


vincible “‘Modernaire’”’ desks designed to make business stand heavy-weight loads, They're built from carefully 
living easier . . . to give you something really new and designed standard units for uniformity of appearance 
easy to sell. Adjustable height to fit individual require- . for low-cost big profit sale. For detailed dealer in- 
ments for leg room — for writing ease. Non-glare lino- formation on these great new desks — how each model 
leum tops mean all-day eye comfort. Smooth-sliding and and size fits a specific office need — write Dept, D, 


rolling drawers mean easy reaching for work papers. 
Exch sive In vincible Finger-Touch locking fem ony: in ( 
letter drawer means fast filing — no strain pulling files 


out — no “jamming” them in. 
Desks are made from heavy-gauge steel, with all- METAL FURNITURE CO., MANITOWOC, WIS. 


Modernaire 
Features You'll 
Like! 


em / Note spacious drawers. Box drawers equipped with 


New 30” width on general office models meons Rust-proof, sturdy, screw-jack type glides. Adjust one divider adjustable on 1” centers. Lop drawer 


big sovina in floor space. desk height from 29” to 30%,” with compartmented conveoience troy. 


** desks hove stoinless steel bind- 


Letter drawer with Invincible Finger-Touch Com- Worm's eye-view of top ribbing on Invincible All **Modernaire : 
Precision die-cast 


pressor. Note heovy-duty, silent-action progressive Modernoire Desks . . . no worry about lock of ing ond corner protection. 
ball-bearing roller crodie suspension. strength here! hordwore to match 
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built and installed by Ray J. Eichenlaub of Service 
Steel Products Corporation, Chicago. 

All stationery, office supplies and office machines 
are located on the main floor, the rear portion of which 
has been set aside for steel furniture display. An ex- 
tensive showing of wood office furniture samples is 
made on the second floor, the greater part of the 
furniture inventory being warehoused at a separate 
location. Shipping and receiving rooms at _ truck- 
height level are maintained at the rear of the building. 

Separated from the main floor salesroom are the at- 
tractive private offices of Mr. Brosk and his secretary, 
as well as the bookkeeping department and salesmen’s 
offices. 

The story of the growth and development of Brosk 
Office Supply goes back to 1924, when Harold A. Bros 
first opened a modest office supply and stationery 
store in Kenosha. A steady growth since that time 
necessitated removal to new quarters in 1926, 1933, 
1941, and now in 1949, each time into a store consider- 
ably larger than the previous one. Much of the credit 
for the growth of the business goes to Mrs. Brosk, 
who, since 1925, has actively managed the store, en- 
abling Mr. Brosk to cencentrate on outside selling. 
Today five Wisconsin counties are covered, in addition 
to Lake ‘County, IIl., where a retail store was opened 
in Waukegan in 1948. Several salesmen now travel 
the area north and west of Kenosha serving the needs 
of this territory. 

o— —- 

NEW G-F BUILDING NEARING COMPLETION 

The General Fireproofing Company, Youngstown, 
Ohio, is proceeding with building expansion plans or 
schedule. A new building with 36,000 square feet of 
space, located at the far north end of the plant, will 
cost approximately $225,000. 

Present plans call for using the new addition pri- 
marily for warehousing, crating and shipping. 

Included will be a crating and carpenter shop and 
office space for the north-end shippers 

Other plant expansion moves are going ahead as 
planned. 


LYON METAL WINS PUTMAN AWARD 

“You Furnish the Steel—Lyon Will Make the Prod- 
uct.” With this advertising theme Lyon Metal, Inc., 
Aurora, Ill., recently won the annual Putman Award. 

Cited as an outstanding example of “the best use of 
industrial advertising .. . and the best documentation 
of such use ... in making more effective the selling 
of products or services to industry” Lyon’s 1948 adver- 
tising campaign was selected by the Awards Adminis- 
tration Committee of the National Industrial Adver- 
tisers Association. 

The award was made by the Putman Publishing 
Company, Chicago, Ill., at the N.I.A.A. conference in 
Buffalo, N. Y. Leonard Rhodes, Lyon’s Advertising & 
Sales Promotion Manager, and Gordon Taylor, vice- 
president of Reincke, Meyer & Finn, the firm’s adver- 
tising agency, accepted the award jointly, each re- 
ceiving a check for $1,000. 

Faced with the critical steel shortage, Lyon’s adopted 
the age-old horsetrading technique, practicing it suc- 
cessfully during 1947 and 1948. Now that this modern 
horsetrading idea has served its purpose Lyon has 
disclosed the results. Customers furnished 45 million 
pounds during the drive. More than 17 million pounds 
was secured in 1947 and almost another 17 million in 
1948. This additional tonnage enabled Lyon to make 
31.48 per cent additional net shipments in 1947, 29.7 
per cent in 1948. It also provided a full year’s employ- 
ment for 322 workers in 1947 who otherwise would have 
been off the payroll. It did the same for 308 workers 
in 1948. In tabulating these results Lyon discovered 
that customer-furnished steel accounted for 54 per 
cent of the firm’s net profit dollars in 1947 and 52 
per cent in 1948. 

“We are gratified by the results of our ‘horsetrading’ 
program for two reasons,” stated H. B. Spackman, 
Lyon’s executive vice-president and general sales man- 
ager. “Not only did it enable us to keep a high pro- 
duction level but it provided quick delivery of urgently 
needed equipment for thousands of our customers who 
otherwise would have been faced with an indefinite 
stay on the waiting list.” 
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AT LUNCHEON LAUNCHING NEW SMITH-CORONA “WORLD’S FASTEST PORTABLE.” HOTEL STATLER, N. Y. 


When Smith-Corona introduced “The World's Fastest Port- 
able Typewriter” recently, simultaneous dealer luncheons 
were held throughout the country. Floyd DeManche and 
Tom DeWitt of Smith-Corona’s New York branch office 
emceed this one in the Grand Ballroom of New York's Hotel 
Statler. Immediately following the luncheon, the “All-New 
1950 Smith-Corona” was unveiled with a movie and slide 
film presentation (see New Equipment and Devices section). 
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Seated at speaker's table are, left to right: R. W. Galland, 
Smith-Corona; J. L. Gallup, OFFICE APPLIANCES; William 
Groom, Smith-Corona; R. L. Strobridg, Newell-Emmett Co.; 
F. A. DeManche and J. W. Galland, Smith-Corona; Hugh Ward. 
“Geyer’s Topics”; P. G. White, Newell-Emmett Co.; William 
Schulhof, “The Office”; E. G. Du Prie; J. F. Marran, Miller- 
Bryant-Pierce; Dan Feldman and Tom DeWitt, Smith Corona. 
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Tub Chair 
No. 100 


Posture Swivel 


Chair No. 200 
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Presenting Distinclive SHyling 
and Individuality in 
Leather Furnttine... 


Our furniture is designed with a thought 
for the dealer who is particular! stenesind! in 
building customer goodwill and for the cus- 
tomer with discriminating taste for styling and 
good value. 


Each piece has been selected for its fine 
styling, depentule construction and full value, 
to give our dealers and their customers a 
lasting satisfaction in performance. 


FRANK SCERBO & SONS INC. 


Manufacturers of 
Distinctive Upholstered Furniture 


536 Pearl Street © New York 7, N. Y. 
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1. Earl Hanson, furniture department manager; Jack Prisant, Cramer 
Posture Chair Co.; Bob Horder, Store supervisor; Harry Horder, 
chairman of executive committee: George Dean, 
Bob Mergler, store manager. 

2..Lou Mann, Sturgis Posture Chair Co.; George Dean, Horder vice- 
resident; Ed Conlon, Rockwell-Barnes Co. 

3. Aiding in awarding of prizes on opening day were Carl Kaufman. 
Speed Products Co.; Becky Naylor, professional model for Speed 
Products; Bob Mergler, store manager, and Earl Hanson, furniture 
department manager. 

4. Folger Fellowes, Bankers Box Co.; Bob Horder; Earl Hanson; Scott 
Parnham, Alma and Myrtle Desk and High Point Bending & Chair 


HORDER’S OPENS NEW MODERN 
HEADQUARTERS STORE IN CHICAGO 


Horder’s, Inc., nationally-known office supply house, 
recently opened its new headquarters store at Jackson 
Blvd. and Jefferson St., Chicago. 

Numerous friends and manufacturers’ representa- 
tives attended the grand opening held July 12, when 
merchandise gifts and free souvenirs were distributed 

Located in the same building as Horder’s new seven- 
story warehouse, the new store has a 160-foot frontage 
on Jackson Blvd., giving passers-by an unobstructed 
view of the interior. Wide plate glass doors with stain- 
less steel hardware give access to the store at three 
Jackson Blvd. entrances. 

Interior walls of two-tone green harmonize with 
the tan-and-green block pattern rubber tile flooring. 
Counters, display fixtures and shelving are soft-toned 
walnut. Fluorescent lighting and stainless steel hard- 
ware are used throughout. Fixtures and interior were 
designed by the architectural firm of Walter H. Sobel 
and J. Stewart Stein. Store fixtures were made by 
Decorators Supply Corporation. 

The store occupies the first floor of the new seven- 
story addition to the older building, in use since 1929. 
When completed, the combined floor space will be 
225,000 square feet. Upper floors will be used for 
office and warehouse space and an employees’ cafe- 
teria. 

Carrying a complete selection .of nationally-known 
office supply merchandise including stationery, cards, 
gifts, business systems devices and office furniture, 
the new store is equipped to give rapid service on 
over 20,000 stock items. 

In addition to the regular Horder services—telephone 
order, catalog order, industrial sales and national 
brands--ten-minute delivery, printing estimates and 
quotations, price estimates on quantity lots and per- 
sonalived service on rubber stamps will be regularly 
featured at the new headquarters store. Special dis- 
plays of record-keeping and labor-saving devices, gen- 
eral office planning, private office groupings and all 
types of maps will also be maintained 

Robert Mergler has been appointed manager of the 
general office section, while Earl E. Hanson, formerly 
of Spak & Natovich, has been named manager of the 
office furniture and systems department. 
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PERSONALITIES AT OPENING OF NEW HORDER STORE, JEFFERSON A 


vice-president; 


9 XY . 
ND JACKSON. CHICAGO, JULY 12. 


Co.; Carl Kaufman, Speed Products Co. 

. Judy Horr, 9, is shown through the new store by her daddy, Cort 
Horr, sales manager of Associated Stationers Supply Co. 

. Charles Lofgren. Sanford Ink Co.; Bill Boyd, Acco Products, Inc.; 
Bill Small, Johnson Chair Co.; Harry Fellowes and Walter Nickel. 
Bankers Box Co. 

7. Arthur Heyer. The Heyer Corp.: George Dean; Walter Sobel, archi- 

tect for the new a Joseph Ryan, Print-O-Matic Co. 

8. Gordon Kickels, C. L. Barkley & Co.; Irma Schroeder James, gift 

and social stationery buyer; rod L. Barkley. C. L. Barkley & Co. 

. Harry Hoffman and Fred Clark, Industrial Tape Corp.; June Ross, 
Horder’s, Inc.; Harry Rafferty, Industrial Tape Corp. 


om 
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UNDERWOOD ANNOUNCES APPOINTMENTS 

W. F. Arnold, vice-president and general sales man- 
ager of Underwood Corporation, has announced the 
branch managership appointment of J. A. Sawyer at 
Springfield, Mass., and the designation of C. V. Backus 
as regional manager at the Providence, R. I., branch 
office. 

Mr. Sawyer, who first joined Underwood in 1936 as 
an adding machine salesman, has served in various 


























Cc. V. BACKUS J. A. SAWYER 
He was formerly 


capacities with the organization. 
at New Haven, 


manager of the Underwood branch 
Conn. 

Mr. Backus became an Underwood man in 1936 as a 
typewriter salesman. He was formerly manager of the 
Springfield branch office. 


——< 


RAY EDELSTEIN OPENS FULTON, MO., FIRM 

Ray Edelstein is receiving travelers and catalog 
information from manufacturers and distributors at 
the Fulton School & Office Supply Company, Fulton, 
Mo., which he recently purchased. 

Mr. Edelstein was formerly a manufacturers’ repre- 
sentative in that area and the Northwest, repre- 
senting Wells Office Furniture Company, Maso Steel 
Products Company, Orna Metal Products Company 
and Midwest Metal Manufacturing Company. 
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, COMFORT Easyrest posture chairs are built to give perfect support and day-long 
working efficiency. Seats are upholstered over 16 resilient coiled springs. A soft, 
cushion-rolled front edge is another Easyrest extra — for comfort that cuts down 


sis one of fatigue and increases efficiency 
Easyres 1 


DURABILITY The rigid, tubular steel frames are welded together into one un- 





te line 
a complete breakable unit. No glued joints to give way, no screws to loosen or pull out. 
J of Steelcase chairs Easyrest upholstery is sturdy and easy to clean . . . stays handsome for years. 
now available ‘© SMART STYLING Sleek modern lines and smart colors make Easyrest chairs an 
ly cognized office attractive addition to any office. Upholstering is trim and tailored. The smooth 
~~ in grey-enameled finish is fused to the steel .. . will never chip or snag sheer hose. 


| qyrniture dealers. ; hn sil 
a | ECONOMY Easyrest chairs are doubly economical —their initial cost is low, 


a swited to ; 
au You are invite and they give long, trouble-free service. 


write for prices PERFORMANCE [Easyrest chairs roll easily, quietly. Height can be adjusted with- 

out tools, in two quick motions. The occupant can adjust the back rest to any 

position, without getting up. This easy adjustability encourages perfect posture 
giving every office worker a chair tailored for her individual needs. 


and catalogs- 
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METAL OFFICE FURNITURE COMPANY ¢ GRAND RAPIDS, MICHIGAN 




















SCRANTON FIRM OPENS A NEW STORE 
The Office Equipment Company, Scranton, Pa., re- 
cently opened a new store at 125 Adams Ave., in Scran- 
ton, the second in its organization. The Spruce St. 
store is the commercial and supply establishment and 
the new Adams Ave. location is operated exclusively 





NEW STORE OF OFFICE EQUIPMENT CO. IN SCRANTON. 
PA.—The only store of its type in northeastern Pennsylvania, 
the new outlet at 125 Adams Ave. is devoted entirely to 
furniture and equipment. Above: the all-glass front of the 
store makes the entire interior visible to the passer-by. 
Below: maximum use of floor space by careful arrangement. 


for furniture and equipment. Adjacent to the ware- 
house, this latest link in the Office Equipment Com- 
pany merchandising chain covers 6,000 square feet 

Thus, marked growth is demonstrated for a business 
which was established in October of 1946 on the sixth 
floor of an office building with a floor area only 16 
feet square 

The office furniture store is the only one of its 
type in northeastern Pennsylvania offering office fur- 
niture exclusively to the trade. The partners are 
Thomas L. Allen, David W. Harris and James D. Ross. 
At the present time there are eight employees on the 
payroll. 

°—-- 
MASO OPENS NEW OFFICES, SHOWROOMS 

Maso Steel Products Company has opened new 
streamlined showrooms in connection with the new 
offices in the Hamilton Building, Suite 301, 81 W. Van 
Buren St., Chicago 5, Ill. Here, against a soft gray 
background, office equipment buyers will find Maso’s 
complete line decoratively displayed. Among the new 
and familiar items shown are Maso’s typewriter and 
utility tables and stands, steel files, steel storage cabi- 
nets, several types of waste baskets, steel desk trays, 
the Bankette and Safette personal files, two types of 
wood desks and other office equipment 

Buyers are invited to visit these new showrooms 
when in Chicago and are welcome to make their head- 
quarters at the new offices. Formerly located at 500-32 
South Throop St., Chicago, Maso decided a Loop loca- 
tion was more convenient for their customers 


94 


IBM OPENS NEW MEMPHIS OFFICES 

The new Memphis offices of International Business 
Machines Corporation recently were the scene of for- 
mal opening ceremonies. Mayor Overton cut the rib 
bon across the entrances at noon and a number o 
prominent businessmen were present. 

All-electric business machines demonstrated durin 
the two-day display included a card punching ma 
chine, sorter, accounting machine, electronic calcu- 
lating punch, electronic time system, attendance time 
recorder, nurses’ call panel and typewriters. Facilities 
of the IBM service bureau were shown.—CG 


or © 
W. B. GREGORY FIRM MARKS 25 YEARS 

W. B. Gregory & Son, Inc., Detroit, Mich., celebrated 
its twenty-fifth anniversary on May 20 and 21 with a 
two-day business show, evening buffet and entertain- 
ment for employees and customers. A silver invitation 
was mailed to customers inviting them to the Players 
Playhouse, a beautiful private theater in Detroit. 

A large room on the second floor was beautifully 
decorated for manufacturers’ displays. Several new 
products and specialties were introduced for the first 
time. 

Following the product show, a buffet dinner was 
served in the auditorium and the guests were seated 
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AT W. B. GREGORY & SON, INC., 25TH ANNIVERSARY 
CELEBRATION.—Top: W. A. Wentworth (left), general sal 
manager of Allied Carbon & Ribbon Mig. Corp.., talks it ove 
with President W. B. Gregory II. Center: Glen Petersor 
Gregory printing superintendent. and Mr. and Mrs. John 
Balla, Nash Kelvinator Corp., inspect letterhead awards pr 
sented to W. B. Gregory & Son, Inc., during Printing Weekml 
Bottom: a small segment of crowd attending the celebratior 
at tables where they stayed to enjoy a three-ho 
professional show, featuring a hilarious burlesque @ 
national quiz contests during which many beautiful 
prizes were awarded. 4 

More than 500 persons attended the two-day celebra 
tion 
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for better, cleaner spirit duplicating 


The CLEAN, FULL STRENGTH, 
LONG-RUN SPIRIT CARBON 


that eliminates the greatest 
objection to spirit carbon 
duplicating —the soiling of 
the hands and clothes! 





EAN HANDLING — Super-kleen 750 is clean and easy 




























handle because it has a moisture-proof, protective coating 





tr the duplicating ink carbon surface. As a result, the 





tis sealed in and does not come off on the hands when 
Gummidied prior to use. No special handling precautions 


necessary with Super-kleen 750 before using it. 
BETTER COPIES, EASIER — Super-kleen 750 is ideal 
a STRENGTH — coated with brilliant specially- for use where fast, high quality copies are required on 
long or short runs. Especially adaptable for use in tele- 


ieloped Old Town inks, Super-kleen 750 gives reas a2 
type rolls, continuous forms, or similar applications 

ards ¢ f f } rht ~ ' " a _ ° 
pare ight, sharp purple copies de where it is necessary that the spirit carbon be left in 
King upon machine, pressure, wick, fluid, contact with a sheet of master paper without interleaving. 


Sh ase oll factors that com There is no offset or bleed with Super-kleen 750 and 





erasures are extremely easy to make. The small pieces of 
carbon used in making cor- 
rections are clean and 


easily handled. 
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MASTERCRAFT APPOINTS R. C. FITZGERALD 

R. C. FitzGerald was recently appointed general 
manager of the Master-Craft Corporation, Kalamazoo, 
Mich., the loose leaf division of The Shaw-Walker 
Company. 

Mr. FitzGerald has been connected with the Shaw- 
Walker organization for 22 years. He spent 17 years 
at the Toledo branch of this company, during which 
he rose from salesman to branch manager. In Janu- 
ary, 1945, he was promoted to assistant general man- 
ager of the Master-Craft plant. 

Mr. FitzGerald succeeds W. H. McNiff, veteran of 
45 years’ service with Shaw-Walker, who is retiring 
from active management, but retains his position as 
Master-Craft president. 

Mr. MecNiff, former vice-president of Shaw-Walker, 
came to the Kalamazoo division as general manager 
in June, 1939, and was named president and general 
manager in 1942. A widely-known figure throughout 
the office equipment field, he instituted sales and pro- 
duction policies which have resulted in broad expan- 
sion of the Master-Craft plant facilities. 

Vice-president of Master-Craft is Joseph W. Hamil- 
ton. Neal Marcusse is secretary and treasurer. 

——o = — 
MURRAY’S STORE OPENS AT SOMERVILLE 

Murray’s Stationery, Inc., of Medford Square, Med- 
ford, Mass., recently opened a modern new stationery 
and office supply store at 259 Elm St., in Davis Square, 
Somerville, Mass., a mark of expansion for the firm 
headed by John W. Murray, president, and William 
H. Murray, vice-president and treasurer. A full page 
of news and advertising in the Somerville Journal and 
Somerville Press, prepared in its entirety by President 
Murray, heralded the opening day. 

The latest developments in streamlining retail store 
techniques have been employed to make the new es- 
tablishment one of the finest stationery outlets in 
Boston, Mass. 

The custom-built fixtures are finished in bleached 
birchwood, against a background of warm gray and 
gay pastel. Direct and indirect flourescent lighting is 
used. Through the center of the store, which measures 
16 x 75 feet, are placed attractive modern display sec- 
tions. A section of the store has been assigned to the 
display of office furniture and equipment. 

Both proprietors are veterans of World War II and 
they have associated with them six who likewise 
fought in that conflict. 

Leading names in the office supply and equipment 
business are represented among the firms represented 
by Murray’s, which is a member of the Stationers 
Guild of America. 





GILBERT MAJOR IS FIRST GRADUATE OF NEW 
VICTOR VISIBLE COURSE 

The Victor Safe & Equipment Company, Inc., North 

Tonawanda, N. Y., recently announced the awarding of 

diploma No. 1 for the new Visible correspondence 

course to Gilbert Major of the Stockett-Fiske Com- 


























GILBERT MAJOR AND DIPLOMA NO. 1 


pany, Inc., Washington, D. C., who completed the as- 
signment with high grades and in record time. 

This course of ten home-study lessons is the second 
step in the current educational program of Victor Safe, 
and is open to all employees of dealers holding the full 
Visible franchise. Enrollments are arranged by the 
Victor field men. 

Some 36 sessions of Victor’s one-week visible training 
school have been held throughout the country, gradu- 
ates numbering about 450 to date. The program is un- 
der the supervision of Allan Murray, vice-president 
and general sales manager, with H. W. Barnes, educa- 
tional director, in direct charge of the instruction. 


9 
QUEEN RIBBON AND CARBON BRANCH PLANT AT 
CHICAGO IN FULL OPERATION 
A year ago the Queen Ribbon & Carbon Company 
bought the plant and business of National Ribbon & 
Carbon Company, Chicago. Later the National plant 
and the Chicago branch of Queen were merged in 
new quarters at 2838 N. Clark St. The Queen company 
is fully established in the new plant where its full line 
is manufactured, consisting of inked ribbons for vari- 
ous purposes, carbon paper, Hectograph master units, 
and so forth. The Chicago plant serves the Middle 
West, Southwest and Pacific Coast territories. Ship- 
ments to the East and South are made from Brooklyn, 
m. 





INTERIOR OF MURRAY'S NEW STORE AT SOMERVILLE, MASS. 
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ROYAL ANNOUNCES MANAGERIAL CHANGES 

David B. Starrett, vice-president in charge of sales 
for the Royal Typewriter Company, Inc., recently an- 
nounced a series of important managerial promotions. 

V. E. Voss, former district manager at Flint, Mich., 
has been elevated to the post of assistant sales man- 
ager at Chicago. He joined the typewriter company 
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as a salesman at Detroit in November, 1945, and was 
assigned to the Flint managership in April, 1947. Mr. 
Voss will maintain headquarters in Royal’s district 
office, 427 W. Randolph St., Chicago 

Succeeding Mr. Voss as district manager at Flint 
is L. O. Starritt. The new Flint manager began his 
career with Royal as a typewriter salesman at Chi- 
cago. He will maintain headquarters at Royal’s dis- 
trict office, 111 W. Third Ave., Flint 

Royal’s new manager at Montgomery, Ala., is R. L. 
Briggs, former typewriter salesman at Birmingham. 
Mr. Briggs joined the company as a Roytype sales- 
man in April, 1941, at Birmingham. His career as office 
typewriter salesman started in August, 1947. Mr. 
Briggs will maintain headquarters at Royal’s district 
office, 218 Washington Ave., Montgomery, Ala. 


PUBLISH A PROCEDURE FOR PROCEDURES 

Joseph S. Covell & Associates, Inquirer Building, 
Philadelphia 30, Pa., recently published “A Procedure 
for Procedures.” This, to ‘the best of the author’s 
knowledge, is the first published article on a definite 
procedure for developing, writing, revising, indexing 
and controlling standard operating procedures for 
offices. Price is $1.00. 

Detailed instructions are given to provide for more 
effective uniformity of operations. 

The author, Joseph S. Covell, is a graduate of the 
school of commerce and finance of Penn State and 
received additional training at several other institu- 
tions. After serving a number of firms in helping to 
meet their operating problems, he established the 
private management and systems consulting firm of 
Joseph S. Covell and Associates in 1946. In 1944 he was 
an organizer of the Systems and Procedures Associa- 
tion of America, setting up the first chapter in Phila- 
delphia, Pa. More recently he became associated with 
the business engineering firm of Covell, Ritchie and 
Smith, an affiliate consulting organization. 


—< 


CORRY-JAMESTOWN ADDS TO PLANT 

A contract for construction of an addition to plant 
No. 1 of the Corry-Jamestown Manufacturing Corpora- 
tion, Corry, Pa., was awarded to the H. Platt Company 
of Erie, Pa. 

The new building, which will consist of two walls and 
a roof adjoining the east side of the building and cov- 
ering the 9,000 square feet now used as a storage lot, 
will be used for a shear department. 

Construction is scheduled to get under way as soon 
as possible, with the contractor indicating the entire 
job will be completed within 90 days. 

The one-story brick and steel addition will house new 
unloading cranes, which will eliminate much of the 
hazard found in unloading sheet steel by hand. 

In making the announcement concerning the new 
structure, plant officials pointed out that the steel office 
furniture industry has not yet become stabilized and 
that new cutbacks in production and employee layoffs 
may be necessary in the near future.-—GET 


STACY VINES OPENS ASHEVILLE BUSINESS 

A new business firm, Vines Office Machines Service, 
was recently established in Asheville, N.C., by Stacy 
Vines. The proprietor has been in Asheville since 1923, 
servicing bookkeeping machines. For many years he 
was a partner in the Office Equipment Company of 
that city, but he disposed of his interest and entered 
the field for himself. 

A territory of approximately 300 square miles ad- 
jacent to Asheville is covered by Mr. Vines, where he 
has most of the banks under contract for servicing 
all of their office machines. Associated with him are 
his son, Stacy Vines, Jr., and two other mechanics. Ex- 
panding business promises to make a new location 
necessary soon. 





ANOTHER OF THE TRICKY WATER 
HOLES AT TAM O’SHANTER C.C. 
NEAR CHICAGO, WHICH NSA TEE 
ARTISTS WILL ATTEMPT TO NEGO- 
TIATE AT CLOSE OF ANNUAL CHI. 
CAGO CONVENTION ON OCTOBER 6. 
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»f A Desk and Table Line that combines beautf! 
1S rigid construction, and flexibility—a Line of 
7 Filing Cabinets that is unequalled for beauty and . 
h performance—a choice of over 36 different styles — 
d and sizes of Storage, Wardrobe, and Combina- 
tion Cabinets—Blueprint Cabinets—Unit-Robes 
—Dead Storage Files—Counter Section Equip- / 
: ment— Utility Racks—Card Files—Key Cabinets 
t — Transfer Cases—and Clothing Lockers make 
l ' , : ‘ . . 
* up a line that is literally impossible to beat for 
Vy breadth or consumer demand. 
These are but a few of the many reasons why 
d dealers from coast to coast are switching to the 
bi ASE Line in °49. 
t, Here's the much discussed ASE Aurore 
Desk. Shown here —the 4629 desk 
n with 60” x 28” top. The line .s unexe 
e celled for convertibility and flexibility, 
W ® Several complete grades of 
e filing equipment. Shown 
above 5401, four drawer 
W letter. 
e 
d 
® Four sizes and styles of 
, | tables. The last word in 
y | beauty and construction. 
, ' KR ASE Unit-Robes accommo- 
dute maximum storage in 
f limited floor space. 9010 
d shown here, accommodates 


16 persons. 


*® ASE Dead Storage Files ore 
equipped with easy sliding 
drawers—can be stacked 














Over 36 sizes and styles of 
Storage, Combination and 
Wardrobe Cabinets. 3485 
Combination Cabinet shown 


* Complete line of blueprint 
cabinets—a size for all 


above standard size drawings. 


© BLUEPRINT FILES 
® DEAD STORAGE FILES 


® COUNTER SECTION 
EQUIPMENT 


® UTILITY RACKS 


° DESKS and TABLES 
© FILING CABINETS 


© STORAGE and WARD- 
ROBE CABINETS 


° UNIT-ROBES 


& 
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® CARD FILES 

@® KEY CABINETS 

@ TRANSFER CASES 

® CLOTHING LOCKERS 


high to save space. Improved 
side-locking devices prevent 
slipping or tipping. 
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BY MYRTLE 







THE CAVALIER—an illustrious name for the 
famous old Myrtle 5400 Series. Restyled in 
details for today’s discriminating buyer, the 
Cavalier represents the same substantial 
values which have helped Myrtle dealers 
move it in volume for years. 

Myrtle Desks are distributed on an exclu- 








sive franchise basis. If not already repre- 
sented in your city, write for literature on 
the Cavalier and information on the com- 


plete line. 


MYRTLE DESK COMPANY, HIGH POINT, N. C. 


BETTER DESKS ARE MADE OF WOOD 
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“DRAMATIZED” 
CREATES INTEREST AT DENVER STORE 
Unusual inte 
was demonstrated during May in Denver, Colo., when 
E. H. Kistler Company staged one of the most “dra- 
matic’ window presentations of this equipment in the 
company’s history 
Unlike the usual display of a variety of machines 
and accessories, the window was built around a cen- 
tral figure of smartly-clad office employee, seated 
at a new A. B. Dick mimeograph. Her comfortable 
chair was accentuated by arrows pointing up from 
the floor, while across the window, bisecting the floor 
level, was an eight-inch-broad “ribbon strip” sign, 
12 feet long, labeled “And now the mimeograph op- 
rator sits down, too!” 


Grouped on each side of the central figure were 
many varieties of accessories, including samples of 
menus, sales cards, bulletins, direct-mail pieces and 
price lists turned out with the duplicating machine. 


Actual accessories 
ing specialty drawings, 
rulers, cutti tools and special 
forms 

On a bulletir 


included stylus equipment for mak- 
drawing board mimeoscope, 
shapes and figure 


ard above the duplicating machine 


at the back of the window were samples of 14 dif- | 
ferent types of work turned out by the machine for 
retail stores, chain organizations, large offices and 


insurance firm 

Many office workers passing the window were par- 
ticularly attracted by the fact that the new machine 
is so arranged that the operator may be comfortably 
seated during production, according to Kistler’s office 
machine equipment division. Use 
manikin, with white-satin blouse and black skirt, got 
far more attention than the usual “all metal” dis- 
play of equipment alone. 

A similar display was set up in the office machines 
department on the second floor, with the exception 
that no manikin was used. Customers were invited 
to sit down d experiment with the most comfortable 
position for duplicating machine production. The 
window started many queries, which will eventually 
result in duplicating machine sales, it is believed.- 
RAL 
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THAT. MY DEAR MR. SCHNOOK, 
YOU DON’T START MAKING SOME SALES . 
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DUPLICATING MACHINE WINDOW | 


rest in duplicating machine equipment | 





of the full-sized | 


“Every Biel in our building is telling 
Ace her boss about our new 


2 INGULATED 





“XC RECORD FILE 


with fire resistance certified 
by Underwriters Laboratories 


we 
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"ITS A REAL TIME- 
AND-WORRY SAVER! 


for any office. 


“It combines file cab- 
inet convenience with 


safe protection. 


“It saves hundreds of 
steps, loads of time. 
Valuable papers are 
handy, not in a distant 


vault or safe. 


“It keeps papers safe 


for one hour if fire 
should strike.” 











Models with 3 or 4 drawers, 

legal or letter size. Modern office 
gray finish. Receding door 

permits use in batteries, saves space. 
Same features, same protection, 
same labels on all models. 
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EVERY ONE | HERRING HALL 
YOU SELL | 
seus | * MARVIN 42 
ANOTHER! | 

| General Office & Factory 

| Hamilton, Ohio 
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for size 
pencil 
you use! 





“SELECTOR” 


DIAL 


Convenient | IE TR TERT 


(9 or more 
points available) 





HAVE FUN!...MAKE MONEY! 
DEMONSTRATE AND SELL! 


Stimulate sales of all Apsco Pencil Sharpeners by dis- 
. playing and demonstrating the revolutionary new Apsco 
_ “SELECTOR”. Its new “Dial-A-Point” feature stops 

shoppers, creates more impulse sales! 
The first and only pencil! 
sharpener with an outside _—1 WSS 
point selector, this new ( : 
model is designed specifi- 
cally to increase your | 
Apsco volume. It’sthe — 
perfect demonstration 
sharpener—means more 
traffic, more sales. Supplied 
with colorful new counter 
display. Order now. 





Inner cutter 
knife—exclusive with 
Apsco—gives you a “point on a 
point,” regardless of lengthof lead. 


 Shaypenece 


AUTOMATIC PENCIL SHARPENER CO. 


1629 EIGHTEENTH AVENUE, ROCK LIN 
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THE CREDIT MAN IN OUR 
CHANGING TIMES 


By Max Schwartz 
Treasurer, 
Veva-Clog Products, Inc. 
(Address before the Twentieth Annual Conference of Credit 
Executives of Manufacturers Selling Stationery, Office 
and School Supplies, Pittsfield, Mass., June 22-25.) 


URING 1946 inflation was at its peak. Balance 
| sheets showed strong cash positions, with abnor- 
mally small inventories, due to the great demand for 
goods with only a short supply available. 

Many manufacturers and merchants were compelled 
to buy at outrageously high prices, some even at black 
market, or else go out of business 

In spite of these conditions there were during the 
past three years an average of 2,250 new concerns 
added every business day to the Dun & Bradstreet 
Reference Book. Never had the country witnessed such 
expansion and widespread commercial development. 

While goods were scarce, money was plentiful—so 
much so that the banks had large surplusses of cash 
available for loans, but very few borrowers. As a result, 
they had to invest in Government securities at a very 
low yield 

Contrasts Conditions 


Now, for comparison, let us review conditions as they 
are today. 

Due to the economic changes which have taken place 
during the past three years, the great pent-up demand 
for goods has come to an end, to the extent that we are 
now in a buyers’ market. 

We are today experiencing a business slump, mount- 
ing unemployment, recession of commodity prices, 
declining profits and high break-even points 

Business is fast approaching the return to pre-war 
conditions, few companies know precisely where they 
stand today. It will require an immediate realignment 
of prices and various, other adjustments, also a revision 
of every buying committment and selling estimate a 
firm had previously made, before it can be in a position 
to meet the bitter test of present-day competition 

Competition has already eliminated many of the new 
concerns which began operations during the post-war 
boom period of 1946 to 1948. A recent Dun & Brad- 
street survey of 1948 business failures shows that the 
bulk of these failures, 69 per cent, mind you, began 
operating only since 1945. 

These statistics definitely confirm the fact that dur- 
ing the past three years, the new business population, 
in large part, was formed by returning GI’s encouraged 
by liberal government loans, who entered the retail 
lines in great number. There were also others, inex- 
perienced and over-optimistic, who saw the advantage 
of beginning new ventures while it was relatively easy 
to sell merchandise under sellers’ market conditions. 

Under these circumstances, it isn’t difficult for us to 
understand why these newcomers are the today’s 
“problem children” of the credit executive. They, there- 
fore, should get our special attention, as well as our 
guidance and assistance, and if necessary a visit 
should be made with these customers. Much can 
be gained by talking over their problems. The sales 
department creates sales, but it is the credit executive’s 
job to protect these sales. 


Hits Government Policies 

Furthermore, the policies of the Federal Government 
aren’t helping business any. We must face the fact 
that the Government’s deficit for the fiscal year 1950 
is estimated at over three billion. That, together with 
threatening higher federal income taxes, in the face 
of lowered personal incomes caused by slumped busi- 
ness, is indeed a gloomy picture. There certainly will 
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Ideal for 
a hundred uses: 


VA For home “offices” 


VA For small business offices 


For semi-active files 
in larger companies 


Y For storage of 
valuable records 


VA For professional offices 





V For retail store-owners 


COLE'S Roller- 
STEEL FILING CABINETS 








Files equipped with 
lock and 2 keys 
at $2.00 additional 


Built for a lifetime! 





Made of heavy gauge furniture steel, electrically 
welded throughout. Smooth gliding ball-bearing 
rollers for easy action even when heavily loaded. 
Extra heavy formed reinforced channels run full 
length of case inside. Files can be interlocked into 
solid batteries. Olive green finish. 
Inside Dimensions 
Width Height Depth Price 


No. 1200 Letter Size 122" 102” 24” $8.75 
No. 1500 Legal Size 15%" 10%" 24" 9.50 
No. C109 Check Size 9” 4" 24” 5.75 


Spring Compressor Follow Block for above . . . $1.70 
Prices 20% higher in Denver and West of Rockies. 


REWUUE- 


ee) i STEEL EQUIPMENT COMPAN Y 
285 Madison Avenue, New York 17, New York 


Bearing 
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PRO NTO STEEL FRONT Storage Files 


STURDY CONSTRUCTION — Prontos are built of 275-lb. LOCATE YOUR RECORDS EASILY — No more need o 
test corrugated fibre board and reinforced with steel on the fussing and fuming. With Pronto files you can get at dl 
shell and the four corners of the drawers. records just as easily as in your regular active files. 


| 


SAVE FLOOR SPACE — Constructed so that they interlock BEAUTIFUL APPEARANCE — Pronto files are beautiful id 
into solid units and stack as high as the ceiling, saving appearance, finished in an attractive olive green, The steel 


valuable floor space. drawer front matches your regular active office files. 


SIZES AND PRICES 


oe ee FIBRE BOARD STEEL 
, DRAWER FRONT DRAWER FRONT 
Suggested Uses || : kan = 
ae PRICE File PRICE 
Width Height Length i Single Carton 
tletter Size | 
Letter Size | 
| 


+ 
7s 

% 

tlegal or Cap Mp 
Invoices 8 
*2 Rows 8x5 Forms 10% 
8 

4 

3 

8 


2 
5 
07 
*invoices or 2 Rows 8x&| 107 
Freight Bills 9 
Checks 10 
Drofts or Checks 9 
Drafts or Checks 9 
5x8 Forms | 8% 
*Deposit Slips (2 Rows} 835 
Deposit Slips | 8% 
Tabulating Cards i 7% 
*3x5 Cards (3 Rows) 16'/2 
*4x6 Cards (2 Rows)_|| 12% 
*3x5 Cards (2 Rows). || 10% 
Vouchers (Upright) 5\/s 
Ledger Sheets 9/2 
Ledger Sheets 12% 


Viana 
es SIS eS SI SS 


-~s 


VNOWMAWaA 


> 


*These numbers have removable divider partitic tPacked 6 to a carton—all others !2 to a carton. Prontos Installed at the Underwood-Elliott Fisher Co. 


Prices 20% higher in Denver and west of the Rockies 


PRONTO FILE CORPORATION & 


285 Madison Avenue New York 17, N. Y. 
















R.C.Allen 


BUSINESS MACHINES 











To the independent dealer who can recognize an 
exceptional opportunity, R. C. Allen 

Business Machines, Inc., offers a complete line of 
attractive, low-priced bookkeeping machines, 
adding machines, cash registers and calculators 
now available for immediate delivery. 
Opportunities are unlimited to help salesmen 
and office machine dealers develop profitable 


business in all parts of the country. 

















“ CASH 
REGISTERS 
| i 
WRITE FOR IN’ Clee TION 
R.C.Allen 
Business Machines, Inc. 
"0, 680 Front Ave., N.W., Grand Rapids, Michigan 
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SEMPLIFY 


your 
BOOKKEEPING 


and 
CASH CONTROL 


INDIANA 


CASH REGISTER 


Item and amount entered as sale is 
made, Lever opens cash drawer. 
Paper roll turns automatically for 
next entry. Sales classified at time 
of entry. Complete record at end- 
of-day for cash balance and posting. 


Does the work of systems costing 
2 to 3 times as much. Paper rulings 
for every type of business. Write 
for details. 





CASH DRAWER CO. 


SHELBYVILLE, INDIANA 
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be little or no incentive for business to risk capital 
under such conditions. 

It should be clear to us that it is of utmost impor- 
tance that the Government should first try to elimi- 
nate this big deficit now staring us in the face by 
carrying out the Hoover reorganization proposals and, 
in addition, cut out unnecessary spending. There is an 
urgent need for rigorous economy in government. 
However, economy is not very popular with Congress 
because there are too many members who want money 
for their pet projects and who are playing politics 
in order to gain patronage. 

A recent report by the Committee for Economic 
Development, a group of independent and progressive 
businessmen appointed by the President, says, “A tax 
increase at the present time is not desirable, but if 
Government spending cannot be reduced enough to 
keep the budget balanced, a rise in taxes is preferable 
to deficit. spending.” On the other hand, there are 
those in the Government who believe that spending is 
better at this point than higher taxes. 

From these conflicting viewpoints, it is apparent 
that the Government must first put its own house in 
order before it can expect to revive the confidence of 
business. Balancing the budget and sound long-range 
planning should be its firm policy, the same as you 
would expect of any efficient business organization. 
Only by this method will all of us be free from the 
fear of additional burdensome taxes 


Has Other Repercussions 


The current slow-down in business also has its reper- 
cussions on production, marketing, finance, and ac- 
counting, consequently bringing about a changed set 
of conditions, which concerns the credit executive 
because it effects profits. He, therefore, should take 
cognizance of the situation by realistically making 
an up-to-date appraisal of these changes as to how 
they affect business in general and his company and 
its customers in particular. 

As a consequence of this over-all survey, he will 
find that he must change his thinking to conform with 
our changing times, because he can not make any 
intelligent decisions unless he knows the up-to-date 
facts. 

The old standards and methods must be revised in 
order for him to properly evaluate today’s credit risks. 

The credit executive must also know how these 
changes affect the efficiency of a company’s operations 
and how far their inflated dollar sales can shrink 
before profits disappear. In other words, he must know 
their “break-even point.” This requires a comprehen- 
sive study of comparative costs and sales by a compe- 
tent accountant. 

Since most of us do business with the commercial 
stationer and office equipment dealer, we naturally 
are interested in his operating costs. I have, therefore, 
made an analysis of the figures in “The National Sta- 
tioners Association Survey of 1948 Operating Costs of 
Dealer Members,” and compiled the following com- 
parative key percentage operating cost figures of the 
four normal business years of 1936-1939 inclusive, and 
four post-war years of 1945-1948 inclusive. I am sure 
that you will find these statistics of great interest, not 
only as they affect the stationery industry but business 
in general, because they also reflect the general 
economic trend 


COMPARATIVE KEY PERCENTAGE OPERATING COST FIGURES 


used figures from all mer reporting 
Post-War 
4 Yr 
Post-War Period 1948 1947 1946 1945 > Av 
Total Net Sales 100% 100 ) 10 100% 
Less: 
Cost of Goods & 63.34 ( . 65 ( 2 62.07 
Squais: 
Gi *rofit on 3S 56. 66 r s ) ‘ 37.93 
‘Less: 
otal Operating | 4 50.53 2s ). 44 0.37 
Equals 
t (perating 6.1 ‘ 7.56 


Before Taxe 
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Kitchen Cabinets 


Shop Equipment 
Chairs, Stools and Cabinets 
Lockers 
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METAL PRODUCTS, INCORPORATED 


General Offices: 828 Monroe Avenue, Aurora, Illinois + Branches and Dealers in All Principal Cities 
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ANS 
POSTAL SCALES 


line of office mailing 
a pag “morket today. 


scales on 3 
Four models — Capacities 2 Ibs. to 50 tbs. 


Model 1546—List..... $4.95 


A handy desk scale, case 
made of durable, heavy 
Lustron plastic. Capacity 
2 Ibs. by 1 ounce. Com- 
— postage for air and 
rst class mail, and for 


merchandise up to 2 Ibs. 
Large dial. Platform 2” x 3’. 
Dimensions overall 51/2" x 
2%" x 62". Packed one 

to a carton. Shipping 

weight, 1% Ibs. 


Model 1509 
List ........$8,50 


The postal scale for 
average office use. Ca- 
pacity 5 Ibs. by 4 
ounce. Computes 
tage for airmail, 
rst class and mer- 
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HHL 
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chandise up to 4 Ibs. tH 
Dial 62", glass covered. Hy 
Platform 51/2" square. fe 
Dimensions overall! 61/2" x 4 





6" x 912". Packed one 
to a carton. Shipping 
weight, 5 Ibs. 


Model 1530 
List ......$8.50 “Se 
Parcel Post Scale. Capac- 

ity 25 lbs. by 1 ounce. 
Computes postage for 
merchandise up to 25 Ibs. 
for all postal zones. 
Dial 62", glass covered. 
Platform 51/2" square. 
Dimensions overall 61/2’ 
x 62" x 9V2". Packed 
one to a carton. Shipping 
weight, 5 Ibs. 


Model 1515 
List .......$10,50 


Parcel Post Scale. 
Capacity 50 Ibs. by 
2 ounces. Computes 
postage for merchan- 
dise up to 50 Ibs. 
for all postal zones. 
Dial 8’, glass covered. 
Platform 7” square. 
Dimensions overall 

8" x 72" x 10”. 
Packed one to a carton. 
Shipping weight, 81/2 Ibs. 


Model 
1515 


Dealer advertising electros, mots or display cards available on 
request. One and two column plates 75 lines high. 

Consumer stuffer available for dealer use. Contains illustrations 
and descriptions of four scales, also revised domestic postal rates 
effective January 1, 1949. 


Order from your supply house 


HANSON SCALE COMPANY 


525 North Ada Street, Chicago 22, Illinois 
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Normal 
4 Yr. 
1936 “) Avy. 


100% 


Normal Period 1939 1938 1937 

otal Net Sales 100°; 100 100 100 
Less: 

Cost of Goods Sold 60.96 * 61.95 63.23 62.43 
Equals: 

Gross Profit on Sales 39.04 38. O5 6.77 t7 . 57 17 . 86 
Less: 

Total Operating Expenses 36.37 34.96 {3.25 $4.27 34.71 
Equals: 

Net Operating Profit 2.67 $09 3. 52 
Before ‘Taxes 


SUMMARY OF COMPARATIVE AVERAGE COST 
PERCENTAGE FIGURES 


62.14 


Post-War Normal 
Period Period 
1945-1948(Incl.) 1936-1939(Incl.) Difference 
Total Net Sales 100°; 10% 
Average Cost of Cioods 
Sold 62.07 62.14 07 Decrease 
Gross Profit 37.93 37 . 86 
Average TOTAL 
EXPENSES 30.37 44.71 1.34 Decrease 
Average NET PROFIT 
Before Taxes) 7. 56 $15 4.41 Increase 


These figures show that the commercial stationer’s 
cost of goods sold has decreased only .07 per cent dur- 
ing the 1945-1948 post-war period as compared with 
the 1936-1939 normal period. This would indicate that 
he operated on approximately 60 per cent average 
markup on his cost of merchandise for both periods. 

In addition, there is also a decrease of 4.34 per cent 
in the average total expenses for the current post-war 
period. This decrease is due to the inflated sales of 
the post-war period because the greater the sales, the 
lower the percentage cost of total operating expenses, 
consequently reflecting an abnormally high average 
net profit (before taxes) of 7.56 per cent for 1945-1948 
as compared to average net profits of 3.15 per cent for 
the normal period 1936-1939. 


Conditions Have Changed 


However, economic conditions have changed consid- 
erably since last year. We find that due to current 
declining sales and profit margins, the stationer, in 
order to survive, must make proportionately more sales 
to cover his overhead plus a profit, or else cut expenses, 
sufficiently in line with his reduced sales, so that there 
will be left a reasonable margin of profit. 

New capital is much more difficult and expensive to 
get today. It is also difficult to get a loan from a bank. 
Now that business is in need of additional capital, it 
is unable to get it. 

The credit executive is confronted with the problem 
of granting credit to new businesses, while collections 
from his old and established accounts are getting more 
difficult day by day. You will agree that under these 
conditions any new ventures seeking credit should be 
closely scrutinized. 

I am of the opinion that there is a real need right 
now for a new “preventive medicine” type of service 
by some established credit agency, which will not only 
assist thec redit man in solving his problems by pre- 
venting or minimizing credit losses, but moreover 
create a higher standard of ethics by putting a new 
business to a test to find out if they have the three 
C’s, namely Character, Capacity, and Sufficient Capital. 

While economic conditions may change, these three 
essentials of a good credit risk will always be neces- 
sary because they are the backbone of our country’s 
economic progress. It is, therefore, up to the credit 
executive to be vigilant now more than ever before in 
helping maintain a sound economy, not only to protect 
our own interests, but also becausé the democracies of 
the world are looking to us for our assistance towards 
their recovery and salvation, to strengthen them 
against communism. If we fail them now, we will not 
only lose their friendship and future business, but we 
will also risk our heritage, “Freedom.” 

Communism is anxiously waiting for a depression in 
this country, because it can do its most effective work 
by breeding discontent amongst us during bad times. 
So let us all unite our efforts and co-operate in doing a 
good credit job and thus help preserve our “American 
Way of Life.” 
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THE SATURDAY EVENING 





The business these salesmen send your way will cost 
























you nothing! The Invisible Office Boy is a busy little 
fellow—4,000,000 of him, in copies of the Saturday Eve- 
ning Post, will soon be sending the Sure-Rite Green Film 
Stencil story all over the country to buyers of office sup- 
plies! National advertising brings customer confidence, 
customer sales—send for the free Saturday Evening Post 
display aids to boost your Sure-Rite business and profits! 


New, Improved Sure-Rite Green Film Stencils Increase 
Office Efficiency . . . Save Time, Money and Effort. 


A new nationally advertised stencil that T Produces sharp, legible copies thot 
look like offset printing—vup to 
15,000 runs! 


meons more profit for your store! Office man- 
ogers and purchasing agents everywhere 
‘ ‘ New formulation mokes it omaz 
want the new Sure-Rite Green Stencil with 2 : 

ingly fine for stylus work — just 
the sight-saving green color, dull-finish film. like writing on paper! 


Produces finer copy with longer runs (up to 
4 “6 9 P 3 Sight-saving GREEN color. Pro 
15,000 copies per stencil). No chopouts, no duces three impressions — light me 


type cleaning, no swollen platens! dium and dark copy 








AMERICAN STENCIL MFG. CO 
2714 Walnut Street—Denver, Colorado 


Please tell us about Sure-Rite Deoler plan and Saturday Evening Post 


merchandising aids 
Dealer's Name ae 
Business Address - ——E 
City State ne Oe 
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Dealers Being Signed Coast to Coast 
for World-Famous Hermes Portable! 


Fair Traded to Retail for ws 


ait a 
a oe 


$6850 2 “A 


FEDERAL TAX INCLUDED 














Prominent Americans lend 





m 
their Names to Hermes 
National Advertising! 
& Now that all America can of all portables (8 Ibs., 11 ozs. 
JOHN B. KENNEDY, noted 
own the portable known and including its all metal case). Mere: pi ppm 


preferred by over half a million tator: “My Hermes is so smooth 
and fast it almost gives wings 


to words. Yes, I'll broadcast its 


. - . . Backed by consistent, sales- 
people in 25 countries, inquiries ‘igi 
compelling, national magazine 


merits any day!” 


about dealerships are pouring 
in. And Paillard Products, Inc 
—U. S. branch of the parent 


Swiss firm producing this re 


adve rtising in Time and lead- 





Ing new spapers, by a coopera- 


tive local advertising plan, and MAGGI MeNELLIS, star of radio 


. : ' by nation-wide service, the and television: “Its slim lines 
markable typewriter—is sign- air poencges Mpeg Oy. 

, } and easy-on- -eVe CO ase 
~ Hermes is a brand new, proft- e-eye « e 
ing dealers coast to coast so appealing, I use it for all my 


able item for you. personal correspondence.” 


dealers who see the huge mat 





ket for this trim, slim, lightest Standard guarantee. 


GRANTLAND RICE, dean of 


Write or wire now for full details on available dealerships. “] , 
sports writers: use the 


7p PAILLARD PRODUCTS, INC. 


e 265 MADISON AVE., NEW YORK 16, N. Y. 


Hermes in traveling because 
of its lightness. With long 
trips to take, covering sport 
issignments, I find the 
Hermes easier to handle.’ 


CeCeCHCSSSSeCSSCSSCHCeSOHSOHSECSR OSES ELEOOSESEOSSEEEOEESESSE 
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GLOBE-WERNICKE APPOINTS REPRESENTATIVES 


Elmer G. Rahe, director of sales for The Globe- 
Wernicke C Cincinnati, Ohio, recently announced 
appointment of C. H. (Jack) Berry and William 
Bill) G. Armstrong as representatives. Mr. Armstrong 
will cover New York State and western Pennsylvania, 


will return to the north central ter- 
Wisconsin, Minnesota, North Dakota, 

Michigan peninsula. 

War II, during which he did war 

was for 13 years associated with a 


while Mr. Berry 
ritory, comprisil 
and the Uppé 
Prior to Wo! 
work, Jack Berm 


























W. G. ARMSTRONG 


G-W dealer in the Twin Cities, and for five years was 
the G-W representative in the north central territory. 
A native a1 ife-long resident of St. Paul, he will 
continue t ce this city his headquarters. 

Prior to appointment as G-W representative, 
Bill Armstro1 represented an office systems’ manu- 
facturer for three and one-half years. A native of Los 


Angeles, Calif 


tn] ™ 
Valifornia 


attended the University of Southern 
o —f © 


HOTCHKISS LAUNCHES NEW CAMPAIGN 
The E. H. Hotchkiss Company, Norwalk, Con., manu- 
facturers of home and industrial stapling ma- 
chines, is inching an extensive advertising cam- 
paign for the “Director,” its newest office stapler. The 
Feather-Touch” theme will be used in one- and two- 
color advertising in consumer and trade publications, 
to be releas« William von Zehle & Company, Inc., 
New York vertising agency. Van Lear Woodward, 

Jr., agency president, is account executive. 


eee === 


ATLANTA FIRM TAKES NEW QUARTERS 
Durrett Ty ter Exchange moved on June 23 from 


533 Peachtree St., Atlanta, Ga., to new quarters at 565 
Peachtree St., N.E., that city. 
E. H. Durret owner of the firm, which has the 


exclusive franchise for Victor adding machines, 
handles all makes of portable typewriters, and has a 








shop for ser typewriters and adding machines. 
BJ 
WEDDING BELLS 
The marriage of Miss Josephine Terry White and 
William Carney Clegg, Jr., son of Mr. and Mrs. Wil- 
liam C. Cl San Antonio, Tex., was solemnized June 


29 in St. M 


bridegroom fathne 


Episcopal Church, San Antonio. The 
r is known to the industry through 


his connecti with The Clegg Company at San An- 
tonio. Afte ‘eremony, one of the highlights of 
the social s« n at the Texas city, the newlyweds 
left on a shi iding trip before making their home 


at San Anto! 
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LES MQW and FA 


With the NEW 4900 Series 





FINEST CUSTOM QUALITY 





The 4900 Series—2-Tube Model 


NEVER BEFORE... SO FINE A LAMP 
AT A PRICE SO LOW 


A beautiful lamp of finest quality, priced to sell in 
quantity—that tells the story in very few words. 


If the fine reception extended to the announcement 
of this newest addition to the MIDCO line is any 
indication, the new low priced 4900 Series is bound 
to be a sales leader in the desk lamp field. 


This means many additional sales for dealers han- 
dling the MIDCO line. If by chance YOU haven't 
placed your order for samples for display and in- 
spection by your organization, we hope and urge 
you to do so TODAY. 

The following list will assist you in your selection of 
samples: 


1-Tube Models 2-Tube Models 





Number List Finish Number List 
49ii $14.75 Corduroy Brown—Gold Columns 4911-2 $18.50 
4912-A 16.75 Metallescent Gray—Silver Trim 4912-A2 20.50 
4913-A 16.75 English Antique—Gold Trim 4913-A2 20.50 


List Prices Subject to Regular Dealer Discount 


New catalog and prices on request 


MIDWEST NATURLITE COMPANY 


228 West Kinzie Street Chicago 10, Illinois 




















Wife. CVF) Sibu 
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by GUNLOCKE 


This Gunlocke chair is smartly styled in 
the modern manner. It will lend an air 
of distinction to any office. It's designed 
to give support in a natural sitting posi- 
tion for efficient working comfort. 

It has sound, sturdy construction, as- 
suring long service life. There are com- 
panion chairs for office uses. Write us 


for further details today! 


Chairs for your GD working Comfort 


GPW. H.GUNLOCKE CHAIR COMPANY 


WAYLAWN 





112 


DIEBOLD NAMES SALES PROMOTION MANAGER 

Ralph B. Strawn has been appointed sales promo- 
tion manager of Diebold, Inc., Canton 2, Ohio, accord- 
ing to a recent announcement of A. W. Jackson, vice- 
president in charge of sales. Mr. Strawn will direct 
the firm’s advertising and sales promotion efforts 

For the past year he has acted as assistant to Stan- 
ley L. Berkebill, who resigned to join a Canton adver- 
tising agency 

Mr. Strawn first became connected with Diebold in 
1937 as a member of the advertising department. In 

















RALPH B. STRAWN 


1940 he was called to the service and served 542 years 
before being transferred to inactive status in the rank 
of Captain. 

His first appointment in the service was based on 
his previous experience with Diebold. Because of his 
knowledge of record systems he was selected to set up 
a stock control system for the Adjutant General’s 
department of the 37th Division. Later assignments 
included those of instructor in the Signal Corps and 
editor of several Signal Corps publications 

Returning to Diebold’s advertising department in 
January, 1946, Mr. Strawn sought actual sales experi- 
ence. At his request he was transferred to the Canton 
sales branch for service as a salesman. An outstand- 
ing sales record in 1947 earned him a membership in 
the Diebold 100 Per Cent Club 


*—-> 


TELL COPPER ROLE IN PENS AND PENCILS 

The May issue of the Copper & Brass Bulletin tells 
the story of pens and pencils and the important role 
of copper-base alloys in their manufacture. Particular 
reference is made to the new Neetline mechanical pen- 
cils and pens being made by George C. Holt, Inc., of 
Providence, R. I 

Says the article in part: 

“During the past ten years it has been estimated 
that there were manufactured in this country enough 
mechanical pencils to supply every man, woman and 
child in the world with one each. In fact, one manu- 
facturer alone prior to World War II produced in one 
year between 150,000,000 and 200,000,000 automatic 
pencils—or more than one for each person in the 
United States. Production of this stupendous number 
of pencils required some 52,000,000 feet of tube, an 
integral part of all types of mechanical pencils 

“Both the automatic pencil and the ball-point pen 
contain working mechanisms that are essentially made 
of copper-base alloys. ... 

“The fine quality mechanical pencils made by George 
C. Holt, Inc., of Providence, R. I., employ brass when- 
ever possible. Cartridge brass, low brass and leaded 
brass are used for various parts. Clips are of nickel 
silver on Holt pencils. The Holt ball-point pens like- 
wise contain various brass parts for dependability. 
The ball-point unit is leaded brass. When tested on 
a writing machine these pens wrote for 14 days, 10 
hours a day, or a total of 58 miles. That’s a lot of 
writing.” 
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Manufactured by 


COLUMBIA STEEL EQUIPMENT COMPANY 


LINCOLN-LIBERTY BUILDING PHILADELPHIA 7, PA 
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ell the DESK 









that sets the TEMPO 
In Modern EXECUTIVE DESKS 


‘The ‘‘SENIOR SIX’’ 6F66-66X36-IIlustrated Above 


SENIOR SIX 6F66 x 36—solid genuine walnut. %” built up panel, inset back, ball bearing 











suspension deep drawer, adjustable height 29” to 31%”. A new chemical wood stabilizer, 
is used on all drawers to prevent sticking and shrinking due to changing weather condi- 
tions . . . also acts as a lubricant making the drawers run more smoothly. Brushed brass 
inset flush pulls, 4 drawers in left pedestal. Deep drawer between regular drawers in 


right pedestal. Center drawer locks all drawers. 


The JASPER DESK Company 


SPER, INDIANA 
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UTILITY STATIONERS USE SUPERMART IDEA 

A new merchandising program patterned after the 
supermart operation is now being used in conjunction 
with the sale of stationery and office supplies by the 
Utility Stationers in Chicago. Company president, 
Morris Wolf, who has 43 years of experience in the 
business, was the originator of the program. The 
supermart idea was not developed until very recently, 
after Mr. Wolf carefully surveyed the market and mar- 
keting programs of other businesses as well as his own 

and the idea was born. He reasoned that extensive 
display of merchandise was all-important for the sale 
of that merchandise, hence the supermart style. 

The idea was tested with a small store, which proved 
successful. Two months ago Utility opened its first 
mammoth supermart on Washington St. in Chicago. 
The cost was upwards of $250,000, with special lighting 
and fixtures all designed by executives of Utility. 
Show cases are at a minimum, while display tables, 


where customers may see and pick out their needs, 
are emphasized 
Another innovation was the “Utility stage.” This 


is laid out similar to that of a theatrical stage, light- 


ing and all, and is used as a permanent display for | 


the model executive’s office. It has already proven to 
be a stimulant for the sale of the more expensive 
office equipment 
The program calls for more loop stores, as well as 
outlying district stores of the supermart variety in the 
near future 
To support 


six other stores now in the loop, 


Utility has planned an extensive advertising program. 
James Picardi, an experienced advertising executive, 
was put in charge and is planning full-page adver- 


tisements in metropolitan newspapers. Television is 
also being and will continue to be used. Mr. Picardi 
advises that television is a wonderful medium because 
of its ability to show the merchandise in actual use. 
—_-) 

UNDERWOOD APPOINTS PORTLAND MANAGER 

T. H. Kitchen was recently appointed branch man- 
ager at the Portland, Me., branch office of Underwood 
Corporation, according to an announcement by W. F. 











T. H. KITCHEN 


Arnold, vice-} lent and general sales manager. 
Mr. Kitchen, who first joined Underwood in 1937, 
was a typewriter and adding machine salesman prior 
to his present assignment. His headquarters are at 
197 Federal St. in Portland. | 


—_ <9 
WASHINGTON FIRM INAUGURATES CONTEST 
The Leon Typewriter Company, 6th and D Sts, 


N.W., Washington, D. C., has started a contest in which 
Washington public and private school students are 
Offered the chance to win gold-plated portable type- 
writers 

Three of the typewriters will be awarded for the 
best letters o1 Why a portable typewriter makes an 
excellent graduation gift.” 

Under rule f the contest, a student should address 
the letter to a parent or relative and forward it to 
the Leon Typewriter Company.—_WRK 


OFFICE APPLIANCES, August, 1949 





his executive posture chair 
practically sells itself / 


@ Here is a real executive pos- 
ture chair that encourages an upright, healthful 
sitting position, yet is superlatively comfortable! 
The adjustable, tilting back provides a custom 
fit, and gives maximum support in any working 
position. 

Thick, soft “cushions” of mold- 
ed foam rubber in seat and back invite restful 
relaxation that minimizes fatigue and encourages 
mental alertness. Arms are also upholstered with 
foam rubber. Covered in Top Grain leather with 
the exception of the top of the seat which is 
covered in Bedford Cord fabric to preserve the soft- 
ness and flexibility of the foam rubber. 


Dealers who display this chair, 
or place it on trial, find that it practically sells 
itself! Write for details. 


(44 1414444 


4444 


THE B. L. MARBLE CHAIR COMPANY 


Sedjo (764 Ohéio 
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FIBEROK 


Fibre Cans and Receptacles 


Ready 
For Immediate Delivery 


New Better Grade Fiberok 
Fibre 


New Improved Construction 





New 
Lower 
Prices 





No. 2-42 For Office— 
School—Home 





No. 10-300 All Purpose 
Receptacles 





Fiberok Receptacles 





Are Light 
Saving Transporta- 
tion. 
No. 150 Line—Utility Cons Sturdy 
With Rubber Casters 
For Heavy 
No. 110 Line—Same Style Usage 


Without Casters 





Where Waste Accumulates 
The Need Is Met by FIBEROK 


BAINBRIDGE, KIMPTON & HAUPT, INC. 


Office Equipment Distributors 


WHOLESALE STATIONERS 
218 Greenwich St. New York 8, N. Y. 
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ART STEEL EMPLOYEES PRESENT PLAQUE 

Presentation of a plaque by the employees to prin- 
cipals of the company highlighted a program at Art 
Steel Company, Inc., 170 W. 233d St., New York, N. Y., 
on Thursday, June 30, at 5 p.m., just preceding a two- 
weeks’ shutdown for the summer vacation period 

This program was the occasion for the presentation 
of the following history of the company: 

The Art Steel Company, Inc., first saw the light of 
day in a small loft on E. 22d St., New York, N. Y., in 
May, 1920. 

Alexander Burger, founder of the company, set his 
main course for expansion within the shortest possible 
time. His goal—to take the cash box and develop it 
into an important industry, enlarge the line by the 
constant addition of practical office necessities in steel 
and provide the commercial stationer and office fur- 
niture dealer with a solid source of supply. 

Shortly afterward, in 1922, a move was made to 








PLAQUE PRESENTED TO PRINCIPALS OF ART 
STEEL CO., INC., BY LOYAL EMPLOYEES 


larger ouarters at 401 E. 23d St. Slowly and steadily 
the line of ASCO merchandise increased in items and 
importance. In 1929, despite the obvious peril created 
by the stock market crash in that year, Mr. Burger 
bought land and commenced the building of a four- 
story plant at 300 145th St. 

With availability of greater facilities, a complete 
series of steel filing uprights was introduced. Then 
followed storage cabinets and other items, too numer- 
ous to list—all contributing toward the firm establish- 
ment of a most comprehensive source devoted entirely 
to the service of the trade. 

Alexander Burger had two great loves in his life- 
time—his family and the company. While he nurtured 
the growth of the Art Steel Company, he carefully and 
thoroughly groomed his three sons and son-in-law to 
help perpetuate the firm he labored so arduously to 
create and develop. 

In May, 1932, upon Mr. Burger’s death, he was suc- 
ceeded as President of the company by his eldest son, 
David. The principles already laid down, David Dewey 
Burger followed capably in the footsteps of his illus- 
trious father until his untimely passing in March, 1939 

Since then, Joseph Burger, Arthur Burger and Irving 
M. Levy, with Joseph assuming the presidency, have 
been and still are conducting the Art Steel Company, 
the main purpose still maintained—wholly devoted in 
the interest and service of the commercial stationer 
and office furniture dealer 

Since 1920 the growth has been steady and unbroken. 
Forced to vacate the premises at East 145th St. in 1948 
because the City of New York condemned the site to 
build a housing project, Art Steel Company now main- 
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VOLUME PRODUCTION ENABLES US TO OFFER 


15 1° 30% PRICE REDUCTION 
News ott thiulbaiiie 


CLARK LINE SHELVING } 


e /mmediate Delivery 





e Complete Size Range 
e Superior Quality 








e Stronger 

@ More Attractive 

e Heavy Gauge Steel 
@ Colors: Olive Green 


Harbour Grey . ; 














Was $24.50 
Now $19.76 


LIST PRICE 


New STORAGE BINS ) oct 


e Modern Appearance Sald only to Dealers 
+ Completely Adjustable WRITE FOR NEW PRICE LISTS 


Conserves Space « Controls Stock 


PRICES $32°° & UP 


Shipped either knocked down 
or assembled. 








“You Furnish the Orders 
We will fill them.” 








She Clark Lire 


All Shipments— 
F.O.B. Minneapolis 

















R. K. CLARK CO., INC., 108 1st Ave. No., Minneapolis 1, Minn. 
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You don’t have to send your Salesmen 


eat 
qaformalie? ea 


he warth 
g bat oh eres 


If you are like most Dealers, you are only getting 
5% of the carbon orders from your regular trade. 

Somebody else is getting the 95%. 

The reason? It’s a sad fact that your Salesmen 
know little about carbon, are not equipped to answer 
questions about carbon paper. 

. Since there are no colleges where an education in 
carbon can be obtained, PEERLESS-IMPERIAL 
solves the problem with the most remarkable short- 
cut ever published in this industry. The PEERLESS 
CARBON SELECTOR is an amazingly simple, 


*‘A GREAT NAME 
IN CARBONS” 


















The 


PEERLESS 


easy-to-understand guidebook that contains every 
answer a customer is likely to ask. 


Your salesman matches the customer’s copy paper 
with the samples in the Selector—and presto! there’s 
a solution for every need, every problem. It’s as 
easy as looking up a telephone number. And it's 
FREE—a copy for every man in your firm. 

You could use that 95% increase in carbon busi- 
ness, couldn’t you? Why not send for FREE 
Selectors today! 





executive-calibre correspondence. 


PEERLESS IMPERIAL CO., INC. 


General Office and Factory: 28 Peerless Place, Newark 5, New Jersey 


WRITEMASTER TYPEWRITER RIBBONS— 


14 yards (2 more than average) to produce 
Also inked 
ribbons and carbon for every business machine. 


New York Office: 7,321 Broadway « Chicago 2, 179 W. Washington Street 
Detroit 18, 37 Linden Street, River Rouge, Michigan 
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tains two fully integrated manufacturing plants—one 
at 535 East 170th St., the other at 170 West 233d St.— 
with double the capacity of its earlier home in 145th 
St 

A large warehouse at 899 E. 149th St. completes the 
present picture. Plans for additional facilities are in 
the making. New lines in steel and plastic have been 
introduced. The growth of Art Steel Company con- 
tinues 


—- 





SEVEN-IN-ONE MOTIF.—Effective dramatization of Eaton's 


special “Get-Acquainted” assortment was accomplished re- 

cently by Schwabacher-Frey, Los Angeles, in this window. 

The seven different papers enclosed in one charming rose- 

covered box were displayed individually by title. Display 

card cleverly repeats rosebud theme of “Get-Acquainted” 

box. Mrs. A. Rogers is stationery buyer, T. F. Burke display 
director at the big Los Angeles store. 


oe 


AS ACTING BRANCH MANAGER 
, Machine Company recently appointed 
Kenneth Frys acting branch manager of the firm’s 
Washington operations. 

In announcing the promotion, A. F. Bakewell, Vic- 
stated that Mr. Frye will have full 
ompany’s sales activities in the Capital 


FRYE TO SERVE 
Victor Addi 


tor’s sales manager, 


charge of the 


City 

During the r Mr. Frye worked for the firm’s de- 
fense program which involved the exclusive produc- 
tion of the Norden bombsight for the Army. He also 


served in the Army for two and one-half years. 


—<—-- 


IBM OPENS GALVESTON BRANCH 
The International Business Machines Corporation 
has opened Galveston, Tex., branch office at 314 
Merrimax Building, under the management of L. W. 
Lovinggood. Al nine persons will be employed in 
the sales and service departments of the branch, which 
will serve a area around Galveston as well as 


JHR 
i i 


DIXON CRUCIBLE ELECTS PRESIDENT 


the city propel! 


E. M. Cabaniss, newly elected president of the Joseph 
Dixon Crucible Company, Jersey City, N. J., has suc- 
ceeded J. H. Schermerhorn who has been named chair- 
man. Before promotion Mr. Cabaniss was execu- 
tive vice-pre of the firm. 
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This dealer has 16 ‘'Doctors”’ 
out SELLING FOR HIM! 





They're not really doctors. Actually, they are Salesmen who 
feel like doctors because they sell something to relieve T. F. 
(Typewriter Fatigue). 

A physician doesn’t sell pills. He sells a cure for illness. In 
the same way, these Salesmen do not merely sell rubber 
typewriter keys. They sell blessed relief for tired fingers. 
They sell respite from harsh typewriter glare. They sell 
greater typewriting efficiency, with fewer mistakes—hence 
fewer letters to be done over. 

Also, they give protection to a girl's. vanity—by preventing 
broken fingernails! 

PEERLESS KEY Dealers are immune to this talk about 
slack business. To them it’s just an idle rumor. Because 
business is always good for Dealers who sell something which 
is a practical necessity for every office in town. 


PEERLESS 
TUCHTYPE 
RUBBER TYPEWRITER KEYS 





Are you overlooking a good bet? Write today and 
we shall show you how to open new profit channels. 


PEERLESS IMPERIAL CO. inc. 


General Office and Factory: 

28 Peerless Place, Newark 5, New Jersey 
New York Office: 7,321 Broadway 

Chicago 2, 179 W. Washington Street 

Detroit 18, 37 Linden Street, River Rouge, Michigan 
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NEWS NOTES FROM NSA DISTRICT NO. 5 


H. M. Donisthorpe, correspondent 


A new office supply store has opened up in Cincin- 
nati, Ohio, the Office Supply Company, 3 E. Pearl! St. 
The owner, John T. Lee, will be happy to have any of 
the salesmen call on him. 


- a 


Mr. and Mrs. Ray Paulin and family, of Paulin’s, 
Inc., Lancaster, Ohio, have just returned from a two- 
weeks trip through the New England states and Cana- 
da. They first attended the Rotary International con- 
vention in New York city and then went on from there 
to tour the East and Canada. Ray said they really had 
a very nice trip. 

a * * 

The Stationers Club of Indianapolis elected the fol- 
lowing officers at a recent meeting: Frank Burst, 
Sentinel Printing Company, president; Harold Hamp- 
ton, Indianapolis Office Supply Company, vice-presi- 
dent; Merritt Ober, Stationers, Inc., treasurer, and 
Harry Shockley, Bramwood Press, secretary 

- © oS 

The Detroit chapter of the Fifth District Travelers 
Club held a regular monthly meeting on Monday, June 
6, at the Olde Wayne Club. Tom Low, Minnesota Min- 
ing & Manufacturing Company, presided. 

Dealer guests attending were the following: Jack 
Harris, Yates, Burns & Harris, Inc.; Harold Fahrnar, 
Miles Fox Company, and H. L. Davis, secretary of the 
Cleveland chapter, Central Ohio Paper Company. Bill 
Lashbrook, Esterbrook Pen Company, chairman of the 
picnic committee, appointéd the following committees 
to assist him: Harry Kaercher, Parker Pen Company; 
Bill Reeves, W. A. Sheaffer Pen Company, and Scott 
Purvis, Joseph Dixon Crucible Company. The picnic 
is scheduled for July 19, at the Tam O’ Shanter Golf 
Club A good turnout is expected and a grand time is 
assured those attending. 

+ ca - 

The Queen City chapter of the Fifth District Travel- 
ers Club held their annual golf party June 28 at the 
Kenwood Country Club in Cincinnati, Ohio. Sixty at- 
tended this party and every one was well entertained. 
At the dinner Jack Schaefer, manufacturers’ repre- 
sentative, presided. Al Howard, president of the Globe- 
Wernicke Co., was called on to give a short talk. 
Gordon Kickels, C. L. Barkley Company, vice-president 
of the Field Division, NSA, was present and was called 
on to say a few words. Harry L. Nichols, The Weis 
Manufacturing Company, spoke briefly. Favors were 
given by the Minnesota Mining and Manufacturing 
Company. There were many prizes given. The Will 
Winnes Company presented a very attractive golf 
trophy which was won by Carl J. Avra of the Pouns- 
ford Stationery Company, Cincinnati, Ohio. 

+ ” x 

Miss Patricia Jean Thompson, daughter of E. E. 
(Tommie) Thompson, Eagle Pencil Company, was mar- 
ried July 1, to Dr. Joseph Edward Massaro. July 1 is 
also Tommie’s wedding anniversary. Mr. and Mrs. 
Massaro will make their home in San Francisco, Calif. 

eo 


SHELBY FIRM OF DALLAS TO NEW LOCATION 

The Roy L. Shelby Company, complete office out- 
fitters of 1723 Corsicana St., Dallas, Tex., has moved to 
a new and larger location in downtown Dallas at 2024 
Commerce St. This move followed expanding business 
of the firm, organized in January 1, 1946 

Since the beginning, the Shelby concern has handled 
a complete line of office supplies, furniture and print- 
ng. Typewriters, adding machines and check writers 
have now been added to round out a complete service 
for the modern office. 

With display facilities now available, Roy L. Shelby 
asks manufacturers to send window or inside display 
material. New franchises will be welcomed also to add 
to the several exclusive ones. now owned. 
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new Allen-Wales adding machines 
yine the beauty of smartly styled color 
the mechanism famed for SPEED, 
‘URACY and DEPENDABILITY. 
‘is the bright Veo) <a to) ae dat Wales atabateattc-1-7 


EALER FRANCHISE AVAILABLE IN CITIES 
HERE WE ARE NOT AT PRESENT REPRESENTED 


VALES ADDING MACHINE DIVISION 
TIONAL CASH REGISTER COMPANY 
444 MADISON AVENUE © 

> | Be @ek:) «sn Fae @ 














Comfort in Augusr 
TO INCREASE 
MIDSUMMER SALES 


Taylor’s 66212VR 

BANK of ENGLAND 
with 

Built-In Extra Soft 

Air Cooled Foam Rubber Seat 


over sagless springs. Combines the 





four features most desired in a chair. 


COMFORT 
QUALITY 
STYLE 
DURABILITY 


CHAIRS 


Qomonp. 27 


6621 VR 





THE TAYLOR CHAIR COMPANY, Bedford, Ohio 
Date 

Please send dealer proposition and open territory. 

Name.......... 

Address 

City..... 


State 


Position 


NEW ENGLAND TRAVELERS CLUB NOTES 

Thirty stationers and travelers teed off at the Colo- 
nial Golf Club, Lynnfield, Mass., for the first golf 
meeting of the year. Tony Nicotera won a beautiful 
No. 4 wood as the kickers’ handicap prize and Dick 
Downes annexed low gross honors with a 77. 

. > * 

Joseph Hamburg, owner of the Bromfield Pen Center, 
and Mrs. Hamburg recently celebrated their twenty- 
fifth anniversary as constant wedded companions. 

. * = 

Suburban stationers of Boston recently opened new 
stores in expansion move. Corley Brothers of Newton, 
Mass., located a new store in Godman Square, Dor- 
chester, Mass., and Murray Brothers on Elm St. in 
Somerville. 

* > + 

Walper Stationery Company, for 16 years a steadily 
growing business in Boston, has moved to a new street 
level store and warehouse directly across from the 
104 Chauncy St. location. The new store will double 
the floor space and add two large display windows. 
In charge are the brothers Nat, Mike and Hy. 

. 7” * 

Quality Stationers of 447 Massachusetts Ave., Cam- 

bridge, Mass., has moved to a larger and better-located 


| store at 715 Dudley St., Dorchester. 
* - * 


These items are taken from the latest NET Club bul- 
letin edited by John F. Nackley, 63 Franklin St., Boston 
10, Mass. Publication of a bulletin will be suspended 
for the vacation months of July and August, to be re- 
sumed in September. 

— 2 
BOWDOIN HEADS UNDERWOOD BRANCH 

T. A. Bowdoin was recently appointed branch man- 
ager at the Columbia, S. C., branch office of Underwood 
Corporation, according to an announcement made by 


] 











a te: 
T. A. BOWDOIN 





W. F. Arnold, vice-president and general sales man- 
ager. 

Mr. Bowdoin, who first joined Underwood in 1924, 
was a typewriter and adding machine salesman prior 
to his present assignment. His headquarters are at 
1220 Washington St. in Columbia. 

Se ee 
LOGAN ADDS TO LINES IN HIS TERRITORY 

G. Lyn Logan recently took on some new lines after 
representing Wilson Jones Company as manufacturers’ 
representative in Ohio and Michigan. In his expansion 
he may add some other products. 

Representation is now given by Mr. Logan to Court- 
craft Manufacturing Company, Cranford, N. J., smok- 
ing stands and lamps; Executive Furniture, Inc., Okla- 
home City, Okla., walnut desks, tables and bookcases; 
Pelouze Manufacturing Company, Evanston, IIl., postal 
and other scales; Pittsburgh Cut Wire Company, Pitts- 
burgh, Pa., clips, staples and tag wire; and Riteform 
Chair Company, St. Paul, Minn., posture chairs. 

He is working out of Hotel Westlake, Cleveland 16, 
Ohio 
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ye ueseuits Combined with the solid-STANDARD-construction famous in the € i 
Furniture field, the new Metal-Interior becomes an integral part of the 


THE NEW | 


/METAL- INTERIOR |“ 
‘DESK! 
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Together with features found only in Standard Desks, this New Unit 
makes available the most effective advancement in desk construction 
and brings to you a product unsurpassed in beauty, style and dura- 
bility ! We take just pride in making this contribution to the further- 
ance of Wood Office Desk utility. 














. 


or Fold ng complete details, write your nearest Standard dealer or the Stondard Furniture Company, Herkimer, N.Y. 


"MANUFACTURED BY THE STANDARD FURNITURE COMPANY, HERKIMER, N.Y. _ 
Fine Office Furniture ...... From Forest to Finished Product 





NEWS NOTES FROM THE MARITIME PROVINCES 


W. J. McNulty, Correspondent 
The Dominion Chair Company, Bass River, N. S., 
is now in its sixth plant since the business was estab- 
lished in 1860. The fifth plant was destroyed by fire 
in the summer of 1948. The new plant is of concrete 
blocks. Staple lines include office chairs, desks, tables 
and school desk chairs. The building is 225 by 75 feet. 
The factory is 14 miles from the nearest rail line and 
to overcome this defect, a warehouse is operated at 
Londonderry, N. S. All production operations are 
carried on at Bass River. James S. Creelman, who has 
been managing director the past 23 years, directed the 
MARKING DE VI ES reconstruction work. James A. Starratt has been 
named to the presidency, succeeding the late Cyrus 

F. Lewis. 

e os “ 


Both Frank J. Alexander, Sr., and his oldest child 
DATING STAMPS and namesake, Frank J. Alexander, Jr., St. John, N. B., | 

were active in the recent general dominion elections, 
MAKE FOR MORE EFFICIENT BUSI- = ang both in behalf of the winning Liberal side. Both 
NESS OPERATION father and son are on the executive board of J. & A. 
McMillan, Ltd., St. John, as is Robert Alexander, an- 
other son of F. J., Sr.,and with McMillan about 40 years 


SUPPLY THE DEMAND 8 8 


HAVE A GOOD ASSORTMENT ON Barnes-Hopkins, Ltd., St. John, has been featuring 
HAND FOR IMMEDIATE DELIVERY single and double typewriter desks, filing cabinets, arm 
and side chairs, secretarial desks and flat top desks. 







WHEN WANTED. The office furniture is in stock and is available for 
= prompt delivery anywhere in the Maritime Provinces. 

SALES PROFITS This firm has broadened its stock of office furniture 
ORDER YOUR SUPPLY TODAY! greatly the past two years, and increased attention to 


sales of this line. 
ss = 
BOSTITCH COMPANY HOLDS OPEN HOUSE 
Bostitch, a company known to the industry through 


<= its manufacture of stapling machines, staples and wire 

‘ sy stichers, held open house during the week of June 
20, affording its friends an excellent opportunity to 

—_ st see the entire plant and to gain the story of a business 
ee which had its real beginning back in 1896. It was then 
Se that an inventive genius, Thomas A. Briggs, designed 
and built a new kind of wire stitching machine in a 
little lean-to on the side of a barn in Arlington, Mass. 
Today a 15-building plant with continually-expand- 
ing space is operated. While the company’s address 
is Westerly, R. I., it actually is not in Rhode Island 
but in Stonington, Conn., on the west bank of the é 





Pawcatuck, River, which, at this point, is the state 
boundary. 

More than 2300 guests were conducted on a mile- 
and-a-quarter tour during open house. After viewing 
the various operations, they were ushered into a large 
display room where they saw a historical exhibit of 
the early machines, most of the line of small ma- 
chines, and a representative selection of larger ma- 
chines. In this room, they saw hundreds of samples 
of work done by customers with Bostitch equipment. 
The visitors were each presented with a Bostitch B8 
stapler. 

A special booklet telling the history of Bostitch was 
printed for the occasion. 

—— 


MONROE OCCUPIES NEW DALLAS OFFICE 
The Dallas, Tex., branch office of the Monroe Cal- 
culating Machine Company has moved into its new 
home at 2118 N. Akard St. Built at a cost of $25,000, 


S 
anil 
, the new building is of steel, brick and glass construc- 
tion, and is two stories in height. The first floor is 
6) devoted to offices and display and salesrooms. On 
! i the second floor are located the repair and main- 


tenance departments. A feature of the new home is 
& ( OMPDAN 5 INC, a large parking lot in the rear of the building for 
the convenience of customers. According to C. A. Ver- 


80 DUANE ST. NEW YORK 7,NLY noy, manager, the building has 2,800 square feet of 


floor space devoted to office equipment.—JHR 
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: FOR THE "STENOS”! 
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$ a gta 
LIGHTER WORK 


when it’s 


Queens Quality 


Prove it in your own office! Send today for free samples of Queen 5 
Non-Curl Carbon Paper and Queen Ribbons. Tell us the make 


of typewriter and the number of carbons you usually need, we'll | & 
\ 








rush your sample—then you decide. 






va 
UEEN RIBBON & CARBON CO., Int 


Executive Offices 











742-760 Wythe Avenue Brooklyn 11, New York 


Factories: Brooklyn, New York and Chicago, Illinois 
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Now is the time fo sell 


Quie.O, fader 


Pat. Pending 





THE HANGING FOLDER WITH ADJUSTABLE METAL TAB 


Right now is the time to demonstrate to your customers 
how easy and positive it is to file and find when using 
Guide-O-folders. Show them how Guide-O-folders in- 


crease the speed and accuracy of filing and finding— 





how easy-gliding Guide-O-folders eliminate the heaving 





-_ tugging required to push and pull ordinary folders AND A NEW 
— DEMONSTRATION KIT 
The adjustable metal tabs make it easy to use Guide-O- TO HELP YOU SELL 
folders in every filing system. Tabs are furnished in | /5 

cut and | /3 cut and can be moved about on the folder ° 0 folio. 


as required. They attach in a jiffy. DEMONSTRATION KIT 


Put your sales force to work on Guide-O-folders today. 


Gui. 0frt 








WITH SLID-O-MATIC 
DISAPPEARING TOP 


A personal file, desk high, where in- 
formation may be kept instantly avail- 
able. The Slid-O-Matic top completely 
disappears at a slight push of the 
finger. It slides back into place with 
equal ease. Gray or green finish, 
available with lock. Sturdy all steel 
construction. Mounted on rollers, the 
Guide-O-file can be moved about 
as required. 


The Guide-O-file is equipped with 
25 Guide-O-folders complete with 
adjustable metal tabs and an assort- 
ment of inserts for tab headings. 
Guide-O-file is also available without 
the stand. 





This new handy demonstration kit is 
made of heavy black fibre fully equipped 
with 81/7. x || Guide-O-folders and vari- 
ous sizes of adjustable metal tabs. You 
can make a complete demonstration of 
Guide-O-folders with this kit. Attractive 
and light weight, your salesman can use 
it also for his own catalogs, price lists, 
etc. Write today for complete informa- 
tion. 


* ALSO - 


Guide-O.tiay 


A steel desk drawer unit to fit the lower deep 
drawer of all standard desks. Using this unit, 
the desk worker always has important and 
vital data at the finger tips—always in an up- 
right position. Write for full information 


GUIDE SYSTEM & SUPPLY CO. 





335 CANAL STREET 


NEW YORK 13, N. Y. 





WEST COAST REPS. — GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CAL. 
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THE GUEST BOX 
Continued from page 58) 


supply department. Two years later he was employed 
by Andrew L. Weis, then president of the company, 
and has been general manager of the business many 
years. Mr. McPike has three hobbies—golfing, fishing, 
and business. In his younger days he excelled in sports 
and was one of the earliest professional football play- 
ers. To hear his record one would expect to see a man 
of the elderly group. His appearance is quite the op- 
posite. He is vigorous in business and recreation as 
always. His fertile mind adds much to the interest in 
NSA’s annual exhibit hall. The record of his accom- 
plishments is in the class of the unusual. 


Rex Dawson, Meilink Steel Safe Company, called at 
OFFICE APPLIANCES headquarters July 12 accompanied 
by Hal Johnson, Meilink representative in the Chicago 
area. In Chicago on a regular business trip, Mr. Daw- 
son visited the new Horder stationery store at Jackson 
and Jefferson Streets referred to elsewhere in this 
issue. He was optimistic about business prospects. He 


and Mr. Johnson have plans completed for participa- 
tion in the forthcoming NSA convention. 

Walter E. Kutch, proprietor of Walter E. Kutch Com- 
pany and Plastic & Wood Products Company, both of 
Detroit, was in Chicago on a sales mission July 13. He 
took time between calls upon dealers to visit briefly 
at the office of this journal. Both of the companies 
operated by Mr. Kutch manufacture desk name plates 
and related products, the one working in plastic, the 
other in bronze. He reports ready acceptance of his 
merchandise by dealers wherever it has been shown. 

> — 





DETROIT STATIONERS FEATURE ALUMINUM DESK ACCES- 
SORIES.—Gregory, Mayer & Thom Co., Detroit, Mich., re- 
cently devoted an entire window to aluminum desk acces- 
sories as shown above. The new aluminum line, now being 
manufactured by Aluminum Desk Accessories Co., Cleve- 
land, Ohio, features desk trays in single- and multiple-tier 
arrangements. National sales representative for the line is F. 
Raymond Hale Co., 2101 Front St., Cuyahoga Falls, Ohio. 


OEE 


THIS DELIVERY TRUCK WARMS TO TASK 
Fire in the delivery truck of the Monarch Stationery 
Company, Jamestown, N. Y., is becoming a habit. For 
the third time within the last year, fire broke out in 


the vehicle as Ray Sholin, a Monarch employee, was 
making deliveries. Sholin saved the stock by quickly 
pulling out a cable connection to the truck battery 

GET 

_—— «© 
JAMES A. SMITH JOINS ELMIRA FIRM 

James A. Smith, branch manager of the Underwood 
agency from 1928 to 1940, has become a partner of 
A. L. Schellhase in the Elmira Office Equipment Com- 


pany, 334 East Water St., Elmira, N. Y. The firm sells 
and services Underwood products.—RCS 
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rus DE LUXE 
TRANSFILE 


Trademark 





STEEL ROLLER BEARING 
DRAWER SUSPENSION 
This is the fibre board file that 


made such a hit with your cus- 
tomers before the war. It is avail- 
able once again. All the weight 
of the drawer and its contents is 
supported on steel rollers attached 
to the metal reinforced side frame. 
The heavier the load, the easier it 

* STEEL ROLLER 


rolls. BEARING DRAWER 
SUSPENSION — the 


The steel front gives the DE LUXE heavier at ae Se 
TRANSFILE a “front office” ap- 

pearance. Completely reinforced WRITE OR 
by steel—front and back—this file cana = ll 
is destined to resume its rightful 

place as the finest fibre drawer file 2 

on the market. 


Yew! ALL STEEL BASE 


This new sturdy all steel base keeps all 
your records free from dirt, damp, dust 
and grime of the floor. An excellent 
foundation for stacking. Interlocks with 


all TRANSFILE files. 


GUIDE SYSTEM & SUPPLY CO. 
335 Canal Street, New York 13, N. Y. 
Leader and Regular styles available as usual 
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A NEW Yielash SALES HELP 


wat eaceniyn 10? a 





WOULD YOU LIKE TO 


increase profits, increase the income of your 
salesmen, and give your customers the very 
finest service in record handling? Would you 
like to accompany your proposals for filing 
cabinets with a proposal for indexing them? 
Wabash Indexing Proposals help you make 
more and larger sales. They are competent, 
practical, tailored to each job, furnished at 
low cost. This new Indexing Proposal service 
goes with the Wabash Exclusive Dealer Fran- 
chise. If interested, check with Wabash now. 


Wevbaoh FING SUPPLIES, INC. 


148 SOUTH WABASH ST. * WABASH, INDIANA 
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Y and E DISTRIBUTES NEW SIGNS 
Travelers for Yawman and Erbe Manuiacturing 
Company of Rochester 3, N. Y., are currently dis- 

tributing an attractive new sign to its agents. 
This sign is made of fluorescent plastic with block 
letters and a “Y and E” trademark engraved on the 
back side. The front is covered with flox of a color 





NEW Y AND E FLUORESCENT PLASTIC SIGN 


that closely resembles the No. 640 Neutra-Tone gray 
finish as used on their steel desks, tables, files and 
other accessory items. 

Of particular interest is the brilliance of the en- 
graved lettering which shows through cut-out portions 
of the gray flox. Having fluorescent qualities, the Lu- 
cite material picks up both natural and artificial light 
through its edges and transmits the light to the en- 
graved letters, making them glow as if electrically 
lighted. 

Agents who have already received their sign have 
expressed considerable enthusiasm over the sign’s flex- 
ibility. As no electrical connection is needed, they say 
that it can be used any place within the store or 
window in connection with “Y and E” product displays 
or independently. Over-all measurements are 12 inches 
long by 5% inches high, with a two-inch supporting 
turnback at the bottom. 

— 
CARBON PAPER SERVICE BUREAU GRATEFUL; 

NEW YORK TRIP GIVEN SALES DEPARTMENT 

Compiling the most successful six-month period in 
its eleven-year history, Carbon Paper Service Bureau, 
Toronto, Canada, recently dispatched the entire sales 
department to New York city for a holiday combined 
with extensive study of American marketing methods 
and conditions. 

The young men of the organization who attained 
the sales mark, mostly returned war veterans, were in 
New York for the early part of July and held sales 
conferences in the New Yorker Hotel 

President E. J. Brisbois said, “We feel that getting 
them away from their own market and injecting to 
some degree the holiday spirit into this new departure 
that both company and our sales personnel will come 
back more eager than ever to assist in building an 
even better service organization.” 

Among those making the New York trip were W. J 
Langdon, John A. Regan, A. C. Hickeson, E. J. Brisbois, 
D. J. Brisbois, W. J. Brisbois and R. Yarnald. 

~~ — 

ADVERTISE MORRISON PENS BY TELEVISION 

The Morrison Fountain Pen Company of 79 Fifth 
Ave., New York 3, N. Y., claims to be the first pen 
manufacturer to go on television. 

Station WJZ-TV, Channel 7, at New York City, for 
five days per week, twice daily, is advertising the new 
Morrison Duet fountain pen-ball bearing pen unit re- 
tailing at $2.95. 

THOMAS H. CONNELL APPOINTED BY IBM 

Thomas H. Connell was recently appointed assist- 
ant sales manager of the time recording division, In- 
ternational Business Machines Corporation 
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THIS Gin CHAIR 
COMMANDS INSTANT 
EXECUTIVE ATTENTION 






DIMENSIONS 


Width of seat at front. 23" 

ADE Sitting depth . . . . 19" 
Width between arms . 21" 

y Height of back from seat 28” 
Seat height . . . adjustable 


TANLEY 


Fort woetr 


Curved or modern base optional. 


STANLEY SWIVEL CHAIR No. 1002!/, is designed for the executive who 
appreciates distinguished styling, outstanding beauty, everlasting durability, 
and luxurious work comfort. The extra-high 28-inch back provides a head 
rest and wins instant favor with the successful executive who wants the utmost 
in relaxing comfort. Available in solid walnut, oak, or mahogany with finest 
top grain leather upholstery. Deep pillow springs in seat and back give super- 
comfort. Reversible cushion, leather on both sides, is filled with airfoam neatly 
enclosed with a zipper. Here’s a quality chair that sells easily and brings 
profitable repeat business. Matching side armchair No. 1002 is equally smart 
and handsome. MAIL THE COUPON TODAY FOR DESCRIPTIVE 
LITERATURE AND PRICES. 


THE STANLEY LINE 
The complete line of fine 


leather furniture includes 
sofas and club chairs in addi- 


; fp’ io v er NN 
an A STANLEY ~ 
tion to other models of ' 4 A 4m4 


swivel chairs. All pieces are 


ie ws catosvy 
ietoel cles. All ploves ms MANUFACTURING COMPAN) 


brown, and tan in top grain 2310 N. MAEN STREET 
leather. Offered also in ; T 
FORT W ORTH STANLEY MANUFACTURING COMPANY 


machine buff and Duran. 
TEXAS Dept. OA-849, 23/0 N. Main St., Fort Worth, Texas 


SSCSHS HRS SS SESE SESE SE EEE SSeS 





Pleose send me descriptive literature and prices on Stonley Swivel 
Choir No. 10024 ond Matching Side Armchair No. 1002 

SALES REPRESENTATIVES | am interested in handling the complete line of Stanley office choirs, 
sofas, ond other furniture 


Henry Deutsch H. T. Sullivan : 

$103 Pershing 553 First Avenue : 

Dallas, Texas Salt Lake City, Utah > NAME a i 
Dave C. Neuhaus J B. Wilson : 

12 W. 70th St 114 W. Tenth : 

Kansas City 5, Mo Charlotte, N. C. : mene Fs 

Wm. Tonkin J. B. Tompkins : 

3515 Griffith Park Blvd. 60 E. 42nd St. 2 city STATE 

Los Angeles 27, Cal New York, N. Y. : 
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Another winning combination of modern 
interior architecture and a modern desk 
line . . . the offices of Hornblower and 
Weeks, 134 S. LaSalle St.. Chicago. 59 
Wiltshire Modern wood office furniture 
units were recently installed by Kendrick 
Furniture Company of Chicago. 


Chicago brokerage firm 


wiltshire 
goes,modern 


The new offices of Hornblower and Weeks, security investment brokers of Chicago and 
New York, are superbly designed. Likewise their office desks. No doubt about it . .. these 


particular desks ARE modern. You see. . 


. they're WILTSHIRE MODERN .. . the wood 


office furniture line that is years ahead in style and utility. Wiltshire Modern has been sell- 
ing “great guns" for dealers throughout the nation. It's your profit-maker for volume sales 
. easy-to-make sales. Put this natural buy-line to work for you NOW! 


w MEMBER WOOD OFFICE FURNITURE INSTITUTE 
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desk company 


EVANSVILLE 7, INDIANA 
MANUFACTURERS OF WOOD OFFICE FURNITURE 
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SECOND SCHOOL CARNIVAL PROMOTION IS BEGUN 

A well-organized promotion program, designed in de- 
tail to assist 100,000 retailers of school supply 
items to increase sales at school-opening time and 
throughout the year, is currently swinging into action 
throughout the United States. It is the 1949 School 
Carnival. 

The project is being continued for the 1949-50 school 
term after getting started in a somewhat less com- 
plete fashion last fall. It is directed toward expanding 
and extending ret 
who constitute the American school market. 

Two trade associations in the school goods industry 


some 


have taken the initiative in organizing separate as- 
pects of the campaign. They are the Wholesale Sta- 
tioners Association of the U. S. A., 250 Fifth Ave., 


NcCHOOL CARNIVA; | 








BEST SHOW iW TOWN OF 


SCHOOL SUPPLIES a 


WINDOW DISPLAY FOR RETAIL TRADE.—Shown is the 
full-color display now being made available to retailers by 
members of the Wholesale Sationers Association, 250 Fifth 
Ave., New York City. Large center piece is 42 x 50 inches. 


and the Paper Stationery & Tablet Manufacturers As- 
sociation, 527 Fifth Ave., both in New York City. 

Five important steps in the campaign have been de- 
veloped. They pads td 

(1) Distribution by wholesalers of three-dimen- 
sional displays m: ide of multi-colored lithographed 
cardboard. They contain a lively panoramic view of a 
carnival midway, wit h school supply items caricatured 
through tre illustration 

(2) Design and printing of a three-color leaflet, il- 
lustrated with us lettering and art and containing 
halftones and detailed descriptions of many school 


supply items. The leaflets are available to retailers 
through their wholesale distributors. They contain a 
blank space on the front cover in which the dealer’s | 
name can be imprinted or stamped. Circulated in the 
dealer’s trading area, the leaflets are designed to asso- 
ciate his store with the nation-wide promotion. 

(3) Distribution of four-color posters illustrating 
the School Carnival theme, “School Davs Are Gay 


Days—Buy Good Supplies!” The posters, showing a 
ferris wheel constructed of notebooks, tablets, filler 
paper, pencils and other low-priced school supplies, 
are now being distributed to the trade by the members 


of the Paper Static 
Clation. Each p 
detachable perf 


ymnery & Tablet Manufacturers Asso- 
er contains a printed message on a 
rated strip which must be removed 


before it is displayed. The message explains how pro- 
motion-minded retailers can make more net profit 
out of school supplies 

(4) Product a complete kit of 54 newspaper 
mats. A six-pagé bloid newspaper proof sheet, show- 
ing the mat are available, has been distributed 
by Metro Associated Services, Inc., to 4,000 daily and 


weekly newspapers 
to make the 1 


The newspapers have been advised 
ivailable free to all retailers inter- 
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When your customers 
see products with which 
they are familiar dis- 
played on your counters 
and shelves, in your 
windows dJand ads Nigh 
your selling job becomes 
a whole lot easier. For 
that reason, Dennison Handy Helpers 
deserve a prominent spot in your 
store. Folks have come to know and to 


trust the Dennison name 





they like to trade in a store that carries 


Dennison pare Goods. Along with 





product quality, a month-after-month 

large-scale advertising campaign in the 
top-notch weekly and monthly mag- 
azines is doing an important 
job in strengthening customer accept- 


ance of Dennison Goods. 


Dennison 
———— 
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EVERY YEAR 


«» LISTO Ads Will Reach 
Over 58,000,000 Readers 
in '49 to Boost Your Sales 
Higher Than Ever Before! 


Saturday Evening Post, Colliers and 
Newsweek head the list of 32 national 
magazines that are scheduled to carry 
Listo ads for this year. They're bigger 
ads...harder selling ads, ads that are sure 
to create a big consumer demand for the 
‘ Pencil That Writes on Everything. 
Remember that Listo Pencils are used 
in almost every kind of work, in stores, 
shops, offices and inthe home. They make 
a strong, clear mark on any surface. Leads 
don’t break. No sharpening. No broken 
stubs. 
SO FEATURE AMERICA’S FASTEST SELLING MECHAN- > 
ICAL MARKING PENCIL FOR CONSTANT PROFITS. 





LEADS THAT DON'T BREAK oe 


w 6 corors LISTO 
RED BLACK LEADS 
BLUE GREEN 
BROWN YELLOW 





-.. 9ee Your Jobber 


LISTO PENCIL CORP., ALAMEDA 
CALIFORNIA « LISTO PRODUCTS \ 












MARKING 
PENCIL 


WRITES ON { Hass * WRITES ON dal * WRITES ON Lophant 


132 

















ested in advertising and promoting the School Carni- 
val. These mats of photographs, type faces, art work 
and product illustrations range in size from one to 
eight columns in width, and are being sent without 
charge to any newspaper in the country requesting 
them. 

(5) Distribution of a “School Carnival Guide,” an 
illustrated eight-page booklet printed in photo offset. 


sore go SUPPLIES 





FREE POSTERS FOR SCHOOL CARNIVAL.—The gaily 
colored poster shown above in black and white is being 
distributed in connection with the School Carnival promotion 
by members of the Paper Stationery & Tablet Manufacturers 
Association, 527 Fifth Ave., New York City. Theme of project 
is “School Days are Gay Days—Buy Good Supplies.” 


This is a comprehensive catalog of merchandising and 
promotion ideas that are readily adaptable to the 
School Carnival theme. 

The sixth step, which calls for the development of a 
School Carnival radio promotion, remains to be under- 
taken 

Wherever a special supplement is planned, every 
retailer in that trading area—whether or not he 
handles school goods—can build his promotion around 
the material and the ideas which have been turned 
over to the newspapers. The address and headquar- 
ters of the promotion project are 

The School Carnival 

Suite 1206 

527 Fifth Avenue 

New York 17, New York 

Any inquiry related to posters, newspaper material 
and general promotion activity should be directed to 
this address. 

—- ¢ 
PAUL F. PIAZZA BUYS LOUISIANA FIRM 

The Francis A. Theall Office Supply & Equipment 
Store in Abbeville, La., was recently purchased by Paul 
F. Piazza, to operate under the name of Piazza Office 
Supply Company, at 117 Concord St. at Abbeville. 

The complete stock was moved to a new location in 
the heart of the business district, where two large dis- 
play windows are available. 

— 8 
SHIPMAN-WARD ISSUES ALLOWANCE SCHEDULE 

An aid to office machine dealers is a new manufac- 
turers’ spring 1949 allowance schedule listing issued by 
Shipman-Ward Manufacturing Company, 325 N. Wells 
St., Chicago 10, Ill. This handy reference booklet also 
tells the approximate age of standard typewriters of 
different makes according to serial numbers 
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Sales of ENNIS business products are fast, because the line is complete . . . 
Sales are easy, because the line is top-quality . .. Sales are profitable, because 
the ENNIS method of mass-production gives you a good margin. Stock or 
made-to-order, the ENNIS line is designed to meeet every phase of this tre- 


mendous market! 
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WRITE FOR OUR 
NEW CATALOGUE! 


ENNIS TAG & SALESBOOK CO. 
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M'F’RS OF PAPER PRODUCTS 
ENNIS . TEXAS 
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Leopold Office Furniture Installation for 
Citizens National Bank, Decatur, Iilinois 
by Haines and Essick Company 


> Users of Leopold office furniture who know 


their costs find they profit from increased busi- 
ness, improved efficiency and morale, saving in 
space, and the economy of durability. 


p> It’s good business to use Leopold functional 
office furniture, and it’s good business for dealers 
to sell Leopold, too. For satisfied users mean more 
business. The Leopold Company has been satis- 
fying users and dealers alike since 1876. 


>» No matter how you view it, there’s added profit 
in Leopold Office Furniture. 


nt Léq00/e/ vanrant 


BURLINGTON, IOWA 


MEMBER OF THE WOOD OFFICE FURNITURE INSTITUTE 
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POTLATCHING yitht? 
REGON HRAILERAVELERS 


Wilson G. Turner, Correspondent 


Wilson G. Turner, Correspondent 


The Oregon 17 Traveler luncheons at the Gow- 
man Hotel in Seattle every Monday are steadily in- 
creasing in attendance to a point that it is not at 
i] nusua over 15 members present. We 
have grad m the Palm Room to the Venetian 
Room—mainl 1use the Gowman Hotel is altering 
the Palm Ro barber shop into a cocktail lounge. 

* * > 

Bob Anderson o longer connected with the Blais- 
dell Pencil C He is staying in the Northwest 
but at the press he has no other definite plans. 

> a * 

Trick ant of Seattle. have added to their 
S force est addition being Al Johnson, who 
( ie there middle of June. 

> » ae 

The last time I called on Tacoma Office Supply 
Company of T ma, Wash., they were having a con- 
test among ilesmen. The results on their chart 
at this parti point were quite amusing to me 
The chart umn showing equipment out on 
trial and another column showing sales from these 
trials. At the time I saw the chart it listed salesman 
No. 1 three chair trials—one sale; four file trials—two 
al one de trial—no sale. Salesman No. 2 no 
chair trial ile; two file trials—one sale; no 
desk trials—on: ile, and so forth. This went on 
down the list their salesmen to the last one, 
who happens e Al Osborne, and his chart read 
omething Two chair trials—i5 sales; one 
file trial—10 3 desk trials—12 sales. I'll say th's 
hough, he unjustly accused of having these 
sales lined up before he started the contest. 

> = a 

C. A. McClure, merly with the Parker Pen Com- 
pany in the P Northwest, died suddenly in Cali- 
I¢ rece 

> > - 
I was talkil Hunter Johnson of the Johnson Cox 
( pany of Tacoma the other day and he tells me 
he to stay in the stationery business 
but on a smalle ale than they were when Charlie 
Hilton was alive. Mr. Hunter is taking over all the 
tationery Du} t1es. 
> > * 
F. A. Raach longer with the Pioneer Printing 


Company of 7 a. I understand that he is carry- 


evera ines. He will probably be calling 
1 one iays 
* * . 
Our good 1 Bert (Gus) Gustavson, formerly of 
rt nd M Seattle Office Supply and Associ- 


ited Stations taken over the stationery depart- 


at Pi Printing. He wants all factory men 
ire al n him when they are in Tacoma 
> . x 
What’s th iction that the Portland Police 
Force has f r. T. members? First Clint Martin, 
fthe R. L. § Company, had a little problem about 
1 fist full of tickets that needed paying; then 
Bob Davis’s Filing Supplies) car had a little 
trouble witl man’s car; now L. E. Downey, of 
Mittag & \ his car seem to have tangled 
with a police motorcycle 
Stan Wardin Peninsula Stationers, Bremerton, 
W took for a game of golf the other day 
Stan is a yer so it was a little embarrassing 
hat I hadn’t played in about 17 
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Drawing Inks 
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HIGGINS 


Re Aan mors 


QUALITY OF HIGGINS... 


the consistency of greatér advertising... build your sales 


.. your profits. The strong consumer acceptance of 


Higgins Inks carries many ag artists’ supply department, 


Link 


of Higgins Drawing Inks.to Higgins Bottle Bases and 


designed tomeet your customers’ nee ~ds... also 


your sales 


Trays... 
to other related Higgins aecessori¢s which sell themselves 


sell each other . . »-for yourincreased profits. 


TTTHAL eA Ae le 


IT) NINTH STREET, BROOKLYN 1, SN.) 
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Customers Use 
part Forms... 


Sell Them? 


Adding Hano Snap-a-parts as well as Auto- 
graphic Registers and Continuous Forms 
to your coverage is a fast way to increased 
profits. 


We imprint in your name, ship under your 
labels and we invoice you. Your accounts 
remain yours . with a steady flow of 
repeat orders because Hano Lithographed 
quality insures satisfied customers. 


Hundreds of other established stationers 
and printers are already satisfied Hano 
dealers . . . you, too, can profit from the 
most complete form line available to dealers. 


If you have established credit and are lo- 
cated in the South, Midwest or Southwest 
you'll want the complete story. Write to- 
day, you'll see the possibilities at once 
when we supply you with full selling 
information. 


HANO CO. INC. 


HOLYOKE, MASS. 


. ‘Printed Business Systems Since 1888 
oe 
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years. However, I gave him a good play for his money. 
I played around in 74—then I got a little better and 
played the second 9 in 66... maybe I should have 
said I gave him a good play for MY money. 

* ” ” 

I find that C. O. Hult, formerly of the Harold Dahl 
Stationery Company, Tacoma, is now working for the 
H. D. Baker Company of the same city. 

=o 
N.A.C.S. RECEIVES MERIT AWARD 

The National Association of College Stores received 
the Award of Merit of the American Trade Association 
Executives at their recent annual meeting in Washing- 
ton, D.C. This award is a result of the presentation 
indicating “Outstanding service to the industry which 
it represents, as well as to the American Public.” 

The N.A.CS. presentation was contained in a cover 
that was a joint project of two of the associate mem- 
ber manufacturers. Collegiate Manufacturing Com- 
pany, Ames, Iowa, prepared a felt cover in four colors 
and the National Blank Book Company, Holyoke, Mass., 
bound the felt cover onto a regular two-inch binder. 

The N.AC.S. presentation was an illustrated de- 
scription of the various services that are given mem- 





N.A.C.S. CAPTURES A.T.A.E. AWARD.—Harry Head- 
lee (right) of the Maryland Book Exchange, University 
of Maryland, College Park, Md., receives the American 
Trade Association Executives award from H. B. McCoy. 
U. S. Department of Commerce at the A.T.A.E. conven- 
tion on April 30. Russell Reynolds, N.A.C.S. secretary. 
was unable to be present to receive the award be- 
cause April 30 was the last day of the N.C.C.S. con- 
vention in Los Angeles. 


bers who pay average dues of little more than $25.00 
per annum. Services listed were: 
. The school of managers. 
Trade book services. 
Trade-text manual of publisher policies. 
Uniform report blank for returning text books. 
. Regional meetings in New York, Chicago, Atlanta 
and San Antonio. 
6. Special offers on book covers and magazine sub- 

scriptions. 
7.Store planning committee activities. 
8.N.A.C.S. operating survey. This survey reported 
at the convention. 
Annual convention including complete transcrip- 
tion. 

10.N.A.C.S. confidential bulletins 

11.N.A.C.S. buyer’s guide. 

12. New editions list. 

13. Manufacturer services such as list of school open- 

ing dates and complete lists of college stores. 
. > ' 

PARKER PEN OPENS NEW EXPORT OFFICE 

Parker Pen Company, Janesville, Wis., recently an- 
nounced the opening of an export office at 30 Rocke- 
feller Plaza, New York, N.Y., under direction of C. Ed- 
ward Boggs. 
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STAPLE .< TRACTOR 


removes all sizes of office staples faster, easier! 


IVES mmatelic ME isl -Mm alee). 
OUT! SAVES TIME 


as t extracts +! 


Colorful 


steel! 





Dynamic Display Card 
12 units ‘(3 of each color) Ord: 


several for windows and 
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DP SEEL SPEED PRODUCTS COMPANY 
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LEATHER 








GETS THE PERFECT ASSIST 
FROM THE JASPER CHAIR COMPANY! 


ri. is another example of fine leather 
chair craftsmanship—No. 830-RQ. It is 
leather at its best . . . reflecting the kind of 
skill that makes our upholstered chairs 
outstanding values. Quarter round arm posts 
and front legs—turned posts and arms. 
Chairs available in imitation Walnut or 
Mahogany finish and solid Walnut. Luxurious 
appearance . .. maximum comfort and 
durability are qualities that make dealers 
happy and the customers enthusiastic. Write 
for illustrated literature. 


GENUINE LEATHER 


No. 830-RQ 
An Executive Swivel Chair 
Upholstered in Genuine Leather 


No. 831-AQ—Companion 
Side Chair 


Geo. A. Litchfield, Sales Mer. 


‘Jasper Chair 


JASPER, INDIANA 


REPRESENTATIVES: James S. Fowls, (5 
327 Sunset Drive, North 
St. Petersburg, Florida 


6708 Glenwood Ave.,Chicage 26 


Fred Deutsch, (Seuthwest) W. H. Brown, (Chicago-Midwest) 
3525 Seuthwestern Blvd 
Dallas 5, Texas Phone ROgers Park 4-3644) 











R. A. Browne, (West) 
269 Marlowe Drive 
Oakland, Calif. 

R. J. Freeman, (Eastern) 
385 Madison Ave. 

New York, N. Y. 
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CANADIAN NEWS NOTES 





S. J. Luddington, Correspondent 


James Luckett, assistant general manager and pur- 

ising agent for Luckett Loose Leaf, Ltd., and 
secretary-treasurer of Eberhard Faber Pencil Company, 
Canada, Ltd., both of Toronto, along with his family 
yas featured recently in the “New Neighbours” series, 
photographed by Frederick Crouch for the Record- 
Star, the weekly paper in Oakville, Ont. The photo 
showed Mr. Luckett, his charming wife, and his two 
hildren, Rick and Suzy. The Lucketts live in a com- 
modious old home tastefully arranged for their living 

isure 

J. E. Brent, of International Business Machines Com- 
pany, Toronto, was recently elected vice-president of 
that organization. Since joining the company in 1931, 
Mr. Brent has served in managerial posts in London, 
Ont., Toronto and Montreal, and has been general 
sales manager since 1945. 


. * x 


Canadian Stationers, Ltd., managed by J. Raoul 
Charette, and located at 561 rue Champlain, Joliette, 
Que., is having an addition costing an estimated 
$50,000 erected to its plant at the same address. 


rhe record for being a perfect typist was conferred 
recently upon Joan Hamilton, 16, graduate from the 
Easter High School of Commerce, Toronto. Miss Ham- 
ilton, who was entered in the Pitman Challenge Shield 
competition, received 100 per cent on theory and 100 
per cent on practice. For five minutes in a test she 
typed at the rate of 60 words a minute, and took short- 
hand at the rate of 100 words a minute. She did not 
make a single mistake in either test 


> . a 


In the annual shorthand contest held recently in 
Eaton auditorium, Toronto, the first prize was won 
by Mary Dolores Bourrie, a recent graduate of St. 
Joseph’s College School in that city 


> = xe 
The Golding Typewriter Company, 311 Main St., E 
Hamilton, Ont., exclusive Royal typewriter dealers, 


recently appointed Mackenzie & Company, 126 Robin- 
son St., Simcoe, as representative for Royal standard 


ind portable typewriters in Simcoe and environs. 
> > * 
Nearly 50 firms in Canada have applied for the 50 


vacancies for young business executives who will be 
ziven the opportunity to learn more about business 
management in the second annual Management Train- 
ing Course sponsored by the School of Business Ad- 
ministration of the University of Western Ontario, 
London, August 1 to September 2. 

> = . 

Frank L. J. Seldon, manager in Hamilton, Ont., for 
the Office Specialty Manufacturing Company, New- 
market, Ont., died recently at his home in Hamilton. 
He was manager of the firm’s Hamilton branch from 
1912 to 1942, when he was loaned by that firm to the 
Wartime Prices and Trade Board for the duration of 


tne war 


President of the Hamilton Advertising and Sales 
Club in 1917 and in 1925, he was secretary-treasurer of 
the club for 16 years 

Surviving are his widow; one son, Donald G. Seldon, 

Dundas, Ont yne daughter, Mrs. W. C. (Lois) 
Schwenger of Hamilton, also one sister and two broth- 


eT 


Arthur William Andrews, 53, well-known salesman 


for the Dennison Manufacturing Company, of Canada, 
Ltd., for the past 18 years, died suddenly recently of a 
heart attack while attending a lodge installation serv- 
ice. He resided at 154 Scarborough Rd., Toronto. 

Mr. Andrev vas born on the Isle of Wight and 
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No. 142ST 


offering a 42” pedestal typewriter desk con- 
taining a stationery and utensils compartment 
in same pedestal. 


Also available in 52” and 58” length. 


A very efficient desk for offices where space is 
a premium. Can be used for a flat top when 


typewriter is enclosed in the pedestal. 








Flat top desks available in different designs to 


match any of our typewriter desks. 


Our product is constructed and finished to 
enable our dealers to sel] it with utmost con- 
fidence. 

PROMPT DELIVERY 


Literature available to dealers. 


The 


Worden Company 
Holland, Michigan 
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came to Canada as a young man. He was a veteran of 
World War I. 

His widow, and one son, William W. V. Andrews, 
survive. 

o + 7 

President of the Machon Sealing Wax Company, To- 
ronto, for the past 20 years, Edgar Percival Hamilton, 
76, died suddenly recently from a stroke at his home, 
107 Clifton Rd., Toronto. Mr. Hamilton was born in 
Toronto, and for many years was associated with the 
J. J. McLaughlin Company (now Canada Dry Ginger 
Ale Company). 

Survivors include his widow; a son, Dr. Paul B. Ham- 
ilton, of Wilmington, Del.; a sister, Mrs. Jack Moffatt, 
and three brothers, Fred, Huber and George Hamilton. 


* * * 


The final meeting of the season of Stationers Guild 
Club, Toronto division, was held recently with Ivan E. 
Card, retiring executive board chairman, presiding. 
Various reports of the year’s interesting activities were 
heard and Fred R. Smart, Guild secretary-manager, 
was the speaker. 

The new council of the club are: Chairman, Bill 
Glendinning, Acme Carbon & Ribbon Co.; vice-chair- 
man, Jim O’Neill, Brown & Collett, Ltd.; secretary, Bob 
Leiper, Grand & Toy, Ltd.; assistant secretary, Bob 
Gilbert, A. T. Gilbert & Son; treasurer, Homer Watson, 
Townshend & Truscott; assistant treasurer, Stan 
McGrath, Stanton & Evis, Ltd.; committee chairmen, 
Geo. Raymond, A. R. Davey Co.; N. Hymus, Eberhard 
Faber Pencil Co.; Jack Doody, Underwood, Ltd.; Ted 
Fugler, Bates Mfg. Co.; directors, Ernest Willis, Callow 
Bros.; Ross Imrie, Eagle Pencil Co.; club representa- 
tives on the executive board of Stationers Guild of 
Canada, Inc., Ivan E. Card, Viceroy Mfg. Co. 

« + x. 


The Hamilton and District Stationers Association 
entertained stationers of Kitchener, Ont., at the recent 
meeting in Kitchener. Speaker was Gordon Lowe of 
Eberhard Faber, Ltd., Toronto. He related in most in- 
teresting fashion the history of erasing methods from 
the early Christian period to the present day. 

* * * 


Members of the executive council of the Stationers’ 
Guild of Canada have been elected as follows: Elected 
in 1949 for two-year term: George Basil, Carter’s Ink 
Co., Montreal; Fabien Dawson, Dawson Bros., Ltd., 
Montreal; A. S. Patrick, Hutchings & Patrick, Ltd., Ot- 
tawa; R. H. Stainton, Stainton & Evis, Ltd., Toronto 

Elected for one-year term: Ivan E. Card, represent- 
ing the Stationers’ Guild Club, Toronto division; W. H. 
Smith, Venus Pencil Co., Toronto; L. F. Beattie, Beattie 
Hill, Ltd., St. Catharines; W. A. Bordeleau, Villemair 
Freres, Ltd., Montreal; Jas. P. Cook, Jas. A. Cook & Son, 
Ltd., Toronto; C. G. Easton, Eagle Pencil Co., Toronto; 
Ed Gariepy, Granger Freres, Lt., Montreal; P. F. 
Grant, Grand & Toy, Ltd., Toronto; Lucien Hetu, C. F. 
Dawson, Ltd., Montreal; A. G. Lancaster, Dennis Mfg. 
Co., Toronto; Patric Lane, P. J. Evoy Co., Quebec City; 
Gage Love, W. J. Gage Co., Toronto; J. S. Luckett, 
Luckett Loose Leaf, Ltd. Toronto; M. B. Sel- 
don, Office Specialty Mfg. Co., Newmarket, Ont.; Ray 
Thivierge, Librarie Vachon, Ltd., Quebec City: Len 
Wheatley, Wheatley & Wilson, Ltd., Montreal, and 
Bruce Wright, Ontario Office Outfitters, Kitchener. 

* - = 

District chairmen are: Ontario, L. W. Jones, Hamil- 
ton; Nova Scotia, R. W. Wright, Halifax; New Bruns- 
wick and Prince Edward Island, Hugh Simpson, Char- 
lottetown; Quebec, Eugene Charters, Montreal; Prairie 
Provinces, Wm. Borlase, Winnipeg; British Columbia, 
Gordon Hogg, Vancouver, and honorary life district 
chairman, H. L. Wilson, Winnipeg. 

Ske eS ae 
LACASSE RE-ELECTED CLUB OFFICER 

W. Bert Lacasse, sales manager of L. S. Smith & 
Corona Typewriters, Inc., Syracuse, N. Y., has been 
re-elected secretary of the Sales Executives Club of 
Central New York.—GET 
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The New Watson 
4 Drawer Files 
at a Popular Price 


Compare these features re} 
Watco” All Ball Bearing Progressive Sus- 


pension, 


2. Positive "Tri-Lock"’ Easy Operating Com- 


pressor 


iil 
Q 


10 





Ss 









3 
4 


5. Provision for Fie 

matic Lock 
6. Spring Operated Lock Hook. 
7. Heavy Gauge Reinforcements. 


8 


Hand Hole for Easy Drawer Removal. 


Watsons All Welded 


Smooth Bottoms with 


ld Installation of Auto- 


Construction. 


Provision for Sanitary 








Legs 
9. Rounded Top Edge 
10. Newly Designed 
Piardware 





at Front. 

Modern White Metal 
Available in Gray or Olive Green. Standard 
inserts available 














PH—tfor hanging folders FS—tor file supports 





*Style—6401—4 Dr, Letter 28!/." deep 
Style—6402—4 Dr. Letter with Lock 
Style—6403—4 Dr. Legal 28!/,"" deep 


When you are a Watson dealer you have at your com- 
mana facilities for custom built equipment for Banks, 
Court Houses, City Halls and Hospitals 


Style—6404—4 Dr. Legal with Lock = 
*Specify Style Numbers 
W ith—FS—for 


Pi —tor i an 


TY ye = ee 
res etna - 
=P — : 
"ie = SON = 
sing Folder Frames ia 
3 JAMESTOWN, N.Y, 
. S:A oo 


; : 








Send for folder No. W-6 showing the 
Watson "General" 6000 line. 


WATSON MANUFACTURING COMPANY, Inc., 


A few dealer territories open 





Jamestown, New York 
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FIGURING-LISTING MACHINE 
A Hand-Operated Machine for Adding, Listing and Calculating 


DIRECT SUBTRACTION 


ADDS AND LISTS 9 FULL COLUMNS 
ALSO AVAILABLE IN ELECTRIC OPERATION... MODEL B-192E 


S, cifications Keyboard Capacity: 9 columns—$9,999,999.99 One Position Back Spacer 
Total Capacity: 9 columns — $9,999,999.99 Automatic Totals 
Zz. . Visible Adding Wheels Sub-Total Key 
Column Numbers and Column Indicator Visible Printing with Locked Platen 
Predetermining Decimal Pointer for Multipli- Automatic Ribbon Reverse 
Model cation and Division Dust Proof Ribbon Covers 
Direct Subtraction Key Barrett Graytone Finish 
o a 192 Non-Add—Non-Print and Multiply Keys Size: 6 by 9 inches 
Item Correction Key Weight: 12 pounds 





DEALERS ATTENTION! For Exclusive Agencies — For More Prospects — For Better Profits — 
lt Pays to Sell the Barrett Line — Write for Details About Our Exclusive Sales Plan 


LANSTON MONOTYPE MACHINE COMPANY 


Barrett Adding Machine Division © 26m ena toc strests, Philedeiphic 3, Penne. 
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TEXAS TRAVELERS CLUB NOTES 


Virginia Leonard, Correspondent 


The NSA 
better than eve! 


Chicago this fall will be bigger and 
So get those reservations in. 
> > = 
Mr. and Mrs. Dewey Mayton, Mayton-Roddy Office 
Supply, Ft. Worth, are mighty proud to announce the 
arrival, by adoption, of James Murray Mayton who 
was born May 13 
Mrs. Beatrice E. Broaddus, president of Bartlesville 
Stationery Company, Inc., Bartlesville, Okla., an- 
nounces that Jim Swisher has sold his interest and 
has served all connections with the company. R. L. 
Stroud, formerly with Duke Stationery Company, 
Wichita, Kans., has been appointed purchasing agent 
and store manager 
> > * 

George H. Smith, Manifold Supply, has gone to his 
ranch in Washington to spend the summer months. 
. > > 
W. B. Ware is now doing the buying at American 
Printing Company in Galveston, replacing J. O. Wil- 

liams, who has resigned. 
> > 
Mrs. Carrow accompanied Art on a two-weeks’ 
trip to Long Island, N. Y., where she’ll probably enjoy 
a good shopping spree while Art is attending the Speed 
Products annual sales meeting. 


The new address of Manley Office Supply in Okla- 
homa City is 134 N.W. Second. 
* . 7 


R. M. (Sharkey) 
Ft. Worth, is nov 


Stovall, Panther City Office Supply, 
home from the hospital and recov- 


ering nicely from the recent major operation. 
nd * > 
The luck of some people! Smead’s Art Pfister has 
gone to his lodge at Aspen Park, Colo., for a three- 
weeks’ cooling off after a trip down into this territory. 
+ > * 


Burks Robins, formerly buyer for Scott-Rice Com- 
pany, Tulsa, is now an outside salesman for that 
organization 


> > > 
E. R. “Red” Evans has left Stationers Distributing 
Company to go with Wilson Office Supply in Wichita 
Falls, Tex 
> - . 


W. W. Lucas has been appointed purchasing agent 
for Western Bank & Office Supply in Oklahoma City 
and Otis Hobbs has succeeded Mr. Lucas as head 
of the furniture department. 

* > *. 

E. E. Duckworth is now doing the buying for Downs- 

Randolph in Tulsa 
> . o 

Charles Shettlesworth, who was with E. R. Conner 
Company, Ft. Worth, and for 11 years with S. E. Toof 
Company of Memphis, has taken over the territory 
formerly covered by Norman Snyder for Carpenter 
Paper Company 

+ > a 

Peerless Office Supply at Stillwater, Okla., plans to 
move into larg: iarters at 809 Main St., in the near 
future 


AU 


* + * 


Mr. and Mrs. Louis F. Johnson, Von Boeckmann- 


Jones Com] Austin, and Mr. and Mrs. Bernard 
Eyhorn, The Clegg Co., San Antonio, are back from 
muchly enjoyed excursion to Monterey, Mexico. They 
ited numerous stationers in the valley on their re- 


trip 


a . < 


Eugene H. Downs, who was in charge of the school 
department of Downs-Randolph Company in Tulsa, 
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LITTLE Quality Carbons 
and Ribbons build dealer 
PRESTIGE — guarantees 
maximum service and satis- 
faction to the user. 


LITTLE Dealer protection 
eliminates competitive ef- 
fort. 


LITTLE Factory Coopera- 
tion really helps the dealer 
to obtain a_ satisfactory 
share of the best customer 
requirements. 


LITTLE means profitable, 
clean cut distribution, plac- 
ing the dealer at the top in 
quality, dependability and 
protection. 


SIXTY-ONE YEARS con- 
stant adherence to the 
above policy has created 
confidence and good will 
which means much more 
to our dealers than price 
and selling promises. 


Write for details and samples. 











“QUALITY EXCLUSIVELY SINCE 1888" 
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\Y staple Sam Sez... 


"Some folks think (if they want 
to fasten a lot of papers) they 
need a giant machine and a 


GREAT 


BIG 
SPIKE: 


BUT THEY DON'T 


The 
MARKWELL STAPLE-MASTER 

Twin Fastens up to 120 SHEETS 

Staples up to 60 SHEETS . 





INDISPENSABLE TO BOOKKEEPERS 


Please Write today for 
CATALOG and DEALER DISCOUNTS 


Our THIRTIETH Year 


MARKWELL MFG. CO. 


200 Hudson Street New York 13, N. Y. 
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has opened his own place, Downs School Supply & 
Equipment Company, 216 E. 7th St. in Tulsa. Downs- 
Randolph will no longer handle school supplies. 

. * . 

J. C. Bair Company have announced the opening 
of their furniture department located on the second 
floor directly above their retail store at 103 E. 9th in 
Austin. 

” * * 

Field Stationery Company are in their new store 

at 701 S. Main in Tulsa. 
* ” + 
Glen Rosecrans is the new buyer for the stationery 


department at Scott-Rice Company in Tulsa. 
smeasaiaiiiimaaie tia 


USE BACK-TO-SCHOOL CARNIVAL WINDOW 

The carnival theme was used by Sleigh’s Book Store 
at Batavia, N. Y., in a back-to-school window in 
which a complete line of school supplies for college, 
high and grade school students was featured. 

Among the many school accessories shown in this 
window were pens, inks, pencils, globes, and a type- 
writer. These were attractively displayed with cut- 


bcremes) STATIONE RY < 





EYE-CATCHING BACK-TO-SCHOOL CARNIVAL WINDOW 


out heads of a showman, monkey, and cat and sev- 
eral appropriate signs reading, “Big Selection of Mod- 
ern-priced Latest Items,” and “Best Show in Town 
School Supplies.” 

In the background of this window was a shadow 
box containing an exterior carnival scene, in mo- 
tion, and a sign reading, “Carnival.” 

This display was a very profitable promotion to that 
firm. It interested both the children and their par- 
ents, making them realize they would soon be needing 
some of these supplies for their school work.—_HBM 

a 
HONOR UNDERWOOD KEY CLUB MEMBERS 

Five new members of the Underwood Gold Key Club, 
with 17 others who qualified in past years, were ten- 
dered a dinner in the Queen’s Hotel at Montreal, Can- 
ada, June 10 

The 22 are employees of Underwood, Ltd., and have 
an aggregate of 752 years service with the company. 
The five new members who qualified for admission to 
the club because they had served 25 years with the 
company were Miss Hazel Kieran, Charles Touke, Wil- 
liam Hort, Edward Waller, and Claude Lafontaine. 

Col. W. H. Muirhead, Quebec province manager of 
Underwood, Ltd., presented the new members with 
gold lapel keys.—RC 
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Md FUG fu tour PROFITS! 


teleo BUSINESS CASES 


and LUGGAGE 
THe 4 wortEst SELLING 


FEATURES IN AMERICA! 
Offered Only by Stebeco 


x 


—) 7) Poe bad bad), 
LIFETIME EDGE 


r-, A special type rein- 

{ « forcing rail that 

\* prevents edges from 

ri & scuffing, fraying, 

S 2— breaking open. Guar- 
<— J 

TNS anteed for life! 





Stebeco PATENTED 
LIFETIME HANDLE 


Made of solid leather 
for cushioned comfort 
and reinforced by a 
leather covered steel 
band. Cannot break 
or tear loose. Guaran- 
teed for life! 


Stebeo TUFIDE 


Looks like leather .. 


feels like leather ... 
yet outwears leather 
as proved by abrasion 
tests. Scuff-proof, 
peel-proof, chip- proof 
LEATHER 1 UFIDE and washabie! 
Steteo MATCHING 
BUSINESS CASES & LUGGAGE 
Perfect traveling 
tompanions — smart, 
distinctive luggage 
perfectly matched 


with sturdy, practical 
business cases. 


ud Stebeo i Nadinally dvectved, 


14) 


EYE-APPEAL 


Packed With: BUY-APPEAL 


ee, 


No. 3-3-29 
UNDERARM PORTFOLIO 


(17 x 13”) 3-way zipper case 
with 2 full length expanding 
pockets. Full flat pocket and 
flat divided pocket. Expand- 
ing gussets. Solid leather 
outside disappearing handles 


No. 9-6F.26. BRIEF BAG 
(16 x 13” 


handle and LIFETIME edge. 
interior center 


3-extension lock; 


PRICE-APPEAL! 


Ne. 7-D-25 
RING BINDER 


(14 = 11%") $8 
one-inch rings for 
11 x 8%” sheets. 
Finest ring metal, 
booster opening, 
ring protectors. 
Full length ex- 
pocket. 
xtra zipper 
pocket. 2-way re- 
taining pocket. 


proces 


Ne. 4-H-29. MULTIPOCKET PORTFOLIO 


(17 x 13 x 3”) 
Extra capacity 
with 3” expand- 
ing gusset. 6 ex- 
panding pockets 
plus 2 at di- 
vided pockets. 
Sturdy, match- 
ing, salid leath- 
er outside dis- 
appearing han- 
dies 


Patented LIFETIME 


Yale 


pocket twice the width of the other 


two pockets 


When you can offer your customers top quality business cases 


styled right... 


made right. . 


. and priced right . . . volume 


sales are a certainty. And that’s what you offer in the STEBCO 
line! STEBCO is a bigger, better and broader line than 


ever before. 


For example, look at the 4 STEBCO business cases illustrated 
in smooth aniline dyed top grain cowhide. Even your most 
demanding customers will be pleased with the smart styling, 
superb construction and outstanding quality of these cases. 
Feature STEBCO for PLUS PROFITS! 


BE SURE TO SEE THE COMPLETE STEBCO LINE AT THE LUGGAGE 
AND LEATHER GOODS SHOW BEGINNING AUGUST 8TH—ROOM 640 


. Stebeco PRODUCTS 


1401-17 West Jackson Boulevard, Chicago 6, Illinois 


Stebco Products and Frank Mashek Products Now Consolidated Into One Great Line 
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No. 65 Executive Posture Chair 


Take a good look at Harter’s No. 65 
executive posture chair. Notice the richness 
of its mohair fabric upholstery, the 
thickness of its foam rubber cushions, the 
graceful beauty of its lines, the bigness 

of its steel construction. See how 

perfectly it blends with Harter’s No. 710 
executive side armchair—and 


with the interior of a modern office. 


All this luxury—/j/us the benefits 
of true posture chair support! The 65 has 


five adjustments of seat, back, and 
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No. 710 Executive Side Armchair 


tilt to insure comfort that’s custom-fitted. 
It has Seng’s Syncro-Tilt control 

for smooth, silent swivel-and-tilt action. 
It has every feature that the 


business executive wants. This is his chair. 








HARTER 


3 & ae 4 Mic#H tG AN 
POSTURE CHAIRS © STEEL CHAIRS 


f Harter advertising appears every month 
t in national consumer magazines and trade 


journals read by business executives. 
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NSA DISTRICT NO. 3 CONVENTION 
Continued from page 36) 


their first secretary; E. F. Perry, first president, 1929: 
Walter G. Stringer, 1930; George E. Harscheid, National 
Blank Book Company, 1931; William E. Hough, 1932-3; 
Millard H. Jackson, Joseph Dixon Crucible Company, 
1934; Ben Wachtel, Parker Pen Company, 1935; Arthur 
E. Peterson, Oxford Filing Supply Company, 1936; John 
J. Kerns, Stationers Loose Leaf Company, 1937; Stan- 
ley Woodruff, Weis Manufacturing Company, 1938; 
Al Williams, Stationers Guild of America, 1939; B. F. 
Brewster, 1940; Ned Baynon, A. W. Faber-Castell Pen- 
cil Company, Inc., 1941; Dave E. Price, Eagle Pencil 
Company, 1942; Kip Edwards, manufacturers’ repre- 
sentative, 1943; William F. Vogel, Sengbusch Self- 
Closing Inkstand Company, 1944; Quartus P. Graves, 


Eversharp, Inc., 1945; Jack F. Emhardt, Columbia Steel 
Equipment Company, 1946; Jerome J. Savage, The Car- 
ter’s Ink Company, 1947, and Earl H. Prentzel, Speed 
Products Company, 1948. He then introduced the new 
officers of the 


Penn-Mar-Va Club: president, George 





1. Maxton Lee, Eagle Pencil Co.; Mr. and Mrs. W. T. Woodhouse, 
Woodhouse Staty. Co., Washington. D. C.; J. W. Curran, Eagle 
Pencil Co 
Dtis R. Prior, Mutual Stationers Supply Corp.; L. B. Herr. L. B. 
Herr Co., Lancaste Pa.; W. P. Reinhardt. A. Pomerantz & Co., 
Philadelphia. ! I Schmutzler. Reyburn Mig. Co. 

Bart McCloskey. L. E. Waterman Co.; Joe C. Runnels, Commercial 
Office Furniture Co., Washington, D. C.; M. H. Chute, Bainbridge. 


Kimpton & Haupt Walter B. Mallorey. Mallorey Office Supply 
Co.. Washington, I Cc 

4. Charles W. Lipman, George B. Graff Co.; G. D. White. Acco Prod- 
ucts, In« Al Picker, Acme Staty. & Ptg. Co., Newark. N. J.; Abe 
Simonoff, Colonial Staty. & Supply Co., Newark. N. J. 

5. Herb C. Hooks, Moore Push-Pin Company: John A. Wagner. Lucas 
Bros., Baltimore. Md.; Earl A. Kochheiser. The Charles Ritter Co., 


Mansfield. Ohio; H. G. O'Connor, W. H. Gunlocke Chair Co. 

6. J. F. Crawley and Ben Wachtel, Parker Pen Co.: Charles P. Nicolai. 
W. A. Sheatier Pen Co.; A. S. Wright. Globe-Wernicke Co.; Robert 
D. Raeder, Kingston. Pa 
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FOR THE MAN 
WHO KNOWS QUALITY 


NATIUNAL 


SERIES No. 18 


Modified Georgian Style de- 
signed to meet the requirements 
of present day executive offices. 
The suite is complete with desk, 
table, secretarial desk, bookcase 
and telephone cabinet. Beautiful 
figure and matched American 
Walnut veneers. The double 
drawer of the desk is equipped 
with complete set of legal size 
hanging folders. 


NATIONAL DESK CO. 


HERKIMER, N. Y. 
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We Specialize Ve Your 


UNUSUAL 


Envelope Needs 
Sank Exvelopes 


FOR EVERY BANKING 
NEED 





*Mailing and Window Styles 
*Registered Mail Envelopes 
*Coupon and Coin Envelopes 
*Bank Filing Envelopes 





Write for Prices and Samples 





Seed Envelopes 


For Seeds, Samples of 

Grain, Ore and Sand, 

Machine Parts, Jewelry, 
Etc. 

*Metal Fold Envelopes 

*Inter-Fold Seal Styles 

*Gummed Seal Flaps 


fustrs rs 


ENGRAVED MONEY 
HOLDER ENVELOPES 


*Holiday G Everyday Designs 
*Genuine Steel Die Engraved 


*Used by Banks—Sold by Sta- 
tionery Stores 





Write for Prices and Samples 





Open End Filing 
Exvelopes 
DURABILITY FOR 
PERMANENT FILING 


*Flat and Expanding Styles 
*Sizes for Every Filing Need 


*Used by Attorneys, Courts, 
Real Estate G Financial Firms 


fusiri rs 





Pass Book Covers 
MADE TO STAND LONG, 
HARD USE 


*Used by Financial Institutions, 
for Protection of Pass Books, 
Time Payment Books- 


FOR PROTECTION OF SCHOOL 
REPORT CARDS 
yy Excellent Advertising Me- 


for donation to Schools. 
Write for Prices and Samples 


ted 
lew - pre 
ENVELOPE Ci COMPANY 
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CHICAGO SAINT PAUL 
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Leonard, L. E. Waterman Company; first vice-presi- 
dent, Mark Kenna, American Pencil Company; second 
vice-president, Otis Prior, Mutual Stationers Supply 
Corporation; secretary, Al Williams; treasurer, Rose 
Cushman, NSA, and editor, Ben- Wachtel, Parker Pen 
Company. 

At the conclusion of the show the floor was cleared 
to make room for dancing for the balance of the 
evening to excellent music furnished by Roy Seagraves 
and his orchestra 


Friday, June 24, Morning Session 


The Friday morning session began promptly at 9:30 
in the Venetian Room with Governor Runnels presid- 
ing. Due to illness the first speaker scheduled, O. M. 
Marquis, The Marquis Company, Cumberland, Md., 
whose topic was “A Western Maryland Stationer 
Speaks,” was unable to attend. Richard Graff, Ester- 
brook Pen Company, whose topic was entitled “The 
Purchasing Agent’s Reaction to the Dealer’s Sales- 
man,” was the first speaker to address the morning ses- 
sion. He told of a recent survey of 500 purchasing 





1. Mrs. and Mr. W. H. Fehl. E. wW. Curry Co.. Pittsburgh. Pa.; Ethel 
De Trude, Acme Ptg. & Staty. Co.. Pittsburgh. Pa. 

2. Les Crowl. Blade Ptg. & Staty. Co.. Toledo, Ohio; R. A. Jonas, Jr., 
eg — Supply Co.; H. P. Rockwell. Yawman and Erbe Mig. 

Sleibver. Acco Seago Inc. 

3. — i's ‘eluon Automatic © ° uladelphie. Pa.: Charles W. 
Lukens, Yeo & Lukens Co hila deiphia. P Pa.; Joe Dunn, William 
F. Murphy's Sons Co., Philadelphia. Pa.; As Roth. Roth Bros.. 
Philadelphia. Pa. 


agents made by his company to get their attitudes and 
reactions to a series of questions on what they thought 
of and expected from dealers’ salesmen. Response was 
good and a variety of opinions were given in sufficient 
quantity to give a cross section of purchasing agents’ 
requirements for the guidance of dealers’ salesmen 

The next speaker was Geoffrey L. Pippette, The 
Carter’s Ink Company, whose topic was “Sixty Million 
Dollars Worth of Business—The Stationer’s Big Oppor- 
tunity,” in which he showed the advantages of selling 
quality products and profits to be made by intensive, 
intelligent selling effort. He pointed out the stationer’s 
big opportunity to greatly increase their carbon and 
ribbon business and gave some excellent advice toward 
that end 

E. R. Manning, National Brief Case Company, spoke 
on “Luggage and Leather Goods for the Stationer,” 
giving some excellent advice on the ways and means 
of making luggage and leather goods a profitable part 
of the stationer’s business. 

The last speaker of the morning session was Hyman 
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FUL-VU 


Profit-Protected! 


No Ful-Vu sale has ever been made on which the local 
Ful-Vu dealer failed to collect his full profit! 


Those attempting to buy directly from us—and they are 
many—are invariably told: "Who is your local dealer, 
Mr. Buyer? Your order must be placed through bim!” 


FUL-VU 
VU-DEX ALBUM 


PHOTO ALBUMS 


’ = : Sa 
: . 


_ ? : new Fs 
" ole opt ee te 


‘ 
> a =a 
2 
¢ ' 
~ 
fi 


Ye a 


LEP, 


FUL-VU 


MULTO-RING BINDER ALBUMS 


THERE'S BIG 


FUL-VU 
DDING ALBUMS AND BABY BOOK 


OPPORTUNITY 


in the fast-growing photo album field! 


for the 


PROFESSIONAL 
for the 


AMATEUR 


The market for Ful-Vu photo albums and 
binders is growing by leaps and bounds— 
and the wide-awake stationer is the logical 
one to cash in on it in a big way! 


Ful-Vu offers the most complete line, the 
finest line —and far and away the most 
salable line to professional and amateur 
photographers and the general public alike. 


A small stock investment can yield you a 
bigger, easier return than 3 out of 4 lines 
in your store! A 6-time yearly turnover rate 
is readily possible—because Ful-Vu_ backs 
you with plenty of sales helps plus the big- 
gest national advertising campaign in Ful-Vu 
history. 


Write for free Catalog C-15. GET THE 
FACTS that can spell extra profit for you! 


COOKS INC., 780 Wright Avenue, Camden, N. J. 
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In time for school-opening - 


mt BIGGEST 


MERCHANDISING and 
ADVERTISING CAMPAIGN 


in all of Esterbrook’s 91-Year History!!! 


2 PAGeS in full color in LIFE, Sept. 12 


plus color pages in 
SATURDAY EVENING POST, Sept. 10 and Oct. 8 
COLLIER’S, Sept. 10 and Oct. 15 






plus dominant advertisements in both color and 
black and white in 
AMERICAN MAGAZINE, Sept. and Oct. 
NATIONAL GEOGRAPHIC MAGAZINE, Sept. 
TIME, Sept. 12 and Oct. 10 
NEWSWEEK, Sept. 5 and Oct. 17 
SCHOLASTIC, Sept. 21 and Oct. 12 
GRADE TEACHER, Sept. and Oct. 
INSTRUCTOR, Sept. and Oct. 


DISPLAY... FEATURE... SELL 


Esterbrook Fountain Pens and 
Push-Pencils at School-Opening 





**School-( pening Time 
Belongs to Esterbrook’”’ 





osterbrook 


FOUNTAIN PEN 
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C. Bogash, secretary of the Philadelphia Association 












Retail Druggists, whose talk was entitled “Fair x 
rrade Discussion,” in which he related how conditions re) 
the retail druggist has improved since many ee 
unded and nationally-advertised products are fair ; 
ided. In citing a number of cases of price-cutting, brn 
irew attention to the fact that such practices are [4 
rimental to all concerned—the manufacturer, who Te) 
ist lower the quality of his product to meet price Te) 
ympetition—the retailer, whose margin of profit has D 
ween reduced—and the consumer who buys unknown, 
ferior or questionable products at misleading prices. 
Manufacturers spend millions of dollars to advertise 
nd promote their products,” he declared, “and should bx | 
enforce the maintenance of a fair traded, retail price, re) 
hus assuring the dealer stability of price plus a fair Tr 
margin of profit and the consumer would be assured ; 
iniform quality at a fair price.’ In conclusion, he ry 
remarked that fair trade accomplishes two things- Zz 
the stability of selling prices and uniform quality of re) 
product—and declared it would be dangerous to elim- oO 
inate the Fair Trade Act now that it is in effect in all Sel 


but three states in the U.S.A. 

The morning session was then adiourned and the 
nen assembled in the Embassy Room at 12:30 for lunch 
while the ladies enjoyed a luncheon followed by cards, 
bingo and cocktail party in the afternoon. 


Tells of Labor Problems 


At 2:00 p.m. the dealers held a closed meeting in the 

Surf Room with William H. Fehl, E. W. Curry Company, 
Pittsburgh, Pa., as guest speaker. His topic was “Labor 
Problems of the Stationery Industry” in which he 
poke of a number of problems to be discussed, thus 
striking the keynote of the meeting. Among the prob- 
lems mentioned were: figuring for the future, per- 
petual inventories, advertising, fast deliveries, in- 
creased outside sales force, intensive sales effort, new 
prospects, system forms, new equipment, employee ben- 
efits, employee ratings and wages, efficiency of opera- 
tion and fair trade 

The final business session was resumed at 4:30 P.M. 

the Surf Room where Paul E. Burbank gave his talk 

Growth Through Association” in which he urged 
stationers to get to know their association and the 
various service it renders so they might benefit thereby. 

Governor Runnels then called for the report of the 
nominating committee and in response Chairman 
Charles V. Sinisgalli arose and placed in nomination 
the following slate of officers: for governor, Charles W. 

ikens, Yeo and Lukens Company, Philadelphia, Pa.; 

lieutenant governor, Samuel S. Rosendorf, Jr., 
Southern Stamp and Stationery Company, Richmond, 
Va.; second lieutenant governor, Harry R. Sheppard, 


Of YH! OY] 


HOON-I-HOW 
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Jaffer, Eberhard Faber Pencil Company, and awarded 


Pittsburgh Stationery Company, Pittsburgh, Pa.; treas- 

irer, John Link, Jr., Lucas Brothers, Baltimore, Md. 

All were unanimously approved, after which the gov- 

ernor declared the convention adjourned. 
Immediately following the meeting a cocktail party 

vas given by the Penn-Mar-Va Travelers Club to mem- 

bers in celebration of their twentieth anniversary. 

Florence Fuentes, the queen of the Mardi Gras, was 

rreeted with a welcoming song ‘as she made her ap- \ 

pearance. She was made an honorary member of the 

club for the ensuing year at the proposal of Charles M. ) ‘ 


ele) male) 





a handsome pin bearing the club’s insignia. All past o 
presidents who were present were also presented pins. o 
Millard H. Jackson, Joseph Dixon Crucible Com- s 
pany, called for a rousing vote of thanks to Bart Mc- ° 
Closkey for his efforts in arranging an excellent enter- 2 
tainment program 


Buyoow ul JWINdNSs 


AWjONS wsojuly, ul JWIVdNSs 


Banquet Well Attended 


With an attendance of more than 300, the annual 
banquet was held in the main ballroom at 8 p.m. Friday 
evening. At the close of a delicious roast beef dinner, 
Governor Runnels introduced NSA President L. R. Ken- 


sees6eq 4 |IV U! IWaudNS- 
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NEW Distinctive ALUMINUM 
SWIVEL-TILT Quality CHAIRS 
ANODIZED for durability and perfection 
PRICED af less than you would expect to pay 








sie 


MODEL No. 855 





Write for illustrated catalog, dealer prices and discounts. 
US (*haireraft 


48-50 West 21st St. New York 10, N.Y. 


CHelsea 2-0470 








drick; Paul E. Burbank, NSA; Dan Smith, Jr., chair- 
man, convention committee; Earl H. Prentzel, president. 
Penn-Mar-Va; George Leonard, president-elect, Penn- 
Mar-Va; Mrs. Henry Trout, Palmer-Trout Company, 
Trenton, N. J., chairman, ladies entertainment com- 
mittee; Bart McCloskey, L. E. Waterman Company, 
chairman, entertainment committee; Ben Wachtel, 
Parker Pen Company, chairman, hotel and meals com- 
mittee; Samuel S. Rosendorf, Jr., Southern Stamp & 
Stationery Company, Richmond, Va., chairman of reg- 
istration committee; and Charles W. Lukens, Yeo & 
Lukens Company, Philadelphia, Pa., chairman of pro- 
gram committee and governor-elect. Entertainment 
was then presented after which the tables were cleared 
away and the balance of the evening was spent in 
dancing. 
eS ae 
GRAND RAPIDS FIRM PLANS NEW LINE 

Berkey & Gay Furniture Company, 900 N.W. Monroe 
St., Grand Rapids, Mich., is currently reorganizing 
for the purpose of manufacturing high-grade furni- 
ture. The new line will emphasize office furniture 
for the first time, although household items will be 
included as formerly. 

Plans are under way for production of a variety 
of executive office suites, including desks, leather 
upholstered chairs and davenports, and complete ac- 





ARTIST'S SKETCH OF DESK NO. 2069F 


cessories. These will be available in modern, Adam 
and colonial styles. Upholstered chairs will include 
both straight-leg and swivel models. Chair and daven- 
port styles will follow mostly modern colonial styles, 
although a Lawson chair and davenport will be avail- 
able. The firm expects to have from 80 to 90 pieces to 
show at the Grand Rapids July market 

Berkey & Gay are planning to operate a subsidiary 
manufacturing division to be called the Commercial 
Equipment Supply. This plant will then make a popu- 
lar-priced line of commercial office furniture. 

—————o— 29 

OPEN NEW ROYAL BRANCH AT FORT WORTH 

A new branch office of the Royal Typewriter Com- 
pany, Inc., has been opened at 1608 Main, Fort Worth, 
Tex., with Paul H. Sealy, transferred from Montgomery, 
Ala., as manager. 

The office offers complete typewriter service in sales, 
supplies, repairs and rentals. The company’s new 
quarters occupy two floors and a balcony, with 24 by 
85-foot floor space. 

Mr. Sealy said three salesmen will operate out of 
the office. Don D. Powell and F. B. Prince are the city 
salesmen and L. A. Vernon is the area salesman. Mr. 
Sealy was manager of the Royal office in Montgomery 
for 14 months, and previously served as a Royal sales- 


man in Houston.—WFL 
I an oe 


FORMER UMPIRE OPENS NEW BUSINESS 
Charles E. Hartan, for the past 19 years a serviceman 
affiliated with Office Utilities and the Allentown Royal 
Typewriter Agency, Allentown, Pa., has opened a busi- 
ness machines sales and service business at his home, 
1052 Tilghman St. Mr. Hartan served as chief umpire 
of the East Penn Baseball League for 16 years—RCS 
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A shot in the arm that never hurts... 






















Shown here a Selected @ 
grouping from the Alme 
STANDARDIZER 1600 


series 
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WISE ECONOMY 


in today’s buyers’ market the 
cost-conscious office manager is 
looking for Wise Economy. Alma 
makes it easy for you to get... 
and keep ... his business when 
you show their famous 900, 1100, 
and Standardizer series. 

The enduring style, sound de- 
sign, and moderate cost of Alma 
Desks are a sales attraction that 
can’t be overlooked by the thrifty 
buyer. He will buy . . . and buy 
again... when you give him Alma 
values. If your business needs that 
shot in the arm. . . NOW is the 
time for Wise Economy! 


ALMA DESK COMPANY 


HIGH POINT, N. C. 
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MONTHLY REPORT TO DEALERS OF 


PFohuson Chair Company 





EXTRA 














PUBLISHED EVERY MONTH BY JOHNSON CHAIR COMPANY, 4401 W. NORTH AVENUE, CHICAGO 39, ILLINOIS 





JOHNSON “BANK OF ENGLAND’ LINE 
STILL HEADS “BEST SELLER LIST! 


July orders for famous chairs 
hit new all-time high 


a 


“They're the backbone of the 
office chair business.” 


That's what most dealers 
say about Johnson's famous 
“Bank of England” line of 
wood office chairs pictured 


above. (Upper left, Model No. 
925W:; extreme right, Model 
No. 926W: lower left, Models 
No. 927W and No. 928W.) 
“The fine reputation of these 
chairs,’’ one dealer said, ‘is 
keeping with other types 
manufactured by Johnson 
Whether the customer is look 
ing for the highest quality 
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Dealers report these Johnson items are still backbone of business 


that is 
Service, 
model 


luxury chair or one 
outstanding for long 
the Johnson line has a 
that makes the sale.” 

This wide Johnson selection 
has re been expanded by 
the introduction of a number of 
t 


cently 


’ models. Best 
known among these is the re- 
stvled Executive-Posture Chair 


wly-designed 


1739". 
For news of other recent 
additions to the expanding 
johnson line, write: Johnson 
1401 W. North Ave. 


Illinois. 


Chair Co 


Chicago 39 


Highlighting the year-in, 


year-out popularity of John- 
son's famous “Bank of Eng- 
land’ line, orders for these 


chairs reached an all-time rec- 
ord in the month of July. 
This new peak in sales dra- 
matically points up the cus- 
tomer appeal of the Bank of 
England line. Long regarded 
as the standard by which wood 


office chairs are judged, the 
line combines style and com- | 
fort with rugged construction 


and the ability to stand up for 
years in spite of hard usage 
and rough treatment. 
Big Sellers 
The wide reputation of these 
chairs, established 
years, has resulted in consist- 
ently large sales. They are the 
perfect answer to the problem 
of your customer who 
the most durable type of office 
furniture. 
Made of thoroughly  sea- 
“Bank 
have a 


kiln-dried wood, 
chairs 


soned, 
of England” 


OFFICE APPLIANCES, August, 


over the | 


needs | 





|hand-rubbed finish. Swivel 
| models are equipped with rub- 
ber protectors which prevent 
bumping and scarring of both 
chairs and other furniture 


Perfect Comfort 
Arm-rests are curved for per- 


fect ease and comfort. The 
executive model has posture- 
shaped spindles. The casters 


roll smoothly and silently on 
steel ball bearings. 

Every detail in the construc- 
tion of these chairs is carried 
out with the painstaking crafts- 
manship for which Johnson 
has been famous for 80 years 


Backbone of Business 


The famous “Bank of Eng- 


land” line is typical of the 
many types of wood office 
chairs produced by Johnson. 


They are the backbone of your 
business —the consistent big 
sellers that enable you to ring 
up large profits 
Order 
livery 


and steady 
now for immediate de- 
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SOUTHERN TRAVELERS CLUB NEWS NOTES 


W. J. Schroeder, Correspondent 





The atten e at the luncheon of the Southern 
rat held each Monday at the Piedmont 


lotel in Atlanta, Ga., continues to be good. Help keep 
ip the atten during the summer months. When- 
ever you are Atlanta on a Monday, be sure to attend. 
Dealers visit living in Atlanta are cordially in- 


. . o 
Mrs. Hollingsworth, wife of Mr. Hollingsworth of the 
Office Supply Company of Johnson City, Tenn., and 
nothe! ive recovered from injuries suffered in 
automobile accident recently. Mr. and Mrs. Holl- 
ngsworth were forced to cancel their reservations for 


ntion at St. Peterburg, Fla., because 


* > » 


Mr. and Mrs. George Chapman are the parents of a 


even and one-half pound girl born Thursday, May 
26. George vith the office equipment department 
Eustace I aster Associates, Johnson City, Tenn. 

> > 7 


Arne Skagseth of Skagseth Stationery Company, 

ami, Fla., boarded a plane for Norway the middle 

M: iy. Flyin ime from Miami to Oslo, Norway, is 

less time than it takes to go from 

where Arne will visit his family. 
> > * 

Ralph E. Hilburn announces that he is no longer 
connected with Speed Products Company, but effective 
June 1 he | e southeastern sales representative 

he Bates Manufacturing Company. His new mail- 
ddress 644 N. Highland Ave. N_E., Atlanta, Ga. 
- » > 


Jess Haralson Boorum & Pease Company reports 
m Florida it Mrs. Fred Kushmer of Bradenton 
fi yui} Company, Bradenton, Fla., had to 
indergo an operation recently. Last reports advised 
that she wa ing along nicely. 
> a a 
Leo V. Downey, vice-president in charge of sales for 
Boorum & Pease Company, 84 Hudson Ave., Brooklyn, 
nad trip recently through the South, 
topping at Richmond, Atlanta, and Birmingham, 
visiting deal n these cities. 
> a * 
Miss Dot Powell of Powell’s Office Supply Company, 
ent a week recently playing golf in the 
yvomen’s st irnament at Ponte Verde Beach. 
Sorry we d 1ave the scores, so we cannot tell you 
fa We do know Miss Powell is capable of 
her opponents a rugged afternoon. 
> > + 
I mpany, Atlanta, Ga., is at this time 
leling entire store, which includes installing 
balk new fixtures 
> > a 
Mr. and Mrs. Allen B. Cammack of Cammack Office 
ipply, Bu N. C., spent two weeks on a sound 
Morehs¢ City, N. C. Mr. A. B. C. used his vaca- 
thinkir ew ideas for his store. His latest is 
ing u] f the kids in town with “T” Shirts 
rinted “‘( k with Cammack” and “Cammack 
The kids go for it, and his name is all 


7 


> > * 


Eastern Office Equipment Company, 
Ahoskie, N his family spent the Fourth of 
week¢ h his brother, Herbert Bowen of 
Bowen Off I ment Company in Sanford, N. C. 


> - 


Alvin Bowen 


Mr. De V ane of Burk he ad-DeVane Printing Company, 
yetteville, N is in the hospital. We do not have a 
rt on | ition at this time, but hope he will 
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VICTOR 


[ ADDING MACHINES | 
giv C vou more. »! 





20 MODELS 
FROM $89.50 TO $377.50 


Easy to Operate. Anyone can use. Versatile 
@ Victors add, subtract, and multiply. Auto- 
matic Credit Balance. 


See What You’re Doing. All items immedi- 
ately visible at all times. 


Carry It With You. Sturdily built Victors 
. easy to carry. Light, compact; occupy desk 
space no larger than ordinary letterhead. 


Precision made, fully guaranteed. Electric or 
hand operated; choice of full key or 10 key 
keyboards. Liberal trade-in allowances; con- 
venient credit terms. Victor branch offices or 
authorized dealers in all principal cities. 


@ World's Largest Exclusive Manufacturer of 
Adding Machines —Now in Our 31st Year 


VICTOR ADDING MACHINE CO. 


Chicago 18, Illinois 
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1001 Hastings St. . 





LOOK 


The Toledo Metal Furniture Co. 





PRESENTS 


Little Dandy 


Typewriter Stands 





No. 671-LSX 


TWO SIZES 


With or without side leaves 
With or without locking device 


FIVE-PLY WOOD TOPS 


and side leaves 


COLD ROLLED STEEL 


bases 


Our name is your guide to 
quality 


IMMEDIATE SHIPMENT 
Send for catalog and price list 


The Toledo Metal 


Furniture Co. 


Toledo 7, Ohio 











156 


MEETINGS—CONVENTIONS—DINNERS 
(Continued from page 78) 


radio commentators with gratifying pick up results, 
according to Maurice A. Levitan, executive vice- 
president. 

Beginning with the July issue of Association News, 
a four-page addition called “Public Relations Pointers” 
will appear monthly offering a variety of material to 
swing trade thinking into progressive, promotional and 
public relations paths. 

The 1949 National Luggage and Leather Goods Show, 
originally planned for four floors, has been increased 
to five by popular demand. The newest in luggage and 
the latest in personal leather goods will be displayed 
by 220 exhibitors and the show this year is expected 
to top last year’s in buyers’ attendance. 

ae ore ae 

OTTAWA STATIONERS HOLD GOLF TOURNEY 

The Stationers and Office Equipment Association of 
Ottawa, Canada, on June 7 held a golf tournament 
which attracted a large attendance of members and 
guests. The low gross score was turned in by Dave 
Murphy of Barber-Ellis of Canada, Ltd., and he won 





AT OTTAWA STATIONERS GOLF TOURNAMENT 

1. Jack Preston, John C. Preston, Ltd., Ottawa; Jack Chipman, 
Brown Bros., Ltd., Toronto; Dave Murphy. Barber-Ellis. 
Ottawa, winner of the Preston-Noelting Trophy; Stan Pear- 
son, Mortimers, Ltd., Ottawa. 

2. Don Evans, Jack Evans and Ted Mansfield, all Evans & 
Kert, Ltd., Ottawa; Ross Emery. Eagle Pencil Co., Toronto. 

3. Douglas Peacock, Seeley Systems, Ottawa, winner of the 
Powis Trophy; Jim Preston, John Preston, Ltd., Ottawa; Wilf 
Walden, Stanley Mig. Co., Ltd., Tororito: Ted Grand, Office 
Appliance, Ltd., Ottawa. 


the Preston-Noelting low gross trophy, presented to 
him by D. J. McGillivray, Montreal representative. 

The Powis Brothers donated a new trophy for the 
low net, which was won by Douglas Peacock of Seeley 
Systems. 

ee 

0.E.D. GOLF OUTING HELD AT VERNON HILLS 

Vernon Hills Country Club at Tuckahoe, N. Y., was 
the setting for the second golf outing of the Office 
Equipment Dealers of New York. The day was sunny 
and hot, but 51 of our members and their guests took 
advantage of the opportunity to escape the heat of the 
city and enjoy a day in the country, where they had 
the added attraction of a fine swimming pool. 

The golf tournament of the day was the final quali- 
fying round for the four awards (President’s Cup, W. 
H. Gunlocke Trophy, Bright Trophy and Jasper Desk 
Company Trophy) that are to be presented at the final 
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_ a short course in safe selling! 
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READ EM AND REAP 
THE GOLDEN HARVEST OF 
MEILINK’S JUBILEE YEAR! 





@ 8 distribution points provide faster delivery of merchandise 


oy when you want if. 


; g @ Meilink's line offers something for every customer, from 
7 biggest to smallest units. 





aN @ Dealers get full mark-up to keep them in the profit picture. 








& 


o~ 
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@ Every Meilink unit is ‘“Label’’ merchandise to meet exact- 


*. | ing SMNA or UL specifications. 







@ Meilink products are consistently advertised and promoted 
to pre-sell for Meilink dealers. 
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= 1899-1949 
| That’s Why Meilink Dealers Meet and Beat Competition Every. Way! | Me! Li nK ) 
| \ « 
| MEILINK STEEL SAFE CO., Toledo, Ohio Yo L 
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JACKSON DESKS..... 


MPRESSIVE! 





No. CF1776 


AN EXECUTIVE CONFERENCE DESK 
WITH $ INCH OVERHANG ON 3 SIDES... 


* CFI776—Executive desk. 3 drawers in each ) smagyac * All walnut exteriors on 
walnut desks. Comb grain oak exteriors in Softone oak desks. 


* Deep file drawers equipped with ball bearing suspension. Interior equipped to 
accommodate hanging file folders +* Desks equipped with adjustable glides for 
leveling and adjusting desk height 29" to 30!/,". 


* And many other features. 


Write for literature. 


WASPER OFFILE FURNITURE LO.— 


JASPER, INDIANA 


REPRESENTATIVES 


James H. Davison, Route 1, Box 120, Los Gatos, Cal. 
Marion VY. Follin, 220 Fairbanks Road, Riverside, III. 
George B. Wray, 130 W. 42nd St., Room 819, New York 
ees Howard Maley, 115 Tarbell Ave., Bedford, Ohio ee 
L. H. McDaniel, 1414 West Tucker St., Ft. Worth, Tex. 
Harry Wells, 235 E. Breckenridge St., Ferndale 20, Mich. 
Homer Nix, 3858 Concourse, Jacksonville, Fla. 
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1949 outing in September. The individual matches 
among the qualified members competing for these 
trophies begin 
Golf Club 
After dinner the meeting was opened by Guy Rent- 
sler, Remington Rand, Inc., president of the Office 
Equipment Dealers of New York. His somber opening 
remarks were of the sorrow visited on the membership 
in the passing of J. Max Sandler of Charles S. Nathan, 


Inc., New York, N. Y., on May 30; Harry Widman, 
of Macey-Fowler, Inc., on June 14, and Mrs. Robert S. 
Fowler, wife of Robert S. Fowler, on the previous 
evening of June 20. In respect to their memory Mr. 
Rentsler requested the entire assembly to stand in 
silence 

Mr. Rentsler then introduced the guests present at 
dinner, among whom were Mr. and Mrs. Maurice 


Golden of the Business Furniture Company of Phila- 


delphia 

The meeting was then turned over to Chairman 
Adam J. Andrasick, Macey-Fowler, Inc., New York, 
N. Y., who, in the name of the golf committee, sounded 


a note of welcome for those in attendance and awarded 
the day’s prizes as follows: 
Low (golf balls)—won by Woody Chisena of 
National Cabinet Company. 
Second low gross (golf balls) 
Bloempot & Wood. 


, 
gross 


won by Clad Wood of 


xyuest low gross (golf balls)—won by David S. Fisch, 
Regan Office Furniture Corporation, New York, N. Y. 
First kickers’ prize (leather golf bag donated by 


Blanchard Brothers & Lane)—won by Joe Geller of 


Itkin Bros., Inc., New York, N. Y. 

Second kickers’ prize (golf balls)\—won by Mrs 
Harvey Bright, Bright Chair Company. 

Extra prize (leather duffle bag donated by Lacka- 
wanna Leather Company)—won by Bob Gibby of 
Desks, Inc., New York, N. Y. 

—- 


PENN-MAR-VA HOLDS ANNUAL MEETING, 


GEORGE LEONARD ELECTED PRESIDENT 
'¥\HE ANNUAL MEETING of the Penn-Mar-Va 
Travelers Club was held on Wednesday afternoon, 


June 22, at the Ambassador Hotel, Atlantic City, N. J., 
preceding the NSA District No. 3 convention held June 
23 and 24 with President Earl H. Prentzel, Speed Prod- 
ucts Company, Inc., presiding. 

Mr. Prentzel introduced Joseph C. Runnels, Com- 
mercial Office Furniture Company, Washington, D. C., 
governor of NSA District No. 3. Next to be introduced 
was L. R. Kendrick, Kendrick-Bellamy Stationery, 
Denver, Colorado, president of NSA. He was followed 
by Paul E. Burbank, general manager of NSA. 

After appointing William F. Vogel, Sengbusch Self- 


Closing Inkstand Company, sergeant-at-arms, the 
minutes of the last meeting were read by secretary 
Al Williams. Committee reports were then called for 


and Treasurer Rose Cushman, NSA, reported a substan- 
tial balance in the treasury and announced that the 
club now has a total of 203 members. Otis R. Prior, 
chairman of membership committee, Mutual Stationers 
Supply Corporation, announced that 41 new members 


have been added during the past year. William F 
Vogel, chairman of the educational committee, re- 
ported progress and Ben Wachtel, Parker Pen Com- 
pany, added a word of praise for the splendid work of 
the educational committee in educating dealers’ sales- 
men and supplying other dealer aids. Mr. Wachtel 


thanks of President Prentzel for doing a 
editor of the Penn-Mar-Va Traveler. He 
Richard M. Graff, Esterbook Pen Com- 


received the 
fine job as 
also thanked 


pany, and his co-workers for doing a good job in pub- 
lishing the club’s 1949 roster. 

Bart McCloskey, L. E. Waterman Company, chair- 
man of the entertainment committee, reviewed the 
number of outstanding events run by the club during 
the year 

Willian Cravens, The Walcott-Taylor Company, 
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on Thursday, July 14, at the Plandome | 








STORMS 


QUALITY PRODUCTS 


CARBON PAPER 
INKED RIBBONS 
CARBONIZED ROLLS 


“The Complete Line” 
DEALERS... 


INCREASE your sales. Compete with confidence. 


Sell highest grade merchandise produced and 
guaranteed by a reputable manufacturer with a 
thorough knowledge of DEALER requirements. 


H.M. STORMS COMPANY serving the DEALER 
TRADE EXCLUSIVELY for more than HALF 
CENTURY is exceptionally well equipped to 
provide everything required in CARBON PAPER, 
INKED RIBBONS AND CARBONIZED ROLLS. 


We have complete modern facilities for pack- 
aging and imprinting under dealers private 


brands. 


Investigate our PERSONALIZED service. Carbon 
paper and inked ribbons permanently identified 
with your brand name printed directly on each 
sheet of carbon, each typewriter ribbon. A sure 
way to build repeat sales. 


Write NOW to Dept. H for details. 








"tons eren™™ 


H. M. STORMS COMPANY 


Storms Building, Brooklyn 16, N. Y. 
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AM@RICAN 


NUMB@KING*MAC RIN@Z 


For All Special Requirements 


3 MOVEMENT—5 MOVEMENT 
—LEVER NUMBERING MA- 
CHINES—CARBON COPY 
NUMBERING MACHINES— 
HECTOGRAPH RIBBON MA- 
CHINES—DATING MACHINES 








DATING MACHINES — PRICE 


PIECE NUMBERERS—SPEED SET 
YARDAGE MACHINES — SPE. 
CIAL MACHINES ON PLAT. 
FORMS. 





Please give full details and 
mention reference numbers 
shown below on special re- 


654321 


Facsimile impression 
quirements. Write for latest folders describing 
all models. 





» 12345 


2 123456 11 

: 123456 694321 

: eee ac 654397 

5 12 

> 123456 ||" 1,284,567 
2 123456/|" 54321 


o° 


© 123456]|: 
» 123456]: 


12345 
12345 


i) 




















201 ~VM17162A 
22 610-123-456 
2 > 54321 
24 6 CREDIT 543215 
25 3456 BRANCH 1 235 
206 654 1234 

207 Leo G S 

208 FIVE SIX SEVENEIGHT 

209 BABA 

210 JAN 251945 12345 











AMERICAN NUMBERING MACHINE CO. 


ATLANTIC AND SHEPHERD AVES.. BROOKLYN 8. N.Y 
BRANCH 105 WEST MADISON STREET, CHICAGO 2, ILL. 
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—COMBINED NUMBERING & | 


MARKERS—SPEED SET LOT & | 


Washington, D.C., then arose and proposed Charles H. 
Everly, Orrice ApPpLIANCcEs for honorary life member- 
ship in the club. Said Mr. Cravens: 

“T feel that I am personally honored to be allowed 
to present the name of Charles H. Everly, gentleman 
and salesman, for election to honorary life membership 
in the Penn-Mar-Va Travelers Club. 

“Nothing I can say here will enhance the reputation 
and standing of Charlie Everly with those of you who 
have been in the club for ten years or more but a few 
words about him should be included for the benefit 
of those present who have come into the industry in 
this territory in more recent years. 

“Charlie Everly entered the stationery and office 
outfitting industry when he joined the staff of OFFricEe 
APPLIANCES aS manager of their New York office, now 
known as their eastern office, in April, 1911. His service 
has spanned the greater part of the development of 
| our industry. 

“He was elected vice-president of his firm in March 

| of 1926. 
“Charlie was a charter member of this club and was 
| very active and helpful during its formative days. 
| During the ten years through which I served as sec- 
retary of Penn-Mar-Va he was a wheel-horse for all 
of the successive offices and gave unstintingly of his 
time and efforts. I cannot recall a single meeting of 
the club which he missed until the demands of his 
employers made it necessary for him to go to their 
headquarters in Chicago about eight years ago. 


Helpful to Salesmen 


“So much for the factual record; more important is 
that which he gave of himself to those who needed 
help. I personally know of many instances in which 
Charlie Everly helped salesmen who were not suitably 
located to get other connections that offered better 
opportunities for their particular talents. In many 
instances the men involved never even knew who was 

responsible for what seemed to be their good fortune. 
He counseled others who were sometimes at fault 

themselves, how to get on the right beam and make 

| the most of the jobs to which they were not giving 
their best efforts. 

“T have for many years said that Charlie Everly was 

| the best friend the salesman in this territory of our 

industry ever had. What more fitting tribute than to 

| elect him as one of the very few honorary life mem- 

| bers we have ever had?” 

Joseph W. McCormick, Jr., Stationers Guild of 

America, moved that Al Williams be elected to hon- 

orary life membership. Both Mr. Everly and Mr. 

Williams were unanimously and _ enthusiastically 
| elected and Rose Cushman, NSA, and Albert B. 
| Abrams, Modern Stationer, were reelected honorary 
| members for the coming year. 
| The next order of business was the election of 
officers, all of whom were nominated from the floor. 





They are: president, George Leonard, L. E. Waterman 
| Company; first vice-president, Mark J. Kenna, Ameri- 
' can Pencil Company; second vice-president, Otis R. 
| Prior, Mutual Stationers Supply Corporation. Secre- 
| tary Al Williams and Treasurer Rose Cushman were 
| unanimously re-elected to fill their.respective offices 
| Members assembled in the evening to attend the 
|} annual dinner on the occasion of the club’s twentieth 

anniversary. Mr. Prentzel distributed to each member 

present a Staple “Xtractor,” courtesy of Speed Prod- 
ucts Company, Inc. 


—_———— oe 


PLAN RECORDS MANAGEMENT CONFERENCE 
The Records Management Association of New York, 
formerly the Filing Association of New York, is plan- 
ning an important September conference at the Com- 
modore Hotel, Lexington Ave. at 42nd St., New York 
City 
| Registrations will be for the full day of Thursday, 
September 29, with morning and afternoon sessions 
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| high QUALITY... big VALUE... at a new LOW PRICE 


This new Economy COPY-RITE Liquid Duplicator has VALUE you can see, 
feel, touch. It has the COPY-RITE assurance of top performance plus the 
proven COPY-RITE foolproof principles. It has the "'sales-ability" to con- 
vince the toughest “show-me" customers. Its low price will open new markets 
that you could not touch before. In fact it has everything to make it a 
“natural” . . . it brings a new COPY-RITE at a new low price into the 
up-to-the-minute selling picture. 











MORE DETAILS NEXT MONTH ... OR WIRE OR WRITE FOR THEM NOW. 


WOLBER DUPLICATOR & SUPPLY CO., 1203 CORTLAND ST., CHICAGO 14, ILL. 
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FOR. THE BEST FILE 


YOUR CUSTOMERS CAN BUY 


THE VICTOR 


BESTLINE 


FILE 


As a dealer in office equipment 
you know that if a product does not 
live up to the claims made for it, all 
the sales helps and advertising material 
money can buy won't make a best- 
seller of that item ... that's why Victor 
builds the highest quality possible into 
every Victor Bestline File. 

Descriptive literature can excite 
curiosity, which is all that can be ex- 
pected of it, but the Victor Bestline file 
will do its own selling job if given a 
chance. Let your customers see the 
Quality of this file, the smart appear- 
ance, the modern grey finish; let them 
feel the Quality of the suspension, the 
ease with which even a loaded drawer 
glides in and out . . . the ultimate in 
effortless operation; let them hear the 
the Bestline, that keeps 





Victor Bestline files are available in 2, 3, 
4 and 5 drawer heights in letter, legal and 
other sizes. The wide assortment of sizes of 


Quality of 
drawers from rattling and clanging. 
Let them be the judge of the materials, 
engineering and construction incorpor- 
ated in the Victor Bestline File. They'll 
convince themselves that this is the 
file for them. 


Victor Bestline files together with cupboard and 
counter equipment, insert drawers of all types, 
ond other accessories make the Bestline adapt- 
able to every filing need. 

Victor Bestline files are sold only through 
franchise dealers. Write today for full informa- 
tion about securing a franchise in your locality. 


THE VICTOR SAFE & EQUIPMENT CO., INC. 


NEW YORK 


NORTH TONAWANDA 
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and luncheon at the hotel. Selected speakers will pre- 
sent various subjects of special interest and import- 
ance to record managers and administrators, an- 
nounces Elizabeth G. Barnes, public relations chair- 
man. 
eS ee 
STATIONERS PLAY GOLF AT MONTCLAIR 
The sixth tournament in the series played by the 
Stationers Golf Association of New York was held at 
Montclair Golf Club, Montclair, N. J., on July 12 with 
Carl P. Finck as host. 
In the previous match, at Westchester Country Club, 
E. T. Kemp and H. Yager led the Class A golfers by 
their net 68 scores. In Class B, A. Neustadter turned 
in a sparkling 64 net. Current leaders in competition 
for the season’s cups after the fifth tournament are 
J. Schlanger in Class A and R. Urmston in Class B. 
—_><- —— 


GREAT LAKES TRAVELERS CLUB NOTES 

Twenty-two members and guests were in attendance 
as President Rus Ragan called the July 9 meeting of 
the Great Lakes Travelers Club to order in the air- 
conditioned private dining room at Riccardo’s Studio 
Restaurant 

“Uncle Bill” Smith, Ace Fastener Corporation, pres- 
ent for the first time in several weeks, marked the 
occasion by passing out cigars. In recognition of the 
“tough” business conditions reported in several parts 
of the country, a “gag” collection was taken up to pay 
for the luncheon of Ollie Stevens, Stevens, Maloney & 
Company. Other guests present were Fred Clark and 
Harry Hoffman, Industrial Tape representatives. 

Just before the meeting adjourned, it was announced 
by President Ragan that the pre-convention luncheon 
would be held on Friday, September 30, at the Stevens 
Hotel at 12:30 p.m. John Gilbert, Orrice APPLIANCEs, 
was designated chairman for the event. 

+ > * 

Summer and vacations continued to take their toll 
of GLTC members, the regular Friday luncheon on 
July 14 showing an attendance of 17. Guests present 
included W. B. Rogers, Sell Corporation; Harry Venet, 
Reyburn Manufacturing Company, and Jess Sutton, 
Woodbury Book Store, Danville, Ill., who spoke briefly 
on the present state of the industry. 

———-o=- eo 
NORTHWEST TRAVELERS TO HOLD GOLF PARTY 

Twin City Stationers and Northwest Travelers will 
hold their seventeenth annual golf tournament and 
get-together party on August 23 at Southview Golf 
Club in South St. Paul, Minn. Golfers can tee off after 
12 noon. All Travelers and dealers have been invited 
to attend this gala affair—and a chance to forget for 
a few hours the cares and worries of business life. 

The usual after game (19th hole to you) festivities 
will be on tap. E. Mortimer Hansen will defend his 
putting championship against all comers, provided the 
challengers are old timers—or over 50 years of age. 

Arthur Grayston is organizing the afternoon and eve- 
ning sessions at the big round table where discussions 
of prime importance will be held. Advance notices will 
be mailed out to dealers and members of the Travelers 
Club. Everybody is welcome and all communications 
should be addressed to Stan Griebel, 616 Builders Ex- 
change Building, Minneapolis, Minn. Reservations 
must be made in advance. An individual cup will be 


awarded to the low net player of the side winning the 

large cup. There will be door and ticket prizes, and a 

very special after-dinner feature will be added. 
ee ees 


OHIO CLOSING HOUR SKED AIDS TRAVELERS 

As a service to the Fifth District Travelers Club of 
the National Stationers Association, the Findlay Print- 
ing & Supply Company, Findlay, Ohio, has prepared 
a printed schedule of closing hours and half holidays 
of most of the cities in Ohio of more than 10,000 popu- 
lation. Travelers planning trips through Ohio will 
welcome this information. 
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CHAIR 





FOR SALES VOLUME 


All With Foam Rubber Cushions 
e Complete Popular Priced Typists 
e Complete Line Executive Chairs 
ALL BUILT IN OUR OWN MODERN PLANT 


No. 545 OT ————— 
EXECUTIVE ARM 
"“Flo-tilt" swivel chair 

Seat: 19x17x3" 
Deep Latex Foam 


cushion 





Write for details on 
this roomy wonderfully 
priced Executive chair 
with a light running 
aluminum base. 





No. 545 
No. 540 No Arm 
No. 125 


"SPRING BACK" 


"5" features fully adjustable. 

Bonded Foam cushion. 

Combination cloth seat with 
leatherette trim at no extra 
cost. 

A great chair, with the ex- 
tra “adjustable tension” — at 
prices as low as many chairs 
without this feature. 


No. 125 


Order one each—Today! They are Business Builders! 








See New Complete Line 


Popular Priced Magnesium 
Office Chairs 


Space 537A N.S.A. Show 
Stevens Hotel 











FULLY GUARANTEED. 
SOLD ONLY THRU DEALERS 


CHAIR CO.. INC. 
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> © BEAUTY 
© SERVICE 


DE LUXE EXECUTIVE FILE CABINET 
for hanging file folders. Sliding 
top for extra convenience. Silent 
rubber casters for easy availabil- 
ity. A useful and attractive office 
unit in enameled or hammerloid 
finish in Office Green, Gray or 
Walnut. Letter or legal size. 


DE LUXE WASTE 
‘ BASKET 

Heavy gauge steel, styled for lasting 
beauty, with rolled edges, rubber 
corners and rubber-tipped legs to pre- 
vent snagged clothing and scratched 
floors. 12144”x1214"x144”. Gleaming 
baked enamel finish in Office Green, 
Gray or Walnut. 





EXECUTIVE DESK TRAY 

The “silent secretary” that elim- 
inates desk clutter. Exclusive 
add-a-tray feature gives sep- 
arate compartments for each 
work classification. Can be 
tiered to suit individual 
requirements. No wires, no 
screws. Rubber grommets pre- 
vent marring. Of heavy (22 gauge) 
steel with baked enamel finish in 
Office Green, Gray or Walnut. 


ee ay 










MULTI-PURPOSE 
ALL-STEEL TYPEWRITER TABLE 
Double drop leaves for 
added efficiency. Carefully 
molded, reinforced legs 
prevent snags and torn 
clothing. Engineered to 
provide ample leg room 
and comfort. Of heavy- 
gauge steel with large, 
oiseless rubber casters 
or easy mobility. 





ee ae 


STEEL-PARTS MANUFACTURING CO. 


A Division of Blackstone Mfg. Co., Inc 


4630 W. HARRISON STREET 
CHICAGO 44 ILLINOIS 
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| COMPLETE PLANS FOR LETTER WRITING WEEK 


Promotional material is almost completed for the 
twelfth annual National Letter Writing Week to be 
observed October 16 to 22. Manufacturers of boxed 
correspondence paper will sponsor the occasion through 
their trade association, the Paper Stationery and 
Tablet Manufacturers Association, 527 Fifth Avenue, 
New York, N. Y. 

The United States Post Office Department plans to 
promote and publicize the many services and facilities 
available to Americans through their local post offices 
by distributing a special four-color poster to some 
25,000 United States post offices. Free literature on 





LETTERS MAKE | 
PEOPLE HAPPY 64 


NATIONAL LETTER WRITING WEEK 
OCTOBER 16 to 22 





FOUR-COLOR POSTER FREE TO DEALERS 


letter writing will also be distributed to patrons of 
the post office. 

Posters will be available to dealers also through 
their writing paper manufacturers. These posters 
carry an illustration of this year’s theme, “Letters 
Make People Happy.” 

As a part of National Letter Writing Week the an- 
nual window display contest is open to four classifica- 
tions of stores. This year, $660 in prizes will be 
awarded for the best windows in department, station- 
ery, variety chain, drug and other stores. Any store 
is required only to display writing paper in a principal 
window, including an official poster in the display and 
co sen? 4 photograph of the window to the office of the 
sponsoring Association 


" —- 

RECOMMEND NEW STANDARDS FOR CRAYONS 

The Commodity Standards Division of the National 
Bureau of Standards has announced a proposed revi- 
sion of Simplified Practice Recommendation R192-45 
on crayons, chalks and related art materials for school 
use. This was proposed by the Crayon, Water Color 
and Craft Institute and approved by the standing 
committee. It has been submitted to producers, dis- 
tributors, users and others interested for acceptance 
or comment. 

This recommendation lists standard stock sizes for 
various types of crayons, chalks and related art mate- 
rials, also types of containers and sizes of packages 
for the different products. The initial recommendation 
was developed in 1942 and was revised in 1945. 

The current revision covers proposed changes in the 
list of sizes of the various products and certain 
changes in types of containers and sizes of packages. 

Mimeographed copies of the proposed revision may 
be obtained from the Commodity Standards Division, 
National Bureau of Standards, Washington 25, D. C. 
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A Name Long Famous 


as Manufacturers of 


QUALITY 
OFFICE FURNITURE 
at Low Cost 





Steady Hepeat 
oellers 


for 
IMMEDIATE DELIVERY 


No. 40—Utility desk, especially suitable for use in 
schools, sional and lean offices, reception rooms 
and for s *% men. Walnut or mahogany veneered top 
24” x 36”; panel drawer fronts with metal pulls; lock 


in center drawer. Lowest of the three pedestal drawers 
is special file size. Available in walnut or mahogany. 
If desk is wanted in Oak, top and front are of quarter 


sawed stock 








No. 60-T—Executive flat top desk in walnut or mahogany, with turned 
recessed legs and 7 drawers. Metal drawer pulls. Full back panel. Top is 
32” x 60”. Equipped with complete locking device. 


If a turned leg single pedestal model is preferred, it can be had in walnut 
or mahogany only. 


No. T-60-PTW—a Secretarial desk with turned legs to match No. 60-T. 


M LE AT \ il. Write for Illustrated Catalog 

F of complete McLeod line of 

1735 W. DIVERSEY PARKWAY Desks and Costumers 
CHICAGO 14, ILL. 
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Steadily Increasing Demand 
Emphasizes the Coast-to -Coast Acceptance of 
“FURNITURE THAT LASTS” 








Buckstaff Furniture is constructed to endure, yet de- 
signed to conceal the necessary ruggedness so vital in 
quality furniture. 

Many designs in up-to-the-minute styling assure you 


of your choice in the finest. 


Chicago Sales Office: 


THE BUCKSTAFF COMPANY 
c/o Wm. H. Wark + 666 Lake Shore Drive 





Sales Representative: 
HENRY L. GUTH ago 


Wescoeville, Penn. 


OFFICES, SCHOOLS 2 INSTITUTIONS 
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NOMDA’S 24TH ANNUAL CONVENTION 
(Continued from page 22) 


and each responded with a few comments. Enthusi- 
astic applause came from the nearly 500 office ma- 
chine people present. The theatre was taken over 
completely by NOMDA. 

In a special ceremony, Retiring President Earl De 
Groot was given a wrist watch as a token of apprecia- 
tion for his services as chief executive of the associa- 
tion 

When the NOMDA program was finished, the Earl 
Carroll show people returned and put on another hour 
of entertainment. Well after midnight the tired but 
happy conventionites streamed out to the buses and 
returned to the headquarters hotel for some sleep. 

Nearly 125 people stayed over through Thursday to 
take the all-day trip to Santa Catalina Island. A few 
of the more vacation-minded folk stayed until Friday 
and enjoyed an all-day deep sea fishing trip. Thus, 
though the convention was officially closed on Wed- 
nesday night, it actually kept tapering off to a final 
conclusion on Friday, June 24. 


TRADE EXHIBITS INTEREST DELEGATES 


The display of industry products, presented by 24 
manufacturers and distributors, was the focal point of 
interest during designated hours when business ses- 
sions or other special activities were not in process. 
New items, improved models and sales demonstrations 
were the order of the day during exhibit hours. Fol- 
lowing are brief descriptive references to the displays, 
including lists of products shown, company names and 
names of individuals in attendance: 

R. C. ALLEN BUSINESS MACHINES, INC., Grand Rapids, Mich.., 


featured the new No. 715 seven-column electric subtractor, the 
new No. 210 electric cash register, the No. 35 calculator, No. 75 
adding machine, and the No. 1302 bookkeeping machine. M. T 
Snyder, treasurer, and Jack Walker, Denver representative, were 
assisted by Ted Allen, Los Angeles branch manager, and C. C 
Clifford 

ALLEN-WALI ADDING MACHINE DIVISION, NATIONAL 


CASH REGIST ER CO., New York, N. Y., exhibited Models 77, 9H, 
9E, and 16 EB 1E and 11E. J. N Williams, sales manager, was 


assisted by Rodney Allabach. 

AMES SUPPLY CO., Chicago, Ill. The new Wirl office machine 
washer and the agitor office machine washer were shown aiong 
with the Ame Best” cleaner for washing office machines. In 
charge of the exhibit was J. D. Marvil, vice-president and gen- 
eral manager, assisted by Earl S. White, San Francisco branch 

anager, and Frank R. Marshall, Los Angeles branch manager. 

one HMAN & BAXTER SALES CORP., Los Angeles 6, Calif 
Among the products displayed were the Ritchie Tape-riter, Confer- 
fone Teletronic Converter, Del-e-tape typewriter ribbon, and the 


Magic Mailer. H. R. Egender, sales manager, was in charge, assisted 
by D. M. Ma D nald, Reed Bachman, Charles Bedig, Harold Udcoff 


an d Uveta He ricis 

CLARY MUL rIPLIER CORP., Los Angeles, Calif. On exhibit were 
Models Ni 101, 102, 103 and 104 adding machines, No. 301 and 
302 cash register and No. 303 ow cash register. J. W. Stall- 
ings, general sales manager, and . 8S. Watkins, supervisor dealer 
sales, were i charge of the exhibit, assisted by K. A. Adams, 


district manager; W. M. Wells, Jr., and D. Harlow, both special 
representat es 


FEDERAL CASH REGISTER Co., Kansas City, Mo. Various cash 


registers were n exhibit. Kyle W. Leeds, president, was assisted 
by H. G Bre ks, Texas distributor, and Ernest Trugui, Republic 
f Mexic r tridutor 

L. G. Fl E WEL I ING CO., Hollydale, Calif. A new desk line was 
featured along wit new typewriter and other office machine 
tands. Establisl ed items with improved finishes and construction 
were also on display. In charge was F. M. King, salesman, and 
Paul Rexe I nt superintendent 

MILO HARDI NG CO., Los Angeles, Calif. Displayed Tempo film 
tencils, duplicating inks and accessories. The new all-electric 
Tempo d uk cator was introduced. James Harding, vice-president, 
was assisted by Lorin L. Wilson, western sales manager, and Dick 
Bailey, « neer 

HEYER. “CORP Chicago, Ill. Gelatin and spirit stencils and 

ipplies were displayed as well as duplicators. In charge of the 
j0oth was Charles H. Lee, sales manager 

INDIANA CASH DRAWER CoO., Shelbyville, Ind. On display was 
the Indiarz itographic cash register, Allen-Wales cash drawer 
combinatior Remington Rand cashier, Smith-Corona cashier, 
Victor cas! irawer combination and the Indiana undercounter 
ash drawer Richard Showers, secretary-treasurer, was tn charge, 
assisted b eph Showers and William Showers. 


MASTER \ DRESSER CO., Minneapolis, Minn. Exhibited was 
the Master Addresser and the new Record Master attachments 


L. B. Parkinson, factory representative and J. A. Johnson, junior 
salesman, were in charge of the booth 

MITTAG & VOLGER, INC., Park Ridge, N. J. Inked ribbons 
carbon paper nd related duplicating supplies were on display 
Harold A. Andre, Los Angeles branch manager, and Carl F. Leydig, 
San Francis branch manager, were in charge. Harold E. Andre, 
assistant manager of the Los Angeles branch and George Semon- 
sen, assistant manager of the San Francisco branch, also were in 


attendance 
OHMER CORI Dayton, Ohio. Various models of cash registers 
were exhibited. Ralph Ulrich, vice-president, and R. E. Barrett, 
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from MARKS 
The House of FLEX-ARM LAMPS 








No. 908 
Stand-up 
or pin-up 











No. 914 


+ + « modern 
and attractive 









No. 912 


« + « our leader 










No. 906 


+» extra tall 





No. 90! 
. .. all felted base 







No. 6 


. two-arm 
fluorescent 


MARKS MANUFACTURING CO. 


700 North Carpenter Street « Chicago 22, Illinois 
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DOPP-BILT for Quality 
PRICED TO TODAY’S MARKET 


for Volume Sales! 


PORTFOLIOS 


Exceptionally fine 
quality, large ca- 
pacity, multiple 
pocket portfolios 
with disappearing 
handles and leather 
gussets. Dopp-BILT 
in smooth or em- 
bossed Top Grain 
and Split Cowhide. 





Big- 
> eran a in top demand by Students, Teachers 
oe 1 Executives! Quality-made fo SELL—b the 
rs of the famous DOPP-KIT, America’s fastest ol “ 
“setting 


Toilet Kit, and a compl . 
tised fine leather gy line of other Nationally Adver- 


Write for Catalog of DOPP-BILT Profitmokers! 


CHARLES DOPPELT & C0., INC. 


2024 S. WABASH AVE., CHICAGO 16 
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Pacific district manager, were assisted by Guy Johns, district 
service manager 

OHMER ENGINEERS, Beverly Hills, Calif. Cash registers and 
various related items were on exhibit. 

OLIVETTI EXPORT DIVISION, New York, N. Y. The Olivetti 
“14” printing calculator was exhibited. In attendance were Eugene 
Wagner, western states representative; Alex Orlassino, technician; 
John Enriques, general manager; and Dott. Ugo Galassi, export 
sales manager 

PRECISA DISTRIBUTORS, INC., Seattle, Wash. Adding ma- 
chines, both electric and manual models, were shown. H. R 
French, sales manager, and Ernest Von Rhine, California dis- 
tributor, were in charge of the exhibit 

REMINGTON RAND, INC., New York, N. Y. New Remington 
personal typewriters, Topflight adding machines, a new line of 
carbon paper and typewriter ribbons, the Deluxe electric type- 
writer, and Victor Safe & Equipment Co. record systems and 
open line items were shown. In attendance were Geo. W. Fotis, 
sales manager, portable typewriters; Sam Smith, sales manager, 
adding machines; Harry Haig, sales manager, supplies and dupli- 
cators; Arthur O. Carlson, Victor representative, Los Angeles; 
Herman Fink, sales manager, trade-in typewriters; E. W. Cannon, 
Los Angeles branch manager; R. J. Noonan, Los Angeles repre- 
sentative; M. A. Kansteiner, Pacific coast manager, dealer sales 
division; D. J. O'Neill, San Francisco representative; Wm. Rein- 
heimer, Seattle branch manager; T. E. Gray, sales manager, Rem- 
ington Deluxe electric; C. B. Waters, Pacific coast advisory repre- 
sentative; Henry Simler, American Writing Machine Co. sales 
manager, retired; and C. B. Caterson, sales promotion manager. 

ROYAL TYPEWRITER CoO., INC., New York, N. Y. The new 
Gray Magic line of Royal portables was on display with the 
Golden Royal portable and the new lightweight Air-flight carry- 
ing case. W. H. Beckwith, sales manager of portable division, was 
assisted by J. W. Glasgow and W. A. Mooers 

SAFEGUARD CORP., Lansdale, Pa. On display were Models H 
and K Instant Safeguard checkwriters, individual 6-bank Safe- 
guard checkwriter, ll-bank Safeguard, voucher check Safeguard 
checkwriter. Also shown were Air-in-Window ventilators, room 
humidifiers and D-R-T type clean-keepers. Ewald Mayer, sales 
manager, was in charge, assisted by Lewis A. Wicklander, southern 
California distributor, and Paul Etheridge, northern California 
distributor. 

SHIPMAN-WARD MFG. CO., Chicago, Ill Supreme power 
cleaner, Guide Line platens, Langitex platens, Langitex feedrolls 
and “Jim Ward” Aristocrat typewriter stand were shown, along 
with Roll-a-Way file cabinet, Roto-Sho window display turn- 
table, Speedy sprayer outfit and ‘‘Fleetwood’’ wood top typewriter 
stand. In attendance were Stephen J. Kantor, purchasing agent; 
Norbert F. Mayer, West Coast distributor, and Morris Dorfman. 

L. C. SMITH & CORONA TYPEWRITERS, INC., Syracuse, N 
All new 1950 Smith-Corona portable typewriters, new models o 
office typewriters, adding machines, and ‘Prize Winner’ L. C 
Smith typewriter reconditioned by Liberty Typewriter Division 
were on display. John J. McCormick, sales manager, portable divi- 
sion, was in charge of the booth. Assisting him were William J 
Buckland, western regional division manager; Joseph W. Galland, 
Liberty Typewriter Division; C. J. Harris, Los Angeles branch 
manager; Ted Seeberger, Los Angeles branch dealer representative; 
M. J. Fuller, Northwest home office field representative; Robert 
H. Butler, San Francisco branch salesman 

SPEED-O-PRINT CORP., Chicago, Ill. New Liberator Model No. 
100 with color cylinder, Liberator Model No. 200, with closed 
cylinder, new deluxe Tilt-O-Scope, duplicators and Speed-O- 
Cabinets in Futuramic gray, and a complete line of mimeograph- 
ing supplies were shown. Also on display were the new Sovereign 
dull finish stencil, the Goodyear Pilofilm-topped stencil, and the 
dealer merchandising fluorescent-lighted pulpit floor display. M. C 
Archey, district manager, and Mrs. Archey were in attendance. 

TIFFANY STAND CoO., Poplar Bluff, Mo. The company’s com- 
plete line of portable business machine stands, featuring the 
Tiffany adjustable open top and convexed casters, was shown. 
Bill Simpkins, general manager, was in charge of the booth 

UNDERWOOD CORP., New York, N. Y. On display were the 
Underwood Champion and Universal portable typewriters. W. G 
Turquand, sales manager, typewriter division, was in charge 
Assisting him were M. R. Gordon, J. D. Park and L. J. Gallagher, 
all portable representatives 


ALLEN & COMPANY OFFERS NEW SALES PLAN 

F. H. Mahler, president of Allen & Company, manu- 
facturers of carbon papers and inked ribbons at 11-15 
Vandewater St., New York 7, N. Y., recently announced 
a new type of sales plan. This Allen business-getting 
idea includes Indicator carbon (indicating the end 
of the letter as the user types) and Snap Eraser, snap- 
attached to the erasing shield, both items patent pend- 
ing. 

The new sales plan combining Snap Eraser with In- 
dicator carbon paper is being adopted by dealers. The 
company also supplies a number of other sales aids to 
help dealers with their carbon and ribbon selling 
problems. 

President Mahler has also announced that F. H. Gib- 
son, possessing Many years of sales and research ex- 
perience, is now vice-president in charge or research 
and sales engineering. He promises new patent-pend- 
ing items in the Allen Sales plan. 

+2 —__— 
LARRY FRICK APPOINTED BY DIEBOLD 

Larry Frick, prominent salesman of Erie, Pa., has 
been appointed Erie representative of Diebold, Inc., 
office systems, according to an announcement by 
Richard J. Fitzmorris of the Buffalo zone office. Mr 
Frick will have charge of four counties in Pennsyl- 
vania and New York state—GET. 
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HARD-TO-PLEASE, 
PRICE-CONSCIOUS CUSTOMERS 


@ Forty-five years of manufac- 
turing and selling all types of 
fine business chairs at realistic 
prices ... of aggressive sales 
promotion, advertising, and 
merchandising .. . have made 
BOLING America’s fastest sell- 
ing chairs. 

Let us show you how you can 
enjoy faster, more profitable 
chair sales the time-proven 
BOLING way... write today for 
our catalog, ‘Chairs for All 
Business.’ There is no obliga- 


tion, of course. 


HIGH POINT BENDING & CHAIR CO. 
SILER CITY, NORTH CAROLINA 
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NOTICE 


In order to effect across-the-board price reductions and improve the processing and delivery of 
your orders, we are now assuming sole distributorship of our product, the W Bar Shelving line. 
Through this factory-to-you method we are able to pledge prompt handling of your inquiries and 
orders, and we guarantee the continued high quality which the W Bar shelving has set. 














For the office, the school, the warehouse, the 

W Bar Shelving line offers the greatest im- 
provements in steel filing and shelving equipment. W Bar corner post 
construction (patent applied for) isa pleated bar method that insures 
snug fit, greater rigidity, greater strength. Shown at left is the stan- 
dard six foot adjustable shelf unit constructed of 16 gauge W Bar posts 
and 20 gauge shelves. Where load demands are greater, 18 gauge shelves 
are available. Standard shelf widths are 36 inches and depths run 
from 9 to 24 inches. W Bar corner posts and Intermediate posts, for 
series installations, run from 6 to 10 feet high. Free estimates are 
yours for the asking on any special size. 
Standard colors are Olive Green and 
Airline Grey. Special colors on request. 


The new W Bar Filing 
Shelf unit offers orderly, 
easy access to many standard forms 
such as tariffs, policy blanks, way bills, 
invoices, etc. 26 handy pull-out shelves 
are adjustable for any quantityof forms 
used. The Filing unit can be used 
separately as on mail desks or can be 
inserted in the regular W Bar Shelving 
unit. Measuring 36 inches wide the 
Filing unit is available in 12 and 15 inch 
depths with full panel sides and back. 











The W Bar Gym Basket Rack presents the newest 
improvements in locker room equipment. Featuring 
rigid W Bar corner post construction and recessed hasps for greater safety, 
the unit can be made to any specification or basket size, installed in series 
form, single faced or back to back. Side and back panels are available for 
single racks. Where mobility is desired, the rack can be equipped with 
mounted rollers. Cross braces are not essential but can be had for large units. 





Write TODAY for our new four page brochure and price list. 


“We'll put ourselves out to put you IN with your customers.” 





gUBAUS, 


—Neubauer MANUFACTURING CO - Ve 


ESTABLISHED SINCE 1929 


2019 CENTRAL AVENUE » GRANVILLE 5841 © MINNEAPOLIS 18, MINNESOTA 


c 
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VICTOR ADDS TO EMPLOYEES’ SECURITY 

Following a formula that combines efficiency and 
co-operation to permit high production and, in turn, 
provide larger profits for employees, the Victor Adding 
Machine Company, Chicago, recently announces that 
$258,395.00 was credited to the accounts of share- 
holders in its Employees’ Security Fund in 1948. 

This sum, which is slightly less than half the amount 
used for employee benefits and personnel activities, was 
made possible by the greatest sales volume in Victor’s 
history, according to G. H. Turner, vice-president in 
charge of personnel. 

“These expenditures, averaging $345 per employee,” 
he states, “are justified as ‘good business sense.’ They 
enable the Victor organization to attract the type of 
employees needed to produce a large volume of adding 
machines at a unit cost that enables us to give cus- 
tomers the greatest satisfaction for their adding ma- 
chine dollars 


Mr. Turner goes on to explain that while conditions 
in the office equipment industry have slackened some- 
what from the post-war peak, Victor’s fine manage- 
ment-employee relationship has produced and sold an 
ever-increasing number of adding machines. 

In 1946, for instance, even when Victor had not 
turned completely from its wartime production of the 


Norden bombsight, the company was able to produce 
more than 4,000 units per month. In 1947 this in- 


creased to more than 6,000 and in 1948 to a record 
number of over 8,000 units each month. 

“Victor’s Employees’ Security Fund not only pro- 
vides for the eventual retirement of the employee, but 
also maintains current economic security for the mem- 
bers by furnishing them with group life insurance, 
accident, sickness, hospitalization and surgical insur- 
ance,” Mr. Turner points out. 

‘In addition the wife and children of a Victor em- 
ployee may be insured for hospitalization and surgical 
benefits at a small cost to the employee.” 

—_<- - 


NOVEL SLIP ELIMINATES “LOST SALES” 


There is seldom ever such a thing as a “Jost sale” 
1 the stationery department of the Hecht Company, 


Washington, D. C., since the management developed 
1 clever “Didn’t We Have It?” slip to cover instances 
when the customer could not find desired merchandise 
in the stock 

Even though the stationery department is well 
stocked, it isn’t unusual for a customer to ask for a 
particular item which isn’t in the inventory. When 
such cases come up, the salesperson doesn’t just shunt 
the customer off to some other Store. 

Instead, she is asked to fill out a “Didn’t We Have 
It?” slip from a stack kept convenient on the counter. 
These, printed in purple on a 4x3-inch form, include 
space for the date, the name of the item, the depart- 
ment, color of the item, its size and approximate price 
At the bottom is an admonition reading “If you wish 
to be notified when this merchandise will be available, 
please write your name and address on the reverse 
Slade 

The back is printed with the heading “Please notify 
me when merchandise will be available.” Beneath, 
either clerk or customer fills in the name, address and 
charge at int number of the customer, if any. Then, 
the slip is filed away and used for special orders, and 
telephone calls to wholesalers until the desired item 
is located. Hecht’s utilizes plenty of effort to find the 
wanted merchandise, on the theory that much good- 
will is always forthcoming when it is found, but dis- 
ippointment when it cannot. 

As soon as the merchandise is on hand, a letter 
goes to the customer informing her that she may stop 
by the store and pick it up, or it will be delivered. 
Most customers are quite impressed with this service,” 
it was pointed out. “And the chances are that they 
will be pleased enough to depend on us for all their 
needs.”’—RAI 
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Critical Customers 


More and more executives are learning that dis- 
comfort and fatigue cost money in lowered work 
output. They are learning, too, scientifically de- 
signed office chairs, with engineered tilting con- 
trols, are essential to the comfort and efficiency 
of office personnel. To keep working efficiency 
at a high level, be sure your wood or metal chairs 
are equipped with SENG Syncro-Tilt, the chair 
mechanism that has five adjustments for fatigque- 
free posture control: 


1. Correct seating height. 


2. Back support positioning for any per- 
son, tall or short. 


3. In-and-out adjustments for back rest. 


4. Spring-tension control of seat tilt and 
back support, 


5. Correct angling of back tilt. 


Insist on SENG Syncro-Tilt ... the chair action 
control whose quality adds value to America’s 
finest chairs. Remember .. . to sell a SENG- 
equipped chair is to sell satisfaction, 


1450 N. DAYTON AVE. 
CHICAGO 22, ILLINOIS 


SENG QUALITY PROTECTS YOUR REPUTATION 
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For GREATER CHAIR VOLUME 
RELY ON.... 
JASPER SEATING COMPANY 


BEAUTIFULLY 
TAILORED 
UPHOLSTERY 


Du Pont’s Simulated 
Le 












No. 1600 






CORRECT STYLING—CORRECT POSTURE 







QUALITY 
CONSTRUCTION 
AND 
FINISH 


- 
Finished Oak, 
Mahogany, Walnut 


ADDS 
DIGNITY 
TO 
EVERY 
OFFICE 






No. 46LR 


JASPER SEATING CO. 


qm FAS PE 
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ANNOUNCE RETAILERS’ SURVEY RESULTS 

Retailers representing 18,000 stores all over the 
country agreed, with only a feeble one-half of one 
per cent dissenting, that store modernization has paid 
off since the war with gratifying results. This was 
made public recently by John W. H. Evans, president 
of the Store Modernization Institute and managing 
director of the Store Modernization Shows, in the re- 
sults of a questionnaire sent to all the retail store 
executives who had attended the two previous Store 
Modernization Shows, held each June at Grand Cen- 
tral Palace, New York City. This year, the show 
opened on Sunday, June 19, and continued through 
Friday, June 24. 

Last year’s Store Modernization Show “gave useful 
ideas” to 63 per cent of the retailers surveyed, it was 
disclosed. Because 69 per cent of remodeled stores 
found increased sales, 52 per cent found more cus- 
tomers, and 54 per cent found better customer rela- 
tions as a result of modernization, there seemed to be 
no question that an attractive modernized store is 
the one successful way to combat tightening market 
conditions. 

The economic importance of store modernization was 
pointed up by another recent survey, where it was 
found that for the past three years, stores and shops 
have been by far the most active classification of 
building types in 30 major cities. Store modernization 
is an annual two billion dollar business in the U. S. 

Chain stores, as usual, retained their lead in this 
activity, with some individual chains spending as 
much as 15 million dollars, with an average expendi- 
ture of over one million, a figure that errs on the low 
side, since many of the largest spenders declined, 
for policy reasons, to answer the question. Independ- 
ents, mostly department stores, followed with an aver- 
age of $69,000, spent on a wide range of equipment, 
from complete new store front, air conditioning and 
moving stairways, to painting and carpeting. 

Leading all other improvements on which store 
owners have spent money since the war were display 
cases, installed in 55 per cent of the modernized stores 
reporting; fluorescent lighting followed closely in 
54 per cent. Another significant contrast appeared 
which showed that 17 per cent of the stores installed 
incandescent lighting, 9 per cent slimline, and 5 per 
cent cold cathode, but 54 per cent installed fluorescent 
lighting. It is interesting, however, to note that in 
most cases where the three less popular lighting fix- 
tures were used, it was in conjunction with fluorescent 
equipment. 

Extensive improvements were made in behind-the- 
scenes departments. Twenty-four per cent of mod- 
ernized stores obtained new bookkeeping equipment, 
15 per cent decorated their offices, and 19 per cent 
installed intercommunication systems. Better em- 
ployee relations, a result of modernization realized 
by 42 per cent of the modernized stores, followed 
these improvements, it was found. 


—-— 


SUGGEST SHARPENER WITH EVERY PENCIL SALE 

Unit sales at the pencil counter in the stationery 
department of Stix, Baer & Fuller, St. Louis, Mo., are 
considerably increased by suggesting and displaying 
a pencil sharpener with every pencil sold, according 
to Miss Dorothy Wood, buyer. 

A desk pad display panel is utilized on top of the 
glass case in front of the pencil department, display- 
ing a dozen varieties of pencil sharpeners. These 
range all the way from $.25 metal types, revolved 
over the end of a pencil, up to $1.98 for streamlined, 
crank-operated office-type pencil sharpeners. In be- 
tween are many innovations in small size, or simply- 
operated pencil sharpeners which have proven popu- 
lar under years of promotion. 

Standard instructions to sales people are to “never 
sell a pencil without suggesting a sharpener.” Often 
the first pencil from a box purchased by a customer 
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6038SET 
72x42 
9” overhang 


[his modern group includes 15 
flush panel desks, 6 matching 
tables, telephone cabinet, tele- 
phone table, bookcase, costumer. 
waste basket and letter tray. 






Choice of comb grain 
white Softone Oak 
with oak interiors or 
genuine American 
Walnut with walnut 


interiors. 


Cy lhy" 





New Tools for the 
Office can cut costs. 
Too many execu- 
tives are so busy 
thinking about re- 
ducing production 
costs that they over- 
look the World War 
I equipment in their 
own office. Here is 


where SHELBY- 


VILLE DEALERS 
can show how office costs 
can be cut by installing new 
functional furniture from the 
modern 38 Group. 


6638S4ET 
84x45 
9” overhang 





TWO WAREHOUSES FOR PROMPT SERVICE 


LEVEL DISTRIBUTING CO. 
225 Lafayette St., New York 12, N. Y. 


HUNTING-ROBERTS CO. 
2223 E. 37th St., Los Angeles 11, Calif. 


Write Factory or Warehouses for illustrations and prices on all four complete groups. 


SHELBYVILLE 


SHELBYVILLE 
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te ee 
“SPIN-DEX”’ 


You Can Use It 
The Day You Receive It 


Your present cards, now in regular 
drawer files, can be lifted into the 
modern rotary Spin-Dex File and 
used at once. No rewriting of rec- 
ords. Holds approximately 6000 
standard-size cards with no chance 


of cards becoming displaced. 





DEALERS: 


GET IN THE SPIN-DEX PROFIT PARADE. Your 
territory may still be open. Write now for com- 
plete dealership information. 


BUSINESS EFFICIENCY AIDS 


7916 LINCOLN AVENUE SKOKIE, ILLINOIS 











Presenting 2 New Additions in high grade EHRLICH 
Designed Leather Upholstered Chairs, Davenports 
and Related Furniture 








for Reception Rooms and Executive Offices 


No. 860-A No. 860-R 
Overall same dimensions 
Height—-37 in. as at left. 
Width—25 in. 
Depth—-28 in. 
Both of these available 
Between orms—19" in solid walnut, with 
Height from either top grain or 


seat—20" deep buff leather. 


A Line Popular for 26 Years Past 


Write for Photos of Entire Line and Dealers’ Price List 


GRAND RAPIDS LEATHER FURNITURE CO. 


201-207 FRONT AVE., N.W. GRAND RAPIDS 4, MICHIGAN 
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is sharpened by one of the efficient styles shown. 
The inference is that the customer may keep the 
rest of the pencils in sharp perfection through add- 
ing the sharpener to his purchase. About half of 
those prospects to whom the suggestion is made will 
order a sharpener, it has been found, particularly 
small models which can be kept in desk drawers to 
do away with the annoyance of finding a pencil-tip 
broken when important telephone calls come in.—RAL 
Oe 


LIST rigs gone oo OF NSA CONVENTION 
A ay ot ist of the Chicago convention committees 


for the National Stationers Association session at the 
Stevens Hotel, October 2-6, has been announced. 
Heading the arrangements are Gordon J. Kickels, 
general chairman, C. L. Barkley & Company; and Rus- 
sell E. Ragan, co-chairman, American Pad & Paper 
Company 
Other committee leaders are: 


Banquet—-Tom Gillice, chairman, Rockwell-Barnes 
Company; and Jack Asthalter, co-chairman, W. A. 
Sheaffer Pen Company. 

Entertainment—J. Herbert Johnson, chairman, Wil- 
son Jones Company; and Donald W. Sharpe, co-chair- 


man, Reyburn Manufacturing Company. 
Golf—John M. Smythe, chairman, Geyer Publica- 
tions; and Harry Balch, co-chairman, Quality Park 


Envelope Company. 

Hotel—Ralph A. Maish, Jr., chairman, Dennison 
Manufacturing Company; and W. Brewster Towne, co- 
chairman, National Blank Book Company. 

Ladies entertainment—Kenneth Henderson, chair- 
man, Carter’s Ink Company; and William C. Lipner 


co-chairman, Koh-I-Noor Pencil Company. 
Prizes—Herbert J. Walsh, chairman, Ace Fastener 
Corporation; and James B. Lynch, co-chairman, 


Browne-Morse Company. 

Publicity—William J. Dalton, chairman, William J 
Dalton, Advertising; and Walter Lennartson, co- 
chairman, OFFICE APPLIANCES. 

Exhibit—F‘ Fellowes, 
Company; and A. M. Allen, 
Lead Pencil Company. 

Reception—P. G. Picknell, 
Essick Company, Decatur, I1.; 
chairman, W. A. Sheaffer Pen Company. 

Ladies hospitality 


ger 


chairman, Bankers Box 
co-chairman, American 
& 


chairman, Haines 


and Mrs. Paul E. Burbank, co-chairman. 
oa 3 
FIRM SETS UP FREEDOM TRAIN EXHIBIT 
Geer-Dunn, Inc., Main and Cherry Sts., Jamestown, 


N. Y., set up a traffic-stopping window display in 
connection with the recent visit of the “Freedom 
Train” to Jamestown. 

Entitled “The Stationery Express,” the display fea- 
tured a 30-foot train with a dozen cars. Its wheels 
were made of adding machine tape; its cars were 
various types of office supplies. More office supplies 


filled the box cars 
The train sped down an imaginary track which 
was lined with a rail fence made of pencils——GET 





CREIGHTON INSTALLATION—This Victor Visible cabinet in- 
stallation was recently photographed at Creighton University. 
The Rader Office Equipment Company of Omaha, Nebr.. 
worked with Dan Kelly, director of publicity for the Univer- 
sity, and was largely responsible for the adoption of this 
Victor Visible system which conveniently and efficiently 
houses the records of 18,000 registered alumni. 
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and C. W. Clarke, co- | 


Mrs. L. R. Kendrick, chairman; | 


for the first time an... 


adjustable 
TYPING TABLE 


At the price of a 
table alone! 


-_ 





> 


Patent Pending 


ADJUSTABLE 
26” to 30” 


Free chart with every table 
showing how to adjust to 
proper typewriter height. 





e Increases Efficiency 

e Adds Comfort 

e Reduces Fatigue 

e Increases Typing Speed 


Specifications: Top—width, 18 inches; length, 
34 inches; height,-27 inches. Typewriter base 
instantly adjustable to any height from 26 
inches to 30 inches. Made of Indiana white 
ook. Sturdy legs — 1%" x 1%" — tapered. 
Rigid construction. No vibration. Beautiful 
golden oak finish. Shipped knocked down. 
Easily assembled. Shipping weight: 36 pounds. 


MANUFACTURED AND SOLD BY 


HAMMOND 


5248 Hohman Ave 


Desh (o. 


Hammond, Indiene 
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® 


YOU INCREASED 
SALES AND PROFITS 


Ta °F UW 


OU 


CARBON 7A 


TYPEWRITER CARBON BILLING CARBONS 
FAN-FOLD CARBON PENCIL CARBONS 
CARBON JACKETS REGISTER ROLLS 


INKED RIBBONS 


TYPEWRITER RIBBONS TABULATING RIBBONS 
Addressograph RIBBONS TIME STAMP RIBBONS 
Bookkeeping Mach. Ribbons ADDING Mach. RIBBONS 


WA de 


HECTOGRAPH CARBONS MASTER UNITS 
HECTOGRAPH RIBBONS DUPLICATING FLUID 
Hand Cleansing CREAM CORRECTION PENCILS 


Codlo-nec CORP. 


Franklin St 401 Wood St 270 Latayette St 
wail Pittsburgh 22, Po. New York 12, N.Y 
Factory: Coraopolis, Pa 
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EMPLOYEES TOLD ESTERBROOK MESSAGE 


Esterbrook tells the story to its employees just as it 
does to the public, with attractively-designed display 
boards placed at strategic positions throughout the 
factory and offices. 

Emphasis is on the theme, “Esterbrook Ads Work 
For You.” Each employee can realize how much more 
secure his job will be through the intelligent use of 
advertising which in effect acquaints the greater num- 
ber of people with Esterbrook products and creates a 
larger demand 

The ads, attractive in themselves, are framed by 





DISPLAY BOARD OF ESTERBROOK ADS 


colorful display boards, 27 x 30 inches. They owe their 
unique appearance to a six-inch beveled edge com- 
pletely papered with the magazine covers of leading 
consumer and trade magazines in which Esterbrook 
products are advertised. 

The multi-colored arrangement of those magazines 
that most people read attracts the worker, then pre- 
sents strikingly a current ad against a dark blue 
painted background. The large, raised white letters 
explain in clear, concise language, “Esterbrook Ads 
Work For You.” 

Combining their ideas, the advertising and the de- 
sign departments of the Esterbrook Pen Company 
created the display boards. 


> — 
ASK CONGRESS REPEAL OF 20 PER CENT 
EXCISE TAX ON LUGGAGE GOODS 

The 20 per cent retail excise tax on luggage and 
leather goods has greatly retarded the sale of these 
products, points out Leo Stein, Stein Bros. Manufac- 
turing Company, and president of Luggage and Leather 
Goods Manufacturers of America, Inc. For this reason 
a committee consisting of manufacturers, retailers, 
salesmen, labor and suppliers of materials met at the 
Shoreham Hotel in Washington, D. C., recently to or- 
ganize a compaign to urge Congress to eliminate this 
tax. Such a campaign is now being put into effect. 

Help from members of this industry is sought-in the 
form of letters to and contacts with congressmen, de- 
tailing reasons why repeal of the levy is sought. 

Some of the pertinent facts in the demand for re- 
peal are set forth as: 

1. The 20 per cent excise tax now levied on luggage 
and leather goods is unfair because it was levied as a 
war conservative measure to conserve critical materials 
at that time. 

2. Congress promised that this tax would be elimi- 
nated six months after the war was over. 

3. Luggage and leather goods are not luxuries. They 
are required in daily living and for earning a living. 

4. The tax on luggage and leather goods is discrim- 
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JOSHUA MEIER COMPANY, INC. 


All year ‘round . . . week in and 
week out . . . this pair of profit- 
producers will be plugging away to 
pile up sales for you. IN YOUR 
STORE, the new improved V.P.D. 
Master Catalog No. 50 provides 
ready reference and becomes a 
steady sales-stimulator. In YOUR 
CUSTOMERS’ FILES the new V.P.D. 
Catalog-Digest is always on the job 
for you .. . a time-saver, a volume- 
builder. If you haven't received your 


copies yet, write for them right now! 





153 WEST 23rd STREET 
NEW YORK Ii, N.Y. 
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units t ny length desired. 


which a// of these claims may be made. 


ually packaged in compact cartons. 


No nails, no screws, set it up without the use of tools. 
Anyone can assemble it 


in a few minutes. 


























TEER WOOD SHELVING 4 


Here is prefabricated wood shelving for your record storage 
room having this unbeatable combination of advantages: It is 
light weight. It is rigid. It is strong, having withstood load tests 
of more than a ton. It is easily set up by anyone without the use 


of tools. It is inexpensive, and may be expanded with additional 


Liberty PREFAB WOOD SHELVING is the only shelving about 


All purpose shelving. Each unit is knocked down and individ- 








BANKERS BOX COMPANY - 720 SO. DEARBORN ST.- CHICAGO 5, ILL. 
= 


Write for complete details. 
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CHECK THESE 
EIGHT HILCO 
FEATURES: 









1. Front Paper Stop. Assures Accurate Registration. 
2. Automatic Roller Release. Eliminates Smudged 
Sheets. 
3. Automatic Counter. Counts only printed sheets. 
4. Enclosed Drum. Automatic Inking. 
5. Hilco Slipsheeter can be attached. 
580 Plus Tox 6. Automatic Feed. 
IMMEDIATE DELIVERY. yeas so ating Geman: ta ihaiocte Oot cn en 






stencil. 
DEALERS ARE REQUESTED TO WRITE FOR 8. Drums are quickly interchangeable for color printing. 
COMPLETE CATALOG AND DISCOUNTS. 






TECHMNVGRAPH company 


TECHN’ ® 1LLIMot 

















— FLASH— 


To Office Machine Dealers 


It was introduced at the National Office Machine Dealers Convention last month. 
Now it's available to every office machine dealer. It's the new 


A B C 


Ames Best Cleaner 


ABC for Safety ABC for Better Results ABC for Economy 
185° F. flash point. With water added, Easily mixed—I0 to | ratio, 10 parts water Amazingly low unit cleaning cost of all 
flash point is eliminated. Non-harmful to to | part ABC. Cleans thoroughly in 5 office machines. Low rate of evaporation. 
skin or machine finishes. Fumes non-toxic. to 10 minutes. Water Rinse Optional. One 5 gal. container of ABC mixed with 


40 to 50 Gal. water. 


$2.85 per gallon in 5 gallon containers only 
TRANSPORTATION PREPAID 


Compare the cost of ABC to your present cleaning solvent. For only $14.25 you have 45 to 55 gallons of effective machine cleaning solvent 


Distributed exclusively by the AMES SUPPLY COMPANY 564 West Randolph St., Chicago 6 


BRANCHES 
37 Murray St. 583 Market St. 19131 Commerce St. 417 Wall St. 191 Cain St. 
New York 7, N. Y. San Francisco, Calif Dalias 1, Texas Los Angeles 13, Calif. Atianta 3, Ga. 
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inatory While luggage and leather goods is taxed, such 


tems as sporting goods, liquor bars, photographic sup- 
pl ies and hundreds of other items do not bear the same 
type or tax 
5. The tax is causing unemployment, loss of business 
and many mpanies are being forced out of business 
because oO! it 
2BER STAMPS* 
‘ ~ Mf shi JO ORDER 








— 


RUBBER ST 


CONCENTRATED DISPLAY DOES BIG SELLING JOB IN 
RUBBER STAMPS.—Elm Stationery. Boston, used this effective 
window display to boost the sale of rubber stamps and 
other business necessities. Note good visibility and use of 
suggestive selling and informative signs. Front tilted panel 
shows wide variety of rubber stamps, with good spacing. 

oe 

DENVER JUDGE SCORES RETAILERS FOR 
LAXITY IN CASHING OF CHECKS 

U. S. District Judge J. Foster Symes announced re- 
cently at Denver, Colo., that there will be an intensive 
crackdown on stationers and other retailers who accept 
checks without proper identification. Merchants who 
later complain of bad checks may be summoned for 
aiding and abetting dishonesty through improper at- 
tention to check cashing, he said. 

Judge Syme warning came as a result of an in- 
creasing number of bad check charges being brought 
against “customers” by Denver merchants. Dozens of 
check-passers are due for trial on the court dockets. 
The judge severely criticized retailers for accepting 
rent receipts, bank books or other identification as 
sufficient for cashing checks, pointing out that such 
identification is easily faked. 

Next time this happens, the case will be presented 

the grat iry for action on charges of aiding and 
abetting a crime,’ Judge Symes said. He pointed 
out that the government had been put to much ex- 
pense of late in tracing down bad check passers, al- 
most invariably due to carelessness on the part of the 
retaile1 RAI 


te 

CONNELLY NAMED EXECUTIVE VICE-PRESIDENT 

Kingsley Stamping Machine Company, Hollywood, 
Calif, recently announsed the appointment of Marion 
S. Connell: executive vice-president. Serving as 
ales manager since last year, Mr. Connelly was for- 
merly vice esident of Buxton, Inc., and past presi- 
lent of Luggage and Leather Goods Manufacturers 





His experience in the monogramming field goes back 
years to the time when he introduced the quick 
tamping of full names on leather goods while cus- 
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IMMEDIATE 
DELIVERY 
for 
DOMESTIC & EXPORT 
TRADE ’ 


REBUILT 


DICTAPHONES - EDIPHONES 
SOUNDSCRIBERS 
AUDOGRAPHS 
WIRE RECORDERS 


QUALITY REBUILTS 
SINCE 1923 


ie 


CHOOSE YOUR MODEL 


The one you want, from a stock of approximatel 
1000 machines; all models available. Modern ef- 
ficiency and voice clarity are assured when you 
purchase our guaranteed rebuilts. 


LARGEST STOCK OF LATE MODELS 
CONVERTED AND SLIGHTLY USED 
MACHINES, WAR SURPLUS EQUIPMENT 
AND MODERNIZED EARLY MODELS. 


CLEARTONE CYLINDERS 


Our economical, lined, smooth textured product of 
long years of experiment and research, is the ideal 
cylinder for dictating ection. Complete satis- 
faction guaranteed with every order. 


Write Us Today 
Regarding Your Needs 


AMERICAN 


DICTATING MACHINE C0O., Ine. 
235 FIFTH AVE., NEW YORK 16, N. Y. 











179 











MARGINAL 
PUNCHED 


FORMS 





Continuous forms with ';” marginal holes have long presented 
an inadequately solved binding problem. Now, for the first time, 
these forms can be bound just as easily and economically as 
any other. 
With CESCO’S NEW ‘Thin-Post'’ Binder, additional punching is 
no longer required; for its ‘4” posts acoommodate the very holes 
used on the various aligning devices. The Dual-Loc Mechanism is 
part of each binder, providing smooth, unfailing and secure keyless 
operation. 
YOUR CUSTOMERS HAVE AN /MMEDIATE NEED FOR 
THE “THIN-POST”’ BINDER. ASK THEM AND ODiIS&- 
COVER THE EXCELLENT MARKET FOR YOURSELF. 


SEND FOR LITERATURE AND PRICE LIST TODAY! 


THE C. E. SHEPPARD COMPANY 


44-07 TWENTY-FIRST STREET 
LONG ISLAND CITY 1, N. Y. 
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RENTALS BUILD SALES AT ALBUQUERQUE 

Intensive promotion of portable rental service has 
proven the most profitable avenue toward portable 
typewriter sales at Albuquerque-Stationery Company, 
Albuquerque, N. Mex., according to J. V. Nusbaum, 
head of the store. 

Unlike many stationers who are finding portable 
typewriters a “slow issue” nowadays, Albuquerque 
Stationery Company has been able to turn its monthly 
quota with no “leftovers” since early in 1948. The 
store carries three nationally-advertised brands, in- 
cluding several models of each, and always devotes 
the front space in every window display to portable 
machines. In addition, Albuquerque Stationery Com- 
pany operates the largest typewriter repair shop in 


t- 





MR. NUSBAUM DEMONSTRATES A PORTABLE 
TO A COLLEGE STUDENT RENTAL CUSTOMER 


the northern section of the state. This, logically, has 
brought in many prospects. 

The chief sales factor, according to Mr. Nusbaum, 
has been simply rental service, available to business- 
men, college students, high school students and short- 
term typewriter users throughout the city. “We main- 
tain a stock of 25 portables, any of which may be 
rented at $4 a month,” the New Mexico office supply 
executive said, “and have found that portables will 
rent just as well as upright machines. They are much 
in demand with stockmen and ranchers who are mak- 
ing out business reports at the end of a fiscal year, 
for college students doing term papers or research 
work, and for traveling businessmen staying in hotels, 
who need a typewriter to turn out voluminous reports. 
We have never found any difficulty in locating plenty 
of prospects for typewriter rentals.” 

The majority of portable typewriter buyers de- 
veloped by the New Mexico store have come from the 
“rental market,” according to Mr. Nusbaum, who uses 
the $4 rental period chiefly as a means of familiar- 
izing college students and businessmen with the ad- 
vantages of various types of portables. “We have found 
that nothing aids so much in selling a portable as to 
allow the prospect to try it out under all types of 
operating conditions,” he said —RAL 

(© 
CLUSE USES EFFECTIVE TYPEWRITER PROMOTION 

W. H. Cluse Company, 123 Chenango St., Bingham- 
ton, N. Y., reduced its stock of used typewriters ac- 
cumulated on trade-ins with an effective promotion 
that featured a 30-day exchange privilege and 90-day 
free service. 

The firm employed newspaper advertising to launch 
the promotion. Prospects were invited to call the com- 
pany, say how much they want to pay and the make 
preferred. The firm would then select the best machine 
available and ship it to the customer 

If the customer was not completely satisfied, W. H 
Cluse allowed full purchase price toward any new or 
used typewriter selected within 30 days——GET 
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No. 900 SUEDE Circular — the 
typists’ favorite soft gray eraser. 


No. 9000 SUEDE WHISK — the Suede 
eraser with new style brush. 


No. 120 SUEDE —all purpose eraser 
for ink and ‘‘stubborn” pencil marks; 
bias beveled for details; broad flat 
surfaces for cleaning. 








WELDON ROBERTS RUBBER COMPANY 
Newark 7, New Jersey 











WORLD’S QUALITY STANDARD 











TO SELLIT.... Display 


FREE S./4; BOOSTER 
FOR Sinart DEALERS 


WERE Ea ioe Tas en Experience tells us that quality merchandise 
attractively displayed will sell 5 to 7 times more 
than similar merchandise not displayed. To help 
you to more ruler sales and greater profits, West- 
cott Rule offers with every 3 dozen of Eyesaver 
Rulers this colorful, attractive display card. 
Order today from your wholesaler and watch 


ruler sales climb. 











Ruler Makers 








WESTCOTT RULE CO. INC.; Gy 


SENECA FALLS, NEW YORK 
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New SENTRY Wall Safe 
big new business getter 


Here’s the business-stimulator you've been 
searching for! It’s the Sentry Wall Safe— 
easily and quickly built into poured concrete, 
brick, block, or other masonry walls. It's 
tamper-proof, fireproof, can’t be carted away. 


Sell it to home builders. Sell them by dozens. 
Show Sentry’s advantages to contractors, archi- 
tects, home buyers. Its cost is modest, the value 
it adds to property substantial. 


Big enough for safe keeping of 
silverware, heirlooms, cash and 


other precious and irreplaceable 


RUSH-PUNNETT CO. 


545 West Avenue, Rochester 11, N.Y 





property, Sentry does 





away with cost and 


bother of safe deposit boxes. 


Regular Sentry door is fully insulated—with- 
stands 1700° F. heat for one hour. Masonry 
itself affords fireproofing for steel shell. Pre- 
cision machined lock is tamper-proof, cannot 


be punched. 


Send for complete details, price and sample. 
Line up one or two home builders—their com- 
petition will be compelled to install it, too. 
There’s new business for you—plenty of it 


in the new Sentry Wall Safe. 


e ONLY SAFE OF ITS TYPE ON THE 
MARKET — NO COMPETITION! 

















CLUB CHAIR 780 



















Our club chairs 
are masterpieces in 
finely designed 
and finished office 
furniture... 
for complete 
new catalogue 


TODAY 


CLUB CHAIR 3500 





write 















CHAIR COMPANY -: 
127-133 BLEECKER STREET, NEW YORK 12, N. Y. 


INC. 







GRAMERCY 7-566] 
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NEWS NOTES FROM NSA DISTRICT NO. 7 


4. J. Nordstrom, Correspondent 


George Ohland, the big steelman from Grand Rapids, 





Mich., is moving into a new home located at 1148 
Cadillac Dr. in Grand Rapids. The Ohlands formerly 
resided at 229 Prospect Ave. N. E 
. > . 
Wally Hubbs of Thomas and Grayston Company in 
Minneapolis was among the Minneapolis contingent 
f fight fa who attended the Ezzard Charles-Walcott 
heavyweig! hampionship fight. Wally reports that 
t was a V low and uninteresting exhibition. 
- * - 
That } id look adorning the face of Arthur G. 
Kenworthy aused by the birth of a new grandson, 


James A. Kenworthy, Jr. Father Jim and Mrs. Jim 


’ 


both ing well. The event took place on May 13. 


ire 


> > 7 
On Saturd July 30, Miss Mary Louise Kenworthy, 
daughter of Mr and Mrs. Arthur G. Kenworthy, was 
to be married to William R. King of New York City, 
N. Y. The wedding was to be held at the Central Pres- | 
byterian C rch in Des Moines 
> = > 
Walter R. Hoskins of the Storey Kenworthy Com- 
pany was married on June 3, 1949, to Miss Margery 
Phipps. C ratulations, Walt. 
. > > 
Joe Crane, owner and manager of Cranes Office Sup- 
ply Store, expects to hold a grand opening in his new 
store, located on Fourth St., S.E., between Fourteenth 
Ave. and Fifteenth Ave., sometime during December. 
7 > 7 
Putt Putt Hansen is said to have been practicing 
iligently for the Masters’ Putting Contest of the fall 
[win City Stationers and Travelers Golf Tournament 
- which is e held, so Mr. Hansen hopes, before the 
now fall The aforementioned putting expert says 
it is very ficult to wear snow shoes when putting 
on the green. If the event is postponed for any reason, 
the redoubtable Dane will chalienge any and all deal- 
ers and travelers to a skiing contest. Oscar Bertelson, 
Arthur Grayston, Herb Fall and Bob Davies are hereby 
varned that H. Edward is sharpening his eye on the 
putting gree nd expects to win the Bill Smith trophy 
for the thi! iccessive year 
> « > 


Bob Silvers of St. Paul has opened up a new station- 


I tore Sixth St. between Hennepin and First 
Ave., N Minneapolis. The name of the new firm 
the Frederick Sherry Company 

> - » 
Hep Rohers of the Eau Claire Book and Stationery 
firm was vacation trip in that new car during the 

ddle I J 
> > > 


Frederick Schaefer, sans moustache, was seen call- 
y on t [win City stationers during the hot spell. 


> * > 


Sherm Read of St. Paul Book and Staionery Com- 


iny is ned as of July 9 at the Fairview Hospital 
Minnea vith a touch of pneumonia. 
* > > 
Fred Green of the News Printing Company at Aber- 
leen, S. D., is nursing a very sore chin. Fred neglected 
to duck when a fellow golfer drove a sharp ball and 
the pellet ed square on Fred’s chin 
> = > 
Jack Ruhe, the Watertown, S. D., expert golfer, sta- 
ioner al M. while overseeing the fireworks dis- 
play at the Watertown Golf Club escaped injury when 
he entire ignited at once 
Buck Kiel Huron stationer, vacationed in New 
England du July 
> > > 
Don Spenc rmerly with Blied’s in Madison, Wis., 
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ADDED SALES 
MINIMUM COST 
. INCREASED PROFITS 


y-Vilel-Jat-libtalla 4-5 an See ee’ OL OME aL t 


NON-SUSPENSION FILES 


Cardinal Sales, Inc. 


Ex ve Distributo 





A complete line of Non-Sus- 
pension Files, manufactured 
by Anderson-Hickey Co. 
whose products have a na- 
tion-wide reputation for de- 
pendable performance built 
up through years of manu- 
facturing experience. 


Designed and built with ex- 
clusive sales features that 


mean customer satisfaction. 





SELL THIS 
FEATURE! 


Smooth easy “floating 


drawer’ operation un- 
der full load, obtained 
by combination of 
"Speed Balls’ and 
compensating roller 


bearings. 


Order today for prompt delivery. 


Cardinal 52, Jic. 


LLY ia 


5631 W. MADISON ST., CHICAGO 44, ILL. 
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1 READY / ‘oun Naw 








CATALOG 


Bigger ... Better... 
New limes added... | 
Showing the mostcom- | 
lete line of MARK- 
NG DEVICES and 
SUPPLIES we have 


ever offered. 
Write for Copy 
on your 
letterhead 











































MARKING DEVICES 


S( 


DomeESTIC & EXPORT TRADE 


ha | Oe ie ae 8 














Line Daters and Numberers, Die Plate 

Daters, Self-Inking Stamps, Time Stamps, 

Stamp Pads and Inks, Notary Seals, Stamp 

Racks, Rubber Type Sets, Sign Markers, 

Brass and Fibre Checks, Corrugated Box 
Dies, Badges, etc. 


CONSOLIDATED STAMP MeG. Co., INC. 


MAIN OFFICE AND EXPORT DEPT. 


44 WARREN STREET, NEW YORK 7, N. Y. 
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is traveling for Balfour Company, makers of college 
jewelry. Don will be calling on college book stores. 


* * * 


Jack Guntrum, vice-president of the Travelers Club, 
made a trip through the Dakotas during June and 
reports that the dealers in that area were in an opti- 
mistic frame of mind. Says his business was very good. 

. * oe 

Jack Berry, formerly with Browne Morse Company, 
is now representing The Globe-Wernicke Company in 
the Upper Midwest. Jack is second vice-president of 


the Travelers Club. 
—_—_o= oe 
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A VICTOR WINDOW—Meco Press of New York City recently 
installed this interesting window to display many Victor 
products including sectional visible in the center, as well 
as book visible, desk trays, Treasure Chests, tube panels, 
in-and-out indicators, Mak-ur-own indexing products, card 
forms and Recordex folders. 
=o 

MICHIGAN FIRM COMPLETES PLANS TO MOVE 

Dykema Office Supply, 124 W. South St., Kalamazoo 
9, Mich., recently announced plans to move within the 
next two months. The new location, 119 E. Michigan 
Ave., Kalamazoo, is on the main street in the heart 
of the city. 

The entire building of the old Orpheum Theater is 
now being remodeled. A total of 8,000 square feet are 
encompassed in the three-floor structure, together 
with the basement. Plans are under way to make over 
the entire basement into a modern furniture display 
room. The main floor will be devoted to office sup- 
plies, the second floor to the stockroom and the third 
floor to the office furniture storeroom. 

Since starting in business five years ago the firm has 
operated from two separate buildings, the retail store 
at 124 W. South St., and the general offices and furni- 
ture displays in the Pythian Building next door 

Se ee 
WHITE & WYCKOFF ELECTS PRESIDENT 

Succeeding Harry C. Dutton, Edward P. White re- 
cently was elected president of the White & Wyckoff 
Manufacturing Company, Holyoke, Mass. Mr. Dutton 
resigned to become president of the Eaton Paper Cor- 
poration, Pittsfield, Mass. 

Treasurer of the firm since 1941, Mr. White also will 
retain this position in which he succeeded his father, 
the late Edward N. White, founder of the company. 

After graduating from Yale University in 1931 and 
Harvard Business School the following year, Mr. White 
joined the White & Wycoff staff. In 1936 he became 
one of the company’s directors and two years later was 
advanced to assistant treasurer. 

ee ee ee 


HASKELL APPOINTS NEW ENGLAND SALESMAN 

Victor C. Corkran recently was named New England 
and upstate New York representative by the Haskell 
Manufacturing Company, Pittsburgh, Pa. Mr. Corkran 
is well known in the district, having served the ter- 
ritory as a representative for a number of other manu- 
facturers for many years. 
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The CHAMP will get you 4 Sales to I 





TWO OPENINGS FOR 
USE ON SINGLE O8 
DOUBLE DESK 











2% O&PTHW AFFORDS 
MARIMUM CAPACITY 


ALUMINUM 


DESK TRAY 


“A Better Desk Tray in Every Way” 
The name NU-CRAFT PRODUCTS 
CO. stamped on every tray is your guar- 
antee of quality and construction 


POINTS OF SUPERIORITY 

















DISTINCTIVE % ~ RADIUS 
STREAMLINED CORNERS 














SATIN SMOOTH 
CORNERS FOR 
GUARANTEED SAFETY 














\ 

































e ¢ ne solid piece of aluminum— CUT OUT TO GivE 
es EASY ACCESS AND AVOID 
e Rivets extra strength—not spot welded eee con COD j ° 
We « ate all danger of broken spot welds 
© Mad five finishes to blend with every type 
q tt , we | 
. RUBBER all i] 
e Colors é ed on tray—not air dried. FEET 
e Rubbse eet securely eyeletted to tray will not .. W 
scratch mar finest furniture ; 
* Neat streamlined design and pleasing finishes 
makes THE CHAMP a welcome addition to STURDY ALUMINUM POSTS 
any fice FOR STACKING INTO ¢ FIVE FINISHES 
, : : THERS - 
Write today for illustrated circulars and gy foal ey 











GRAY = SATIN FINISHED ALUMINUM 


AVAILABLE IN LETTER AND LEGAL SIZES 


NU-CRAFT PRODUCTS CO. 


163 Pacific St., Brooklyn 2, N. Y. 
Triangle 5-8831 Dept. A. 


information on_ dealers 


and discounts. 


comple le prices 


now equipped with 


(screw-in feed and point) 


» «ea new feature that satisfies a popular demand 
and makes extra sales for you 


and waste. The same pen holder, well-balanced, for effortless 


Nibin screw-in feed and pen-point is an added feature in the 
writing. The same tasteful styling that appeals to ‘everyone. 


Sengbusch Handi-pen line. 
zg 


Note! The popular wedge-feed is still available, because 
many large users like the economy of this feed when replac- 
ing pen points 

Nothing else has been changed. Nibin is a plus feature. You 
still have: Sengbusch’s famous Capillary Action inking prin- 

ciple that eliminates ink deterioration 


New circulars P-49 and N-30S are now obtainable to 
further aid your selling effort. New catalog pe es PHP 1949 
and HPN 49 replace pages PHP 48 and H N 48 now used 
in catalog 47 and in your salesman’s price book. 

You're all set to cash in om popular demand — just place 
your Handi-pen order today. 


See NIBIN at Booth 85, at National Stationers Convention, Hotel Stevens, Chicago, October 2-6 


SELF-CLOSING INKSTAND CO., 389 Sengbusch Bldg., Milwaukee 3, Wis, 
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oD [ 
ua need TT a ' 
HT MERCHANDISE 


IF YOU OFFE R THE RIG 
AT THE RIGHT PRICE) 


No. 523 
Height Overall 
Depth Overall 
Width Overall 
Depth of Seat 


Here are two NEW club chairs, made with 
the famous Imperial Leather Furniture Co. quality 
priced right for quick, easy sales and sure profits. Order nectie 
e Height Overall 


day - and watch your business pick up. Depth Overall 
Width Overall 


$. IMDER ML <eettee Fete 6 ae 


ve a i BO ee oe & >? N Y 


Write for our complete catalog of office furniture. 








@ Carry no Inventory! 


@ Shipments made in 24 hrs.! 


for 
the best 
in Aluminum 


@ We make drop Shipments! 





SAND URNS—SMOKERS—COAT TREES—TORCHERES 
WALL RACKS—UMBRELLA STANDS, ETC. 


re] 











No. 229 








| 3 No. 559 





No. 223 LATEST CATALOG 
JUST OFF THE PRESS 
eeetuan SEND FOR YOUR COPY No. 235 
GLARO MACHINE PropuctTs COMPANY 3711 Edgemere Ave., Far Rockaway, N. Y. 
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PRESENT TYPEWRITERS TO CONTEST WINNERS 


Two Smith-Corona portable typewriters were pre- 
sented recently by J. Francis Seymour, branch man- 
ager of the Toledo, Ohio, office of L. C. Smith & 
Corona Typewriters, Inc., to the winners of the first 
prizes in the third annual Tri-State Typing Contest 
sponsored by the commercial department of Defiance 
College at Defiance, Ohio. There were separate con- 
tests for students in novice and amateur classes, with 
identical prizes 

Total of 220 students from 45 schools in the tri- 
tate area participated. Miss Beulah Hoffman, head 





REWARD FOR SPEED—Miss Alma Swartzengarber. 
student at Continental, Ohio, High School, is presented 
a new Smith-Corona portable typewriter by J. F. Sey- 
mour, branch manager of Toledo office, for winning 
the novice typewriter contest at Defiance College.—AK 


of the mmercial department at Defiance College, 
was in charge of the event. Winners in second place 
were presented with a $100 scholarship at Defiance 
College and a Parker “51” pen and pencil set, and 
third place winners received a $100 scholarship to 
Defiance College. The high schools which the two first- 
prize winners represented were also awarded loving 
Cups 

In connection with the contests, three typewriter 
manufacture! sponsored exhibits: L. C. Smith & 
Corona Typ iters, Inc., Royal Typewriter Company, 
and Remin n Rand, Inc. James J. Schlegel of De- 
fiance Office Equipment Company, Defiance, Ohio, and 
local dealer 1 the Toledo branch office of L. C. Smith 
& Coron Typewriters, Inc., was active in the pro- 
motion of ontest.—AK 
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VICTOR VISIBLE CABINETS.—This efficient Victor Visible 
cabinet installation was made by the Wenzel Equipment 


Company. Kansas City, Mo., for the Sheffield Corporation 
of that city. This nut and bolt production and stock control 
record was designed to improve production scheduling. It 
s said to give a more accurate picture of orders on hand, 
materia it-to-make and actual stock available. 
_—_- 
WARREN OPENS BLUE PRINT SERVICE 
The Blue Print Service has been opened at 900 
Leopard St., Corpus Christi, Tex., by Grady Warren 
who ha it there from Brownsville, Tex.—JHR 
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A SAVING 
AT EVERY 
TURN 


Gree Darnell Manual 


DARNELL CORP. LTD. 
Long Beach 4, Calif. 


60 Walker St., New York 13, N. Y. 
36 N. Clinton, Chicago 6, Ill. 
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SUFT taacisines 


.are in a league by themselves. 
Check these features... weighs 6'/2 pounds; short 
stroke handle; sturdy construction; non-crawling; 
non-glare keys with full size keyboard; totals and 
sub-totals in red ; over-size numerals ; and many more. 
You are missing the bet of a lifetime if you don’t 
team up with a Swift now. Remember, it is small in 
size, cost and weight...three big advantages that 
make it an important part of all types of businesses 
—large or small. 


See your dealer, or write: 


Wit] 


BUSINESS MACHINES CORP. 


Great Barrington, Massachusetts 
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Seen and Heard 
in Southern California 


By J. Edward Tufft 


1719 Fremont Ave., South Pasadena 


D. C. Walker, head of the systems division of Rem- 
ington Rand, Inc., announces the recent opening of an 
office in San Bernardino. The new branch will cover 
San Bernadino and Riverside counties 

E. A. Ferguson, who was formerly manager of the 
Remington Rand Oklahoma City office and on a special 
assignment in Los Angeles for the past year, has been 
appointed district manager of the systems division at 
San Bernardino 

. * « 

Funeral services were held May 24 in Phoenix, Ariz., 
for F. W. Shields, formerly district manager for Rem- 
ington Rand with headquarters in Phoenix. Mr. Shields 
was also in the Los Angeles office for many years 

* t > 

Mrs. Marian Miller, mother of Gordon E. Miller of 
the Southern California Adding Machine Company, 
one of the honor guests at a banquet held recently for 
the wives of members of the Southern California Office 
Machine Dealers Association, deserves special mention. 
Mrs. Miller, who makes her home with her son and 
his family, was celebrating her diamond birthday anni- 
versary. A birthday cake with the traditional candles 
and usual ceremony was presented to her. 

Dancing and entertainment followed the 7 o'clock 
dinner. A motion picture of California’s Golden Cen- 
tennial celebration was shown and about 25 articles in 
addition to the prizes were given to the guests. 

Reports on plans for the national convention held 
in Los Angeles in June were given by Hal Pettit and 
Gordon Miller. Guests attending the convention ban- 
quet were assured of a hearty meal, for Jack Daven- 
port, proprietor of the Davenport Typewriter Company, 
Bakersfield, sent 500 big baking potatoes for the 
occasion. 

David Ligon, the president, who presided at the ban- 
quet, won 144 typewriter ribbons as a reward for se- 
curing the greatest number of new members during the 
past year. The ribbons were presented by Bob Picou of 
the California Inked Ribbon Supply Company. 

Mr. and Mrs. Otis Kissack of Santa Barbara and 
Mr. and Mrs. L. J. Beiswinger of Pasadena were among 
those present from out of town. 

Mr. and Mrs. John Wyatt of Long Beach were guests 
of Mr. and Mrs. Ligon. Mr. Wyatt is now proprietor of 
the Merton-Hart Typewriter Company, 245 E. Broad- 
way, Long Beach. Mr. Wyatt, who comes from Boston 
where he also has a typewriter shop, just recently pur- 
chased the store in Long Beach 


> > * 


Ralph Winterrowd, who has done special work in Los 
Angeles for Remington Rand, Inc., during the past year, 
has recently been given a promotion. He is now in 
charge of indexing service activities in the New York 
City office. Mr. Winterrowd was with the company 
in Los Angeles before entering the army, where he 
rose to the rank of major. 

> 7 . 

Loren Wilson, general sales manager for the Milo 
Harding Company, 432-34 West Pico St., Los Angeles, 
who returned early in May from a two months’ trip 
through the Northwest, says that he found business as 
a whole picking up. 

Mr. Wilson expresses optimism regarding the future 
The company is extending its area of coverage. The 
heavy duty machines recently promoted have stimu- 
lated great interest, according to the management 

Milo Harding, president of the company, has been 
on an extended business and pleasure trip including a 
visit to the company’s office in Pittsburgh, Pa. He 
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1949 NEW YORK 
NATIONAL BUSINESS SHOW 
{MERICA’S EFFICIENCY EXPOSITION SINCE 1904 
Grand Central Palace - - October 24-29, 1949 


INVESTIGATE 


the offerings of the exhibitors at this important event. 


COMPARE — what is now being used by your office workers and what 
is available for their comfort and convenience in oper- 
ating your business more efficiently and economically. 
ACT to provide your organization with “the last word” in 
administrative methods, machines and equipment. 
Exhibitors at this Show welcome the opportunity to demonstrate and prove their ability to serve 
you satisfactorily, 
NATIONAL 


BUSINESS SHOW COMPANY 


30 VESEY ST.. NEW YORK 7. N. Y. 
Frank E. Tupper. President 
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“Fold it 


in a second” 
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SPEEDRITE H to your : 
| 
1 
1 
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¢ Dealers who carry this triple 


profit line and use the free im- 


printed hard-hitting advertising 





Completely Redesigned | 
Improved, 
away when not in use. 


and demonstration material that 
It folds easily, naturally and quickly for stream- 
ned storage. 
One size of cover for all typewriters to 14", 


or most calculators, adding machines or comp- 


goes with it—show continuous 


extra profit. You could, too. 


tometers 


CHEXSIGNO 
+ oe 
Durable Cover that is so easily put ; 
Write Today for complete Dealer information. 
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AURORA, ILL. ERROR-NO 
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FOAM OR SPONGE RUBBER 
CHAIR CUSHIONS 


One side covered with rich 
pile corduroy for cool seasons, 
the other side with woven fibre 
for hot weather. 

Filled with new live rubber 
having thousands of air cells 
that breathe with every move. 


“Perfect” 


Colors: Brown, Green. Sizes: 
7 «= 16°—15" x 17"°—Ii4/," 
x 15". 





THE Sofseat STOOL CUSHION 


Transforms Hard Stools Into 
Soft Seats Elastic grip holds 
on stool firmly. Cush- 
lon Is Instantly 
slipped on to give 
soft comfort to 
those who use stools 
constantly. Made 
of resilient one- 
plece sponge rub- 
ber and covered 
with sturdy mate- 
rial. Available in 
13-14-15 Inch diame- 
ters 
SPONGE RUBBER 
TYPEWRITER MATS 


Non-Skid, Silent Operation 
Write for New Illustrated Folder Neat - Compact - Efficient 
Giving Complete Information LOW COST - PROFITABLE 


THE PERFECT RUBBER SEAT 
CUSHION CO. 


Adams Ave. & Leiper St., Bldg. No. 5 
oe sen 





Philadelphia 24, Pa. 





PITTSBURGH CUT WIRE CO. 
1112-20 Galveston Ave., Pittsburgh 12, Pa. 
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Stainless Steel 


NEWMAN BROTHERS, Inc. 


664 WEST 4TH ST., 6 CINCINNATI 3, OHIO 
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Get a FREE Revolving 
C-Thru Display 











Write for Complete Details 


PULERS - TRIAMGLES + MAVIGATIONAL IESTROMERTS - STENCILS « PROTRACTORS - OTHER DEVICES 


VL L linjlitty 


HARTFORD, CONN., U. S. A. 
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also scheduled a visit to the N.O.M.A. show in Phila- 
delphia 
The promotion manager for the company is James M. 
Harding, son of Milo Harding. 
> * * 
Dr. Paul Prasow, professor at the University of 
Southern California and a professional labor mediator, 


was the guest speaker at the June meeting of the 
Southern California Office Machine Dealers Associa- 
tion. Dr. Prasow gave an informative talk covering the 


present labor laws and rulings, stressing particularly 
those affecting office furniture dealers. 

A question-and-answer period followed, giving each 
dealer an opportunity to ask questions directly related 
to his own personal problems. 

There were 43 present, representing 24 firms. Special 
guests included Mrs. Edwin Selvin of “Women of the 


Pacific guest of the Anderson School Equipment 
Company; Ted Peirce, president of the Pacific Desk 
Company; Frank Salz, vice-president of the Cole Steel 


Equipment Company; James Sanders and Lewis Glazer 
of Sanders Office Supplies and Equipment Company, 
Inglewood, and Mrs. Yocum, wife of the president, 
Sam Yocum. 

“Women of the Pacific” is a West Coast civic or- 
ganization interested in labor relations. Mrs. Selvin 
is chairman of the organization and also consultant 
for the Anderson School Equipment Company 

ad * - 
Boyle, manager of the accounting machine di- 
the National Cash Register Company, 936 
St., Los Angeles, planned to attend 
the Thirtieth International Cost Accountants Confer- 
ence in Chicago, June 19 to 22. Mr. Boyle, who was 
transferred from the Dayton, Ohio, office a year ago, 
states that the Los Angeles branch recently had the 
biggest month in the history of the company. 
* 7 * 

The following new officers of the Los Angeles Chap- 
ter of the National Association of Cost Accountants were 
installed at a dinner meeting held Tuesday, June 14, 
at the Alexandria Hotel: President, H. Leslie Rogers 
of the H. Leslie Rogers Company; first vice-president, 
Otis L. Johnson, National Cash Register Company; 
second vice-president, Herbert G. Bowles, manager of 
Lybrand Ross Brothers and Montgomery; treasurer, 
E. Paul Love, controller of Jones Brothers, and secre- 
tary, George A. Leichtmann, V. P. Workman Service 
Company 

Chapter directors installed were: program director, 
Maurice J. Dahlem, manager accountant of Price 
Waterhouse and Company; director of member at- 
tendance, J. W. Doedli, methods accountant, Gladding 
McBean Company; director of meetings, Robert W. 
Gordon; director of employer relations, Murray How- 
ard, Stanley Foundries; director of education, Frank A. 
Lowe, controller Garden and Williams; director of 
publicity, Howard J. Makin, proprietor of American 
Calculating and Typewriting Service: director of mem- 
bership, John I. Marder; director of publicity, Gay A. 


J. M 
vision ol 
South Hope 


Sumner, controller American Pipe and Steel Corpora- 
tion, and director special activities, A. D. Wagen, as- 
sistant division director Pittsburgh Plate Glass Com- 
pany 


—- 

About three different men in the stationery or office 
appliance business, manufacturing or selling for re- 
sale, led off with voluntary expressions something like 
the following when interviewed during the last month: 
If this is a depression, or even the beginning of one, 
it certainly does not stack up like anything we have 
previously encountered, and I for one went through 
the 1929-33 depression. 

It is like this: a man on this side of the street may 
say that his business is off as compared with the vol- 
ume of the corresponding months last year, and then 
the next encountered, perhaps across the street 
or down the street, has an entirely different story. He 
says. he has much business that he can’t keep up 
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“Bring up some more SEA FOAM BOND, Son. | can't keep it on 
the shelf. If you want to get ahead, it pays to know these fast-moving 
items! Why, every Sea Foam Box sells itself. . . . 


a FILES 





“THERE'S A SALESMAN ON EVERY BOX TOP. One glance 
and your customer knows SEA FOAM'S 6 big efficiency features. 
For 35 years, it's been the buy-word with offices . . . and office 
suppliers. 


sTRONG 
SURVIVES 
ERASURES 





“You see, son, your customers buy by the name they know. 
SEA FOAM BOND is najionally advertised . . . it's the name that 
quality made famous. Always remember, it pays to feature 


SEA FOAM BOND... the business paper thot sells itself. 





America’s FAVORITE Lightweight Business Paper 


PE 8 Ee RE ee 


‘N 
1 BROWNVILLE PAPER COMPANY, 7 Bridge St., Brownville, N. Y. | 
| OK, Fellows, Let’s See Your Offer! 
| Please send me one of those “self-selling’ Sea Foom Bond boxes | 
| ond plenty of samples — free 
| Nome — | 
| 
| Company — i 
| Address ] 
\ / 
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No Fire Insurance Policy Covers 


BUSINESS RECORDS! 


FIRE INSURANCE is for 
protection against loss by fire 


BUT NO FIRE INSURANCE POLICY COVERS 


the vital papers necessary for the successful operation 
of every retailer, wholesaler, manufacturer, farm opera- 
tor. Business records, accounts receivable, inventory 
records, tax data, etc., should have protection along with 
more tangible physical property. 


If you lost your prec- 
ious business papers in 
fire, could YOU re- 
sume normal opera- 
tions? Four out of ten 
businesses cannot! 
And fire strikes some- 
where every 58 
seconds. Your cus- 
tomers may be next. 
Sell Protectall Safes, 
the ‘market is unlimit- 
ed. The Profit is Big! 
Easy to Handle, Easy 
to Sell. 





Underwriters’ “C” Label © Seven Sizes 
Three Colors ¢ Spacious Interiors © Economical 


A GREAT PROFIT OPPORTUNITY 


Get the Protectall Story Today. Write 


PROTECTALL SAFE CO. 
926 South Salina Street 
Syracuse, New York 









with it. When the other depression hit it really hit, 
if my memory serves me right, and it hit everyone on 
both sides of the tracks, it did not hit in carefully 
selected spots. Personally, I see mo reason for a de- 
pression, don’t think we are going to have any such 
thing, certainly we do not need to have, and I advise 
a general spirit of optimism. Thinking right and 
talking right help a lot, for any depression is quite 
largely psychological. There may be such a thing as 
a spotted depression, a depression which hits this 
fellow, then jumps a block and misses the next fellow, 
but if so that is a new one on me! 

The representative of one firm which manufactures 
sales books and continuous forms believes his business 
to be a good barometer, « id he says his business has 
picked up splendidly in the last thirty days (this is 
written July 8). “It is commonsense to believe,” this 
man says, “that if business firms are buying this type 
of merchandise they are buying it to use, not to play 
with. If they are using more such forms than they 
did use a while back, that seems to me like a pick-up 
in their business as well as in mine.” 

James A. Johnson, affectionately known in Los 
Angeles as “Gentleman Jim,” who has been regional 
branch manager for Underwood for many years, on 
September 1 will assume the position of Pacific dis- 
trict manager with offices in San Francisco. Taking 
over in Los Angeles will be Alfred Jensen who comes 
from the New York office where he has been sales 
manager of the accounting machine division 

Mr. Johnson has been with Underwood for more 
than 40 years and has been a resident of the Los 
Angeles area for more than 20 years 

7~ ” oa 

The Yale Filing Supply Company, 409 E. 3rd St., Los 
Angeles, because of lowered cost and larger production 
has been able to offer a new discount schedule to its 
customers, as of July 11, the new schedule applying 
o accounting forms, miscellaneous forms and ledger 
sheets. The discount, formerly 40 per cent off line, 
is now 50 per cent off line. 

Peter Diaz, manager, left July 11 for a two weeks 
vacation with his family—ande it is some family, a fine 
wife and seven fine daughters! The time was spent at 
Mission Beach near San Diego 

a7 . * 

The Columbia Salesbook Company, 703 W. 3rd St., 
Los Angeles, has experienced a decided pick-up in busi- 
ness, beginning about June 10, particularly so in sales 
books and continuous forms, according to B. F. (Biff) 
Hauser, manager. Mr. Hauser who has been in this 
line of business for many years feels confidently that 
a pick-up in demand for sales books and forms of this 
kind means a general pick-up in business all along the 
line among his customers. 

* - « 

The Todd Company, Inc., 1250 Wilshire Blvd., Los 
Angeles, zone office for the firm which has its fac- 
tories in Rochester, N. Y., is the headquarters for the 
new West Coast field administrator, M. G. Swarthout, 
who arrived here the latter part of June to take over 
his duties. In addition to the three West Coast states, 
Mr. Swarthout will cover Utah and Arizona. 

Gordon B. Smith has also arrived on the Pacific 
Coast from Rochester and is demonstrating the new 
pocket check imprinter manufactured by this com- 
pany. Mr. Smith has headquarters at San Francisco 
but has been spending some time in Los Angeles. 

” 7 ” 

A. C. Hauser, manager of Columbia Stationers and 
Printers, 715 S. Spring St., states that he is finding 
business satisfactory for this time of year when vaca- 
tions are in order all over the area. Evidences are, 
he says, that his firm has a good autumn business 
ahead of it. The business is largely retail 

* > * 

The Haco Company, Suite 203 Bendix Building, Los 

Angeles, has begun distribution of a new machine for 
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Are Recognized 
Standard for 


over 30 years 


Consistently high quality 





up-to-the-minute packag- 
ing...a profit-and-prestige 


line you'll sell with pride. 


Inquire about our Franchise 
Sales Plan—the short cut 
to bigger and better sales. 





WANSCO 


PAPER PRODUCTS CO., INC. 
409-411-413 PEARL ST., NEW YORK 7 








FOR THE HOT, | 
HUMID WEATHER— : 


furnish your customers with the All- 
Weather Wood Block Stamp Pad... | 


no soggy impressions, non-hygroscopic. 


Furnished in 5 sizes, #00, 0, 


and 3. 


Pe 


Four colors—Red, Black, Blue, Violet. 


Write for Catalog 
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Fultor SPECIALTY COMPANY | 


82 Fulton Street Elizabeth 1, N. J. 














Maso’'s All Steel Personal File! 


The 


“BANKETTE” 
Has the 
Mark-Up 

For Profits! 

The Features 

That Win 


Sales! 


‘7.95 


Suggested Retail 


Meets The Big Unfilled 
Demand For A Top 
Quality Personal File! 


Has everything your customers want in « 
personal file: secret chamber, swivelled front, 
2 different locks, equipped with 20 Heary 
File Folders, 5 storage envelopes. Made of 
heavy gauge metal for rugged lifetime 
service; everything provided for safe, handy, 
convenient safe-keeping. Corners are rounded, 
swivel front opens a full 3 inches. In your 
choice of baked enamel green hammerioid or 
gray finish. 13” x 12” = 5%°’ deep. Packed 
one to a carton; shipping wet. 9 Ibs. F.0.B 
Chicago 5, I 


ORDER YOUR NEEDS TODAY 





STRONG HANDLE 
Sturdy all steel rivetted 
handle makes it easy to 
carry, take any place. 








MASO STEEL PRODUCTS 
Ts) | 8] W. Van Buren St. Chicago 5, III 


The ADDOMETER does a 
BIG Adding Machine Job 


elmti-Tedelileme(=tel clemel ll 4-2. 





Fast Selling— Big Profit 


1238 


Because no other adding machine has ail of 
Addometer’s features—and because Addometer fills 
a definite need with users—it sells fast! Because deal- 
ers can earn 49°), to 51% profit per sale, Addometer 
is a high-income item! 

@ Addometer handles figure work as speedily and 
efficiently as many big, expensive machines. 

@ Addometer adds, subtracts, multiplies by direct 
action. 

@ Addometer has 8-column capacity; totals visible 
at all times; instant dial clearance--and many 
other outstanding advantages. 


ONLY 








Free display stand with every order of 6 or more 
iddometers—Add this profit-making adding ma- 
chine to your line today! Write Dept. A. 


Reliable Typewriter & Adding Machine Co. 
303 W. Monroe Street « Chicago 6, Illinois 
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KEYSTONE 


& STEEL EQUIPMENT COMPANY ® 
15 LOMBARD ST., PHILA. 47, PA. 









Also a Complete Line of Stee! Storage Cabinets, Wardrobes, 
Combinations, Desk and Counter Highs and Utility Units. 
Write for Literature, Prices & Dealer Discounts 
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AMERICAN MAP COMPANY, INC. 
16 East 42 St. N.Y. 17, N.Y. 











New Loy’s ABACUS’ | 


The all-purpose calculator 





*? Accurate! 


CUTS WORK IN HALF! 


Add, subtract. multiply, divide, extract square root with 
equal ease and amazing speed. 11 column capacity. No 
servicings or repairs ever needed. With illustrated in- 
structions, $6.50 list. Other models, $3.50. 


Dealers Here is a low cost caleulator for every type of business 


and every home Unlimited market. Nationally advertised 


Send for free particulars today. 


LOY’S CHINESE CALCULATOR 


Dept. 0-8 
1317 Rhode Island Ave., N. E. Washington 18, D. C. 


, n outspeeding calculator in Tokyo, 1946, but 
this U. 8. product is 100% easier ot use. 








1 MAIN STREET 


CROWN TIP 


TRANSPARENT INDEX TABS 





/ the FOOT 
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EIGHT COLORS 


GREEN 
ORANGE AMBER 
LEMON PINK 
BLUE RED 


on YS 


A Better TAB at a Better Price 


CEL-U-DEX CORPORATION 
BROOKLYN 1, N. Y. 
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precision grinding of rubber plates. After six months 
of experimental use of models placed in different spots 
the manufacturers feel certain that all possible defects 


have been eliminated, so national distribution is now 
getting under way. The machine grinds to a precision 
of 1/2000 of an inch, according to V. H. Bohlman, 
gpenerai manager. 

Some months ago the Jog-a-Sorter, a machine for 


ogging paper and removing carbon sheets, was put 
on the market through the C. W. Johnson Company 


of San Francisco, and Mr. Bohlman reports splendid 
results 

The Hollywood Typewriter Shop, G. S. Brewer, pro- 
prietor, is now in its new location at 6683 Hollywood 
Blvd. The new business home has four times the 
space that the firm had in the former location at 
6681 Hollywood Blvd. The store has a stainless steel 
and glass front, and is completely equipped with new 
furnishings and modern lighting system. A large mod- 
ern repair shop is an aid to rapid service, particularly 
so since natural lighting, in place of artificial light- 
ing, 1S used 

This firm carries a nice line of office furniture in 
addition to typewriters, while artists’ supplies, greet- 
ing cards, and stationery have likewise been added. 


* > aa 


Kurt Vasen, western regional manager for the Victor 


Adding Machine Company, with offices in Hollywood, 
in a recent trip to northern California, Oregon, and 
Washington, where he visited dealers, reports that he 
found such dealers quite optimistic, the general feel- 
ing and tempo throughout the area being good. The 
introduction of the new electric credit balance ma- 
chine has enabled the dealers to service many new 
accounts and add to personnel. Many Victor people 
attended the convention of the National Office Ma- 
chine Deal Association at the Ambassador Hotel in 
Los Angele 1 June 





VICTOR DISPLAY—This very attractive floor display of Victor 

equipment is situated on the first floor of the Ivan Allen- 

Marshall Co. of Atlanta, Ga., and has proved itself, according 

to store officials, to be both interesting to customers and 
helpful to the company salesman. 


*— 

SELL APPOINTS SOUTHERN REPRESENTATIVE 

Sell Corporation, Chicago, manufacturer of the Selco 
ne of filing supplies, recently announced the appoint- 
ment of the Frederich L. Harrison Company, 307 
Carondelet Building, New Orleans 12, La., as manufac- 
turers’ representative in the states of Louisiana, Mis- 
Sissippl and Alabama 

An impressive display room is located in the down- 
own section of New Orleans where the trained staff 


YY 


intained to assist dealers 


ica 


*—- - 
TWO NEW MEN ADDED TO BORGER FIRM 


Borger Office Supply Company, Borger, Tex., has 
added two experienced men to its staff in expansion of 
the office ply service 

Raymond G. Howard has been named as the new 
nanager of e office supply section and Grover A 
Lewis is the new foreman of the job printing plant 
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NOW! It’s a DUAL- PURPOSE 
fleddiler Hh rede 





ae 
Prints from address roll or 
direct from business records 


Thousands of users have found Master Addresser the 
solution to their mailing problems. 


NO STENCILS—NO PLATES 


It prints addresses from carbon impressions typed on a 
long strip of paper tape. NO STENCILS—-NO PLATES. 
Low cost address tape is prepared on your own type- 
writer even faster than envelopes can be addressed to 
the same list. Address tape can be re-used up to 100 
times. Corrections made easily on gummed correction 
slips. 


NOW, THE RECORD MASTER ATTACHMENT makes 
it possible to use this simple, inexpensive process for 
printing directly from your business forms. 











yes XOLE TS" NOs LOME 
Sse ExTewpesy es" 


yex-0-aEeby evree co’ nc  — 
 abeoe oes eee meee ors MTuvesborTe To’ wruy- 


2208 Exoeye7o. yae- 
| MPSlCL VoOTLeeee. Combeya 
























peeeoy oL.70@ anbbyzes 
me” EPLT E* peesop 











etugrexi* opyzo | 


























For making statements, service reminders, prospect fol- 
low-ups, etc., a Record Master Label is attached to your 
regular record card or sheet. As you handle the record, 
you can address statement or mailing piece directly from 
the record itself. 

Business record and means for printing are combined. 
No extra filing or sorting. No errors from failure to 
correlate record and addressing means. 


Saves time! Prevents errors! Cuts Cost! 
For full information, write today. 


fltdler rhddoeidee C2 


5508 Excelsior Boulevard, Minneapolis 16, Minn. 





195 














featuring a featherlight touch, 


ADDO-X, 
noiseless operation and 10 key simplicity, 
calculations 
You 


ean rely on ADDO-X for unfailing accuracy. 
ADDO-X is the key to all your calculating 


puts more speed into listing 


and offers extreme operating comfort. 


problems. 





ADDO MACHINE €0.. Ine. 
145 W. 57th Street New York 19, N. Y. 
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PACIFIC NORTHWEST NOTES 


C. M. Litteljohn, Correspondent 

An office equipment and business machine exhibi- 
tion was strikingly featured June 16-17-18 at the Me- 
morial gymnasium of the University of Idaho at Mos- 
cow. The faculty took delight in giving that new look 
to offices by means of the new equipment on parade 
in the gym—products of leading manufacturers and 
office appliance specialists. 

” * . 

The Washington Book Store at 4316 University Way, 
off the campus of the University of Washington at 
Seattle, has been bought recently by Arnold E. Knut- 
son. Mr. Knutson has been on the staff of Teachers’ 
College of Columbia University, New York. He and 
Mrs. Knutson have taken up residence in the uni- 
versity district, and are to overhaul the large store 
which has served for many years to place school and 
office supplies in the hands of students and business 
houses of the district. 

* * * 

The J. K. Gill Company, dealing in school as well as 
office supplies, has become as a firm a new member of 
the Seattle Chamber of Commerce 

s . + 

A crystal ball window is one currently capturing 
attention for the W. H. Burt Typewriter Company on 
Second Ave., Seattle, Wash., with a series of crystal 
balls used to carry out a theme. Striking at conjecture, 
inaccuracy and guessing, Burt’s window trim urges 
“Throw Away Your Crystal Ball” and features a new 
business machine, eliminating guesswork. 

” + > 

The Mail Well Envelope Company of Portland, Ore., 
has just become the first firm in Portland to win “The 
Best Envelope of the Month” competition for the sec- 
ond consecutive month. Herbert J. Darby is vice-presi- 
dent and general manager. The awards in the event, 
which is sponsored by the Envelope Institute of Amer- 
ica, were for months of April and May. The winning 
envelopes were those printed for the Rudie Wilhelm 
Warehouse Company of Portland, Ore., and the Howe 
Company of Seattle, Wash. 

—— 
MOSLER SAFE HOLDS AUGUST VACATION 

Plant and office of the Mosler Safe Company, Hamil- 
ton, Ohio, were to be closed from August 1 to August 
15 for a vacation. During this period a skeleton office 
force only is on hand to receive orders, mail and tele- 
grams. No shipments will be made or received 

ec 
EVERSHARP PROMOTES GRAVES 

Quartus P. Graves recently was named eastern re- 
gional manager of Eversharp, Inc. Mr. Graves is now 
in charge of sales of shaving and writing products in 
the Northeast. He joined the organization 14 years 
ago as a junior salesman. 





BUSINESS OPPORTUNITIES 





Lines Wanted For Southwest—Hollis J. Stevens, 311-A. T. & P. Passe: 
ger Building, Fort Worth 2, Tex., well known t tationers from Duluth 
to the Gulf primarily from traveling for Associated Stationers Supply 
Company, has established himself as a manufacturers’ representative 

vering Texas, Oklahoma, Arkansas and Louisiana, with the possibility 

f Mississippi and Tennessee being added if required by manufacturers 
He plans to cover his territory three to four times yearly and would 
ike to hear from manufacturers of stationery or furniture seeking Sout} 


west representation 

Los Angeles Firm Seeks Additional Lines—F. W. Langner of Crest 
Sales Co., 1046 S. Olive St., Los Angeles 15, Calif., desires lines of office 
for distribution in Southern Calif. After 25 years of experience 
business for himself and is selling direct to 
includes stamp pads, staplers, tackers and 


specialities 
Mr. Langner has gone in 
: His present stock 
staples 
Contacts With Suppliers Sought By New Firm—Opening the Vines Office 
Machines Service at Asheville, N. C., Stacy Vines is seeking contacts with 
manufacturers and suppliers of new and used business machines and kin- 
dred products. Agencies and trade literature are desired. 

Trade Literature Wanted For New Department—Parks Printing Com 
pany, 1312 Avenue Q, Lubbock, Tex., establishing a new department 
tocking office supplies and equipment, desires to receive catalogs and 
rice lists. 
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Y PAPERS 


Ys Y TO SELL 


QUALIT 


PRICED 





Adding Machine Rolls 
Duplicating Papers 
Mimeograph Papers 


Second Sheets 
Ruled & Plain Pads 
Note Book Fillers 


SPECIAL REQUIREMENTS TO ORDER 
PROMPT DELIVERY from our big, modern 


plant. Complete satisfaction guaranteed. 


ANCHOR RULING DIVISION 


2015 N. HAWTHORNE AVE. 
MELROSE PARK, ILL. 
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{ MUSCATINE. IOWA 
isome aluminum card files stimulate im 

ng. Their smooth round corners attract 
[heir gleaming silver-grey enamel looks 
pleasing. The durable thick aluminum 
promises years of service. Each packed 
1al colorful container. Makes appealing 
counter display Be ready for fall 


ness. Order now Green or grey in 
ix( The Home-O-Nize Co., Muscatine 






~e se Organize and Modernize with Home-O-Nize 
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Fritz-Cross chairs com- 
bine efficiency with com- 
They 
feature steel construc- 


plete comfort. 


tion, simplified adijust- 
ability, tailored uphol- 
stering. Write for deal- 
er brochure and data. 














CARS 
GUINES 
FOULDERS 


LETTER TRAYS 
CARD TRAYS 
CARD CABINETS 
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OMICH VALRT 


More Sales Features— 















More Sales 


Led by architects and office planners 
the trend is to Office Valet wardrobe 
equipment. By keeping wraps dry, aired 
and open to germ killing light this 
modern steel equipment helps prevent 
spread of epidemics and resulting ab- 
senteeism. Keeps wraps “in press” helps 
employee morale, saves floor space, fits 
in anywhere, ends locker room evils. 


Widely advertised in general busi- 
ness, institutional and trade magazines 
this line offers an almost unlimited op- 
portunity for profitable sales to offices 


factories, schools and institutions. 


* is 


VOGEL-PETERSON CO. 


624 So. Michigan Ave., Chicago 5, Ill. 





HODGMAN’S NEW & OUTSTANDING 


DESK PADS 


Smartly designed and handsomely 
finished, the pad is made of special 
pure rubber compound in a mahog 
any color that blends in with any 
desk surface This new Desk Pad 
by Hodgman will not mar or scratch 
the desk top, provides perfect writ 





ng crea with slots at top to hold 
pens or pencils and a groove for 
inserting name or initial plates. Easy to keep clean, the pad will withstand hard 
usage for years. Packed 6 pads per carton. Available in two sizes: 19 x 24 
weighs 41% Ibs. while 20 x 34 weighs 6'% Ibs 


HODGMAN’S FAMOUS NEVA-TWIST 


FOR IMMEDIATE DELIVERY 


The all-rubber cord cover 
specifically designed to pre- 
vent the kinking of telephone 
cords and adaptable for use 
on ironers, toasters and other 
electric appliance cords. Neva- 
Twist withstands wear and con- 
stont usage, has no rough 
edges, won't crack, break, or 
scratch because it is compound- 
ed from pure rubber. 

Hodgman's Neva-Twist is 
packaged to sell—comes in an 
eye-catching red and gray 
cardboard display wrapper which occupies a minimum of space on dealers’ 
shelves and counters, yet gives maximum display value. Packed three dozen per 
carton and one gross to master carton. Weight is 24 pounds per gross. 


HODGMAN RUBBER CO. 


FRAMINGHAM, MASS. 
CHICAGO a SAN FRANCISCO 





NEW YORK . 











N&O 
DAYTON 
OHIO 


STOCK 








Ledger Sheets 
Columnar Sheets 
Columnar Ruled Pads 
Accountant’s Work Sheets 
Columnar Pads for Ring Binders 
*“Clearcopy” Manifold Order Books 
o 
(Quality Work - - Quick Service. 
Every number always in stock. 
Orders shipped day received. 


Write for Catalog 149 
Dealer Trade exclusively 


The National Manifolding Company 


Loose Leaf Manufacturers 
ESTABLISHED 1926 


Second & Sears Sts. Dayton, Ohio 

















When You're Asked 
for ,@m» FACTS 









CAN YOU GIVE THEM? 


Conditions are changing daily. Are YOU keeping pace with 
them? Timely information will help you plan sales, act de 
isively, push profitable items, keep your stock up to date. 

“The information your Service Bureau gave us was just 
what we needed and placed us in a position to secure addi- 
tional business that otherwise we could not have gotten.” A. 
R. Taylor Co., Memphis, Tenn. 

OFFICE APPLIANCES brings you the latest styles, news and 
trade gossip every month. The Service Bureau helps you 
gain information, lists and data gratis, almost impossible to 
gain elsewhere at any price. 

Ask for FREE copy of OFFICE APPLIANCES and subscription rates. 


OFFICE APPLIANCES, 600 w. sockson Bivd., Chicage 
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HELPING AMERICANS TO SIT BETTER AT 
WORK PAYS OFF FOR GUNLOCKE 


Sitting | by seating a large share of America’s 
‘ffice worke! is the Gunlocke Chair Company of 
Wayland, N. Y., says Andrew Wolfe in “A Business 
in Profile lumn of the Rochester Times-Union, 


Rochester, N. Y 

The article states, in part: 

The fir laims to be the largest in the United 
States devoted primarily to the production of office 
chairs. Last year it sold more than 100,000 chairs, and 
tucked av gross income of more than three million 
dollars. Guniocke has a major sideline in school desks 


and chairs, but it considers itself first and foremost 
seater of office workers. 

These ffice workers” cover a pretty wide range. 
President Truman has a nice tall mahogany Gunlocke 
chair. Many a high-salaried business head squirms 
his way through his income tax report in a beau- 


tiful adjustable leather-covered “executive” chair made 


by the company. And hundreds of thousands of secre- 
taries silt their typewriters each day in Gunlocke 
stenograp! nalrs. 

The spe lines include “judges’” chairs, against 
the tall backs of which many a jurist leans an argu- 
ment-wearied head. Countless witnesses answer their 
questions in Gunlocke witness box chairs, which also 
along witl irors’ chairs are featured in the court- 
room lings 

But the office selection is what the company con- 


entrates 


Maybe you’d like a chair that will swivel 


and tip can put your feet up on the desk for 
forty winks after lunch? 

Gunlocke has a roomy, tilting swivel cheir cush- 
ioned with foam rubber that ought to fill the bill 
perfectly 

Or perhal! tu want something that will fit into a 
banker’s dignified Georgian office? Gunlocke has a 
line that look like “new” antiques 

Company salesmen can also furnish an ultra-mod- 
ern penthouse office with light-colored functional- 


looking models that are as up-to-date as jet planes. 
In other words, Gunlocke has come a long way since 

it went into business 45 years ago with Morris chairs 
is its sole rodauct 

change and we're just trying to 

them—or maybe a bit ahead,” explains 
locke, the company’s energetic 37-year- 


People tastes 
keep up with 
Howard W.G 
old president 

Office managers are coming to realize that a 
worker wh comfortably, works comfortably and 


does bette: rk,” he went on. “Fatigue-eliminating 
chairs ought to be a must in any office. 
Our mark you see, has changed a lot in the last 


20 or 30 yeal 
given way 


Che old straight chair has pretty much 
iirs which are adjustable to people of 


different ind shapes. 

Take o ecretary’s chairs, for example. A girl 
can adjust the back rest to the right height and she 
‘an adjust tension in the spring which holds the 
back rest sition.” 

Helping A ans sit better at work has been the 
major interest of Mr. Gunlocke ever since he gradu- 
ated from Georgetown University in 1934, with the 
exception of four war years spent in the Army. He 
780—Offi Ap} 8 on 9 Ionic (20) 3-14 Johnson 


served ove! 
tenant col 


almost two years, becoming a lieu- 
military government. 


His parti briskness and alertness, and his close- 
clipped hail lingering traces of his military life 
His father, W im H. Gunlocke, had him spend much 

f his vacation-time as a boy working in the plant 
He worked ery department of the rambling fac- 
ory locate the flat valley bottom east of Way- 
land 

As things turned out, it was fortunate he did spend 

much of ith in the plant for the elder Gun- 
locke died 37 

Our busin¢ is a combination of topnotch old- 
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THE New 


FLUORESCENT DESK LAMP 


UNDERWRITER APPROVED 





Metatiic Bronze o Lustrous Grey 













LIST. PRICE 


only $595 


less bulb 


ORDER YOUR SAMPLE LAMPS TODAY. 





Baked Enamel! on Bonder- Wired for 110 
ized Steel for Lasting LIST volt, 60 cycle 
Finish 95 Height: 114” 

One Piece Shade, Rolled $5 Length: 20” 
Edge Weight: 812 

Instant Starting Switch less Ibs. packed 

Each lamp carries Under- bulb individvel 
writers’ Label cartons. 

















UNEQUALLED EYE APPEAL .. . UNEQUALLED 
LIGHT APPEAL . . . UNEQUALLED PRICE APPEAL 


Here is the answer to the demond for o superior quality Fluorescent 
Desk Lamp priced within the reach of millions. Nothing has been 
sacrificed to produce the highest quality fluorescent desk lamp on 


No deoler can afford to miss this opportunity 


the morket todoy 





o 
WATCH your sales volume 
go up when you disploy 
this Lamp. It will increase 
store traffic and stimulote 


_ ae 














GET THEM ON DISPLAY—ORDER TODAY 


INDUSTRIAL LAMP CORPORATION 


ELKHART 


INDIANA 
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SO MUCH 
FOR 


SO LITTLE! 


onty ‘OO =- 


BUYS THE NEW 
ECONOMY MODEL 


HART mimcocrary 








MODEL HM 49 


For those customers who want good 
mimeograph work without a heavy in- 
vestment (and there are plenty of 
those!), Hart has streamlined a brand 


NEW model that's full of fine features. 


Write for Information and NEW Catalog. 


























MINNESOTA 
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style craftsmanship and modern mechanized meth- 
ods,” he states. “We have about 300 employes now, 
and many of them are excellent craftsmen. A lot of 
them are farmers who work here in the off-season, 
and a lot are descendants of the original German 
settlers and have typical German wood working skill.” 

All through the factory’s five acres of floor space 
the visitor finds the combination of careful crafts- 
manship and modern high-speed methods. Shaping 
machines, presses for controlled warping of chair 
backs, and glue presses, not to mention a complete 
assortment of saws, planers, drills and other types 
of woodworking equipment, fill the sawdust-smelling 
workshops. 

Right now the company’s preparing to move most 
of its major manufacturing operations into the brand- 
new, three-story tile building, which has been erected 
next to the present rather haphazard cluster of frame 
buildings. Eventually, most of the frame buildings 
will be removed or renovated, but the long sheds for 
storing wood out behind wili not be changed. 

fn these sheds at the present time are some three 
million board feet of lumber. 

“We figure we use enough lumber to fill two 100-car 
trains each year,” Gunlocke said. “We get maple and 
birch from New York State, birch from Canada, walnut 
from Indiana and Iowa, plain and quartered oak 
from Tennessee, and mahogany from Peru. 

“It adds up to a lot of wood. But, you know, we 
figure there are over a million Gunlocke chairs in use 
right now. And that’s quite a number of chairs.” 





TRAINING SCHOOL—A Victor Visible training school was 
recently held at Des Moines, Iowa. Shown in attendance 
(left to right) are: front row—W. G. Schroeder, Navrat Office 
Equip. Co., Garden City, Kans.; H. W. Barnes, Victor Safe 
& Equip. Co., Emporia, Kans.; Owen J. Hayes, Zaiser’s, Inc., 
Des Moines, Iowa; second row—Lyle J. McConaughty, Carl 
R. (Dick) Radtke, Matt Parrott & Sons Co., Waterloo, Iowa: 
Scott L. Dayton, Pittcraft, Inc., Pittsburg, Kans.; back row— 
Edwin L. Riegel, Dewey Heaton, James Bradley, Zaiser’s, Inc. 
—- - 
NO DRAFTING’ SUPPLY LETUP—URMSTON 

That there is no slackening in the amount of pencil 
pushing that goes on over the nation’s drawing boards, 
is the impression gained by Raymond J. Urmston 
president of J. S. Staedtler, Inc., Mars-Lumograph 
imported drawing pencil manufacturers, in a trip over 
the major portion of the country. 

Mr. Urmston on his eight-week tour talked. exten- 
sively in the stationery trade and interviewed well- 
informed figures in Government projects, industrial 
building, housing and the oil industry. 

Mr. Urmston’s forecast that business will continue 
good in blueprint and drawing material supplies is 
based on (1) the fact that U. S. Government projects 
of large scope are not only continuing but expanding 
in all sections; (2) that particularly on the West Coast 
there has been large Government-money allocations 
requiring plans and engineering; (3) that there is a 
growing trend to building of small homes of new 
design and that (4) the oil industry in southwestern 
states is launched on an increased campaign of oil 
seeking and oil plant installation. 

On the whole, the manufacturer is convinced, there 
need be no pessimism over the outlook for sales of 
drawing material supplies. 
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A SMASH HIT 
WITH TYPISTS 









WON'T CURL, 
SMUDGE, OR WRINKLE 


It's easier to handle, even in hot, muggy 
weather—has more body even though 
it’s no thicker. That's why Ney-R-Kurl is easy on the 
nerves, turns out up to 50 per cent more clean, sharp 
copies per sheet, so it goes a lot further than ordinary 
carbon paper—a sure way to cut office material 
costs. 

Show customers how it works in all kinds of tran- 
scribing machines. 


PROCESS CO., INC. 


192 MILL ST N 


CLEAR - PRINT 














WOOO STAMP er 



















Good Selection of Used 
CALCULATING 
AND ACCOUNTING 
MACHINES 


C. E. C., well known for years as a dependable 


source for used office equipment, offers dealers 
a wide variety of business figuring and account- 
ing machines. 


Calculators — All makes: Burroughs, Comp- 
tometer, Friden, Marchant, Monroe. Both select 
rough and rebuilt. 


Accounting Machines — Burroughs Book- 


keepers, including bank, utility, and commer- 
cial n ls. Rough only. 
All inquiries welcomed, answered promptly. 


CALCULATOR EQUIPMENT CORP. 


ORANGE, N. J. 


OO OO OO Oe ee ee” lee eee le SS  =—(‘(i‘S 
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PHOTO COPYING MACHINES 
OFFER YOU A PERPETUAL GUARANTEE 


| 

| 

| 

| % Saving of 90% copying time 
| % Easiest operation 

% Lowest cost per print 

| “The Equipment That Can’t Make A Mistake” 
| 


Tru-Copy-Phote makes exact, actual size copies 
of anything printed, written or drawn, as well as 
photographs. No darkroom, no camera required. 






Although equipment is used professionally, its 
simple operation can be handled by a child. 


Copies Surfaces: 
842" x 11” to 24” x 3%” 
Prices Only $27.50 to $450.00 


USUAL DEALER DISCOUNTS 





: Send for Catalog 
General Photo Products Co. 
Dept. OA | 


15 Summit Ave., Chatham, N. J. 
24 Stone St., New York 4, N.Y. 





)\| SILENT, BUT JUST AS EFFECTIVE, 
NU-VIZ SIGNALS CALL 
FOR ACTION ON VISIBLE 
RECORD SYSTEMS. 








SIGNALS 
and MAPTACKS 


GEORGE 8B. GRAFF CO., CAMBRIDGE 40, MASS. 
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The YEARS 
rll 


WARDROBE, 
... CABINET 07’ 
COMBINATION 


SOMETHING NEW! 
This serviceable wardrobe is 
72” high, 30” wide and 21” 
deep. Finished in olive green, 
office gray or walnut brown, 
with two-way lock and insulated 
doors. Packed one per carton. 
Weight 90 Ibs. For a storage 
cabinet, shelves can be supplied. 
Total weight 100 Ibs. A rare 
combination. A real buy! F.O.B. 
St. Louis. Write . 


METAL MANUFACTURING CO. 
MIDWEST 1818 N. 18th ST.- ST. LOUIS 6, MISSOURI 









FOLDING CHAIR 


@ Seamless tube 
steel frame 


@ Large curved, 
hardwood 
veneer seat 


@ Dome gliders 


BUILT TO LAST FOR YEARS x 


Co a 
~ad 
@ Expertly engineered to provide » <a ; 


um seating comfort —and economically 
priced to meet every budget. Seamless tube 
construction including die-formed leg stretchers 


Aepgelne quent Write for folder showing complete 
popular steel frame chair truck. 


La is Git BB 


ETAL PRODUCTS © GREEN BAY © WISCONSIN 
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Why Use Both Hands 


to Keep Your Pencil Pointed? 





One Hand with a 


ZIP—TIPPER 


TRADE MARK REGISTERED 





Pencil Pointer 


Does It—Quickly & Perfectly 


Makes any kind of point desired—long or stubby; round or 
“chisel point.” 


Clean « Fast « Convenient 


Has several handy features. Can be imprinted as an Advertising 
Novelty. 


Retails for 35c each, with an extra set of Refilis in each envelope 
Additional Refills available at nominal cost. 


Packed 25 to a box *« IMMEDIATE DELIVERY 


Crofoot, Nielsen & Co. 


205 WACKER DRIVE CHICAGO 6, ILL 
TELEPHONE—RA ndolph 6-3341 















NEW Lightning 


PN} }} Com Veh 3 


New features! Precision built! XN 


YET IT STILL RETAILS FOR as 
! 
YOU CAN GROSS BIG: 
Nationally advertised in Saturday Evening Post, Collier's 
and others . . . it's America's fastest selling Adding 
Machine! Speedy, accurate, versatile, and as easy to use 


es DIALING YOUR TELEPHONE. 
IMMEDIATE DELIVERY— DISCOUNT IN DOZEN LOTS 


LIGHTNING ADDING MACHINE CO., INC. 





543 So. Spring St., Los Angeles 13, Calif. 
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PASSED AWAY. 


J. W. DENSFORD, SR. 

Death came to J. W. Densford, Sr., 69, prominent 
office machine dealer of Shawnee, Okla., on June 27. 
He had been suffering from a heart ailment for sev- 
eral years 

Mr. Dens! owner of J. W. Densford & Sons, Shaw- 
nee A-C Typewriter Company, Inc., was a pioneer resi- 
dent of Oklahoma, coming to the state in 1906. He 
was born in Hawesville, Ky., on November 26, 1879. 
He manage branch of the L. C. Smith Typewriter 
Company in Oklahoma City from 1906 to 1916, when 
he took over a branch in Kansas City, Mo. He is 
credited with bringing the first L. C. Smith typewriter 








THE LATE J. W. DENSFORD, SR. 


into the state. The Densfords lived in Salina, Kans., 
for 12 year he bought the Shawnee A-C Type- 
writer Company, Inc., in 1941, later changing the firm’s 
name. For several years he was chairman of the 
Shawnee Chamber of Commerce contact club and the 


only man ever to receive a lifetime membership in 
that body 

Mr. Densford was widely known in the industry in 
which he had been active for 45 years and held a 
membership in the National Office Machine Dealers 
Association since its organization. He was one of the 
founders and a past president of the Oklahoma Office 
Machine Dealers Association and a director of NOMDA 
Surviving are the widow, Mrs. Pearl Densford, to whom 
he was married in 1904; six sons, Cmdr. Robert L 


Densford, Washington, D. C.; Col. Charles F. Dens- 
ford, USAF, Park Ridge, Ill; J. W. Densford, Jr., Wil- 
ilam W. Densford, John Paul Densford, and Donald E 
Densford Shawnee; two daughters, Mrs. Wil- 
liam A. Ellis, Alexandria, Va., and Mrs. Harold I. Seusy, 
Davenport, Iowa. Others surviving are his mother, 
Mrs. R. W. Densford, Paden, Okla.; a sister, Mrs. Will 
Fiester, Salem, Ore.; a brother, Ira R. Densford, Sem- 


inole, Okla 14 grandchildren 

Donald E. Densford has been appointed as his fa- 
ther’s succe in management of the family’s busi- 
- y J y 


PAUL REINKE 
An automobile accident near Toledo, Ohio, caused 
the death of Paul Reinke on June 21. A manufac- 


turer’s representative, Mr. Reinke was well known in 
Ohio, Indiana, Michigan and in the Chicago terri- 
tory. He was also an active member of the Great 
Lakes Travelers Club 

Burial took place in the Elmwood Cemetery, Elm- 


wood Park, Ill., after funeral services at Haggard’s 
Funeral Home, Oak Park, Ill. His widow and two sons, 
Harold and Willard, survive 
+ hb 
G. LINDSEY JORDAN 

G. Lindsey Jordan died at his home at 458 Ridge 
Rd., just so f Largo, Fla., on the afternoon of July 
». He mover Florida two years ago from Rushville 


Center, Lo land, N. Y., where he was in the office 
equipment business 
Suvivors le his wife, Mrs. E. Jordan: a son, 


Edward L. Jord of Ocean Side, N. J., and a daughter, 
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UPERIOR 


PERFORMANCE 
TIFFANY STANDS 


are built to render superior performance in 
every office function. When you use the Tiffany 
Stand designed to accommodate your office 
machine you know that your business machine 
has a firm foundation. Tiffany Stands offer a 
complete line of sturdily constructed models 
for calculators, typewriters, adding machines, 
etc. Point-by-point Tiffany Stands are better. 





1. Patented Adjustable Top .. . adjusts 5 x 5 to 14% x 
16'/, and provides secure foundation for machines. 

2. Ten Welded Corner Braces eliminate sway and assure 
full rigidity. 

3. New TIFFANY Drop Leaf Hinge .. . 
heavy articles placed on leaf. 

4. Cast Metal Non-Creep Feet prevent slipping and hold 
stand securely in place with electrically operated ma- 
chines. 

5 Retractable Casters provide safe, easy mobility. 
Construction ROLL-FORMED, DEBURRED EDGE 
angle and channel steel '/," thick. 

7. Rigid Construction guaranteed by precision tolerances 
used in manufacturing. 


solid support for 


8. Adjustable Foot eliminates tension on uneven floor 
surfaces. 
9. Bassick quiet Ball Swivel Casters standard on all models. 


10. Drop Leafs of 18 Gauge Sheet Steel Attachable either 
side of stand flush with top or low for posting. 





POPLAR BLUFF, MISSOUR! 
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| Do You 

WANT MORE PROFITS? 

| FOR THE FIRST TIME 
STATIONERY STORES CAN NOW SELL 


GENERAL MOTORS 
CHRYSLER AND FORD 


ACCOUNTING SYSTEMS 


Used by General Motors, Chrysler, Ford and 
Many other Automobile Dealers 


200 EXCLUSIVE AGENCIES 
FROM COAST TO COAST 


Forms will again be shown at 
N.S.A. CONVENTION 
Stevens Hotel, Chicago 

5th Floor Sample Room 519 


Lewis N. Pemberton Printing Company 


Manufacturers & Distributors 


833 W. Olympic Blvd. Los Angeles 15, Calif. 
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Mistakes in typing, 
ink or pencil vanish 
cleanly under 


KLENZO’S sharp point. 
BUY IT FROM 


| Sifaisdehf YOUR STATIONER 
¢€ qi E fe) y4e) Laisdeh PENCIL CO. 


PAPER WRAPPED PHILADELPHIA, PA. 


ERASER 






No. 533-T 
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Mrs. J. H. Stern of Kenilworth, N. J. Mr. Jordan was 


a member of the Church of Christ Scientist.—JI 
i 
SAM J. RECKFORD 

Sam J. Reckford, 79, chairman of the board and a 
founder of the American Lead Pencil Company, died 
June 15 in Mount Sinai Hospital, New York, N. Y., after 
a short illness. 

A native of New York, Mr. Reckford was a son of 
Joseph Reckford, former president of the Eagle Pencil 
Company, and Babette Frank Reckford 

Mr. Reckford became a Columbia University student 
and left the university in 1887 to found with his 
brother, the late Louis J. Reckford, the American Lead 
Pencil Company. From a small start, the brothers built 
the enterprise into a world-wide business. 

Mr. Reckford served as president until he became 
board chairman 15 years ago. He also was a director 
of the Venus Pencil Company, Ltd., of London; the 
Venus Pencil Company, Ltd., of Canada; the Societe 
du Crayon Venus of Paris; the Essex Lumber Company, 
of Sacramento, Calif., and the Essex Corporation of 
Charlottesville, Va 

Surviving are a son, Joseph S. Reckford, president 
of the American Lead Pencil Company; two daughters, 
Mrs. Marion R. Mack and Mrs. Richard P. Limburg; 
and six grandchildren. His wife, Mrs. Florence Lewi- 
sohn Rexford, daughter of the late Adolph Lewisohn, 
financier and philanthropist, died in 1907.—BJ 

Lok + 
HOWARD CRUSE 

Howard R. Cruse, 70, a director and vice-president 
of the Joseph Dixon Crucible Company, died July 1 
at his home, 200 Turrell Ave., South Orange, N. J. He 
had been ill ten days. 

Mr. Cruse was born in Dorchester, N. J. He served 
many years as a lawyer and was active in banking 


and insurance before his appointment in 1945 as a 
commissioner ad interim of the Port of New York 
Authority. 

Surviving are the widow, Mrs. Kate B. Cruse, and a 


Philip Heller. 
bok + 

A. L. LARRIMORE 

The Art Metal Construction Company, Jamestown, 
N. Y., announces the death of its district manager, 
A. L. Larrimore, who died on Friday, June 24, at his 
home in Longwoods, Md. 

During the five years Mr. Larrimore spent with Art 
Metal, he made many friends in the office equipment 
industry throughout the East and he will be greatly 
missed by Art Metal as well as by his many business 
acquaintances 

Funeral services were held on Tuesday, June 28, in 


Easton, Md 
+ + + 
HERBERT B. SANGER 

Herbert B. Sanger, Natick, Mass., died May 18 at 
the Leonard Morse Hospital in Natick, at the age of 79. 
Funeral services were held at the Mitchell Funeral 
Home in Natick three days later. 

For 50 years Mr. Sanger was a salesman for The 
Carter’s Ink Company. He retired several years ago. 
He was a thirty-second degree Mason. Survivors in- 
clude his wife, two daughters and three grandchildren, 


daughter, Mrs 


the daughters being Jean Sanger and Mrs. Harold 
Whitehouse 
+ of 
A. KENON TAYLOR 
A. Kenon Taylor, 70, retired president of Kenon 


Taylor Company, typewriter supply firm in Memphis, 
renn., died in a hospital there June 7, after having 
been in poor health about a year. A native of Red 
Banks, Miss., Mr. Taylor went to Memphis as a boy and 
had resided there since. He retired from the typewriter 
supply business about three years ago. Surviving are 
his widow, Mrs. Jessie Currie Taylor; a daughter, Mrs. 
1949 
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TUBULAR Coin WRAPPERS 


Stationers! It’s your Line—Exclusively! 

Steel-Strong” Products are sold through 
Stationers and Office Supply Dealers only. 
We have no retail salesmen to pizate your 
customers and cash in on your missionary 
WOITK 


Write for liberal discounts and sales help on: 


Coin Wrappers Lead Seals 

Bill Stra; Seal Presses 

Coin Bag J Teller's Moisteners 
Currency Bags Manual Coin Counters 
Draw Strin 3 Bags Currency Racks 





Metal Clasp Bags Wrapper Cabinets 
Night Depository Bags Sorting Trays 
Linen Shipping Tags Coin Storage Trays 


Downey Change Trays 


THE C. L. DOWNEY CO. 











HANNIBAL, MO. 





WasasH Mertat Propucts Co. 


ANNOUNCES 










“BONDERITE” 
CORROSION RESISTANT 
METAL FILING TAB ... FOR 
THE QUALITY WISE 


@ Flats 
@ Angled 45 degree 
@ Double Windou 
@ Made of Prime Cold Rolled 
Steel 
@ Baked on Finish Which 
idheres to the Metal, Wears 
} to 5 Times Longer 
Beveled Edges 
Individually Inspected 






Choice of Colors 


Packed Window to Back 


ps 6 
& 
oe 
tes, ron # 


WABASH METAL PRODUCTS COMPANY 





BOX 305 WABASH, INDIANA 








ORIGINATORS OF 


Homogentzed Inks. 


CANODE TAKES 
ANOTHER STEP 
FORWARD 
* 

NO OIL 
SEPARATION 
HIGHEST QUALITY 


FOR 45 YEARS THE 
LEADERS IN THE 
MANUFACTURE 
OF DUPLICATING 
INKS 
a 
TRY THIS NEWLY 
PROCESSED 
CANODE 
HOMOGENIZED 
DUPLICATING INK 








“The best ink is the cheapest ink” 


INK SPECIALTIES CO., INC. 


519 N. HALSTED ST., CHICAGO 22, ILL. 














Sell Quality! 
Sell BENTSON 


Sell 


“TOP FLITE” 


3200 Series 


The “Top-Flite” Series contains 
all of the essential! qualities of 
steel filing cabinets developed 
through many years of expert 
research and engineering. The 
master craftsmanship long asso- 
ciated with BENTSON has pro- 
duced a truly finished product. 
“Top-Flite” 
long-lasting performance with 


cabinets assure 


effortiess operation, beauty in 
design and flexibility in appli- 
cation. If you sell BENTSON 
“Top-Flite,” you sell quality. 
“The Line of Most Assistance” 
WRITE FOR DETAILS 


THE BENTSON oz. co. 











AURORA, ILLINOIS 
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INDICATOR CARBON 


Indicates as you type 


equals... 
larger Sales! 


A SPECIAL OFFER .. . TO DISTRIBUTORS OF 
TYPEWRITER CARBONS AND INKED RIBBONS. 


If you have the distribution we manufacture a 
fine, large, and varied line of carbon papers and 
inked ribbons . . . and have a special sales, plan 
.. . to help you to GREATLY INCREASE YOUR 
BUSINESS. Some exclusive territories still open 


Please give us a line on your distribution. 


ALLEN & COMPANY 


Manufacturers of carbon papers and inked ribbons. 
11-15 Vandewater Street 
Dept. M New York 7, N.Y. 


LLEN’SPQETTER (ARBONS 
/waysWetter\op/es 


HANG 


#(REG.U.5, PAT, OFF.) 
























HANG-A-FILE Folders — 
Feature adjustable (5 position) 
metal tab and metal hanger. No 
tab breakage — no disconnected 
hangers. Heavy quality red rope folder. 
HANG-A-FILE Folder Frames—All metal . . . ad- 
justable. Made to easily fit into standard filing cabinets 
and desk drawers. No. 39 & No. 139. 


ALSO AVAILABLE 


No. 30-31 Hang-A-File Floor Models—Letter and Legal Size 
Write for descriptive catalog 


Louis H. Farber 


31 E. Congress St., WEbster 9-3217, Chicago 5, Illinois 
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PRODUCES MOST OF 
THE LARGE SPECIAL 
CELLIUVOTD (TNHOES 
ORBVERS TODAY. Lt 
Tie. wee ALIKE 
1O GET 
OF THIS 
BUSINESS 


YOUR SHARE 
PROFITABLE 
i, + ep 


INDEX SALES CORPORATION 


WRITE 


540 So. Wells Street, Chicago 7, Illinois 





“Accredited dealers and manufacturers only. No consumers. 


HUY 
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Allen Hughes Jr., and a son, Dr. Robert C. Taylor, all 


of Memphi BJ 
CLARE H. LAW 

li who was one of the best informed men 
n visibl ose leaf record systems, died July 3 at 
St. Luke’s Hospital, Chicago. His age was 64. The 
survivors ide Mrs. Law: a brother, Oakley A. Law, 
three so! two daughters. The sons are Richard 
and Ramon, whose homes are in Chicago, and Roger 
in San Francisco. The daughters are Dorothy Poet- 
zinger, Ch o, and Maxine Latkovic, Hobart, Ind. 


Mr. Law stayed overseas for five years after the First 
World W serving as European controller for the 
Y.M.C.A 1923 he returned to Chicago and joined 


the staff of Visible Records Equipment Company. In 
1935 he ined the sales force of Wilson Jones Com- 
pany, and in 1939 went with Boorum & Pease Company, 
with whom he was connected up to the time of his 
death. Duril his last few months he was on a leave 
of absence. Mr. Law was a member of Great Lakes 
Travelers C and the National Stationers Association 
+ + oF 
ROBERT G. EVANS 
president of the Evans Envelope and 
Robert G. Evans, 56, died of a heart 
Cleveland, Ohio, home the latter part 


Founds 
Tag Compal 
attack in 
of June 

Mr. Eval as a graduate of Ohio State University, 
a veteran of World War I and a member of the Euclid 
Post of the American Legion 

Besides active in Masonic work, he was a 
member of Masters Lodge, Oriental Commandery, Lake 
Erie Consi y, Al Koran Shrine, Al Sirat Grotto and 
the Shrine Luncheon Club. 

Surviving him are his wife, Mabel; two children, 
Gloria and Robert G., Jr.; his mother, Mrs. Emily 
Barke! brother and sister 

bok + 
ARTHUR LINN 
founder of the Linn Office Supply Com- 
ake St., Chicago, Ill., died June 21 at 
Hospital. He was an active member 


Arthur Li 
pany, 333 W 
Michael Res 


of the Stationers Club of Chicago 
Survivin re the widow, Mrs. Arthur Linn, and two 
narried iughters, Jean and Maxine 
+ ok + 


JAMES A. THIGPEN 

James A. (J Thigpen, 52, a partner in the Ala- 
bama Office Supply Company of Opelika, Ala., died in 
Kennedy General Hospital in Memphis, Tenn., on June 
10. Mr. Thi who lived in Auburn, Ala., had been 

with high blood pressure for four months. He was 

brother of Felix P. Thigpen, who operates the Lex- 

ton Sal Company in Lexington, Ky. 


A Pe 
i i i 


CHARLES B. BLEYLER 
al Bleyler, former head of a stationery and 
supply firm in Buffalo, N. Y., died June 12 in 
Valatie, N. Y. He was co-founder of the Bleyler & 
Fisher Compa! 3uffalo, N. Y., and served as president 
the firm from 1900 to 1919. He previously had been 
th the John L. Single Paper Company in 


ssoclated 


Syracuse, N. Y GET 
LJ J 
i fe ob 
J. S. TURNER 
.. &. te owner and manager of the Collins 
Typewriter Company, Brownwood, Tex., died on Sat- 


following an illness of a few weeks 
i and had been a resident of Brown- 


wood for 20 years, buying the typewriter company a 
lew years a JHR 

ele cle ole 

. - 4 


THOMAS K. HOBSON 
Thomas K Jack) Hobson, 54, owner of the Chat- 
tanooga Typewriter Company, Chattanooga, Tenn., 
died June 11. A World War I veteran, born in Nash- 
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Remington Rand Inc. 
















DEALER SALES DIVISION 
First with Combined Lines 















STEEL FILE 





Just what everybody needs for receipts, leases, bonds and 
all important papers that accumulate and should be saved. 
File No. 442 is a new 1949 style, made of heavier steel for 
strength and longer life. Equipped with key and strong 
lock that stays closed. 

Comes in beautiful blue-gray Hammerloid finish, with 
letter-size folders — alphabetical, monthly and © blank. 
Individually boxed. Packed 6 to carton, Priced right for 


easy selling at a good profit. 


Write for prices and discounts. 


Amberg File & Index Co. 


1608 Duane Bivd. Konkakee, Ill. 
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DRAWING 
MATERIALS 


WRITE FOR 
CATALOG 


CARDINELL CORPORATION 
MONTCLAIR, NEW JERSEY 















A natural seller 
to schools, teach- 
ers, clubs, busi- 
nesses... To 
anyone who 
wants an inex- 
pensive and prac- 
tical Duplicator 


“EVEREADY” 
DUPLICATOR 


The Eveready is the simplest and most economical method of 
making up to 100 copies quickly and easily. Complete step by 
step directions make every beginner a full fledged veteran in a 
few minutes. 

The new Eveready Gelatin Filmae—8\%”" x 14% require no 
washing after use. Ink is absorbed on to the specially treated 
fibre backing within 48 hours, and printing surfaces are once 
again ready for use. 

Thus—sheet number one would be used on Monday; sheet 
number two would be used on Tuesday, and sheet number 
three on Wednesday. On Thursday, sheet number one is ready 
for re-use. 

Each of the three gelatine films will take 20 or more masters 
before becoming filled up with ink. This means that one set 
of three films will give a minimum of 6000 copies before a 
new refill set is necessary. 

Refills come in sets of three filmes with a protection cover and 
are easily replaced. No special skill or tools are required. 
The Eveready all aluminum base is rust-proof and warp-proof 
It is fitted with four rubber suction grippers to hold base 
firmly to any smooth surface without slipping or marring 


Attractively boxed complete with ink and sponge. 


HECTOGRAPHIA CORP. 


Manufacturers of Hectographia Metal Tray Duplicators, Gelatin Refill 
Composition and All Duplicating Supplies. 


110 West 17th Street New York 11, N. Y. 
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ville, Mr. Hobson had lived in Chattanooga for 24 years. 
He is survived by his mother, two brothers and three 


sisters.—CG 
+ ok + 
MRS. ROBERT S. FOWLER 

Mrs. Alice Loftus Fowler, 50, wife of Robert S. Fowler, 
president of the office furniture distributing concern 
of Macey-Fowler, Inc., 385 Madison Ave., New York 
City, died at her home in Larchmont, N. Y., on June 
20. She was a prominent singer 

Surviving besides her husband are a ’son, James 
L. Fowler, and three sisters, Mrs. Mary L. Callaghan, 
Miss Nellie Loftus and Miss Julia Loftus. 

tr Ff § 
JAMES WILSON 

James Wilson, 51, part owner of the Charles F. Meyer 
Company, Houston, Tex., manufacturers of rubber 
stamps and stencils, died suddenly of a heart attack 
on June 14. 

Mr. Wilson, born in Ohio, had lived in Houston for 
39 years and had been part owner of Charles F. Meyer 
Company for the past 28 years.—CG 

bok + 
CHARLES H. HAYDEN 

Charles H. Hayden, 52, service manager for the 
Shreveport, La., branch of the Burroughs Adding Ma- 
chine Company, died in a local hospital on Sunday, 
June 13, following a short illness. He was for many 
years service representative of the company in Dallas 
before going to Corpus Christi, Tex., as service man- 
ager for the company, later being transferred to 
Shreveport, La.—_JHR 
News—Cos 

— - 

TYPEWRITER WORKERS CONTRIBUTE BLOOD 

The second blood collecting operation in Syracuse, 
N. Y., industry to obtain blood for the Red Cross re- 
gional program was conducted recently at the L. C. 
Smith and Corona Typewriters, Inc., plant. 

A mobile unit visited the plant to receive the dona- 
tions of blood, used by the local hospitals for their 
medical needs and replacements 

sccapiaihaaialanaa a 
ULBRICH’S STAGES GIFT PROMOTION 

Ulbrich’s at 386 Main St., Buffalo, N. Y., staged a 

business-getting promotion on graduation gifts in its 











A SALES MEDIUM.—Ulbrich’s stationery stores, Buffalo, N. Y.., 

employ this billboard to attract the eyes of motorists on the 

Lake Shore Rd. leading into Buffalo from the west. The sign 

emphasizes that the firm has been engaged in the stationery 
business in Buffalo for 76 years.—GET 


gift shop, backed by newspaper advertising, window 
display and interior display. 

The store featured a wide variety of gifts for gradu- 
ates from grade school, high school and college. In- 
cluded were such items as desk sets, memory books, 
billfolds and book ends.—GET 

— 
CHARTER ISSUED TO BEAUMONT FIRM 

A charter has been issued at Beaumont, Tex., to the 
Foster Printing and Stationery Company. The firm 
has been incorporated as a father-and-son team con- 
sisting of Sam W. Foster, Sr., and Sam W. Foster, Jr. 
It has been capitalized at $47,500 —JHR 
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ACCOPRESS 
BINDERS 
for all 


Sheet Sizes 









a, So 






to 


Che big binding job in American business 


today is being done by 


| ACCO 
FASTENERS, BINDERS & FOLDERS 


\\ portunities for increased sales of ACCO 
Pr right in your territory, New sales build- 
e are now ready. Send in your order 


ACCO PRODUCTS, Inc. 
OGDENSBURG, NEW YORK 


i Canadian Co., Limited Toronte 
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300 New ITEMs 


IN A SINGLE YEAR 


In a single year Office Appliances announced some 300 


items in the section devoted to new machines and devices. 


Usually this information is given before the items appear 


on the market and always in advance of most sources of 


such news. It is not uncommon for a dealer to tell us that 
some of his best selling lines have been secured from 
seeing the things in Office Appliances. Many readers 
say this section in itself is worth the subscription cost, not 


: to mention all the other features. 


if you want to keep in touch with the activities of the 
office equipment industry, there is no better way to do it 
than by entering a subscription to Office Appliances. 


Write for subscription rates 
and specimen copy. 


The Office Appliance Company 


e600 W. Jacksen Bivd. Chicage 6, U.S. A. 
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“CADO” 


PUNCHLESS BINDER 


“No _ holes necessary” 


No wonder it’s such an outstanding 
repeat item! It's neat—saves time 

and space. Avoids nuisance of punching. 
Just push two slides to bind or 

remove papers. Nothing to wear out. 
Cover is genuine pressboard 

in red, black or gray. Available in 

letter and legal sizes, with 

punchless clip at top or side. 











Write for price list today 


CUSHMAN & DENISON MFG. CO. 
135 West 23rd Street, New York 11, N. Y. 











a “CADO” product 





A NEW SERVICE CHAIR MAT SIZE 
CREATED FOR THE MODERN DESK 


34” Lip 
Greater 
Foot Space 





5 Colors 







EXECUTIVE MAT 
No. 1502—48"x54” 


Protects carpets. Covers worn spots. Made of durable 
Tempered fibre. Also available—Standard size 36" x 48". 
Colors: Brown, Green, Black, Maroon and Silver Gray. 


3 SHIPPING POINTS 
Long Island, N. Y. * Chicago, Ill. + Laurel, Miss. 


WooDAL. [NDUSTRIES [NC. 





2035 So. Calumet Ave. ° Chicago 16, Ill. 
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GIFT ITEMS 


of Everlasting Permanence 








Bandes Black Cut Glass Desk Sets 


Cash in on the wealth of sales opportunities for these desk 
sets as gifts for Christmas, birthdays, weddings, house-warmings, 
and all other gift giving occasions 


The 1949 modernized Bandes desk set line (first since the War) 
has been improved in both materials and styling yet prices are 
almost the same as pre-war. 


Write today for information and prices on these enduring, 
beautiful complete black cut glass desk sets 


JULIUS BANDES & CO., INC. 


126 West 22nd St. a New York 11, N. Y. 








La Salle SMOKERS 
ASH TRAYS & COSTUMERS 
















Unusually sturdy construc 
tion. Beautiful, lasting fin- 
ishes: Bright or Satin 
chrome, Statuary Bronze, 
Old English and Brass 
Plated. 


IMMEDIATE 

DELIVERY 
No. 200 Club Smoker. No. 150. Patented ‘‘col- 
All metal, snuffer type lar’’ keeps top rigid at 
EASY TO CLEAN; does all times. Substantial, 11” 
away with odors. Re- heavily weighted base, 8” 
duces fire hazards amber glass liner 


Write for Prices and Illustrated Folder 


La Salle Products Co. 


2216 N. CLYBOURN AVE. CHICAGO 14, ILL. 











NEW LW PRICES 


... Now in effect 
on WESCO Equipment 





Write for your copy of the 
NEW WESCO PRICE LIST 


NOW! 


PESTERN MFG. CF 
AURORA, ILL. 





WESTERN MANUFACTURING COMPANY 


AURORA, FELINOGOIS => 
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TYPEWRITERS 
ye Ss Se ee = 


TYPEWRITER RIBBONS 
ADDING MACHINE <- 
RIBBONS . 


BOOKKEEPING MACHINE RIBBONS 
CARBON PAPERS 
DUPLICATING STENCILS 


HEADQUARTERS FOR 
ROYAL TYPEWRITER PARTS 
FOR DEALERS 


REGAL TYPEWRITER COMPANY, INC. 


200 Hudson St. New York 13, N. Y. 
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FACTS COMPILED ON MACHINE SERVICING 

Nineteen thousand men servicing millions of ma- 
chines presents a problem to you! 

In response to recent inquiries by management on 
the maintenance of office machinery, the Check Writer 
Company of New York, N. Y., rebuilders of business 
machines compiled some interesting facts for its 


customers that should be helpful to all owners of 
business equipment 
Investigation pointed up the importance and econ- 


omy of havi! machines serviced by experienced and 
reliable repairmen. The Bureau of Labor Statistics of 
the U. 8S. Dept. of Labor estimates that there are 
19,000 mechanics in the country who are qualified to 
service the millions of business machines in daily use 
Of these 19,000, almost half are typewriter mechanics 
and an additional 2,400 are highly specialized account- 
ing and statistical machine repairmen. The remainder 
are dispersed various fields of specialization. The 


average mechanic is thoroughly familiar with only one 
or two types of machines. 
From these figures it can be seen how few well- 


qualified mer 
ing machine 


re available to repair a calculator, add- 
checkwriter. Two thousand calculator 
mechanics, fo! stance, must meet the increasing de- 
mands of business offices throughout the country. Most 
if these men are concentrated in major cities. Few 
smaller comn ities are serviced by trained specialists. 


Recognize Importance 
rhe government has recognized the importance of a 
competent work and training foundation to qualify 
repairmen 1eir jobs. A two-year training program 


for “busines achine mechanics” has been approved 
by the Federal Committee on Apprenticeship. 
Too often a bungled job by an unskilled worker will 


make an expensive rebuilding necessary where only a 
careful repair job would have kept the machine in 
fficient operation. The importance of adequate serv- 
icing cannot be overemphasized. A well-constructed 
calculator, properly maintained, should have an aver- 
age life of eight years in a busy office. Improper hand- 
necessitate much earlier replacement. 
few maintenance tips that can be profit- 
y business machine users: 


s s Bi 
Here ars 
ably heeded 


1. Cauti ld be observed in protecting the oper- 
ating part f all machines from gathering dust 
Although 1 t new machines are well encased, none 
are completely dust proof. Therefore, the soundest pro- 
tection fol machine is to keep an outer cover on 
t when not in operation. 

2. Most machines require little oiling. Excessive oil- 
ing may |] en parts and spoil the mechanism. It is 
a sound policy to have ail machines cleaned, oiled and 
checked on ear by a capable mechanic. 

3. Many portable machines have special devices that 
lock movil parts when the machine is not in use 
These machine hould always be locked when moving 
them about the office to avoid jolting or internal dam- 
ige that may require extensive repairs 

Trade-In Policy Pays 

One final gestion found profitable by progressive 

inagement a consistent trade-in policy for busi- 
ness machine h firm must establish its own policy 
based on specific needs. However, most successful 
chemes have been patterned on a rotation method 
Therefore umber of helpful ideas should be kept in 

ind by eve! fice manager. The newest and most 


es should be Kept in the office’s high 
Departments that use machines most 
easily determined by having opera- 
tors maintail me tapes of the hours machines are in 
full business week. In larger organiza- 


pressure 


ise auring 


tions timin evices have been attached to machines 
obtain these records 
Authority 1 the purchase of new machines is gen- 
erally delegated to office managers. It is a good policy 


have the 


inting department establish a pur- 
hasing fu ed on the joint decision of the treas- 
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Get Those Orders 





Why not build up a sizable volume on ribbon and car- 
bon sales by featuring the comprehensive “U. S. Line” 

products of superb quality for the most exacting 
buyer . . . and economy items for the purchasing agent 
that makes price his chief consideration. 


The complete “U. S. Line” enables you to sell both the 
large and small user a plus value in these cost- 
conscious days! 


Shall we send you our dealer's price list and samples? 
It's worth your time to investigate! 


General Offices & Plant 


U. S. TYPEWRITER RIBBON MFG. CO. 
621-623 CHERRY STREET 
PHILA. 6, PENNA. 
Established 1895 

















Are you getting these services 
from your present source ? 


offers these services: 


« CELLULOIDING e REINFORCING 
« PUNCHING ¢ PRINTING 


A complete line of STOCK INDEXES, 
A +o Z and insertable . . 

all from one 
reliable source. 


NEW INSERT PAGE 


Colorful page to fit in a 
3-ring binder, to promote 
the sale of indexes. Space 
for Dealer Imprint. Ask 


for supply of insert pages 





with your index order. 
New York Sales Office: 


10 Thomas St?., 
New York 7, N. Y. 




















a Don’t forget i B ANDE © ine 


FOR THE FALL OF ‘49! 
_ MIDGET CARD INDEX CABINETS 


“SUPER TEX" CLIP AND ARCH BOARDS 


DESK TRAYS 


ADJUSTABLE TRAY SUPPORTS 


“SUPER TEX’ FLOOR MATS 


\. JULIUS BANDES & CO., ING. 


126 W. 22nd STREET NEW YORK 11, N. Y. 








bis Plame - Dbuis Vacheage 


oy f asiamntee 
RITE-RITE MFG. CO. * DOWNERS GROVE, ILL. 
SUBSIDIARY OF JOSEPH DIKON CRUCIBLE COMPANY 


a oa 
DURATEX 


e FILE FOLDERS 








INDEX CARDS 
CARD GUIDES 
LETTER FILE GUIDES 
FINDIT FILING SYSTEMS 
with BARKLEY PLASTIC TAB 


for... "Faster Filing and Finding’ 


C. L. BARKLEY & CO. 


MANUFACTURERS OF FILING SUPPLIES 


1220 W. Van Buren St. Chicago 7, Illinios 








= = 


DAYTON STENCIL 
WORKS CO. *onic™ 





212 


urer and office manager. At present, whoever has the 
final purchasing authority should consider the practi- 
cal economy of rebuilt machines. Since there have been 
few important changes in the manufacture of new 
machines due to continued demand for pre-war 
models, rebuilts carrying reliable guarantees may well 
be the answer to budget problems. 

Reliance upon the advice of a competent dealer is 
always your best assurance of long life for your equip- 
ment. 

ao 
INTRODUCE NEW SCOTCH TAPE CABINET 

A ceHophane tape display cabinet that needs no 
counter space was announced at the recent spring 
convention of the National Paper Trades Association 
in New York. Designated “Deal C”, the new metal 
cabinet—the first tape display designed to hang on a 
cash register—was announced by Minnesota Mining 
and Manufacturing Company, St. Paul, Minn., maker 
of “Scotch” brand cellophane tape 

The cabinet has a flexible plastic-covered chain 





SCOTCH TAPE DISPLAY CABINET 


which enables it to be slipped over the top of the 
cash register and held snugly in place without mar- 
ring the register and without requiring other fasten- 
ings, it was pointed out. 

Nearly as wide as a cash register, the cabinet meas- 
ures 16 inches wide by seven inches high and three 
inches in depth. It carries approximately three dozen 
rolis of cellophane tape on different-sized utility dis- 
pensers. The cabinet “Deal C” is shipped with eight 
dozen rolls of tape and the metal rack packed in one 
carton, the company said. 

———— ae 
VAIL ANNOUNCES PRICE REDUCTIONS 

Silverette and Bronzette Gem clips and Non-Skid 
Gem clips have been reduced in price two cents per 
thousand in each quantity bracket, according to a 
recent announcement by the Vail Manufacturing Com- 
pany, 900 E. 95th St., Chicago, Ill. Cost of the Monarch 
brand in both styles has remained the same 

Monarch brand standard wire staples have also been 
reduced and are now three cents less per box. No extra 
charge is being made for full wrap special labels in 
most colors. 

—————_-—___ 

APPOINT AGENT FOR ITALIAN TYPEWRITER 

The Terco Tppewriter Company, 383 Amsterdam 
Ave., New York 24, N.Y., was recently appointed as 
general agent for the Everest typewriters from Italy 
in the United States. Terco is now in a position to 
deliver factory new standard typewriters with Arabic 
keyboard. These machines are equipped with reverse 
carriage and duplex spacing. Other machines of the 
same make, both portable and standard, are stocked 
with Hebrew keyboard. 
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.. in the mail with 

AMES SPECIAL PURPOSE ae 
MAILING Tubes and - 
Wrappers wy 


AMES SAFETY ENVELOPE 


OMPANY 











Somerville 43, Mass. 





WORLD WIDE SERVICE—-HIGHEST QUALITY PRODUCTS 


WRITE FOR OUR LATEST CATALOG 
INTERNATIONAL CASH REGISTER PARTS COMPANY 


to Chicago Cash Register Parts Co. 


2810 ADDISON ST CHICAGO 18, ILL. 








Sell ONE Draftsman 
and You’ll SELL THEM ALL! 


Yes... place one CRAMER 
STANDING-SITTING CHAIR 
In A Drafting Department. 
The Chair Will Sell Itself Plus— 
@ STENOGRAPHIC CHAIRS 

@ FACTORY CHAIRS 
@ AND OTHER MODELS 


Cramer 


POSTURE CHAIR CO., INC. 
1205 CHARLOTTE ry 









CATALOG * 


. KANSAS CITY 6, MISSOURI a 















“TOPS IN RUBBER TOPS” 


CELON 
MUCILAGE DISPENSER 


Enjoy the larger volume of business CELON offers the 
deater as well as the interest by customers 
when they see this attractive, handy and practical new 
rubber top mucilage dispenser. Always use, 
non-crusting tip and a refillable cartridge that handles 
just tike a fountain pen. 
Place your stock now for schoo! opening and fall busi- 
ness. Show it to Office Managers, Ganka, insurance 
Companies and Newspapers. 

No. 101 Kit which contains one complete CELON DIS 
PENSER and an 6 oF. refill, retails at onty $1. 

No. 100, Individual Set, retails at 7Se each Oar 
Mahogany or Green 


Write for titustrated Catalog and Dealer Discount. 


Diamond Ink & Adhesive Co. 
216 S. 2nd St.——Milweukee 4, Wis. 


Since i875 


Mfrs. of Fountain Pen inks, Library and 
Liquid Paste, Mucilage and Liquid Give 











ADJUSTABLE 


STEEL BINS & SHELVING 


OPEN & CLOSED TYPES 











Standard and Special Sizes ® Choice of Colors 
Sturdy Construction ° Baked enamel finish 
Shipped K.D. ® Easily assembled ® Priced Right! 
Satisfaction Guaranteed © Can Meet Any Shelving Need 


Write for Dealer's Prices 
Job Estimates—Circulars 


HILCO MFG. CO. 


CHICAGO 22, ILL. 





Dept. A—1721 N. Elston Ave. 











LABEL & CARD HOLDERS 


Made of Bright Finished Metal 


in Constant Use for identifying contents 
of boxes, shelves, bins and drawers. 
Available in any desired sizes. Low cost. 
Also furnishing Pricing Devices, etc. 
We also supply 
Plastic Cover Cards 
and Card Inserts 


Send for Samples. 
immediate Delivery 
Write for ilustrated Price List 


MASTERCO SALES CO. 


Manutoacturers 
1721 North Elston Ave. 
Chicago 22, Ill. 
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Write Jor NEW CATALOG... 
SHEETS ‘g 


erred Salem the 


of STAPLERS, STAPLES, 
and PAPER om ol J 
/ 


METAL SPECIALTIES MFG. CO 
3200 Carroll Ave Chicago 24 





Automatic Lock 
Jifty Operation 
Compactness 
Convenience 
Strength—Beauty 


MIDWEST FOLDING PRODUCTS 


CHICAGO 8 





LLING 


1844 West |4th Street 
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a. GOOD NEWS. / 
rays | © 

A FULL LINE OF 

Packed in cartons THE FAMOUS WHEELDEX 


<4 + scogue af ‘sae PORTABLE CARD FILES 
le alain salamat NOW AVAILABLE TO DEALERS 





Mabie SP Rade siced, Selets precved and duce 42 9 2. G9 P*._. WRITE 
et ih Sa tu ete WHEELDEX MFG. CO., INC. 
MENT. Slits cal aii aden 40 Bank Street 
Cherryland Mfg. Co. Ses your anne White Plains, N. Y. 

ox 57 Sturgeon Bay, Wis. price 











A NEW SORTER weer Won oncanizen 





The TABLE-DESK—a Sure Seller! 


In Oak, Walnut 
and Mahogany 


All the Appearance, Leg 
Privacy, Fine Finish & Con- 
struction of a desk—yet 
costing about 40% less 
than any desk of corre- 
sponding size. 


No. 4200 42x30" x30” high 
No. 6000 60" x 32" «x 30" high 
No. 4800 48" x 30" « 30" high 
No. 3600 36° x 24" « 30” high 





Popularly Priced 
for Prompt Delivery. 


Write for Catalog 


of Complete Line 
No. 303—Retaiis for $12.50. Shipped in individual currugated cartons 


) compartments Especially sturdy construction Inside frame o wood 
OFFICE TABLES . PHONE CABINETS . TYPEWRITER TABLES with lock-corner joints for added strength. Vertical supports guarantee perma 
nent square corners. Teakwood-lined for sr ooth, ensy filing. Straight, clean, 
lie-cut edges Neat plastic name-plates Felt pads on bottom, 
D R MFG co 220 W INSTITUTE PLACE Compartment size ” high, 8 Th Sot wide, llig” deep Overall sire 
11” high 114%" dees 20” long. Material Brown Spanish-grained Masunite 
Le) re] e . CHICAGO 1 0, ILLINOIS Weighs 18 Ibs Send Trial Order. Regular Trade Discounts 














WOOD PROCESSORS, INC, 120 N. GREEN STREET, CHICAGO 7, ILL: 





Make Those Extra Commissions 





COVERS 
OOKS PERSONALIZED = 
aah ieam STATEMENT wae eis 
pore rae pAssBOOKS MACHINE POSTIN 
rare BILL STRAPS 
pocket CHECK CASES act eee 


ES 
PASSBOOK ENVELOF PEN RULED FORMS 
DEPOSIT SL 


William a ue. > check writer co. inc. 


169 William Street. New York 7 
1270 Ontario Street Cleveland 13, Ohio 





DEALERS! send for latest catalogue now! . 











ROLLING STORE LADDERS 
“A” Type Ladders . Library Ladders 





For use with Filing Cabi- 
nets and Shelving, in Of.- 
fices, Vaults and Store 
rooms. 


Made of Oak and Birch 
in a variety of heights 
and styles, with wheels 
and Automatic Safety 
Brakes. 











Loose-leaf envelopes, punched; card-cases, any 
size; menu covers; factory record protectors; tag 
holders; bill-fold envelopes; stamp containers, etc 
Made of acetate (flame resistant) transparent 
cellulose. We build to fit your particular need 
Write us for details. 


Markile Company, Mfrs. 


3633 S. Racine Ave. Chicago 9, U. S. A. 





Send for Folder 
and prices. 








Straight Side Style Manufactured by Library Style 


I. _D. COTTERMAN ** 'siicice'set “* 











214 OFFICE APPLIANCES, August, 1949 

















MASTER SPEED KEYS 








Spring The 

se Market after an Cushion Stenographers’ 
absence of Typewriter Ideal 
Keys Keys 















8 Years 


Super quality keys merchandised on a one price basis. 
Long life— Permanent cleanliness and legibility — 
Guaranteed 3 years. 


Write for sample and Prices 


** EsWorm snest = mewtenia.uy. | SPEED KEY CORPORATION 


STAEDTLER SINCE 1662 268d CHAUNCEY ST. + BROOKLYN 33, N. Y. 


= 














PREFERENCE! DEALER- 
Mose and mano typhsts A( \IKEN\ ) SHIP 


prefer NORTA, the mod 
ern plastic type clean- Iv @a ns 
er. No liquids to spill 

or splatter...no mess L EADE a) H IP 
..» Quick, efficient and 
longer lasting. A favor- 
ite since 1924. 


Peveeneme™ 






What tine otters as much? 












1. STYLE Authority 
: 2. INTEGRITY of Product 
3. Nationally Advertised 
THE ORIGINAL 4. Dealer Advertising Aids 
~ ORT A 5. Exclusive POSTURE Mechanism 
Write for details 
PLASTIC TYPE CLEANER Sa pater sen. , 
Norta Distributing Co., 1123 Broadway, New York 10, N. Y x10 ie Peet aa _ / 
2 ° e ° . 


in 




















ON 


aes 


Reg. U. S. Pat. Off. 


Your filing supply specialists 
MANUFACTURERS OF 


PENDAFLEX = the hanging folder 


OXFORD FILING SUPPLY CO., INC., Garden City, N. Y. 


LEATHER 
MAIL 









FREE DESCRIPTIVE 
CIRCULAR 
CANVAS PRODUCTS CO. 


Corner Marquette 
& McWilliams Sts. 





























Carbon Papers 
and Typewriter Ribbons 





Users say Meilicke 
Calculators are a 
necessity where pay- 
roll and tax calcula- 
tions are involved. 
With a Meilicke you 
just tip a card and the 
answer you want is right in 
front of you—to the fraction 
No levers—no machine ad- 
justments. You just tip a card 
and save time—worry and mistakes. Meilicke Calculators 
are compact, attractive, handy. Dealers should acquaint 
their customers with Meilicke Calculators. 


Meilicke. Systems, Inc. Sh tenon fi 


MEILICKE CALCULATORS 






In demand by office workers 
who want the best. 


For Volume PROFITS 
Feature WRITE 
WRITE 


INCORPORATED 


420 Lexington Ave. 
New York 17, N. Y. 
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Office furniture of unusual distinc- 
tion in Royal square-tube designs 
and Royal's exclusive Plastelle metal 
finishes. 











oop FROM THE OUTSTANDING 
















upholstered in colorful, 
fire-resistant new 
super-tuftex leatherette 


A VINYL PLASTIC-COATED, fire-resist- 
ant material, produced in accordance 
with Federal specifications. Royal- 
developed, and guaranteed for 18 
months against cracking, peeling or 
bubbling. Available in a wide selec- 
tion of colors and in genuine leather. 


BY THE MAKERS OF 


ROYAL METAL MANUFACTURING COMPANY 


175J NORTH MICHIGAN AVENUE + CHICAGO 1 


Branch Offices: 25 W. 26th St., New York City . wa 
949 E. 3ist St., Los Angeles Zi 
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Amazing price covers this fine duplicator and 
the following supplies as well: 4 Letter Size 
Stenciis, 1 Superpad, '/, Ib. can of Black Ink, 
1 Ink Brush, 1 Bottle of Correction Fivid, 1 


Stylus, 1 Signature Plate and Dustproof Cover. 


An ideal machine for use with colored ink because you apply 
the ink from the outside of the cylinder directly onto the 
Superpad. This inexpensive Superpad consists of an ink pad 
attached to a metal coated backing which is impervious to 
ink. No ink touches the cylinder and the unit can be changed 
in a moment to one inked in a different color without the 
bother of cleaning the cylinder. 

Compact, all-metal construction, perfect registration and 
low cost are just a few of the features you'll like about the 
Model 24 Lettergraph. Thousands of satisfied users attest to 
its years of excellent performance. Shipping weight 19 Ibs. 


Migher quality Since 1903 


THE HEYER*®* CORPORATION, 





CHICAGO, 


24 OR MORE COPIES 
per minute — ideal for: 
short runs — “big 
machine" quality. 


OUTSIDE BRUSH- 
INKED mokes Model 
24 ready for use ing 
flash—no muss or fuss. 


CHANGEABLE 
SUPERPAD 
is @ boon to users of 
colored inks. Easy to 
ink — easy to cleon. 
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Step out 
with a Leader! 


Stay out front with Underwood 


“Typewriter Leader of the World’ 
.. «a Stand-Out in the Portable Sales Parade 


See what great values the new Che new Underwood Portables 


Underwood Portables offer! are backed by a continuing adver- 


They're wonders in craftsman- tising program. In national maga- 
ship. They’re beauties in appear- zines, in school and college publi- 
ance. In convenience . . . in time- cations, these smart new machines 


saving features . . . in price they are being advertised to millions. 


provide the greatest profit-build- So, for sure-fire sales, be sure to 


ing opportunities in Underwood promote the popular Underwood 
Portable History. Portables . .. made by “The Type- 
Two great Portables! The Uni- writer Leader of the World.” 
versal . . . priced right for pro- Portable Typewriter Division 
motion! The Champion, for “step- Underwood Corporation 
up” sales that bring extra profits. One Park Avenue New York 16, N. Y. 
©19'8 Sales and Service Everywhere 


opomote Underwood 

















Look at these Features 


of Underwood 
Portable Leadership 


DUAL TOUCH TUNING. This Under 


wood feature permits tuning th 
touch of all key r changing singl 
keys to suit an lividual. It helps 
make possible the finest quality of 
work for the longest period of time 


FINGER-FORM KEYBOARD. Scienti! 


ically designed ive keys ¢ 
the fingers for fast rate stroking 
Pleasant to tl 


RIGHT AND LEFT MARGIN RELEASE 
Conveniently located just above the 


keyboard, a push button release en 





! > , , 
ible S$ an operator u'rite NM 
[her Mareii R turns automatic illy 


original setting 


VARIABLE LINE SPACER. Pull 


left-hand knob bl lin 
spacing. Pusl engage 
¢ _ | spacing 
1¢-hand operat 
CARRIAGE CENTRALIZING LOCK 
Locks carriag \ prevent 
jarring while carrying. A special pr 
ction whicl ns longer 
ble-free servic t Underw i 


Portables 


STANDARD RIBBON. Underwood 


Port ibles us 


. the famou [ 1 oMmece i 
hines. Ng For sal 
verywhere. Sy versibD 


for longer gr 


my 


PRECISION CONSTRU ON. Observ 
the Underw 1 | 


} 


UNDERWOOD 





